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Offvwe Furnishings Issue 





..a name you can 
o[=Joy<1 ale me) ammce)e 





Your customers want the high quality, exclusive features, and Sel the profit line 


consistently fine performance that the name Webster insures. 
That’s why you'll find fast-moving Webster products stocked Sell 
by more and more office equipment dealers from coast to coast. 


And Webster backs up its complete line with 72 years of ex- 
perienced dealer co-operation. Point-of-purchase materials, and 
a staff of qualified duplicating sales engineers are available to 
assist and advise dealers handling Webster duplicating supplies. 


*Qualified dealers who'd like the quick turnover profits of the 

Webster line are invited to write the General Sales Manager at CARBONS and INKED RIBBONS 
our Cambridge headquarters. You will get more complete in- 

formation on the dealer policies that have helped make Webster WEBSTER Company, 13 Amt t Street car ige 42, Mass 

a leader in the carbon and ribbon field ee ee 
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HASKELL STEEL FILES 


Full Cradle Suspension 


You can always count on extra value when 

you feature Haskell Files! It's Haskell 

extras that make selling easier for you. Haskell 
Files are designed for today's modern office 
offering quality and beauty”® at 

modest cost. Haskell invites your comparison. 


*Wide choice of decorator colors 
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SHOWROOMS: New York * Chicago * Denver * los Angeles * Philadelphia * St. Louis | 
WAREHOUSES: New York * Chicago * Dallas * Denver * los Angeles * St. Lovis * Tacoma |@™ 55m 
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HASKELL, INC. ° P.O. BOX 5273 ° PITTSBURGH 6, PA. 
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SUECU...z00d chair 


to do business with! 











Model 15-F 
Secretarial Chair $ P 9 9 oo 
($31.95 in Zone 2)* 
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18-TA, $49.95 18-T, $44.95 20-LA, $29.95 
($52.45)* ($47.45)* ($31.95)* 


*(Zone 2: Texas and 11 westerr 
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23-L, $15.95 
($17.95) * 


Comparable values 
in settees, sofas, 
chairs, tables. 





@ For comfort at every turn, seat 
your customers in this popular 
Cosco secretarial chair. So many 
quality features at so small an in- 
vestment! Trim, smartly styled. 
All-steel, saddle-shaped seat cush- 
ioned with foam rubber. Comfort- 
contoured backrest padded with 
resilient Tufflex. Adjustments in- 
clude height and depth of seat, 
and height and angle of backrest. 
Good looks, good performance 
and low cost make this Cosco 
secretarial a standout value... 
a mighty good chair for you to 


do business with. 


HAMILTON COSCO, INC. 
COLUMBUS, INDIANA 
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OA Press-Time News 





J. Howard Patrick Succeeds 
Sanford, Heads Distributors 


J. Howard Patrick, president 
appointed by the executive con 
Equipment Association as chairt 

This appoit 
ment follow 


resignatior 


al vice-chair! 





and in his 


| 


capacity w ill al 


J. Howard Patrick 
serve as vice-president of NSOEA 
the Distributors’ Division 


Mr. Sanford, president of Sanf 
Hall Co. of Jacksonville, Fla 
signed “‘because of the increasing d 
mands of his business.”’ 

President W: Neill Stewart, |r 
NSOEA said: 


“Bob Sanford’s decision was 


cepted with extreme regret by th 


executive committee. He has bee: 


devoted and valuable leader in ou: 


industry, and we look forward 
continued association with him 


NSOEA. We were extremely 


tunate that Howard Patrick could tak 


on the added burden of this offi 
He has ably demonstrated his lead 
ship not only in the affairs of our 
dustry, but in the business life of 
of the nation’s most vigorous cities 

Mr. Patrick is a former director 
the National Marking Device Ass: 
ciation and has served as president 
the Stationers’ Association of Nort 
ern California and as governor 
NSOEA District 12 

In his own community, Mr. Pat: 
is president of the San Francisco R 
tary Club and has served as presid 


of the Retail Merchants Associatios 


of San Francisco and the San Fra 


cisco Sales Executives’ Association. H 


is a past director of the San Fra: 
cisco Chamber of Commerce. and 
present director of the Better Bus 


ness Bureau of San Francisco and th 


San Francisco Boys’ Club. Inx 

A graduate of the University 
California he is 54 years of 
married to the former Miss \ 
Brennan. 


6 


= 


Robert M. San 
ford from that 
post Mr. Patrick 


had be en din s10n 


Patrick & Co. of San Francisco, has been 
f the National Stationery & Office 


Distributors’ Division 


Weber Costello 
Rebuilds Fire-swept 
Toronto Plant 


Plans have been approved and worl 
S$ progressing rapidly in the construc 
tion of new plant facilities to hous 
Weber Costello of Canada, Ltd. Th 
Toronto plant and offices were con 
pletely destroyed by a fire which 
swept the premises on March 15 
Within 24 hours THOMAS DEviT1 
general manager of the Toronto plant 
innounced plans for construction of 
1 new plant on the present site. Th 
new plant, according to Mr. Devitt 
will provide improved and modern 
zed facilities for production of exist 
ng and proposed new products Web 
Costello of Canada, Ltd., 
halkboards, chalks, erasers, art ma 


pre duc cS 


terials, maps, globes and related prod 
In the medntime, temporary offices 
have been established at 57 Ingran 
Drive, Toronto, and warehouse facili 
ties have been provided W hile plant 
onstruction is under way, orders will 
be filled from the Toronto warehouse 
with whatever assistance may be neces 
sary from Weber Costello of Chicagi 
He ights 

Mr. Devitt stated that “We are con 
dent that we can serve our customers 
with a minimum of delay. We appre 
iate the cooperation extended by both 
suppliers and customers, and with thx 


ompletion of our new plant we will 


be even better equipped than befor 


to supply our customers’ needs 


Credit Chiefs Convene 


The 33rd annual credit conference 
{ manufacturers of office and school 
supplies and equipment is being held 
April 27-29 at the Pocono Manor Inn 
Pocono, Pa. National chairman 1s 
KENNETH V. SMITH, credit manager 
f the Eberhard Faber Pen & Pencil 





MERGE ACTIVITIES 


Jack Kane 


and Charles Euler, regional sales man 
igers for the LePage’s division, chat 
with Hyman I. Katz (center), executive 
vice-president of Papercraft Corp 


during a recent get-together in Pitts 


burgh 


Papercraft Corp. 
Buys Assets of 
LePage’s Division 


The Papercraft Corp., producer of 
Kaycrest gift wraps and accessories, 
has announced the multimillion dollar 
purchase of the physical assets in the 
United States of LePage's division of 
Johnson & Johnson 

Assets of th 
include large plant facilities on its own 


’8-year-old LePage’s 


62-acre site. Major products are cello- 
phane tape and other pressure-sensi- 
tive tapes, as well as a line of con- 
sumer adhesives 

The new property will operate as a 
division of Papercraft through its own 
network of sales executives and field 
representatives. Sales headquarters will 


be in Pittsburgh 


Detroit Business Show 
May 2-4 To Have Theme 
Of ‘Your Market Place’ 


The Detroit Business Show } lanned 
for the entire fourth floor of the 
Sheraton Cadillac Hotel May i will 
be sponsored by the Systems & Pro 
cedures Association and the Govern 
mental Accountants & Analysts Asso 
ciation 

Theme is to be “Your 1960 Market 
Place.”’ 

General manager is Dar E. Tis 
DALE, executive secretary of the Sys 
tems & Procedures Association with 


I 


national offices in D 
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A. B. Dick Co. Defends 
Suit Growing Out of 
1948 Trust Judgment 


Attorney General WILLIAM P. 
ROGERS has announced that civil and 
criminal contempt proceedings have 
been started against A.B. Dick Co. 
based on alleged violations of a 1948 
anti-trust judgment. The action was 
taken in the Federal District court 
in Cleveland 

Awaiting detailed copy of the 
charges, an A.B. Dick spokesman has 
said that the company believes them 
unfounded. General counsel said the 
firm has complied “meticulously” with 
the 1948 judgment and ‘“‘will present 
evidence of no violation of law when 
the case is heard.”’ 

The government filed an affidavit 
with the Cleveland court alleging that 
A.B. Dick, beginning in 1952, violated 
the old judgment by enforcing a quota 
system among its distributors, with the 
result that competing products were 
kept out; purchasing certain assets of 
14 firms engaged in the sale of dupli- 
cating machines, stencils, and related 
supplies; and enforcing a program 
with some of its distributors to prevent 


D. Waldner Co, Takes Top 


Honors in Brand Names Contest 


D. Waldner Co., Inc., Mineola, N.Y., has captured the title of “Brand 
Name Retailer-of-the-Year” in the Office Equipment & Stationery stores category. 





them from selling stencils and ma- 
chines to government institutions in 
competition with A.B. Dick. 


Plans Develop for 
NSOEA Western Show 
In Los Angeles, 1961 


NSOEA has announced further 
plans for a major convention and ex- 
hibit for the western states to be held 
at the Biltmore Hotel in Los Angeles 
February 24-26, 1961. It is planned 
to combine the 1961 district meetings 
of NSOEA for Districts 12 and 14 and 
hold this session at the same time as 
the new show in Los Angeles. 

NSOEA says that “the essential 
reason for this event is the vast indus- 
trial and commercial development in 
the western states in recent years.”’ 


Wright Patman, Texas, To Give 
NOMDA Convention Opening Address 


One of the nation’s champions of the small businessman, the Honorable 
Wright Patman, representative in Congress from Texas, will be the principal 
speaker on opening day of the NOMDA convention July 11 in Coronado, Calif. 


‘Have Trussell-Will Travel’ 
Says Cortland B. Horr 


CORTLAND B. “Cort” Horr ts the 
ew district sales manager for Trusse!! 
Manufacturing Co., announces JOHN 
P. KENNEDY, senior vice-president 
Cort’, who recently retired from 
active leadership of Associated Sta 
tioners Supply Co., Chicago, is re 
turning to one of his “first loves’, 
selling loose leaf forms and devices 
His headquarters are in Chicago and 
he can be reached at 310 W. Polk 
St., Chicago HArrison 7-7164 or 
t his home, 4209 Forest Ave., West- 
ern Springs, Ill., CHestnut 6-1524 
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Mr. Patman is 
a co-author of the 
Robinson - Patman 
Act designed to 
protect the small 
businessman from 
discrimination. 

The speaker 


has served in 


Wright Patman 


Congress con- 
tinuously since first being elected to 
that body in 1928. He is a member of 
the powerful banking and currency 
committee. He is chairman of the 
House committee on small business 
and a member of the joint committee 
on defense production. 


Winners were announced by 
Henry E. Ast, president of Brand 
Names Foundation, Inc., sponsors of 
the yearly competition which includes 
26 retail classifications. 

In addition to D. Waldner Co., 
Inc., four other office equipment and 
office supply stores were cited for their 
brand promotional activities and were 
selected to receive runner-up Certifi- 
cates of Distinction. 

The four named are Bartlesville Sta- 
tionery Co., Inc., Bartlesville, Okla.; 
Howard W. Boise, Inc., Plainfield, N. 
J.; Horder’s Stationery Stores, Inc., 
Chicago, and Byron Johnson's, Kan- 
kakee, III. 

The five winners will receive their 
awards during a gala dinner to be held 
in their honor in the Grand Ballroom 
of the Waldorf-Astoria, New York 
City, on Friday, May 6. 


Lucas Bros. Forms 
Business Design Group 


ALAN E. BEHREND, executive vice- 
president of Lucas Bros., Inc., Balti- 
more, Md., recently announced the 
formation of the Business Design 
Group as a division of the parent 
company. 

The Business Design Group will 
be composed of Lucas’ entire staff of 
experienced office and bank design- 
ers, draftsmen, and color co-ordinators 
and will be under the direction of 
AGAR BERGERON, A.I.D., who is also 
vice-president and a director of Lucas 
Bros., Inc. 

“All businessmen,” Behrend said, 
“recognize the importance of func- 
tional and decorative planning of busi- 
ness and institutional interiors. This 
hitherto neglected area of management 
is no longer taken for granted. Busi- 
ness managers strive to provide a 
working environment which will at- 
tract better workers and promote effi- 
ciency in the handling of the myriad 
paper work problems in today’s of- 
fice.” 








industry Sounding 


Typewriter Tariff Argued 
In Washington Hearings 


The United States Tariff Commission on March 29 began a hearing on the 
application of Royal-McBee Corp. and Smith-Corona Marchant, Inc. for an 


escape-clause investigation under Section 


Act of 1951, as amended 
Smith-Corona and Royal-McBe 


on imported typewriters which have bi 


of the Trade Agreements Extension 


isking that a duty of 30° be imposed 


en duty-free since 1913. Other U:S. ty 


writer manufacturers have not joined in the plea 


Aligned against the pleas of the app 


ealing manufacturers is the special type 


writer importers’ group of the National Council of American Importers, In 


Twelve dealers from all sections of the 


slated to protest. 


The Tariff Commission makes the 


makes the final determination 
The hearing was conducted und 


r what ts « 


United States and one importer wet 


investigation and President Eisenhower 


ommonly known as the "Escape 


Clause” which prov ides for the imposition of duties and /or quotas if actual o1 


threatened serious injury to domestic 
in imports as a result of tariff con 
agreements program. 

Arguments for and against t 


industry is found to exist due to increases 


essions granted under the reciprocal trad 


imposition Of a tariff on typewriters givet 


in response to a request by OFFICE APPLIANCES include 


For Tariff Levy 


F. P. Ryan, vice-chairman of the 
board and executive vice-president of 
Royal-McBee Corp., declared 

“Unless a_ reasonable tariff is 
posed on portable and manual 
typewriter imports at this time, the 
portable and manual office typewriter 
manufacturing industry will dissipate 
in this country within 10 years to a 
fringe industry, in spite of the tremen 
dous market that exists in the United 
States.” 

He pointed out: 

That typewriters are the only piece 
of office equipment which can be in 
ported into the United States without 
being subject to a tariff, while all for 
eign countries protect their domest 
typewriter 
duties. 

The result, Mr. Ryan said, has b 
a drastic shift in the balance between 
exports and imports of these machines 
He asserted that since 1952 U.S 
ports of typewriters have increased 
from 31,000 units to 470,000 units 
1959, while exports of American typ 
writers during the same period ha’ 
decreased from 198,000 units to 3 
000 units, “for a net loss to the U.S 


+, 


industries with import 


idustry since 1952 of 1.900% 


He said, 


the education and business fields hav 


Many economists in both 


maintained that the lower foreign 


re rates are offset by more efficient 


ag 


Mw 


roduction resultant 


p! 
greater productivity It IS My Opinion 


techniques and 


the typewriter industry, I know it is 
that this is not generally so but, as to 


at SO) 


Emes }] } Mead 
president of Smith-Corona Marchant, 


executive vice 


Inc., in testifying at the hearing said 
that as a result of the substantial dif 
ferential in labor costs here and abroad 
imports of typewriters have increased 
rom a nominal amount 10 years ag 
to the point where today they amount 
to more than one-third of total U.S 
onsumption. He estimated that wage 
osts abroad are approximately on 


third of what U.S. manufacturers pay 


in official of an American man 
facturer ol typew riters says 

All factors in the problem pro 
luction, efficiency, cost of materials, 


production equipment, sales costs and 


“ 


ire about equal except the 


ost of labor. As a_ result, imported 


rtable typewriters can be, and it 


st cases are, sold to dealers at lower 


Board 


rates than comparabl American 
makes. 

“Retail prices are maintained fairly 
well in competition with the result 
that dealers make a greater profit on 
sales of foreign machines. One reason 
why the price can be maintained is 
that American machines must be held 


in order for any profit to be made.’ 
Against Tariff Levy 

Twelve independent typewriter 
dealers on March 30 began testimony 
showing how duty-free typewriter 1m- 
ports are essential to their business 
The witnesses, according to a release 
from the special typewriter importers 
group of the National Council of 
American Importers, Inc., include 

Fred Johnson, Fred Johnson, Inc., 
Charleston, S.¢ Louis Santangelo, 
Jr, J. S. Stahl & Co., Denver; Ralph 
R. Neumayer, National 
Co., Hartford, Conn.; Curt Benner, 


Typewriter 
Rex Business Machines Co., Indian 
apolis; Lloyd O. Linabury, Business 
Machines Co., Long Beach, Calif.: Ed 
gar Noll, Noll Business Machines Co., 
Philadelphia; Alvin Wingfield, Jr., 
Alvin Wingteld & Co., Raleigh, 
N.C.; Ben F. Schweiss, Fletcher Type- 
writer Co., St. Louis; Carl Voss, Type- 
writer Sales & Service Co., San An 
tonio; Clarence O. Hult, Allied Busi- 
ness Machines Co., Tacoma, Wash.: 
Al Williams, Al Williams Office Ma- 
chines, Texarkana, Tex., and Irwin 
Vincent, Western 
Topeka, Kans 


Resolutions from 30 regional deal 


Typewriter Co., 


ers’ Organizations throughout the na 
tion were ready for submission, each 
supporting the importers’ group in its 

fight against the proposed duty 
In a nation-wide survey conducted 
among independent typewriter dealers, 
it was reported that a tabulation of 
the first 870 questionnaires from about 
2,000 received shows that "8% ot 
the dealers depend on imported type 
writers for 50% or more of their type 
writer sales; 80% of the dealers re 
port that the retail price of imports is 
equal to or higher than domestic ma 
chines; 82% claim that the imports re- 
quire less service than American 
makes; and 82% claim that the im- 
Turn to Pa 132, Please 


OA—5 /60 


airly 
esult 
r on 


ason 


he ld 


50 














in the 











NEW NOBLOT REFILL DESK BALL PENS 


MEAN REPEAT PROFITS FOR YOU! 


NOW —sel! the new NOBLOT REFILL DESK BALL PEN plus replaceable ink car- 
tridges. Result: big profits from repeat sales! 





LOTS MORE ON THE BALL! Only new NOBLOT REFILL offers all this: * Replaceable 

long-writing ink cartridge « Choice of four ink colors: Blue, Red, Green and Black Regular 39 , 

* Handsome molded plastic barrel « Durable metal tip that unscrews easily to Conrdee 15¢ 

replace ink cartridge + Thinrite or Regular ball point « Replaceable flat eraser. ; 

There’s a NOBLOT REFILL for every writing need! Thinrite 49¢ 
Cartridge 25¢ 


See your sales representative for nationally advertised new NOBLOT REFILL DESK 
ball pens, or write to EBERHARD FABER—your one source of supply for all writing needs. 


less in quantities. 


EF; EBERHARD FABE! 


Wilkes-Barre, Pennsyivania-New York-Toronto, Canada 
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While the editorial feature sections of every issue 
of OFFICE APPLIANCES require much in terms of 


‘time, effort, conference and agitation of gray matter, 


special issues devoted largely to one subject are par 
ticularly demanding and challenging. For several 
months a substantial portion of editorial attention has 
been beamed at this current May Office Furnishings 
Issue. At the same time the finishing touches involved 
in putting the next-to-be-published issue to bed could 
not be neglected. Working on three issues at once 
occasionally causes a little confusion, but thus far 
correct separation has always been made before pub- 
lication. 

As usual, the trials of productions that seemed so 
onerous while in process fade out before the sense of 
satisfaction that comes with the issuance of effective 
material that can be put to practical use by dealers 
This Office Furnishings Issue is a source of consider 
able pride to the editorial staff 


Ernest Rhodes, Orrick APPLIANCES’ news corre 
spondent in England before that service was discon 
tinued several months ago, has sent an interesting 
article by A. Sumner Jackson, managing director of 
a large distributor of office machines and equipment 
in England. Perhaps the descriptive word should have 
been “‘inspiring”’ instead of “interesting.” Under the 
title, ‘Training Adult Spastics in Office Accounting 
and Calculating Machine Operation,’ Mr. Jackson 
describes his experience from initial misgivings when 


Next Month 


What is the school market and into what phases 
do our dealers fit? This interesting question will 
be analyzed in the June issue. Articles of value 
to management, facts about new products, up-to- 
the-minute news from every section of the nation 








May 1960 


John A. Gilbert 
Charles W. Gilbert 
Herbert L. Sime 
Stanley Roy 

Robert J. Skup 
Richard M. Daugherty 


Office Appliances 
Publisher . ; 

Assistant Publisher . 
Advertising Manager 
Manager, Marketing Service 
Production Manager . 
Treasurer .... 


OFFICE APPLIANCES was founded by George H. Pat- 
terson and developed through 34 years by Evan Johnson 


ESTABLISHED 1904: Succeeding and embodying Ameri- 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; The 
Office, Franklinville, N.Y.. 1904: The Office Appliance 


he was asked to assist in developing a training pro- 
gram to a feeling of confidence “that in this field of 
office equipment there is scope for training adult 
spastics to do a useful job of work. 

Following Mr. Jackson's suggestions, the National 
Spastics Society opened a training office in Stockport, 
England, equipped with adding and calculating ma- 
chines, address plate embossing machines, duplica 
tors, filing cabinets and systems, as well as desks, 
chairs and accessories. A course of instructions sched 
uled to last 12 months was planned. Trainees re- 
sponded very slowly at first, but a few months later 
a sudden change occurred. Nearly all those enrolled 
began making obvious progress. Two of the students 
actually completed the course nearly five months 
ahead of schedule. 

Mr. Jackson admits that training in office machine 
operating will not be the answer for all adult spastics 
who are capable of being trained, but it does offer 
opportunity to many. And the work done by Mr. 
Jackson reveals a genuine opportunity for the office 
machine industry in the United States to dev elop an 
effective training program for this nation’s spastics. 


Welbc & Viner 


Editor 





and first reports from the NSOEA regional series 
will be included in the editorial content designed 
to serve every phase of today’s fast-changing office 
supply and equipment marketing, management and 
selling 


Journal, Chicago, 1905; Business Equipment Journal, 
Chicago, 1908; Office Outfitter, Chicago, 1908; the orig- 
inal National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: New York City 
Wallace W. Fisher, District Manager: Monty Cumming 
Jr., and Robert Slocum, 100 E. 42nd St., New York 17, 
N. Y. Phone MUrray Hill 2-2373. 


Chicago: Herbert L. Sime, Vice-president, and Jack M. 
McDonald, 600 W. Jackson Blvd., Chicago, Ill. Phone 
DEarborn 2-3206 


Los Angeles: Robert E. Ahrensdorf, Jack Quillman, Stan- 
ley Ehrenclou; R. E. Ahrensdorf Co., 3275 Wilshire Blvd., 
Los Angeles 5, Calif. Phone DUnkirk 2-7337 
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REVO-FILE The rotary active card TW O-DRUM Two Revo-files in one, 
file that reduces location time to 1% takes a lot less space than separate 
seconds, saves 500% in space. No units, yet holds up to 20,000 cards. 


special card punching necessary. 





COMBINATION MONEY AND RECORD RECORD SAFES BY MOSLER Are the 
SAFE The most modern cash and rec- standard of comparison around the 
ord protection. Models include: 2 world. Available in all grades of 
Key inner door, time locks, alarm Underwriter’s label protection. 
systems, too | Beautifully functional and modern 


in every respect. 


MOSLER SELLING POWER GIVES 








MOSLER INSULATED FILES The lat- 
est in design and operating efficiency. 
U.L. approved and equipped with 
features available in no other insu- 
lated file. 2, 3 and 4 drawer models 
are available. 


4—$——-§ ——$ ce 


; 





MONEY SAFE Is case hardened steel. 
Exterior is highly resistant to drills 
and mechanical tools. Soft, tough 
inner core resists explosive attack. 





YOU SALES HELP... SALES LEADS 


Whether it’s an insulated file, rotary file...or safe, Mosler dealers are backed by the most 
famous name in the industry. Since 1848 the Mosler name has meant the best in protection. 
Mosler dealers are supported by active sales assistance, dramatic sales-building national 
advertising, publicity, sales promotion, and superbly styled new products. Make sure you 
carry the full Mosler line. For information on Mosler products write: 


THE MOSLER SAFE COMPANY, DEPT. 04-560, 320 FIFTH AVENUE, NEW YORK 1, N. Y. 
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FULLY ELECTRIC ADDING MACHINE © kindest 
cut of all 


is a 
price 
cut 
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Model 407 


non-subtractor 


SO 


formerly $109 


Top-value machine for everybody who 
figures. Operates electrically at lightning 
speed. Adds 7 columns, totals 7 (1¢ less 
than $100,000.00). Multiplies with 


just 1 entry. Prints total, subtotal on tape. 
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UTS YOU IN 


ON INCREASED VOLUME 
WITH THESE NEW LOW PRICES! 





Model 408 
direct subtractor 


129" 
formerly $149 


Adds 7 columns, totals 8 (1¢ less than 
$1,000,000.00). Versatility, speed, 
economy make hand-operated machines 
obsolete. Adds and subtracts 
automatically, at almost 3 cycles per 
second, prints subtracted items with 
minus sign for identification. 





Model 409 


direct subtractor 
with division 


149° 


formerly $179 


Adds 9 columns, totals 9 (1¢ less than 
$10,000,000.00). Handles heavy work- 
loads quickly, economically, outper- 
forming machines selling for as much as 
twice the price. Good for years of accurate, 
dependable, uninterrupted service. 


Executive Offices: 150 Broadway, New York 38, N.Y. 
Factory: Winsted, Conn. 


7) GENERAL-GILBERT CORP. 
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the ENNIS MAN 





BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market, 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; your 


supplier, never your competitor. 


Write for catalog 
and complete information 


Ga -aaue is 
FORMS, INC. 


Factories: ENNIS, TEX. © CHATHAM, VA. « PASO ROBLES. CALIF 





Warehouses: BIRMINGHAM « HOUSTON « ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 
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Letters 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, Ill. 


Two-part March Issue Receives 
Approval 


Dear Editor: 

Your 1960 Buyers Index issue and accom- 
panying edition featuring business forms are, 
as usual, excellently prepared. It is easy to 
see that many hours of hard work went into 
the organization of these two editions. 

We should like to reproduce your editorial, 
‘Business Forms Are Salable by Dealers,” and 
supply it to our members. It is indeed, right 
to the point. 


F. J. RING 


secretary 
National Business Forms Associates 
Fort Lauderdale, Fla. 


Business Forms Issue Called ‘‘Terrific’’ 


Dear Editor: 

Having seen the long-awaited March issue, 
“BUSINESS FORMS . . . Another Growing 
Market for Dealers,” the beholder is pleased 
beyond adequate comment. Truly this is a 
terrimc issue, 

It's hard to single out any particular article. 
The coverage was very good. We're most 
gratified that you saw fit to quote us. 

Once again it's our intention to reprint 
from the issue, as we did last year, assuming 
we have your permission as in the past. We 
will give the usual credits, being sure to be 
adequate and accurate. 

It is also our wish to circulate complete 
copies of the issue to members of the com- 
pany and to field representatives. According- 
ly, I'm attaching a purchase order for eight- 
een (18) copies. 

In conclusion, congratulations on a fine is- 
sue! With such able help we'll all certainly 
continue to light the way for at least the alert 
and aggressive stationers to see that in busi- 
ness forms there lies a broad avenue for busi- 
ness expansion and healthy development 

CLay J. BARTH 
Sales Development Manager, 


Stock Forms Company, 
Englewood, N. J 


OA—5 /60 








Functional Discounts 


Dear Ed 
After reading your Random Notes in the 
March issue regarding functional discounts, 


| felt impelled to write and express approval. 
Ther has been so much uninformed 
thought expressed in Congress and outside of 
Congress on this subject that it is refreshing 
to get a clear statement of the facts 
[ do not mean to enter into an elaborate 
liscussion of the functional discount so-called, 
but I will take the opportunity to say I think 
you are very clear in your thinking 
WILLIAM H. GREENLEAF 
Bainbrid Kimpton & Haupt, Inc 
New York, N. Y 


Evidence of Store Location Interest 


Dear Editor 
Thanks for splendid article on downtowns in 
April issue. It’s great. Could I have half a 
dozen copies of entire issue and also eight 
sets of tear sheets. 

RAY DyYKEMA 


Dyk Office Supply Co 

K i Mich 

Dear Editor 

Would you please send reprints of “Down- 
town Perks Up, Will Our Dealers Stay? 
(April, 1960) to the following Manitowoc 


people: Rod Dittmar, City Planner, City Hall; 
Charles Monemayor, director Manitowoc Park 
& Planning Commission, and Carl Nelson, 
First National Bank. 

Bos STELZER 


Napp Off & School Supply 
Wis 
Dear | 
Please send and bill us for six copies of 
the April issue of OrFicE APPLIANCES. The 


Store Location) was very interesting 
“ re proud to be a part of it 
GREGORY R. BOWER 
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the ENNIS MAN 


LEAVES YOU 


with new merchandisirig ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern. . for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 





Factories: 
ENNIS, TEX. «© CHATHAM, VA. « PASO ROBLES, CALIF. 


Warehouses: 
BIRMINGHAM « HOUSTON « ST. LOUIS 


Ennis } BUSINESS 
FORMS, INC. 
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Premier 
Trimmers 


Here's quality through and through . . . from 
the precision calibrated base in new ecye-ease 
reen to the hardened tool steel replaceable 
lade, from the handsome long lasting plating 
to the Premier guard, from the belaneed spring 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it’s quality and you can tell 
it’s a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
® From $6.00 to $55.00 
@ Wood or metal base 


REPRESENTED NATIONALLY BY: 


* Stone-Newman Associates, 320 Broadway, New 
York, New York. 

e Jack Luke, 3950 Lake Shore Dr., Chicago 

© Sid Lichtenstein, 223 S. 10th St., Philadelphia 


, Pa. 
© Harry Henkel, 1046 S. Olive St., Los Angeles 1 
Calif 


¢ Emil Dalmas, P. 0. Box 1524, 9923 Estacad 
Dr. Dallas, Texas. 

© George B. Tapner, 641 S. Rock Hill Rd., Webste 
Grove 19, Mo. 

e R. C. Hill, 1523 Kingswood Road, Jack 
Florida. 

* Paul Holden, 213 W. Kathleen, Park Ridge, I! 


PREMIER Oe) 


os 


2100 WEST FULTON Sf, 
CHICAGO 172, ILL. 
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After Hours 


Ennis Tag, McElroy 
Win Public Relations 


Virginia Honors 


Virginia brags about Texans 


This switch came about when a group 


of transplanted Texans walked off 


with the State of Virginia's top 1960 


public relations award for a commer 
ial organization. Awards were offered 
the Richmond Public Relations As 
epted by Homer (¢ M« 


sociation, ac 


It all started 10 years ago wh 


Ennis Business Forms, Inc 
Tex., established an eastern division in 


the little town of Chatham, Va. Go 


ing on the premise that “good publi 


relations aren't bought, they 


irned,’’ the Texas firm started out to 
make friends in their new home. They 
were not interested in the fact that 
Chatham folks were not big customers 
for the millions of miles of carbo: 
paper and tons of guest checks, sales 

plant 
turns out each year. Their prime con 


checks and business: forms the 
rn was in becoming good neighbors 


Over the years, the Texans became 
firmly knit into the fabric of the com 
munity. The company sponsors an An 
School Field Day, 


gives prizes to outstanding athletes 


nual Elementary 


It furnishes free writing pads to th 


schools to be used by needy children 


For the town’s civic organizations 


Ennis supplies free programs, posters, 


tags and handbills. It advertises Chat 


ham on the backs of free guest checks 


Chatham hotels, restaurants, drug 


; 


stores and motels used 200,000 of 
Other civ 
ic enterprises such as the Heart Fund 


Boy Scouts, Easter Seals and Red Cross 


these checks in 1959 alone 


are fully supported through advertis 
ing, funds and workers. Ennis peop! 


rive their blood to ( hatha } 


L1tCrally 


in 1959 50 pints went to help friends 
is well as strangers 
Good employee relations are 


overlooked. Ennis pays tuition costs 


and buys books for any employee tak 


ng eftective speaking and human 


lations courses or printing class 
Monthly meetings are held to ke 
I] loyees informed of o 

y plans 








EDWIN O MEYI (left) executive 
secretary of the Virginia Press Assoc 
ation, presents the ) public relations 
uward won by tl Chath: Va i 
sion of Ennis Business Forms, to Homer 
( McElroy ict sident and gener! 
anager of the f Presentation took 
place at the th annual Virgin I 


j 


Relations (¢ 


Duncan C. Taylor 
Now Marine Colonel 


Duncan C. Taylor, of Whit 


Pa., secretary and a director of the 


Haven, 


Eberhard Faber Pencil Co., has been 
selected for pro! tion to the rank of 
colonel in the l[ S. Marine Corps 


Reserve. He is presently a lieutenant 
colonel. He has beer 
Davip M. 

Commandant 


advised by GEN 
SHOUP, Marine Corps 

Col. Taylor is presently administra 
tive officer of volunteer training unit 
1-6 in Scranton, Pa., a unit of the 
Fourth Marine Corps reserve and re 
cruitment district 


Philadelphia 


headquartered in 


Van Haverton Chosen 
Florida ‘Mr. Profile’ 
Van W. Haverton, former Peoria, 


Ill., office machines’ firm operator. ts 


now in Fort Myers, Fla.. 


ers Book stor R cently he had the 
distinction of being named “Mr. Pro 
file in a clever ontest condu ted by 


the Lee County News 
tifying clues were given for the read 


ers to recognize t! seiectio! 


Edward Haskell Elected to 
Young Presidents’ Group 

The Young 
tion announces that it has elected to 
membe rship Edward N 
ident of Haskell Mfg. Co.. I Pitts 
burgh 


Pres { nts Organiza 


Haskell, pres 
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BEAUTIFULLY 
DESIGNED BASES 


IN modern colors 


Four office-accenting colors help sell Success 
Desk Calendars. Match desk accessories— 
pen sets, phones—with Desert Sand, Modern 
Green, Metallic Gray or Walnut plastic bases. 





eee eeeee eee ee eee eee eeeeee ne! oe ee 









ee 
Separate 

pages for 
Saturdays 


and Sundays 


A feature of all Success book style calendars. 
No. 17 is deluxe, book style, with pivoting 

lock arches. Half-hourly appointment schedule, 
Walnut, Desert Sand, Modern Green and 
Metallic Gray plastic bases. 





No. 85 — Premium quality, 
popular. Has magnifying 
top plate, daily date in red. 
Each page shows present, 
past, future months. Pads fit 
all standard bases. Walnut, 


Desert Sand, Modern Green, co LUM BIAN y, 4a \NORKS, Inc. 


Metallic Gray. No. 64 same 2300 WEST CORNELL STREET *© MILWAUKEE 9, WISCONSIN 


as 85, slightly smaller. 
» and only SUCCESS gives you these 


First in the industry: A beautiful, Users of Success desk calendars 
4-color booklet proves why Success _ start the year right. Handy wallet- 
calendars are better made, have size pocket calendar included with 
more selling features, are easier, every refill pad, serves as a constant 
more profitable to sell. reminder Calendars. 


And all refills specially packaged. Pads banded or string- 
tied. No loose pages to handle when changing pads. 





TEAR-KLEEN No. 13 — Convenient upright 

WALL CALENDAR style. Popular where time and 

Large daily date easily seen 15 space are at a premium. Pad 

to 50 feet away. Four sizes. lithographed in two colors, with y When you 

Backs are green, water-proof ade red. Gray or walnut think of 
F SUCCES 


panel board, handsomely em- 
bossed. 


think of 


When you 
CALENDARS 


think of j 
CALENDARS... , 
think of 


SUCCESS , 
fe 
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State of the Industry 


Census Figures Reveal Magnitude 
Of Office Product Manufacturing 


Manu 
the Census, De 


Preliminary reports from the 1958 Census of 


facturers, conducted by the Bureau of 
partment of Commerce, are now available 

Although total value of shipments is not given in 
some cases, the census reports are illuminating in show 
ing the growth of value added by manufacture as listed 
in 1958 compared to the 1954 figures. (Sec« graphs ac- 
companying this article) 

In office furniture, for example, it is revealed that 
in 1958 there were 59 manufacturers and 88 
metal employing a grand total of 24,000 persons and 
adding $217 million value to manufactured products 
In 1954 there were 127 plants adding $157 million 
value to manufactured products. This figure grew from 
$29 million to $41 million furniture 
and from $128 million to $176 million for metal. 

Total value of shipments is not given under the en- 
tire classification of office furniture but wood office 
furniture shipments are listed as worth $71 million 
and metal office furniture $288 million in 1958 

A total of 246 plants with 20 or more employees 
each producing office and store machines is revealed 
by the 1958 preliminary census figures, these broken 
76 producing computing and related ma- 


wood 


for wood office 


down into 
chines, 12 producing typewriters 
and balances and 120 other office 
(type not enumerated). Total 
ments for 1958 (the 1954 figure not given) is as fol- 
lows: 

Computing and related machines, $1 billion, $128 
million. 

Typewriters, $258 million 

Scales and balances, $82 million 

Other machines (not classified ) 

(See graph chart for 1954 and 1958 comparison of 
value added by manufacture ) 

Census figures under classification of office supplies 


38 making scales 
and store machines 


value of these ship- 


$398 million 


. r 


cy 





Scales 


| 1954 


Scales 





OFFICE AND STORE 
MACHINES 


Value Added in Manufacture* 


1958 





*See footnote with Office 


Furniture Chart 


mechanical 


include only the categories of and 
pencils, lead pencils and crayons, hand stamps and 
stencils, artists’ materials and carbon paper and inked 
ribbons. Obviously most of the major items of office 


itegories included 


pens 


supplies are not listed. For the five 
in the figures the 1958 totals are: 


Number of Value of 


Product plants shipments 

Pens, mechanical pencils 64 $140 million 
Lead pencils, crayons 34 $78 million 
Hand stamps, stencils 72 $66 million 
Artists’ materials 21 $25 million 
Carbon paper, inked ribbons 62 $133 million 
Total 253 $442 million 


OFFICE FURNITURE 


Value Added in Manufacture* 


160 
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0 
subtracting the 
fuels, 
work, from the 


(adjusted) is derived by 


parts 


This 


cost oft raw 


measutle 


aterials, components, supplies 


goods purchased for resale, and contract 


value of shipments of manufacturing establishments in each 


industry. For most purposes, it is the best value measure 


available for comparing the relative economic importance 


of manufacturing among industries 


Computing, Related Machines 1954 


Computing, Related Machines 1958 
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0 20 40 
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| “From the beginning, our Yellow Pages 
- advertising has done a real sales job” 


says C. R. Johnson, Prop., C. R. Johnson Co., Charleston, West Virginia 





“The number of people we can reach with our small sales force is 
limited. So we rely on the Yellow Pages to help do our selling. 
Yellow Pages advertising is the best way I know of reaching people 
within a radius of 50 miles, people who want what we sell! 

“Since we don’t have a very centralized location, we have to depend 
on the telephone to bring in a big bulk of our business. And—people 
who use the phone use the Yellow Pages. And when they do, they 
can't miss our advertising, which gets them to call us!” 














Yes, people who are ready to buy look in the Yellow Pages fora oyHarteston prospects become 
source of supply. To make sure your prospects have an awareness Johnson customers, thanks to this 


of your business...an AWHERENESS of your business location... display ad (reduced) under Type- 


Sane eam esi wv. a , writers...plus other display ads 
place your advertising message in the Yellow Pages. Call the Yellow under Adiilen Mashinss end ae 


Pages man at your Bell telephone office for complete information cating Machines & Supplies and list- 





and expert assistance in promoting the lines you feature. ings under other appropriate headings. 
| Find Us Fest 
| in The Display this sales-building emblem wherever your prospects can see it. 
: Yellow Pages | The Yellow Pages representative will gladly supply as many as you need. 
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OA Editorial 


Office furniture dealers 
ARE in the design business 


\ % THEN some interior decorators began applying their skills to the 

business offices of America a few years ago they gave considerable 
impetus to a movement initiated many years earlier by a few office furniture 
manufacturers and a rather limited number of office furniture dealers. Into 
the advertising copy of manufacturers began appearing such words as 
“Bring the Spirit of Gracious Living Downtown” and “You Spend Halt 
Your Waking Hours in Your Office—It Should Be as Comfortable and At 
tractive as Your Home.” The furniture offered to create the beautiful oftice 


was of period styling, some of which is still in strong demand. “High sty! 


ing’ was a thing of the future and decorative accessories were selected large 


ly by the wife of the business executive 


The luxurious executive office has been a symbol of status for a long 


time. Any lesser person on the business totem pole was not accorded such 
a privilege on the premise that such luxury would detract attention from 


his work and impair his efficiency. Interior designers gave impetus to the 
infant idea that beauty and efficiency could and should go hand-in-hand 
Manufacturers began major re-designing programs. The package office idea 
came into being. Many dealers responded to the challenge by employing 
interior designers or by working out co-operative arrangements with inde 
pendent designers 


- 


In the transition period mistakes were inevitable. Some office furniture 
dealers gave up without giving the interio: design idea a fair trial. Others 
hired designers lacking the essential aptitude for understanding the neces 
sity for system and work flow patterns in business offices. A few even tried 


to bluff their wav into office design on the basis of common sense without 


any formal training in the relationships of color, form, texture, lighting an 


| 
the many other factors of interior design 


Despite the errors, the number of office furniture dealers who have 


qualified designers on their staffs is constantly increasing. The five designers 


who participated in the clinic on office design that is reported on pages 23 
to 27 of this issue represent only a portion of the dealer employed designers 
in the Chicago area. Dealers in all the big cities and many smaller commu 
nities throughout the country are similarly served by full-time, fully qual 


hed business oftice designers 


Ofttice furniture dealers are in the decorative design business—to whicl 
they add a Spe ialized knowledge of office Operations and the Systems equll 


ment and supplies that make the operations efficient 
‘ ‘ 
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* by Risom 


This outstanding new collection of executive furniture includes original 
arrangements for today’s secretary or receptionist. Every Group NINE com- 
ponent is planned for custom-like flexibility: desk tops (four sizes) are 
available in walnut, leather, vinyl-fabric, white or wainut plastic; bases, 


aluminum as well as walnut; cabinets, in two and three sections 


Drawer and compartment interiors (such as pull-out stationery unit shown) 
are engineered for maximum convenience, assuring an uncluttered, well- 
rganized appearance at all times. Note, too, Risom's new secretarial posture 
hair—trim, fully adjustable, with aluminum base. Write for brochure showing 


all of Group NINE, including a variety of new executive posture chairs. 


JENS RISOM DESIGN INC.., 49 East 53RD STREET, NEW YORK 22 


AGO, LOS ANGELES, DALLAS, ATLANTA, MIAMI, COPENHAGEN, MELBOURNE, TORONTO 











In the Modern Office 


Beauty Must 
Be More 
Than Skin Deep 





UST as Pygmalion found that the cold statue 


of Galatea needed to be imbued with the 


spirit of life before he could sense fulfilment, 
so the office user needs to know that the beauty 
of his office furnishings is supported by efficien- 


cy in function 


Conceivably, beauty for the sake of beauty 
may have a place in some aspects of life, but in 
the business office, perfection of design as ex- 
pressed in terms of mass, form, balance, color, 
texture, lighting, space, and other visual and 
tactile factors, must be fortified by perfection 
of design concerned with the practical aspects 
of utility, ease of use, accessibility of working 
tools, sufficient light and air, and the myriad 


other elements involved in making an office op- 


erational as well as beautiful 


There is no question about the value of ex- 
ternal beauty in the business office, Creation of 
an atmosphere that soothes the spirit and relaxes 
the mind contributes heavily to the quality and 
quantity of the office occupant. Conferences, 
contacts, decisions, controls all are more 
effective when the aura of beauty is present 
These are practical values whose worth cannot 
be measured. Yet their impact could be fleeting 
without the internal beauties of durability, 
sound construction, and engineering for func- 
tion. From them spring the ‘in service’’ qualities 
of comfort, reliability, stability, and conditions 
that permit rapid discharge of daily duties at a 


high level of effectiveness. 


True beauty in the business office is one that 


penetrates deep below the surface. Then in a 


real sense. the beautiful office is an efficient one. 
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OA Design Round-Tablie 


Select to fulfill objective 


OA associate 


ing ol 1960, the office furniture dealer 
es not have a designer on his staff nor has 
design facilities is finding himself in a fry 
Situation 
hand, he is being forced and encouraged 


1 


nplete office interior, and in so doing to 
design function which was formerly within 
the contract furniture departments or pro 
his more enlightened 


signers; forced by 


who have fostered the current rebirth of 
furniture industry; and, encouraged by his 
rade associations and OFFICE APPLIANCES 


th rn 


lagazines. 

other hand, when he does accept the mantle 
ner, he is criticized for the quality of his 

$ criticism comes from many quarters; archi 
ssional designers and from his customers 
oncur with this criticism, for while tramp 
try, they have encountered not a few “un 

gns accomplished by the deal 

this situation may not be an enviable one, 
ible enough. The dealer should, by right, 


ts of this market, for h possesses an un- 


g of the client's specific equipment needs that 
ould possibly have. It is equally under 
the dealer who has not readied his com 
de a design service is going to make not a 


pe riod, Carroll 


editor, recently sat down with a 


dealer through this flux 
nd five designers who are currently em 
ffice furniture dealers in the Chicago area 


rp 
fF 


They are William Gordon, Horder’s Stationery Stores, 
Inc.; Donald Devine, Kendrick Furniture Co.; Andrew 
McPherson, Weber, Hilmer & Johnson; Robert Collins, 
Business Interiors, Inc.; and Margaret Dennis, Business 
Interiors, Inc. 

The objective of these sessions was to establish a core 
of principles with which the dealers who do not have 
a designer on their staffs, and their salesmen, could use 
to help them avoid the pitfalls encountered in design. 
This current presentation will provide some basic fac- 
tors to be considered when selecting furniture for the 
office. In succeeding issues, color and furniture arrange- 
ment will be explored. 

When these round table meetings were over, each of 
the designers had misgivings over how much they really 
said. On top of their doubts, space limitations neces- 
sarily make these presentations far from complete. 

However, the five designers believed the intentions 
of these meetings to be sound enough for them to offer 
their services as a panel to answer any questions or 
specific problems that may be raised by a dealer. Any 
inquiries directed to the Orrick APPLIANCES DESIGN 
CLINIC will be forwarded to one of these designers for 
an answer. 

Some problems faced by the dealer may be suggested 
by the following considerations on furniture selection 
aired at the first OA Design Round-Table: 


Cihlar: I'm sure that each of you, when selecting the 
furnishings to be used in your design, make your selec- 
tion with various criteria in mind, whether this be con- 
scious on your part or not. If this is so, what is the first 
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OA Design Round-Tabke nued 





Ninety per cent of the sale of a design is made 





because of the customer's confidence in you 


thing you consider when you begin iluating the 
client's needs in terms of th you select ? 
McPherson: What kind of off loes the man need? 


What kind of work does he do? Is he nterviewer 


Is he a man who directs? Confers? Does he do 
of writing? 


Dennis: I would say style. If you walk into a mar 
office and he says he would like Chippendal 


you have to consider this style. If tl s he wants 
traditional furniture, that determines your style. If h 
says he wants his office as modern as you can get it 
you re not going to give hin redenza in the Chippen 
dale or Empire style 

McPherson: I don't consider that initially. | nsider 
what he does for a living and I try to unsell him on 
thinking of a specifi styl nis ts afr 
analyzed 

Dennis: The way furniture is made today, you can get 
the same function in a Chippendale p is you can 
in a modern piece 

Gordon: Aside from what h ns after the client gets 
into his office, and this is important, but aside from that 
now, the first thing I try to appr s just what appeals 
to him first off. So I would pla style first. But ther 
there are other considerations that may either strength 
or modify that first impress n this nnection, | 
then tie in the demands of h 1S 


24 


Style is important, but you 


— 


styling to suit the function 


Will his chi 


irchitectural surro 


building 


tasks of a designer 


lient the st ot furniture he wants 
doesn't k the use of traditional 
iry, or in-between. In most cases 
talent find out the style than 

When desig g an office you Cat 
functios Aside trom the tact that 
is ucn as upment expert 


he knows how to talk to you abs 


he does ow if he wants a Ch 
Georgian desk. In many cases, he 
ere! (se rally, the client also | 
Oo mode He doesn't realize that 
SO! \ ontemporary furl 
pindly yf merchandise 
Devine: \ always put fur 
of furnit the market 
Gordon: | th that function 
respecti' styling, and yet 
along with that entirely, Dos 
hat rary furniture, su 
C-shapes, L-shapes and their 
ver rtant in our bus 
he tradi Chippendale des 
re ad: function. It 


ul 


with Bill very heart 


q 


i 


1 








modify 
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It's an excellent selling point and matter of 


good design to talk of maintenance.” 


have to modify the styling to suit the many people who insist they would not have a desk 

very style cannot necessarily be made pad. In which case, I make sure to call to the client's 

ery function attention the open grain and suggest a lacquered 

Cihlar: |] finish or plastic laminate. You have to consider, from 
ihlar: y case, it’s your duty as a designer to 


' the standpoint of function, the size of top to recom- 
us limitations of style to the client ? : - 
mend, the type of surface, aesthetic value, etc. 


Gordon: Yes. For instance. Let's suppose that during “ 
: Cihlar: Two things, then, which a designer must 


| 
with a client, he tells me that at , : 
consider before he starts translating the client's needs 


h ves in 18th century surroundings and . « , 
: om into specific furnishings are function and style; and 
4 ts f{ tre duce this same Styling in his office ; > . 
not necessarily one before the other, but concurrent 
Th ter a discussion of the function that his of : 
\ 
rm, I might find myself suggesting 
isn't to his best interests, from the Dennis: I'd like to ask Bill a question. Bill, what do 
oftice efficiency, to stick with th you do when you have installed a plastic laminate 
1 tyled desk, that he would perhaps bet desk and the client then complains that the top 
ntemporary styling since in it he could doesn't match the pedestal ? 
h tion. I think all of us agree this is 
aa , ; Gordon: The only thing that I've found to do in this 
TI tional desk is a desk with one file drawer ; 
1 ol 1 respect is use a plastic finish that more closely 
drawers probably not on suspension ; , 
rh , matches an oiled finish, which some manufacturers 
f real accommodation in the styling t “! 
; — are now making available. What they have done is to 
rns and machines which were unheard ‘ : ’ 
tn create a matte type of finish which greatly reduces 
stvic as CONCEIVN | ¢ : ’ 
the glare 
Als type ot! desk top the esivner 18 vomny 5 
1 is determined oft by the use t Devine: When it comes to the situation that Marge 
t desk is going to be put. | e oil walnut posed, I think the best thing to do is make the client 
self not liking to writ n such an un aware that if he wants a plastic laminate you cant 
Therefore, I always 1 mmend a des! guarantee that it will perfectly match the pedestal 
the client the greater ease of But, I agree that it necessarily shouldn't match. This 
tion to the t Then there are brings up another aspect that I think we all consider 
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OA Design Round-Table continued 


“Part of a good design is blending various 


elements to create a harmonious whole.” 
Devine 


variety. Part of a good design is blending various 
elements to create a harmonious whole 


McPherson: Speaking of plastic laminates, I say that 


if we are to use this material 
grained, then I say there should be a definite contrast 


If I am not required to use either specifically, I go to 


and it must be wood 


the natural wood tops. I don’t find that desks are get 
ting the beating they once got. Neither are they ex 
pected to last as long. If I hav 
nate top and I am not restricted to a wood grain, 
then I use some solid color. I don't 
plastic laminates were intended to imitate wood. It 
is an entirely different material and 
a specific purpose and therefore should express its 


to use a plastic lami 
believe that the 
was designed ror 


own requirements 


Collins: Lighting influences the match also. What the 
client or you may see in your showroom under nat 
ural light could turn to r r purple under the 
lighting of his office. You'd be 
a laminated plastic top turn solid pur] le and the 


surprised. I've had 


grain disappear. But, there are many ways this can 
be overcome, by using cove lighting or other warm 
lighting methods, for instan You hav to recreate 
the lighting of your showroor r suffer the conse 
quences of a disgruntled cust 

Dennis: Too many peopl when working with a 


Knoll desk insist on putting the upholstered Saarinen 
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“The matter of scale, of measuring the man to 
the furniture and the furniture to the room, 


is important s McP/ 


chair behind it. There are many chairs which can be used 


with this desk, but people are afraid to try them 


Cihlar: Thinking of the converse, is there any chair 
that you wouldn't put behind this desk ? 


Dennis: Well, as a very broad generality I think you 
could say that a good piece of any style can be used 
with a grouping of any other style. Though this 
might be good theory, I don’t know just how I would 
use a Chippendale chair with a Knoll desk. But I'm 


not saying it cant be done. 


Devine: When it comes to mixing, probably a good 
rule would be to use a large proportion of furniture 
from the same manufacturer and accent this with 
a few other pieces. Maybe one piece in a room would 


be enough to accent a grouping 


Gordon: As an example, assume you had furnished 
an office with a wood desk, completely wood, no 
metal, a wooden credenza and two pull up chairs, all 
wood. Then, let us assume, that your sofa had the 
combination of a walnut leg with an aluminum 
stretcher. Now you could introduce a table or two 
end tables with completely metal understructures. It 
ties into the whole scheme and you have a reason for 


having done it 


Dennis: How about antique accessories in a complete 


ly modern office, something that takes on a complete 
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Members of the OA Design Round-Table 


Margaret Dennis, a designer of six years 
standing, has coupled her knowledge of 
interiors with sales, making her one of 
the extraordinary furniture sales people 
in the Chicago area. Since joining Busi- 
ness Interiors, Inc., Oak Park, IIl., three 
years ago, she has been working primarily 
with architects. 


William Gordon, N.S.1L.D., director of 
design for Horder's Stationery Stores, 
Inc., Chicago, was responsible for the 
interiors of the American Medical Asso- 
ciation headquarters illustrated on pages 
35 through 46. A number of principles 
governing the selection of decorative ac- 
cessories were presented by him in OA’s 
February, 1960, issue. 


Robert Collins, A.I.D., is director of de- 


ly different flavor from the cold and sterile, modern 
office. For instance, on a modern, metal leg table 
with a teak top, you could put an old, henna colored, 
straw letter basket. And it costs far less than any 


other ty pe of letter basket would cost 
Cihlar: Could I ask your reason for doing this? 
Dennis: For warmth 


n Devine: Don't you think the prime reason for doing 


something like this is for contrast, in the same vain 
is we talked about contrasting a piece of metal furni- 
ture in a room of wood furniture. Antique contrasts 
so much to the sterility of this furniture that it cre- 


ites a point of interest in the room 


Gordon: I agree with Marge. But, I think the reason 
i lot of us don’t use antiques more often, generally 
speaking, is that these pieces are quite costly. But 
the desire to use them and the prohibitive cost leads 

And I think there is too much pseudo 


to temptat 


n design today as it is 


Collins: In these modern buildings where you find a 


older architecture predominating, I think you will 


find that fabrics can do a lot to create warmth in an 
office or general working area. Fabrics should be 
used all the more so in cases where the client does 


ot want to go to the expense of putting a textured 


iterial on the walls 
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sign at Business Interiors, Inc., Oak Park, 
Ill. He has been in this field for 15 years. 
One of Collins’ most recent designs was 
the Church of the Brethren, reviewed in | 
the December, 1959, OA Office Planning 
section. 


Donald Devine has been director of de- 
sign for the Kendrick Furniture Co., Chi- 
cago, for the past year and a half. Pre- 
viously, he had been active in residential 
design throughout the Chicago area. 


Andrew McPherson had been directing 
the design department of Weber, Hilmer 
& Johnson, Chicago, until recently when 
he resumed his practice in architecture. He 
is continuing his design association with ~ 
W, H & J on a consulting basis. 


McPherson: The thing today is to go to the more 
textured wall material. However, when you have a 
new job and there is a cost factor involved, you can 
gain the same general effect by using a sand finished 
plaster. This used to be done a great deal and for the 
most part is ignored today. It is not only cheaper 
than a hard or smooth finished plaster, but it can be 
done without a pattern. Frank Lloyd Wright used 
this technique off and on for 60 years. 


Gordon: I find that too often an entire office is 
thought of in terms of leather. I like to create a vari- 
ety. For example, if I have a fabric covered sofa, I 
like to introduce a leather chair, and then fabric 
again. I like to break them around the room, simply 
for contrast; leather against fabric or fabric against 
leather. 

I have also found that clients are very concerned 
that every piece of walnut match every other piece 
of walnut in the room; in tone mostly. They don't 
seem to be bothered about texture. I find it difficult 
to convince them, as I'm convinced, that this doesn’t 
necessarily have to be. In fact, it isn't too desirable. 
I'm not saying that I don’t like to see two tones of 
walnut side by side. But I do like to see walnut next 
to teak, or ebony next to walnut, or teak, or oak. I 
also don’t believe that a designer when making a se- 
lection must restrict himself to the idea that every 
single finish of the wall paneling must be alike. In 

Please turn to page 146 
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DVERTISING has created a new, bold co po- 
rate image for Roth Office Equipment Co. of 
Dayton, Ohio. 

Arresting headlines and sparkling copy in newspaper 
advertising as the primary medium has carried the mes- 
sage of a ‘new Roth look” to the business community 
The interior decorating service has been particularly 





exploited. 

The results speak for themselves 

When Roth’s closed its books for 1959, it showed 
a sales increase for the year of 189% compared to the 
national average of 6-7%. And when officials checked 
the figures for just office furniture and equipment they 
showed an impressive jump of 30% for the year 

This good news continued right into 1960. Total sales 
for the first two months increased at the 18% figure and 
office furniture and equipment was up 43.7% over the 
same period last year. In furniture only, February of 
1960 sales were up an astounding 111% over February 
of 1959! 

Add to all this the fact that Roth’s sales volume puts 
the firm in the top 5% of office supply, furniture and 
equipment dealers nationally and you know we're talking 
about big business 

Such sales increases don't 
it's a hard-working combination of wise management, 


just happen. In Roth's case, 
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by CLARENCE O. SCHLAVER 


managing editor 


Designed to sell design... 


that's Roth's advertising 


Sales increases don’t just happen. They 
accrue to Dayton, Ohio, firm when wise 
management employs skilled agency for 


creation of new, bold corporate image 


good salesmen, a highly competent interior decorator 
service and a new advertising campaign 

The groundwork for this kind of sales increase was 
laid in December, 1958, when Roth’s management de- 
and that 


months be 


cided something was needed to push sales 
something was probably advertising. Six 
fore, the company had added an interior design and 
decorating service as an aid to office furniture sales. The 
service had been in Operation six months and it was 
good. but the expected sales increases had not been 


forthcoming 


So, Roth's went to Kircher, Helton & Collett, Inc., 
1 Dayton advertising and marketing agency, for help 

The agency, with Roth's permission, began a complete 
study of its new client’s business including analysis 
of operations and procedures. This step made the agency 
a part of Roth’s selling team. “Good sales-making cam 
paigns don’t just happen,” says Mrs. Betty Butler, a 
omplete 


count executive on Roth's. “They're born of 


knowledge of a client's business, 


sound, creative ideas 


Kircher, Helton & Collett found a reliable conserva 
tive company which has been growing steadily, but not 
spectacularly for 44 years. 


Roth's sells in a nine-county area withis approxi 
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Look at your office. What kind 
of a story does it tell about 
you? Is it a tragedy of in- 
efficiency? A bedragglied 
farce? Or maybe a mystery— 
a mystery to most people how 
you manage to get anything 
done? 


Your office should tell a story 
—a biography—the story of 
you, your business, your 


success. 


Jennie, Roth's “Designing” 
Woman, can author a new ex- 


the leading man. Instead of a 
typewriter she uses a sketch 
pad and color swatches, In- 
stead of nouns, adjectives and 
verbs, she works with drap- 
eries, carpeting, paintings, 
studio and decorator objects 
and, of course, new, modern, 
more efficient office furniture 
and equipment. 


If you like happy endings, just 
wait ‘til you see yourself in 
your new Roth-designed office 
—smart as The New Yorker, 
businesslike as The Wall 
Street Journal. 


Park your car free at any 
David's Parking Lot. See 
Jennie for more information 
about this complete, creative 
office design service. Charge 
what you like and you'll like 
what you charge at... 


¢ 





111-118 e. third street 
BA 8-6175 


One of the nation's largest suppliers 


of fne office furniture and equipment 
ising which every ele 
re nvey the impres 
which creates 


mately 75 miles of Dayton, excluding Cincinnati and 
Columbus. The competition is also centered in Dayton. 
It consists of a considerable number of firms, of which 
six or seven could be considered major competition. 

Although conservative, Roth's had added many 
modern merchandising ideas, particularly in the station- 
end of the business—gift certificates, charge ac- 
counts, gift wrapping, free customer parking at nearby 
lots, and free delivery. 

The agency found two other advantages—Roth’s 
physical facilities and complete lines of merchandise. 
The company occupies four floors of two adjacent 
modern buildings in a good downtown location. The 
first floor is mainly devoted to stationery and office sup- 
plies. On the other three floors 10,000 square feet of 
space is used for furniture displays including complete 
executive office layouts. Everything is kept immaculately 
clean since President Charles W. Roth feels that next 
to poor salesmanship nothing can hurt a sale faster than 
a dusty display. 


ery 


Outstanding Lines Carried 


Another advantage Roth's enjoys is the number of 
outstanding lines carried. The primary line of metal 
furniture is General Fireproofing and the entire second 
floor is devoted to its display. The major wood lines in- 
clude Standard Furniture and Shelbyville. The company 
also does a substantial volume in the Myrtle line. B. L. 
Marble, Boling, Taylor and Jasper seating chairs are 
carried, as well as Kittinger, Dunbar and Widdicomb 
office furniture. In drafting equipment, Dietzen and 
Hamilton are the major lines. Roth's carries a heavy 
inventory, equaling about 25% of the annual sales 
volume and allowing prompt delivery. 

Armed with these facts, plus department sales figures 
by months for 1957 and 1958, the agency made some 
basic recommendations before starting any creative plan- 
ning. 

The first was to set up a channel of responsibility for 
all advertising and promotion. Walter J. Fischer, Roth 
treasurer, and Katherine Pennywitt, advertising man- 
ager, were given direct responsibility for agency rela- 
tions, reporting to Mr. Roth. 


Actual Costs Are Allocated 


Another move dealt with the allocation of costs to 
advertising, something which often becomes a kind of 
catch-all” category for items not actually contributing 
to advertising effectiveness. 

At the present time only real advertising charges, in 
luding department overhead, are charged against the 
advertising budget. Space, time, and production of ma- 
terials; donations and customer entertainment are han- 
dled separately. 

On this basis, the agency proposed, and Roth agreed 
on, a broad sales promotion concept that combined both 
personal selling and advertising to promote all of Roth's 
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continued 


Roth's... 


services in four major classifications: office design and 
decorating service, office furniture and equipment (new, 
used, lease, repair and rental), office supplies and mis- 
cellaneous services. 

The approach was a campaign designed to 

© Create and establish a new, bold, corporate image 
for Roth's. 
' @ Build good will for Roth's throughout the business 
community. 

@ Create store traffic 
office supply department 

Sales goals were established, based on sales for the 


particularly important for the 


past two years for all de partments except the office de 
sign and decorating service. Since there were no reliable 
sales figures for this six-month-old department, both the 
agency and client agreed on what was felt to be realistic 
sales goals with proper promotion and sales emphasis 


Here’s How Budget Was Created 


A percentage of sales slightly below the national aver- 
age in Roth’s field was applied to all departments’ sales 
goals except office design and decorating. There, a 
higher percentage of sales was used to provide funds 
to launch this new department 

The resulting budget was allocated as follows 

50% for newspapers as the major media 

25% for direct mail, literature and catalogs. This 
did not include co-op allowances or advertising expense 
for direct mail campaigns run in co-operation with its 
major suppliers. 

25% for radio and television 

Newspapers were selected as the primary medium for 
four major reasons, because they 

@ Visually exploit the “new Roth look’’ best 

@ Provide the best depth coverage of Roth’s market- 
ing area. 

@ Reach all prospect groups 

e Are specialized (business page, general news pages, 
etc.) to reach the groups of primary interest to Roth’s 

For the newspaper campaign, the agency recommended 
the use of weekly 1/4, page ads on the business pages of 
Dayton’s morning and evening newspapers with the gen 
eral news section as an alternate when the business pag« 
was not available. The use of the Friday night News and 
Saturday morning Journal-Herald was recommended be- 
cause these editions carry less advertising and would 
provide a compatible climate for the type of advertising 
planned for Roth’s—generous use of white space and a 
modern art technique 

With the media approved by Roth's, the agency 
started creative planning. And here again, the previous 
ly-mentioned research into Roth’s operation and public 
image was extremely valuabl 

Since Roth’s popular image was one of a very con- 
servative, old line stationery store, it was necessary for 


HERE’S EFFECTIVE combination of strong, arresting > 


headline combined with an illustration that convey’'s 
the message about Roth's collection of studio objects 
for office or home. This is an ad which really stops the 
reader 
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Fear not, it’s just one 
of Roth’s collection of 
studio objects for 
office or home! 








Few Daytonians realize that Roth's have a veritable museum of studio 
and art objects, decorator pieces and custom furnishings. Items of superb 
design that are equally at home in your office or your living room. 


sculpture + lamps * vases « draperies + carpeting + murals 


clocks + ash trays « pictures—and furniture, of course. 
Stunning? Unique? “Far Out"? It depends on your point of view. Don't 


let the African Ritual Mask (above) frighten you — everyone's friendly 
at Roth's even the prices. Come in and see for yourself, 


Free Parking in David's Parking Lot behind our store 


¢ 
111-113 e. third st., BA 8-6175 


One of the nation's largest suppliers of fine office furniture and equipment. 
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the advertising to make Roth's look modern, friendly 
and as prosperous as it really is. Everybody likes to do 
business with the leader. Every ad element—artwork, 
copy, store signature—had to convey the impression that 
no one in office equipment, furniture and office supplies 
was as progressive, popular and easy to do business with 


CHARGE! 





as Roth's. 
of the Light Brigade New Signature Created 
, Even a new store signature was created. The new one 
’ : is bright, modern and lends itself easily to other Roth 
Roth s aesthetic assault promotion such as TV, business cards, store and truck 
on dull, dreary offices signs and counter cards in the store. The old signature, 
“The Roth Office Equipment Co.’ was bottled down 


to “Roth's” for better visibility and recall. 

Since every ad was to stress a special feature of the 
store (office furniture, design service, etc.) the agency 
went back over the sales figures for 1957 and 1958 to 
determine what was the best time to advertise each spe- 
cial feature. Office furniture for example, may be a 
year-round business, but there are months when interest 
is higher. And that’s the time to promote it hard. 

Each ad contains a strong, arresting headline, domi- 
nant ‘‘off-beat” illustration, about the same amount of 
copy plus the new Roth's signature, including the name, 
address, telephone and the line “One of the nation’s 
largest suppliers of fine office furniture, stationety and 
equipment.” Since all ads must carry the complete Roth 
service story, the main copy ends with “free parking at 
nearby lots, charge accounts, and free delivery.” 

Even a steel strike didn't materially effect the sales 
curve. This must be attributed to sound management 
decisions on the part of Roth's and The General Fire- 
proofing Co., the major steel furniture supplier. Early 
in May of 1959, Roth’s management decided that only 
a heavy inventory of steel furniture would allow the firm 
to stick to its policy of prompt deliveries if the 
threatened strike materialized and lasted any length of 
time. So, inventories were increased more than 50% 
above normal. General Fireproofing was able to fill 
orders throughout the strike. These two factors enabled 
Roth's to make extra sales when competitors’ suppliers 
could not deliver. 



















Looking for 
a smart way to 
brighten a drab 
office, reception room 
—or add a modern accent 
to the decor in your home? 
Artifact, advice or idea, you 
can get it at Roth's. 





















Roth's has an entire department 


as ewe 


devoted to lamps, studio and art 
objects, decorator pieces and custom 
furnishings — items ideally suited to 
office or home—even more ideally suited as 
gifts. If you, or someone you know, happens 
to be a discriminating someone in search of 
something a bit unusual in lamps, ceramics, mu- 
rals, prints, wall clocks, ash trays—even draperies, 
carpeting and contemporary furniture groupings 
—you won't want to miss Roth's modern museum, 
Businessmen, secretaries, housewives and just plain 
lovers of good design, this is your invitation to Steady Increase Is Forecast 


brighten the corner where you are. Visit us. And remem- ' 
This all reflects a statement made recently by Mr. 


Roth when he said: “We attribute our success to our 
merchandise lines, ample stocks, prompt deliveries and 
an advertising campaign that tells our story effectively to 
our customers and prospects.” 

What about the future? Roth's is forecasting an over- 
all sales increase of at least 10% for 1960 and expects 
furniture and office equipment sales to be up at least 
15%. Compared to 1958, that’s boosting total sales 28% 


, in two years and increasing furniture 45% in the same 


ber, after your selections are made, hail the nearest 

passing salesman and say “‘c-h-a-r-g-e.” If your purchase 
is too big or too heavy to carry, we'll deliver it-wrapped as 
a gift if the occasion demands 


Park free in any of David’s lots 


111-113 e. third st. 





period. 
BA 8.- 
8-6175 4 THE MESSAGE of Roth's department devoted to acces 


Ona of the nation's largest suppliers of fine , 
, sories for office interiors is accompanied by copy which 


sparkles. Note the distinctive signature, telephone num 
ber and message about “one of the nation’s largest sup- 
pliers.” 


office furniture, stationery and equipment” 
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Arnold Tepper Arnol 





Sell 
partitions 
fo cut noise 








by ARNOLD STORCH 


Storch Tepper Associates 
New York, N.Y. 


the theory that ‘‘quiet pays 


EALERS who sell 


have taken a long step t a relatively 


success in 
untapped market for partitions 

Few investments by management pay 
dends than those 
in offices, 


greater divi 


for noise elimination. Efficiency ts 


errors are reduced and turnover 


increased 


of personnel is cut down. In factory operations requit 


t 


ing concentration and close work, quiet brings the same 
advantages. 
To eliminate the distractions caused by excessive nois« 


dealers should follow these procedures 


r 


1. Isolate noisy departments ind provide acoustical 


[ 


walls around them to pr transmission of sound 


through walls 


2. Lower the rooms by us¢ 


noise level within the 


of sound-absorbing materials. In small rooms the ceil 
ing area may be inadequate for noise reduction, so that 
partitions must be acoustically treated for effective 
silence 

The answer to this growing problem of office and 
industrial noise appears to be proper analysis of the job 
to determine whether the sound problem existing is on¢ 
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ILLUSTRATING acoustical walls 


with 42-inch glass lin 





} 1 
of frosted glass 


of sound ibsorption or sound transmission. The nois¢ 
terms of decibels, 


} 


level of a room can be measured 


the smallest amount of sound the human ear can detect 


Most oft 


bels. If noisy machines annoy people in the room, then 


es have a rating of between 40 and 80 deci 


the problem is one of ‘soaking up’ the nots sound 
absorption 
| 
If the problem is one of stopping the sounds that 
riginate in the room from going to the next room, then 


eiling-high 


installe d 


ns transmission, and 8-9-10-foot or « 
walls rather than partitions must b 


sound waves travel In very direction from their 


sour When they strike something part 1s ibsorbed and 
part bounces off in all directions. Acoustical partitions 
trap and absorb sound waves. They have a noise-redu: 
tion coefficient (NRC) of .85, which means they can re 
duce the noise level as much as 38° in some rooms 
Where the problem of sound transmission is concerned 


icoustical walls are recomme nd d The sound blocking 


juality of these walls rates highly (40 decibels), more 
than enough for all but “heated’’ discussions 

Mr. Dealer, if you must use 6& inch high portable 
partitions, the sound can go anywhere and you can’t 
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inches high 





THIS INSTALLATION utilizes full light- panel as 


$s valnut. Both are 9 feet higl 


stop it. To reduce the general noise level in the whole 
area your best bet is to use a 54-inch high acoustical 
inel and in this way catch the sounds near their source 
Provide this with one foot of glass for maximum sound 
ibsorbing results 
The nstruction of acoustical partitions is such that 
is sound passes through the perforations of the parti 


is partially soaked up by the 114-inch 


iberglas behind the holes. Waves that get through the 

lass set up vibrations in the center baffle which, acting 

is a diaphragm, returns the waves to be ‘reabsorbed’ 

h th berglas on each side of it. Thus the patented 

und icoustical principle of a center baffle doubles the part: 
tion sound absorbing efficiency. Keep this in mind 

Rockwool, Fiberglas and honeycomb will not stop 


lensity that Stops it 

Retr ber there are two types of wood portable 
egular surface and acoustical. They ar 
ll respects except one. With the acoustical 


verforated surface so, therefore, there ts a 


Dall tl nter 
the only difference is the perforated surfac 
tn 
Talk about the acoustical feature. It adds up to a good 
because there is practically no comp 


f you sell the customer on the principle 


you can get the acoustical feature 


Yes t pays, both for the dealer and the user of 
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A Check List 
for Selection of the 
Best Partition Source: 


Does The Company Have: 

A good reputation ? 

Quality product? 

Constant stock ? 

Skilled installers ? 

Convenient service ? 

Top representatives willing and capable 
of assisting you in every phase. 


Blueprints with every job, leaving no 
margin for error. 


These partition variations available: 


Any height up to 68 or 84 inches? 
All colors in steel and same finished 
colors in wood? 

Solid panel to 54 inches? 

Solid panel all the way to 72 inches? 
Perforated acoustical ? 

Any executive grained finishes? 
Special budget-priced series? 


These wall variations available: 


Any height up to any height ceil- 
ing ¢ 

Solid wall up to any height? 
Acoustical ? 

All grained finishes ? 

Budget priced series ? 

Full glass? 

All standard color finishes on wood 
and steel ? 

Various glass heights? 

Solid and glazed doors? 

Easy installation (in some instances 
manufacturer maintains a crew or 
representative makes all necessary 
arrangements ) ? 

Product priced on complete lineal 
footage basis, whether partitions or 
walls? 

A successful installation in your im- 
mediate vicinity ? 
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Architects — 
and Office 
Furniture Dealers 


N any controversial issue opinions held by repre- 
sentatives of one side of a question are likely to be 
something less than valid. Having been exposed to the 
laments of dealers in reference to the competition they 
are encountering from architects, the editors of OFFIC! 
APPLIANCES decided to make contact with a few archi- 
tects involved in designing offices as well as office build- 
ings. The results of our limited survey are illuminating 
and not as negative to dealers as we had been led to 
believe. 
The five architects in various parts of the country who 
participated in the survey were asked the following 
questions: 





1. Do you specify brand names or manufacturers of 
furnishings for offices in buildings you design? 

2. Do you maintain an office designing and decorat- 
ing department ? 

3. Do you work with office furniture dealers ? 


4. Do you believe there will be more or less co-opera- 
tion between dealers and architects in the future? 


All five architects said that they specified brand names 
or manufacturers’ names. Four of the five maintain of 
fice designing and decorating departments One said, 
“When the selection of furniture and decorating are 
permitted or required, our architectural design depart- 
ment handles this service 

Of the architects who maintain office design depart- 
ments, one does so ‘‘as a service to clients,’ and another 
“to maintain the level of interior design comparable to 
the general level of the over-all design.” 

Four of the architects work with office furniture deal- 
ers. The remaining one gave a “yes and no’ answer to 
the question. Explaining the “'yes’’ answer, he said, “W<« 
are relieved of installation and service problems, meas 
urements, and so forth. Further, estimates on total pack- 
age are more accurately done by dealers.’’ Concerning 
the “no” response he said, “Some furniture dealers are 
only ‘peddlers.’ They have no idea of what they are sell- 
ing. We've also seen misrepresentation result from this 
ignorance.’’ Conversely, another architect says, “We find 
that office furniture dealers’ knowledge of availability 
and price is invaluable in helping with our selections 

In answer to the query, Do you believe there will 
be more or less co-operation between dealers and archi 
tects in the future?"’ Brock Arms of Perkins & Will, 
Chicago, said, “More. Only by complete co-operation 

( lagett of Mills. 
, commented, “We 


can clients’ interest be served.’ H. ¢ 
Petticord & Mills, Washington, D. ¢ 
find present co-operation excellent 
Varying in viewpoint, J. Norman Pease, Jr., J. N 
Pease & Company, Charlotte, N. ¢ 
believe that our co-operation with office furniture deal 


answered, “We 


ers will increase in the future as long as our dealers con 


34 








tinue to offer good advisory service without the accent 


on ‘sales pitch.’ os 

Newt Griffith of Thorsen & Lerny, Inc., Minneapolis, 
Minn., voiced this opinion: 

“We feel that there should be more co-operation, but 
the greatest ‘give’ has to come from the dealer. We ac- 
tually act as 47s salesman, sell the client Ais merchandise, 
and 4e makes the profit, not us. We do charge for our 
service, but as a professional group we feel this is justi- 
fied. We have several good dealers in our vicinity who 
are very willing and eager to work from our specifica- 
tions. We favor their shots because of this continuing 
co-operation.” 

Considering the subject from a 
broader viewpoint, Jack A. Thal- 
heimer of Thalheimer & Weitz, 
Philadelphia, Pa., made the follow- 
ing statements 

“Our firm has been practicing 
architecture for 36 years and al- 
though we have been involved in 
many branches of the architectural 
field, officially, as of the first of 
this year, we have complete associate departments in all 


Jack A Thalheimer 


branches of engineering and interior design. 

“The problem of interior design has been very dear 
to my heart. We have found that our expansion into this 
field was caused by dealers’ lack of interest in handling 
contemporary design. As a result of this, we were forced 
to deal directly with the manufacturers. When this 
happened, we found it extremely satisfactory and have 
maintained the practice. 

“You must also understand that no building can be 
architecturally designed without giving thoughtful con- 
sideration to all interior spaces and furnishings. This, 
we feel, can be done only by working with our design 
department on the original concept. We, as a firm, will 
welcome an interior decorator or a furniture dealer if 
they are brought in when the job is first started, but will 
violently oppose, in fact, not take a job where an outside 
decorator or dealer will be brought in after our building 
1S completed 

I believe there will be more co operation among the 
dealers because | feel the growing strength of the archi- 
tects will win out. In 1953 we designed a country club 
which won first prize nationally in its field, but through 
an Oversight on our part, we found that the building 
committee had eliminated our interior design services 
from the contract. We found the result of the applied 
decoration disastrous to the club and devoid of the de- 
sign with which we were working. I am happy to tell 
you that we have been commissioned to completely re-do 
the interior as it was originally designed some seven or 


eight years ago 
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> Seen 
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main lobby was custom-scaled for Horder's by Widdicomb-Mueller. 


office planning 


A guide to layout, design and furnishing for workability and livability in offices 


A year and a half ago, when the American Medical Association began rebuilding the nine floors within 


the shell of its general headquarters building, Horder’s Stationery Stores, Inc., Chicago, was commis- 


sioned to co-ordinate the interiors, recommend equipment and supervise the installation. The story of 


how the job was acquired and how the design was accomplished is told on the following pages. 








Office Planning . . . continu 





Selection and co-ordination guide 
design at A.M.A. headquarters 


ESIGN or more simply, the selection of elements 


and their integration within an orderly whole INTERIOR INTEGRITY of the two areas 





is the basis of operation ot the furniture division ¢ I shown here Ss immmaculate Design of 
Horder’s Stationery Stores, Inc., Chicago. It was by this lounge-reception area on executive floor of 
: A.M.A. headquarters begins with terrazz 
guide that a Horder’s team undertook and ts now c ihe ’ 
i corridor oft elevator. Beige element of tet 
pleting the task of furnishing the nine floors of interiors razzo was combined with hand-picked blu 
the American Medical Associatior general headquarte Ss yarn and woven to Bill ¢ specif 
+ ' tions in carpeting. All furniture is by Mar 
The Horder’s team applied this simple formula to bate fa 
den. Ben t left and cust made rner 
| 1 
stated object s of the client. Each objective was analyz lounge restat I ay hold Grass 
to determine what was 1 fed. which elements would th th on i Sic It, a 
1 , neut beige. ¢ sin ft 2 id ¢ tl 
best fulfill th pyect Th most efficient iement Was wah ; 
selected, whether this v fesk drawer insert or the color gg eee go tetas i 
! vi } Was SA GPawer ilsert O ri¢ in backer f Close 
scheme for th ntire building. Each of thes su shown 
then integrated ich desk drawer related to the ob ; te 
’ } { 
of the work statior h work station related to th 
tional d ' 
all object ve I ! ss 
It Was | } 
Horder’s fur ; } : s aw ird 
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uimann & Fabry, Chicae 


DESIGN TEAM of the furniture division of Horder's Sta 
tionery Stores, Inc., Chicago, that planned and integrated 
nine floors of interiors at the American Medical Associatior 
headquarters. Jack Stern, left, worked on 


ition, evaluat 


ng and recommending equipment needs for every A.M.A 
emplovee Following to the right Williar Gordon 
N.S.L.D., director of Horder’s design 


lished the color schemes, selected \ ot 


sartment who 
each prece 


and integrated eact ele! nt within the wil 


eva whe did the over tri for ti 


OA is Gordons assista rendered Gordon 


ndation 








Office Planning . . . continued 
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Table in conference 


B. L. Marble 


the A.M.A. was going t mpletely rebuild the nine 
ts building on Chicago's Near 


floors within the shell of it 
North side, Arthur Poliquin, manager of the furniture 
division, entered the queue with proposal in hand 
Poliquin suggested that Horder’s be given the op 
portunity to specify the equipment to be installed. He 
based this suggestion on the thought that he and his 
staff are equipment experts and 
their work, and that they ar 
about their business. 
As Poliquin says, “If my 
to the potentials and limitations of 
how can the architect who has spent a lifetime learning 


the potentials and limitations of his field be 
equipment ? 


that they eat sleep 


daily learning more 
taff has devoted a lifetime 
office equipment 


ina better 
position than we to recommend 
“Further, if an be truly designed if 


it is to have an order ab 


interior 1s te 


ut if then the selection of 





HANGING CREDENZA in the 

the feeling of lightness established by table-type desk 
grouping fron 
[his reduction was made to keep grouping in scale with 


Grass < 





oe 





Ser eo NS ee 
office continues 
John Stuart. 


vice-president’s 
Both 


Marden, at left, is a reduced version of standard piece. 
Chairs by Moselle Meals and 


assistant executive 


units are fron 


roo 


loth on walls was used for added warmtl 


elements which are to make up the whole must be done 


by one who knows the full range of possibilities and the 
relative merits of each. And, the arrangement of these 
elements must be done by one who knows the demands 
of a business interior.’ 

Russell Clark, director of the 


the association, recognized the validity and logic of this 
ommend 


Dusiness division for 


argument Horder’s was commissioned to re¢ 


equipment and co-ordinate interiors. This agreement 


was subject to cancellation at any time by the client 
With this go-ahead, William Gordon, N.S.I.D., di- 

rector of Horder’s design department, began studying 

the architectural floor plans, working out solutions to the 


architecturally formed areas which required special han- 


dling. Color schemes and equipment design and finishes 
addition to formulating an order 


were established. In 
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MODULAR WALL SHELF by Nucraft 


is decorative as well as functional in 


oftice of the secretar to the A.M.A 
board of directors. C-shaped unit is 
from the Leopold Template line. Robert 
John chairs hi reen Grospoint fabric 


A STATEMENT OF INDIVIDUAI 
ITY is made in this office one of 
about 50 with same dimensions 
through the use of color scheme, ac 
cessories and specialized equipment 
Desk is Leopold Document, desk chair 
by Milwaukee Chair, side chairs by B 
L. Marble 








Office Planning . . . continue 


WAITING ROOM | ffices of 
the executive vice-president Cross 
orridor from entrance to secretarial 
area shown below. A 
from the Marden line. | (one 
ut of picture to right) 
trays are custor hinishe t tch 


range hue of fabri 





DOUBLE BAY AREA 


lates the secretary 


e€ vice president and assist 
ecutive vice-president. This ) 
Day arrangement is repe tl 


variations about 30 times througl 
ut building. White edging on Le 




















pold Template desks picks ne 
stripping in corridor. Chairs by 
Robert John. Partition at right 
ustom made for Horde 

added privacy to presid 

OMNI WALL UNIT 

greater use of space in | thinking of 
hice ot executive ice-president 


Desk is of the Leopold 1 ' ‘ 
group. Desk chair by Milwaukee 
Chair Co; side chair, B. L. Mar 
ble; lounge chair, Kittinge: 


stery colors. accents for the 
grass cloth walls and arpetins 
repeat the scheme of adjacent 





yftice shown on facing 





40 OA-—5 /60 











EXECUTIVE VICE-PRESIDENTS OFFICI Desk ade 
as pecihfcations of Horder’s design, continues architectural treatment of 
lls. Because of executive vice-president’s many country-wide 


ne calls, a telephone recording device was built into left section 
desk. Unit can also be operated from controls at phone on lounge 
lwo pull-out shelves with recessed ash trays are concealed in 


nt edge of desk top. Lounge table at left, also custom made, has a 


sh drawer on each side. Desk chair is new design from Moselle 
Meals. To offset the expansive use of wood, bright colors were used 
n the upholstery; pull up chairs by B. L. Marble are gold in hue 
nge chairs from Milwaukee Chair Co. are turquoise. Turquoise 
ries by Raphael carry color to accents in “thinking office n 
keround. Lighting fixture at left is from line by Finland Hous 
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prams 
for the entire buildi vould | keeping witl int tion, when Clark called Poliquis for a con 
the character and fur f th American Medica feret Based on the recommendations submitted, Clark 
Association, Gordon | nded a chat n the back was convinced of the possib lities for better utilization 
wall of the president 5 IT ind then designed a de€SK t A.M.A.’s office space and labor (In some cases, 
(see page 41) that mat 1 th rchitecture and ful Horder’s recommended equipment allowed work to be 
filled work needs. H ! 1 other pi §S Of furnitu! performed more efficic ntly in ne half the space ) 
carpeting and draper Bill Gordon now began getting into th sharp point 
While Gordon was d 9g this broadet planning, Jach of his design. Whereas he had earlier established white, 
Stern, Horder’s furniture s ialist at the A.M.A., begar gray and black to be the color scheme, “an beige added 
taking an inventory of ting equipment. He trained on the executive floor, he now stipulated specific shades 
three A.M.A. men to go through the building, floor by He went to a local terrazzo firm, mixed various colore« 
floor, recording ea f equiy t as a code nut chips in his hand until he got what he wanted, figured 
ber on a tab card the proportions of each color, and then place« To 
These cards were 1 vh an IBM machine and He chose the specific yarn and its coloring, th pattern 
the results interpreted Stet He was now able to d and weave for the custom carpeting. He met with all of 
scribe the condition of | stir juipment, the tun the A.M.A. ofticers to learn of their coloring and acces 
tion of each piece w and wher ich could | sories likes. At times these desires were not in keeping 
put to use within the b ling it If any piece with the overall design. and Gordon had to suggest al- 
desk, chair, file, stand ould not fulfill a current ternat ‘ 
or projected need or v mpatible with the overal One of the unusual aspects of the A.M.A. job was the 
design, a recommendat ; made that it be repla 
Shirley Komeya r of the design depart! 
began putting thes leas on pay for presenta 
tion. She made color 1 lerings of Bill Gordon's d 4 PLACE FOR EVERYTHING Clea lesk tops at > 
signs, and layouts of work stations designed by ch lay's end, as shown in pict t right, are the result of 
M " ning which began wit thorough analysis of pres 
Stern. t and projected equipment needs of each work station 
It wasn't long aft 1 ; t was Desks are by Globe-Wernicl Milwauk Metal chairs 
oy Crane Oe : 9 . Pask anaar Areeyrsis DEPT: 
wes at. saeusu 
3 _— r feamcan Mamiaas Association, — | 
: | 
SECRETARIAL POOI SPECIALLY DESIGNED analysis t was use 
ing, required the introduct 1 desh fi a. 7 Horder’s Jack Stern t iblish eq t needs of 
darker and richer cocoa v nus for get ffices, was lik A.M.A. employee. R f mi graphed sheet 
wise dictated by th il ton . 4 i. Desks f t 1 to diagra pedest yuire nt lrawer inserts 


Robert 


John lin tilt t te t scribing unit t tor reco nd ment 


OA-5/60 OA- 





5/60 OA-5/60 





32,000 CARDS and 108” of hile space at 
her finger tips This C-shape groupings 
has a three pedestal desk (front view in 
cut below) as its anchor unit. Jack Stern, 
Hordet's man-on-location at A.M.A. Head 


quarters, fashioned this station from stand- 


ard G-W elements to include: Under the 


> 


lin 72”x30" top: one pedestal/ three 
drawers/ three tab cross drawers in each; 
one pedestal/ four drawers (in same depth 
as three-drawer)/three tab cross trays in 
each; one pedestal/ two drawers/ three tab 
ross trays in each; plus a dictionary shelf; 
and a regular center drawer. Under the 45” 
return is a four drawer pedestal, two 
drawers three tab cross trays and two 
drawers/ two compartment inserts for 4”x 
76” unit has six file 
ichine height 
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Offic e 


Planning 


omplete control Horder’s had. It » ler's jc 
translate the objectiv S tf the client nt ictual 
Though many of the objectives w 1 by the in 
lividual worker, with th pproval of the depar 
head, the ultimate responsibility of ing goals fell 
Clark. He gave the job of plishment, the selecting 
and co-ordinating, to Horder’s. And. he stuck this 
agreement to the point where perso ICCESS s intr 
duced by the officers 11 s had to | 
cleared through Bill Gordo: 
Gordon never had to ex se this prerogative, but h 

says, “whatever success v wave had lue to Cla 
onfidence in our ability t the jol d letting 
do it 


While Gordon was firt py nis desis ntegi g 
many parts within an ord whole, Jack Stern was 
ganizing each work stat Wh ( L Horde 
a green light, stern mo to al sed oft 
A.M.A. building. His other ounts rn 
transferred to other salesmen and he | Hi 


represcntative-on le 


WISHBONE TABLE in teak panel: 
rs of A.M.A 
ng s ions, Horder’s had John St 


ther nD ete ' 
Leather uph w 


the 


An analysis 
nich teri plotted the equips c¢ ds 
es. Hi 


n icn mployec worked: whether 3 


chart (SCC page ! Was 


learned the ty} f equij 


s, Or stationery was used: if cards or files 
w \ whether the file was static or g 
crow what rate. He learned which 
whether any jol re dor 
S 1 if so, how often 
Chis charted information was t or! 
with the resultant data serving as tl 
ndation. More tha times 
nis ( ndation was for re} nent T} 
use Horder’s sells furniture per s¢ 
Stern was providing a professional ser H 
rms of hard dolla d 
uld do the job fT 
ely, Stern recot led 
steamships 
example of what be done 
” use modern lt 
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HORDER’S DESIGNED tab n conference room adjacent 


tw 1 ft s t seating 


pedestal Gcsk illustrated and described 


Through the selection of the proper ele 


ntegration the resultant saving of spac 
Ss remal able 
Of remark was the soluti to the problen 


work station in the circulation department 

nf rt of the day, the worker at this station had to 
rial to 28 areas. This material, which 

tray on her desk, was sorted into a 


rays on a rear table which measured 









ws wide and seven tiers high. Throughout th 
this rker was up from her desk. where she did 
nis onste 
Stern did away with this problem | stalling a 72” 
with iS”x18” retur In the desk file LADIES LOUNGE All furniture is from the Rubee Manufac 
ring Co. Lamps were custom finished to match teal hue in lounge 
vO suspension cross-file units, which held 
‘ 1 draperies. Lounge chairs are 1 Stal cllow 


1crs ach In tl rit irawer in the 
tn return he Put a suspension straight 
hanging tolders. B king a quart 


this worker s OV [ to do ever\ 








Office Planning 


specified, floor tile pattern in white, gray and green 
coral, the color of the hairs by 
Tables, from the American ¢ ir Co., have racks on 


side to receive serving tra 





FLEXIBILITY OF SEATING 


auditorium by using both six 


ricks Manufacturing Co. In ldition to ¢t richness of 
paneling, interest is provided t Grospoint fabric us 
cushions of chairs from the B M re ¢ 
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GAY COLOR SCHEME in ifeteria is set by Horder’'s 


peries, designed by Bill Gordon, use sa colors but 
Brunswick-Balke-Collender 












the department head. If he had any alterations to sug- 


gest, it was an easy matter to peel the cut-out from the 


overlay and place it where he thought it ought to be. 

After these departmental and floor layouts were 
checked through Gordon, a formal proposal was then 
prepared for each work station. This included the analy- 
sis chart, inventory code numbers of equipment then in 
use and recommendations for equipping the station in 
the new plan 

This combination of Gordon and Stern, each work- 
ing on their own level, and yet working as a pair, went 
through the A.M.A. headquarters on the heels of the 
architect 

Poliquin, who has a knack for reducing everything t 
simple terms, who won this job by pointing out the 
specialized service which an office furniture dealer can 
provide, was also very much on the scene, consulting 
with his men and getting client reaction 

The 10b is not yet finished. Construction is still under 
way in two library areas, and there are some finishing 
touches to be applied 

But, what is done is done right. The design ‘works 
It looks right and beautiful at first impression. And, the Ss 
beauty does not grow tired after the rightness has bee: 
analyzed and re-synthesized. Every element has a reason 
in itself and at the same time plays a function within the 
whole 

There is nothing hap-hazard about the interiors at 
the American Medical Association headquarters. They 
have been designed.—C.C 


To accomplish a job of the magnitude encountered at 
the American Medical Association, Horder’s had to rely 
on many suppliers. Those manufacturers whose equi 
ment played a part in this story includ . 
American Chair Co 
Barricks Manutacturing Co 
Bela Div., J&] Tool & Manufacturing C 
Bigelow-Santord Carpet Co., [1 
Brunswick-Balke-Collender Co 
Chicago Desk Pad Co 
Clarin Manufacturing C 
The Globe-Wernicke Co 
Archibald Holmes Carpet ¢ 
Jamestown Lounge Co 
Robert John Co 
Kittinger Furniture ¢ 
Leopold ¢ 
Karl Mann Associates 
B. L. Marble Chair Co 
Marden Manufacturing, | 
Moselle Meals 
Milwaukee Chair Co 
Milwauk Metal Furniture ¢ 
Nucraft Furniture Co 
Edwin Raphael Co., Inc ~ 
Raymor Distributing Co 
Ben Rose Fabrics 
Rubee Furniture Manufacturing ¢ 
Structural Products, Inc 
John Stuart, Inc 


Widdicomb-Mueller 
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The small 
installation 


solid by design 
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office planning 


N executive-conference office “with a light, mellow feel- 
A ing.’ This was the challenge presented by a prospective 
customer to Blair L. Smith, designer of the interior planning 
division of the Baltimore Stationery Co., Baltimore, Md. 

Design presentation, rather than price, was involved in 
the competition for the installation which was to fit within 
a projected budget. 

It was a project in which the purchaser did not take the 
initiative but was led to acceptance of the Baltimore firm's 
suggestions for complete furnishing of a lounge-conference 
area. A presentation was made and each item in the room was 
supplied by Designer Smith’s company. Accessories were sug- 
gested and decided upon after the furniture installation was 
completed 

Here was an office planning installation uncovered 
through the regular calls by office supply salesman at the man- 
ufacturing firm but the client had to be convinced that Balti- 
more Stationery Co. could furnish “the light, mellow feeling.” 

New furnishings were to be selected for an office which 
was to be completely remodeled. This included soundproofing 
of the two walls, covering existing paneling with new material, 
redesigning the heating system and installing luminous ceiling. 

The client had requested “a large desk with ample storage 
space and a conference table to seat approximately eight per- 
sons."’ However, upon laying out the room, it was decided that 
a conference table of the necessary proportions would more than 
crowd the space. Consequently, a conference-height low table 
was designed to be the focal point of a lounge grouping and 
around which the side arm chairs could be placed at a confer- 
ence time. This has proved very satisfactory in acutal use. The 








THIS RENDITION was presented in color to show the 


ient exactly how the new office interior would appear 
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Office Planning 


client desired th 
ful appearan 
the use of a light 
paneling, combi 
carpet, drape ries 
holstered items 
by assorted hearty 
side arm chairs 
Baltimore Statior 


sired effect in an offi 
was accomplished by 


tion walls parallellis 


between filled with 
new paneling of 
precut, prefinished 
nails by the use of 
back 


grooves were 


which was stained 


In all phases of th 


soundproofing of two walls 


new ceiling and pla 


| ht Hlled nat 
rit lle natu 


Baltimore Stationery 


the contractor 


ot design arose 


THE CONFERED 


ant 


throug! 
in the 
rals in the 


large, uy] 
i 


Was relic ved 


ich of the tour 


d th de 


where soundproofing 


constructing new parti 


I 
the old ind the Space 
nineral wool batts. Th 
ral teak was 


illed 


contact ment 


without 
All joint 


material 


ind inst 
d with the same 
rk walnut brown 
remodeling, including 
nstalling of a 
ing of new heating ducts 
Co. work d closely with 


d. Naturally, problems 
1N I] bl 


they were surmounted 


NCI 


AREA 
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credenza arrangement in his of 
Marble-toppe in foreground provides the con 
4 ssories, including the Boston Sea Captain hgure from Museun 
tab (center) were s ted atte turnishings were put 
was the client's original request for a Draperies are from Stroheim & Romann 
desk and standard type conference and drapery control by Draw-Mati 
I pr ) ; 
und to be too large for the office Bob Jones, florist, supplied the plants 


sentation of a proposed furniture lay 


; 


d color specifications started with an 


tion of the existing office and inter 
s with the junior executive involved 
\ d list of prices for the items sug 


ompanied the presentation and the 


was within the budget which had beer 


S ( ustom marbl p table was 
s¢ Ol sid if h rs to b 
| pr s ust as Wa 
Designer Sn floor plans 
Sta { Was 2) i 
H I i¢@ wh 
vy Sy h 
| Alt 
M nN VM IIs 
S 
VS 





which are an integral part of the room ar 
rangement 

The completed installation is one which 
has an aura of comfort as well as dignity 
which fits with the executive using the quar 
ters. Visitors enjoy the luxurious seating in 
the massive lounge or the two spacious leath 
the 
chairs designed to be pulled next to the 


er-upholstered chairs as well as sidk 
unique-shaped marble-top custom made table 
during conferences 


Each accessory in the office was carefully 
hosen after the furniture was placed 


Our client wanted his visitors to feel 


warm welcome when they entered the roon 
wh the executive worked privately and 
ilso held conferences. Our design, we be 
lieve, carried out this challenge to us at 
Baltimore Stationery Co decleares D 


signer Smith 








decorative accessories 


A new source, gift shows 


© one has ever tried to correlate the success 

of a designer to the variety and number of 
sources which he has cultivated. This is as it should 
be, for good design is much more than the unusual 
ness or amount of elements of which it is made 
Yet, it stands to reason that the wider a designer's 
range of choice, the greater his possibility for select 
ing the one piece that will fulfill his objective. The 
dealer-designer who has trouble finding that “one 
piece’ can increase his field of selection at the gift 
shows held periodically around the country 

At these shows assemble the big, well-known 
manufacturers and importers as well as the specialty 
suppliers who have a limited line to offer 

For the most part, these suppliers, both large and 
small, are unaware of the potential that exists in the 
office furniture dealer. That the potential does exist 
is evidenced by the few enlightened manufacturers 
and distributors who have made a special appeal t 
the office furniture industry by compiling a line that 
is suited to office use. 

Whether by concerted eftort to win this market 
or not, the many firms that exhibit at gift shows 
do have a wide selection of pieces that can provide 
the individuality that will take your designs out of 
the realm of the ordinary. 

The office furniture dealer-designer may find onl; 
one exhibitor in 30 that carries items useful to hin 
Across the country New York City, Philadelphia 
Atlanta, Ga., Chicago, Dallas, San Francisco and 
elsewhere these shows average between 200 and 


700 exhibitors. Mathematics make clear that th 











dealer designer could contact between seven and ! 
new sources in one half day. 
Some new and unusual items seen by OFFic! 

APPLIANCES editors at the recent Chicago Gift Show 

are pres nted on this spread 
DOr 
pal 
1uCce 

TORCHIERI Finished in a satin white, hard N 

baked enam« this new indirect illumination floor 

lamp is 64 higt [he tapered tube blending gently 

into the top reflector was designed by Van der Lanck 

& Lundquist for Nessen Studio, In 7 E. 34th St 


New York 17, N.Y 
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rIK! DESIGN on cigarette cup and bottles is contrasted with the 
fish styled ash tray, another symbol in this Peruvian Primitive group. In 
five finishes from Robert Snoddy, 781 Linda Vista Ave., Pasadena, Calif. 













GODDESS OI THE LUAI SuitaDie for 


in design with Oriental flavor 


( high. From Gladmark 


38 Ave., Sun Valley, ¢ 











GREEN PLANTERS are now available fron 
roy Plants, 225 Fifth Ave., New York 
N.Y a new division of an established 


hich makes piasti ( red flowers 








New Furnishings 


B. L. Marble Introduces ‘Engineered’ 








—— | 


FLEXIBLE UNITS in the new B. L. Mart Executive Series 2000 line 
of business furniture form a variety of “I angements. Pictured above 
is one of the groupings with table-top desk resting on 83-inch storage d 
cabinet set at right angles. Another executive set-up is shown below 





st 
- ot 
AN ALMOST SCULPTURED look is given the 
new “Ring” chair. Sweeping curves of the ply = 
wood back and arms hav been shaped and 
molded, as has the seat, to fit pants cor 
fortably 
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side ou i beauty of 
s combined with s finished 
itentable featur I 1 
systems allov channels 
weight of the pedestal and drawer 
tremely cl lerances as 
b] lrawe locks pedestal 
rawer is inadvertently left open 
ked, it may be ] d locked 
os » all drawers 
nodular sh s and draw 
ay be installed inside of the 
‘ ibinets I lealer or 
g in conjunction with his de 
I fy tou ft nt shaped 
ore sizes, each of which can be 
shed walnut or with Park 
ver and pedestal arrangements 
vith these desk ble tops 
s or bases I med steel 
} ‘ Execut Serres 2000 
up of swivel and ur chairs, 
Hrach, and a group of uphol 
1 guest chairs ras lounges. 
lesigned by Hugh Pettibone 
circling No. 1, on Page 99 for more 
to con 
ind | gt 


hi 1 eng 9 that 

ld be designed | ople and 

L. Marble Furnitu former 
Co., has introd 1 an exten 
rniture in of rehensive 


ire group 
dealer to s I] rf only what 
owner 1S 
mbined 
the new 


has been 


CONVERTIBLI 


designed to go with the Executive 


sne 


an 


MOS! 


ine s 


rerence 


One 


lounge af 


chairs can be used in 


The 


executive office 


SPECTACULAR of 
the 96-inch diameter 
table and executive 


nd conference 





SETICS 


a reception 


y have 


the 


oar 


de sk 


half-round 


desk 


Chairs 


tops in 


chair shown 
2000 


rool 


rubber padding 


the new 


whi h 


are designed by 


conference 


B 





here are 
The upholstered 


roon 





L. Marble 


serves both as a con 


Hugh Petti 
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New Furnishings 


Echelon Series of 


" Is 
we 
m 


| 


TOP PHOTO: Ech 

lon secretarial unit 
with auxiliary top 
placed at machine 
height CENTER 
PHOTO Echelon 
table with new Y 


legs and Echelon a 
minum side chair 
These pieces are part 
of the new GW furn 


ture series 


BOTTOM PHOTO 
Echelon executive desk 
and side unit. These 
pieces have wood t 


ps 
and wood facades 
Many functional ar 
rangements are pos 
sible when cabinet 
units and auxiliary tops 
are added to the basi 
desk units 


54 





GW Makes Bow 


The GLOBE-WERNICKE CoO. announces a 
ew contemporary line of desks and chairs 

the Echelon series designed to fill the 
need for design unity in all vital components 
of office interiors. It is called Echelon be 
cause the same basic design can be altered 
to serve every level of management and 
general office. Plastic or wood tops and 
facades spice the basic design and make pos- 
sible many unique effects 

Aluminum legs come in two shapes, the 
sturdy "H” leg and a newly-designed ‘Y 


leg Tops are available in walnut rosewood 


or butternut in addition to black or white 
laminated plastic. Shadow lines built into 
each top give an interesting illusion of light- 
ness 

Metal pedestals ire designed to reveal 
only a thin shell around the drawers. Plastic 
or wood facades may be added to the cabi 
net and drawer front as well as the backs 
Facades fit flush with the metal shells 
Panels and drawers can be flush or recessed 
when facades are not used. When auxiliary 
tops are joined to secretarial desks, efficient 
L-shaped work stations are created at 
either machine or desk height 

Echelon aluminum chairs complement the 
desk line for design unity. These include 
executive posture, executive tilt-back, side 
and secretarial posture chairs in natural satin 
finish with prime latex foam rubber cushion 
ing 


(Use inquiry card, circling No on Page 99 


for more information) 





OA-—5 /60 











OF 





Th me ett Dealer News 





Smith-Corona portable line 
earns Good Housekeeping Seal 






















) 
rw ke ee - 2 2 SS 
ae en ee Ee Ee 
eeoqowceqeqgd@eqa@g& @& & & 
Pececoeeconcaocqceeaee @ ¥ 
CN lita til i 
, 
New Smith-Corona Galaxie and Electric Portable — now with the Good Housekeeping Seal! 
Guarantee also applies to the Smith-Corona Sterling and Skyriter. 
line with the Good Housekeeping Guarantee! 
You'll be supplied with in-store promotion 
pieces to remind buyers of this fact. Millions 
C Guaranteed by * will see Smith-Corona portables advertised in 
19 Good —sonent et Mg the May issue of Good Housekeeping magazine, 
le ® on your newsstands now. In addition, the seal 
Nor » were will appear in other Smith-Corona portable ad- 
s ADVERTISED 1 vertising, as a constant reminder to people who 
are portable-minded. 
Millions buy this famous guarantee: “Replace- Get behind this guarantee — Use this new 
ment or refund of money guaranteed by Good selling point when you’re talking Smith-Corona 
Housekeeping if not as advertised therein.” portables with your prospects. Display the seal 
And now Smith-Corona dealers everywhere alongside the Galaxie and the other Smith- 
d will benefit from this solid guarantee—for the Corona portables. Use it in all your window 
Smith-Corona portable line has just earned the displays and advertising. 
Good Housekeeping Seal! Yes, now’s the time to display, promote and 
A strong selling argument — Often it takes sell Smith-Corona portables - largest- selling 
/ just one added advantage to swing a sale your portable line in America! And now’s the time to 
And now you have this important added ad- use the Good Housekeeping Guarantee—to guar- 
vantage—for Smith-Corona is now the portable antee more Smith-Corona portable sales for you! 


SMI TH- -CORONA 


RONA MARCHANT INC 





s/c 
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New Furnishings 


COTTONSMITH FURNITURE MFo6. Co 
INc., P. O. Box 4682, Winston-Salem, 
N. C., has designed the Fleetwood line 
of office furniture. The model 6030 Ex 
ecutive desk illustrated is paneled in q 
walnut with steel frames. A wide variety 
of colors is available for the tops and 7 
frames. Smooth gliding drawers are on 





ball-bearing suspension slides. Also pic 


tured are the 102 Executive swivel ; 
chair, the 5103 love-seat and the 5102 
chair 


Inquiry Card No. 3 





1 
JOHN D BrusH & Co [he exec utiv€ 
ING 54 West Ave swivel arm chaif 


fr Rochester 11, N. Y., has with full foag 
~ nnounced a new addition rubber construe@ 
ts line f low-priced tion features @ 


new method of 
nuftagG 


safes. Weighing only 
xty pounds, the Sentry 





lel S has 1/3” thick ture The chaif 
steel walls and a is made of 
ncealing covet! curved pieces of 

h fits over the two plywood, each 

It three number on piece cut & 
ition lock. Total depth hape and up 
the interior is thirteen holstered sepa 
inches vith the lower ately. Then the 
mn inches forming the pieces are as 

ke} ock compart sembled to make 


the chair. H & 
IKON FUR 
JITURE Co 
Inc., 543 Madi 
son Ave New 
York 22, N. Y 
Inquiry Card No 


is fitted with 
le posit siot 


Inquiry Card No. 4 





r SHAW-WALKER Co., Muskegon 81, Mich., has de 


yped the Carlyle 500" series of executive office fur 


niture. All desks, chairs and companion pieces are light 
and tri in appearance. In keeping with this lesign are 
pedastals with fewer drawers, although there is ample 

for papers, folders and other working materials 


Illustrated is the desk No. 566-9 with a 7¢ « 38” Real 


Wood laminate top of teak which overhangs at rear and 
both ends. The credenza has a 92” x 20” top and supplies 
extra drawer and cupboard space. Also shown are the 
swivel chair, model No. 519, and guest chairs odel 520 


Inquiry Card No. 6 








For More Information Use Inquiry Card on Page 99 
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There’s a Gr affco 


Maptack and Map Flag 
for every Map & Chart use 


With an ever-growing volume of data to clas- 
sify, business offices need a greater selecticn 
of maptacks than ever before. The Graffco 
line, with its extensive variety of sizes, shapes, 
markings and colors, gives today’s record- 
keepers everything they need to pin-point 
the facts. 

Graffco products are sold only through the 


Office Supply Trade. Write for details on 
products and sales aids. 








Graffco Maptacks are conveniently pack- 

aged either in 100s or in attractive plastic & 

” boxes of 20 for display. Map Flags are Spherical Maptacks — 3 sizes in 20 plain colors, ae 
packed 25 per plastic box. Medium and large available with dot, stripeor = 
cross designs in any color combination, . %G 





” 


Marking Tacks —In *¢", 54" and 7," diameters. 
Twelve colors, plain for marking with ink or 





Y ¥@ F 


Flat Head Maptacks —In %%" and '4" diameters, 20 
colors, plain or printed with single letters of the 
alphabet or numbers 1 — 1,000. 


pencil, or printed with letters or numbers. 


ass a 7 igh 
oes j 
} a ee 
% GEORGE B. Tra COMPANY 





54 Washburn Avenue, Cambridge 40, Mass. 


Map Flags —Triangular or Rec 
tangular shapes (54" x1") in 
\ 12 cx lors. Opaque with writing \ Also makers of Graffco Signals 
\ surface, or Transparent sor every type of file. 
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New Furnishings 


— The Draw-In-Dex div. of 
; MARTIN STAMPING & 
Stove Co Huntsville, 
Ala., has designed a cabi- 
net which will keep blue- 
prints, charts and similar 
materials in perfect order 
The Draw-In-Dex cabinet 
comes in two s$1zes and in 
both models the prints 
hang free, safe from dust, 
and can be indexed for 
quick identification. The 
cabinet is constructed of 





E1isEN Bros., INc., 1601 Willow St Hoboken, N. J., has 
added this new modular secretarial and receptionist unit to 
its “Fundamentals” line of interchangeable office furniture 
The unit has an exterior of rubbed walnut and on off-white 
laminated plastic top which resists stains and burns. The 
interior is of engineered angled steel. Special combinations 
include a “‘roll-top’’ cabinet and conventional glide drawers 


steel and furnished with 
cylinder locks. Aluminum 
hanger strips are available 
as optional equipment 
Inquiry Card No. 8 


available in a variety of colors 
Inquiry Card No 


r A new low cost 
floor safe is being 
manufactured by the 
SCHWAB SAFE Co, 
Earl Ave. & Main 
St., Lafayette, Ind. 


A new line of oftice fur 
niture has been introduced 
by STEELCASE, INC., 1120 
6th St Ss. E Grand 
Rapids, Mich. The 1300 
line ranges from a small 
desk to an executive unit 
iw structed of electri- 
cally welded steel 


Illustrated is a 60” x 36 
desk in blue with a white 








The safe ts cons 





Texolite top. Four person with 
solid steel door, 
Doors are available 
with a combination 
lock or a key lock 
mechanism. On the 
combination locked 
doors, an independ- 
ent system holds the 
bolts in locked po- 


sition in the event 


il drawers, two box draw- 
ers and one file drawer 
help organize work effi 
ciently. The swivel chau 
and the matching arn 
hair are upholstered in 
astic Naugahyde_ with 
solid walnut arms capped 
with walnut grained for 

La 

Inquiry Card No. 9 the lock is damaged 


Inquiry Card No. 10 








NATIONAL Lock Co., 1902 7th St., Rockford, IIl., has MuRPHY-MILLER, Box 516, Owensboro, Ken., has designed 

added a trio of extruded aluminum pulls to its line of hard the new Embassy desk series finished in walnut and com- 

ware trim for office furniture. The pulls may be ordered in pletely flexible. Also new is the executive posture chair 

virtually any length and hole centering ade of solid walnut with a loose cushion of foam rubber 
Inquiry Card No. 11 Inquiry Card No. 12 


For More Information Use Inquiry Card on Page 99 
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ONLY SOUND YOU HEAR IS 


cost 
being 
by the 
Co.) 
Main 
Ind 
con- 
-lectri- 
steel 
th ck 
door 
ailable 
Model 677 
Secretarial Chair 
with tilt-back 
mechanism 


nation 
lock 


In the 


oe ee oS ate 


mou Le 
that give QUALITY a new meaning! 
dema rP 


recision Posturect Chairs has been in reas 


late, that we have been required to expand 


facilities. This we have done and now we 


}> times as many ol t| ese uperb ofhce chair 


t de alers who pretel to sell quality prod- 


rd them large profit margins are joining the 


ct family of dealers in great numbers. 


ENGINEERED to the 1 
»f office and instit 


t rigid standards of 
nplete line itional seating is a 
»u—if you are looking for a line that’s satis 


! 


¥y gives satistact through the years 


n-Postureet Chairs 
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the sigh of 
Satistacton 


PRECISION-POSTURI 
presents Mode 
Executive Swivel Ar 


Superbly comfortable ex: 


chair, sleekly contoured 
functional in uphoiste 


and fabrics for any office 


Model 1215 
Executive 
Swivel Chair 


can serve more select dealers with the office chairs 


— 


FREI 

Mail this coupon today; it will bring you the 
Precision Four-Caster and money-making details 
on the line that’s soundly made, satisfyingly profit- 
able to sell. 


7 cmceen on oo — wee 
FOURRCASTER oo om ee eee cert oe em = on ve is | 


PRECISION-POSTURECT CHAIR CORPORA 
Department OA-560, 3100 West Carroll Avenue 


Chicago 12, Illinois 


Gentlemen: We Pres 


anew meaning. 


want complete information on the iston- 


Posturect line of seating—the line that gives yuality 


COMPANY 


ADDRESS 


[ 
i 
i 
i 
i 
| NAMI 
i 
‘ 
I 
i 
i 


cITY ZONE STATE 


hs cans ce cme cms one es ee es es es ss es es es 
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THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 


T0CK" 


-«- another dividend 
when you buy 


et —& UALITY PROTECTED 
ee ‘YON STEEL 





ft hee 


€ O-¢ 








r 
ocke™ ne 
‘7e a ww wn 
yo" 5,09"* nt 
ON {1nd PE mon ory! 
uv sett Ly aver every, Foe nd 
en yo anor” as opre pail pure™ new 
wt e™ of a actor asin’ ows: oo'* Pr 
yne ett Week: purer ent n> och 
inde esd \ corine’ equiPl wotle .. t 
gu" ENTE sto motor 'eno” a 
a nr $*r a " 
Bweet oat DiS g & M THE “QP’’ ON EVERY LYON 
\ i) 
tarnolie © name CARTON IS YOUR ASSURANCE 
ie SS S= OF QUALITY EQUIPMENT 
2 * 
So See your Lyon Dealer for delivery from 
i 9 ° n ° 
| stock of the world’s most diversified line of 
| — steel equipment. 
aa LYON METAL PRODUCTS, INC. 
= General Offices: 528 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Ill.— York, Pa.—Los Angeles 
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ANNOUNCING a whole new ripe and é. 
ready, untapped market for typewriter A me 
retailers and any retailers who would 
like a solid, protected mark-up with : ene 





high volume and turnover. 


See @agec«cd & & 4 4. & & 


FROM APRIL 18 THROUGH JUNE 22 202208 2 02 @ 
30, THE ROYAL ROYALITE PORT- Q22 2020020282802 
ABLE IS RETAILING AT $49.95 PLUS — eeeoeceeorerro 
TAX AND WHOLESALING AT $36.59 rN 
PLUS TAX. THIS PRICE WILL BE 
nd PERMANENT IF SALES REMAIN Here is the picture that will be in 
HIGH. THIS IS THE FIRST TIME the May 16 announcing ad in LIFE. 
THATABRAND NAMETYPEWRITER 
FD HAS EVER BEEN REGULARLY 
SOLD AT SUCH A LOW PRICE. 
EVEN COMPARATIVE MODELS OF 
UNKNOWN BRANDS COST MORE. 






\ 





Why are we doing this? Because of these facts: 


FACT I: We have recently completed research which shows that 8,580,000 U.S. 
families want a portable typewriter for schoolwork and family use, but are not buying 


one because of price. 
CE 
FACT II: To double-check this research, we did a full-scale sales test of this type- 


writer during December 1959 and January 1960 in the cities of New Haven, 

from Connecticut and Grand Rapids, Michigan. For the purposes of this test, we advertised 
ine oi the typewriter at $49.95 tax included. We did not advertise it as a close-out item or 
a comparative price promotion; but as a day-to-day selling item. The results of this 

test exceeded our wildest expectations. During these 2 months, the average retailer 

sold 8 to 10 times the number of machines that he had sold during the entire previous 

year, when the price was higher. @ This is why we are now going into a national 

test of featuring this same Royalite Typewriter at $49.95 plus tax. @ There is good 

® protected profit for the retailer in this price. Increased production has brought the 
manufacturing costs way down, causing considerably more profit-volume potential 

here than has ever before been possible—even in low-priced retail promotions. ® We 

are announcing this new price to the Public in a full-page ad in the May 16 issue of 

LIFE. We are backing up this ad with a complete promotional package to help you sell. 


ONE FINAL, PROVEN FACT: Royal portables are the most wanted portables in 


the whole, wide typewriter business. ™ Get in on this new Royalite Program now. 


See your Royal Representative, or phone or wire us at Royal McBee Corp., West- 
chester Avenue, Port Chester, New York, WEstmore 7-3000. 
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New Furnishings 


Two new chairs have been 
introduced by the GREG 
SON Merc. Co Liberty 
N. ( They are finished 
with walnut and are foar 
filled Both _ the swivel 
chair and the arm chair 
are available in top grain 
leathers, plastics and fab 


rics Accessories inciude 











either brass or chrome - 
ferrules and swivel type an ; « 
tlides on the art hair THe Cuicaco Desk Pap Co x 
The swivel chau 1s 1640 N. Oketo Chicago 31, Ill 
equipped RE? Racine. ue has developed three new lines of 
dhiseee stuff plates end chair cushions Pictured is the 
open bottom design Executive line 
matching — —_— 850s series These cushions are 
sc or Cand No. 13 covered in “¢ aremont’’ fabric and 
are available in brown or green 
Inquiry Card No. 14 
Several new features have been incorporated into a new The Desk-O-Matic, a new and adjustable drafting table has 
line cf portable foididg tables now being manufactured been designed by the MAYLINE Co., INC., 615 Commerce 
by Mipwest FotpiInG Propucts, Roselle, Ill. The Chal St., Sheboygan, Wis. All tilt and top height adjustments 
lenger series comes with a choice of masonite or plastic are made by the operator from the front of the table and 
top and has steel tubular legs which automatically lock each adjustment is counterbalanced 
Inquiry Card No. 15 Inquiry Card No. 16 
This finely engineered, ex 
tra-sturdy chair model 
757, combines eye appeal 
with built-in posture com- 
fort Base and back are 
fabricated of IS gauge 
tubular steel with adjust- 
able seat and back rest 
Hooded ball pearing Cas- 
ters allow easy quiet 
movement. The bonderized 
finish is available in five 
colors with a wide choice 
of upholstery fabrics. Man- 
ufactured by the Emco 
Corp., Hanover, Pa 
HoLcoMBE & HOKE Mec. Co., INc., 1545 Van Buren St any Naas coe: Oe 
Indianapolis, Ind., has developed FiliGrile, a new idea in 
office decoration. This ornamental grillework is made of 
%,"" polystyrene and framed in anodized aluminum. Fili 
Grille is available in standard designs and is offered in a 
variety of framing systems to match any d 
Inquiry Card No. 17 
In Car 
For More information Use Inquiry Card on Page 99 
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THE PRESIDENT OF SWINGLINE EA 


n Canada 
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tter to “Santa Claus” and ad- 


es 
he vast New 


tS 





that’s not news. Children do 


a letter to ‘““World’s largest 
York metropolitan 


tu SWINGLINE —well, we 


prised us. SWINGLINE is the 
f staplers and stapling equip- 
k on r own desk and mul- 
n of homes and 
} t? } 
h rratifving than 
mal million 
} et. Post- 
ead na eCurs ¢ ld nd 
ple h e? | 
Phank 
! I note 
l p I pie le 


Swirrghne. ime. 


LONG ISLAND CITY 1, NEW YORK 


| 


’ 
1*Wor'td’s Largest Manufacturer of Stapiers for Home and Office 


- 
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New Furnishings 


METALSTAND Co., 7516 State Rd., Philadelphia 


36, Pa., has introduced a lesk line 





featuring functional modern ersatil 
ity of arrangement and ease of assembly. Also 
available is a complete line of modular accessories 
including credenzas with optional glass doors 
space saver desks in 20” and 24” depths and vari 
ous widths in either the single or double pedestal 

lel, machine stands in typewriter and desk 
heights, bookcases in 42” and 52” heights, tele 
phone stands with adjustable shelves and Typo 
Mate, a typewriter stand which fits st brand 
desks on either side. All of the mod ir accesso 
ries are available in standard and decorator colors 


Inquiry Card No. 19 



















finished in walnut to con 
plete the dominant motif 


Inquiry Card No. 22 Found 


3524 


Reh ehh 





“Ju 
Co 
Poa 
Dez 
A literature rack which 
is ideal for counter 
use Or wall mounting 
nas been lesigned by 
SMITH SysTEM MEG 
Co 212 Ontario St 
S. E., Minneapolis 14 
Minn. Moveable parti 
tions will accon modate 
8 ci: ort” = 4 
iterature Useful for 
small flo space the 
K isures 17! 
wide x 10” deep x 
3315” high 
q Inquiry Card No. 20 
Bench-for-Two is a new design of the HOWELL Co., 41 
First St., St. Charles, Ill. Featuring a square tube frame, the 
36” wide bench has a heavily padded seat and back. The legs 
have adjustable disc feet with stainless st glides. A 
ing side chair is also available 
Inquiry Card No. 21 
Illustrated is an executive £ i ag Fy ICRAFT Wo 
office planned for the pub if z a; Woop Prop 
lisher of a sports car mag £ c 23 3: cTs, 568 Howard 
azine by JENS Risom D: rf < Zz x4 ot San Francisc 
SIGN, INc., 49 E. 53rd St £ ‘gt Calif., has de 
New York 22, N. Y. The Zz Sa signed “Grant Ave 
walnut finished desk has ts “ > 3 Ors espe 5 
an aluminum base and a fy <a for the office 
leather covered top. The x 7 a; Grant Avenue 
fully adjustable posture is 14y 2, ises two sizes of : 
hair is covered in black g is to achieve 
leather with a fabric seat gc 1% <tured tweed 4 
A three-section cabinet in ¢t , effect. It is available 
oiled walnut with metal £ is draperies, shades 
pulls and legs provides ez ’ area dividers, wall pg ¢ 
storage space The confer et $a Ss ( rings and panel Stame 
ence table and the cane + & as 4 S n inserts All m 
backed armchairs are als ti Inguiry Card No. 23 
7 
c 
t 
£ 





Lehelale lel 


PUL, 


For More Information Use Inquiry Card on Page 99 
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SELLS FOR 
ONLY DOLLARS? 


... looks like twenty 
in its new case! 





lustrite’’ Nota and 
Corporati« No l 
Pocket Seal 33.00 


Deale Disco 














& Wane, 


Al J trite products are sold exclusively 

througt lealers, never direct to consumer 

Ever notice how tenderly a jeweler places a handsome new case of London Tan vinyl 
watch on a beautiful black velvet pad to display (moisture and scuff resistant) to preserve the 
it? Or how attractive is the container of even gleaming chrome finish of the seal indefinitely. 


lect ner »? ‘“ . ” ~ . 
a modest perifumé All your “Justrite’”’. Pocket Seals now come in 


Showmanship? Psychology? Whatever it is, this handsome presentation case . . . another 
people like it .. . like to see good merchandise reason to concentrate your Seal orders with 
treated with respect ... and they'll like to see “Justrite.” And don’t forget our “same day 
their official corporate or notary seal in its service” on all orders. 


5 reasons to concentrate your orders with “ Justrite” 





1. Same Day Service. 2. A Fair Profit for Use convenient coupon to obtain FREE “Justrite” catalog 
You. 3. N Direct Selling by “Justrite.” 

4. Engraved Letters (instead of punched) 

for May im Sharpness, Uniform Spacing LOUIS MELIND CO. 

5. Handsome Presentation Case with every 3524 NORTH CLARK STREET, CHICAGO 13 Date 

Pocket Sea 


YES, please send us your FREE “Justrite” catalog 


Ask for our FREE 86 page catalog of “‘Justrite’ Seals, Rubber 
Stamps, Daters, Numberers, Time Stamps, Pads and Supplies. 
All merchandise sold exclusively through dealers 


LOUIS MELIND CO. 


Founded 1893 Telephone GR 7-4200 
3524 NORTH CLARK STREET © CHICAGO 13 


NAME OF FIRM 


ATTENTION 


ADDRESS 


CrTry.. ZONE___STATE 
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ADD THIS BIG 


PLUS 


TO YOUR 


TAPE 
SALES 


_ SPECIAL OFFER! » 
, FREE DISPENSER 


with 3 rolls 
SCOTCH BRAND if 


scorn 810 


at regular price 










A DIFFERENT TAPE... 


* yOu can write on it 
* disappears on paper 
e will never darken 

* won't ooze adhesive 


OA-! OA- 








NEW! 
DEAL 


A 
special get-acquainted offer on “SCOTCH” BRAND Magic 









[ending Tape... packed with profit-building power three 


Memfferent ways... l. Self-selling display carton boosts impulse 





bles “over the counter.” 2. Special offer adds the clincher 





at helps you get more trial orders. 3. ‘Trading up tape 





istomers brings you more profit per roll! This offer expires 


on July 3lst, 1960. 


Cash in now. Ask your 


“SCOTCH” BRAND 





representative about 


DEAL “IM” 





TUanuracturine COMPANY 





...- WHERE RESEARCH IS THE KEY TO TOMORROW 
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New Furnishings 


The A-24 “Space” arm chair 
is a finely sculptered chair de- 


signed for comfort. The high 
back emphasizes the design 
and the proportions. This arm 
chair is particularly appropri- 
ate for offices conference 
rooms and receiving rooms 
Offered by CARLTON-SURREY, 
INC 1516 Blaine St., S. E 
Grand Rapids, Mich 
Inquiry Card No. 25 





NIEMAN, INC.. 330 E. Ohio. Chi Ill., has introduced 





a contemporary sofa. The sofa, which measures 82” long 
29” high and 31” deep, has fo rubber seat cushions with 
optional button trin It is a bie in a iriety of wood 
finishes and a choice of leat Naugahyde r fabric up 


holstery 
Inquiry Card No. 24 





[HE BENTSON MFG 
Co., 652 Highland 
Ave Aurora, IIl., 
as ~=6 designed_—_—stthe 
Presidential group 
or executive offices 


The units illustrated 





are finished in the 
pany'’s recently 
ntroduced non-me 


lic colors: envoy 





gray and cloud gray 

The tops are white Pod 
THe F. H. Lawson Co., § Evans laminated plastic 
St., Cincinnati 4, Ohio, has designed a vith stainless steel 
new wall-mounted smoker's rn. The iges and the con 
receptacle is mounted on a polished cast tour legs are cast 
aluminum bracket with a stainless steel iluminum with full 
tip-action top unit. It measures 84’ height adjustment 
high, 914.” wide and 9” deep Wide overhang on 
Inquiry Card No. 26 the desk top pro 


ides knee Space for 
Staff conferences 
Inquiry Card No. 27 





A Colur bia Hallo- 


well executive pos- 


Th see 





ture chair featuring 
syncro-tilt move 
ment between back 


and seat has been 


—e- 





; designed by the 

4 STANDARD PRESSED 

STEEL Co P. O 

Box 918 Jenkin 

; town Pa Lhe chair 

also features a self 

THE WorDEN Co 200 | 17th St Holland, Mich has aligning back con 

announced the addition of plete lis f conference = acted with an ex 

tables to the recently introd Co-Ordinate Series” ex cra-thicx a ion of 

ecutive office furniture. The t nce tables ive plasti wrt — and 

laminated tops available in five styles. The bases are square — ; — 

tubular steel with satin chr H’’ frame bases are rests. It is vailable 

styled to blend with th t ; n the Co-Ordinate oe - acarc Om 

series. Plastic woodgrain tt rs 1 ¢ rs are avail ISNES ANG Upnoistery 
able for the table tops ne el 

Seaukew Card No. 28 Inquiry Card No. 29 


For More Information Use Inquiry Card on Page 99 
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MAKE MORE MONEY 


like magic 







WA 


DIVIDE—AND CONQUER INEFFICIENCY 


New Magic-Sales Kit 
puts on easy demonstration 
in your clients’ offices 










Smart dealers find they can increase volume 
by $21,600 and more the first year. Tired of 
small sales that take lots out of you—and mean little 
profit in total dollars? Well, here’s the answer: a new 
big ticket item to sell and sell easily and quickly. For 
with WALL/ETTES you sell efficiency to business! 
Yes, and productivity and greater profits. A sample kit 
enables you to give on-the-spot demonstrations... 
makes you a ‘““management engineer.”’ You'll make big 









New FREE 
Book tells 
you the 


profit story 7. 

















money fast for you’re selling something executives Se eee 
; > A-56 
understand: profits! And they’ll look to you for other Watt /erres, Dept. OA-560 
eds coe dav Milwaukee Stamping Company 
needs, too. Be a magician today, too. 800 South 72nd Street, Milwaukee 14, Wisconsin 
R Gentlemen: Please show me the easy way to faster 
sales and bigger profits. Send me the new free book. ’ 
WA LL E I FE 3 I wrens 4 
i Title } 
hat put pr mn your ¢{ Ke Firm 
M ies : . . = ’ Address i 
Milwaukee Stamping Company ~- Ferrometal Division 
800 South 72nd Street - Milwaukee 14, Wisconsin City Zone State j 
ae wetter lU le 





OA-—5 /60 69 














Dividerettes, a new line of fre 


partitions has been introduced by ¢ 
Co., Camden, N. J. 
variety of modular components with 
panels. Construction is of heavy gauge bonderized 
steel in 10 decorator colors 

Inquiry Card No. 30 


The partitions 


standing 
rLER 


are av 


New Furnishings 





move 
METAI 


rilable 


or without 


able office 








PRODUCTS 
in a wide 


glass 


galvanized 





A new sectional settee featuring ; 
satility has been introduced by thy 
Second St., Philadelphia Penn 
a variety of different groupings px 
trated consists of a two sectional s 
a right arm and the other with 
porary styled table with a drawer 
Inquiry Card 
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CHE HARTER CORP., 
Mich., has 


Sturgis 


introduced the Cri- 
terion line of steel 
yftice chairs Che 

itive chair 


shown fteatures 


swept back cantile- 
er arms which 
eliminate forward 


supports leaving the 
side of 
ir seat unob- 


and 


front 


the Né 


structed. The swivel 


Pp l oy a 
self-adjusting” tor- 


cnairs e€! 
ion bar in place of 
to control 


action All 


Criterion chairs 
ome in a_ wide 
range of upholstery 


finishes 


Inquiry Card No. 33 


section frame for modular vet 

ROBERT JOHN Co., 821 N 
The three section frame makes 
ssible. The combination illus 
ttee—one sectional piece with 
left art joined by a conte 
No. 432 
SHA ® A new chair which 
WALKE! can be stacked 10 
Muskegon 8 high without a loss 
Mich has of stability and 
idded new without metal touch 
series ir a ing metal or metal 

inu i touching upholstery 
foar rubber has been designed 
chairs t by the OH1I0 CHALE 
Correct Seat Co io8 N. Meri 
ing line dian Rd., Youngs 
Termed ‘Sky town, Ohio. Nyloa 
line Alumi buttons in the legs 
ni ! ( h: its keep the I ¢ tal 
the new frame of one chait 
nodels from contacting the 
bine modern other The special 
styling with design keeps metal 
classic < trom touching the 
fort ipholstery as illus 
Inquiry Card trated 

No. 34 Inquiry Card No. 35 


For More Information Use Inquiry 


















DESIGNCRAFT Woop | 

CTS IN« 155 27th 
B klyn he = 
nounced double 
drawer construction in 
ts modular wal 
All file drawers a 


pe destals of 
nut desks 


equipped for hanging 


and suspension tracks 
track contains steel ball beag 
ing nylon rimmed rollers 
well as all nylon rollers. 


box drawers operate on nylog 
Each pedestal unit 
equipped with a lock in t 


locks 


glides 


which al 






pedestal drawers 


Inquiry Card No. 31 





Bat. 





Card on Page 99 
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Eas) as A-B-C 





...and EVERYONE can afford the new 


-Sla 


Amazing New Stencil Duplicator 


You can run 10, 50, 100, or more clear, clean, 
permanent stencil-and-ink copies at home, school, 
in your office or place of business. EZY-GRAPH 
is not a toy, not a spirit duplicator, not a hecto- 


graph. A complete unit* and you can change from 


black to Price is only $19.95*. * includes EZY Graph, 
, EZY-inker, 
EZY Printer, Stencils 


Order from American Stencil Manufacturing Com- se (Quire), ink, 
é Poa Correction Fluid, 


— - , ‘ 
a pany, 2714 Walnut Street, Denver 5, Colorado. wrinne ® 
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COLORED PLASTIC TA 


YELLOW 






eed Ieee ee 
ry ——— 
—_————— aE 


~ DEAL CP-6 


Includes 9 dozen 29¢ and 59¢ rolls 
in pre-tested color assortment of 


mw 
tT ck tll Tl ove [ | colors and clear, plus free mer- 
chandiser rack. 
$ 
s Sells for. . ake 422 


You pay ; 2528 
vr Market tests prove it! New CP-6 Deal with bal- 


16% 
YOUR PROFIT... 
anced color assortment sells out faster, nets you 










quick profits! 












Sas TIA 7 
yr Free merchandiser rack holds complete line of tape : 
—7 colors and clear—in *4” and 114” widths. Takes | 0 d 7 
7 colors and clear—in 34” and 114” widths. Takes ; raer now ; Pa 
only 10 x 18” counter space. | | 
| : i 
¥% Each roll is cello wrapped for extra buy-appeal! | from your 
Backed by advertising on TV, in seven top national | 
2 a ; 46 77 | 
Magazines: | COTCH BRAN D ] 
| | 
| 
| supplier | 
Cc => 
DMiianesora [ffinine ano \ffanuracrurine company a =~ | 
.. WHERE RESEARCH IS THE KEY TO TOMORROW SM AA | ] 
2a> 7 <ce es insite Cink Salis Seki Galt Whane wenn cls ems Genet en cients ie 





























The Line is Busy! > 


And it’s not just casual customer preference that makes the full Oxford 
line of filing supplies both busy and profitable. There are solid reasons 
why customers specify the Oxford name when they buy . . . reasons like 
Quality, Completeness, Packaging. 


QUALITY that is known through performance and shown in every 


package; quality that a buyer associates with “the First Name in Filing.” 


COMPLETENESS that answers every filing need . 
folders, vertical guides, index cards, card guides, rol-labels, storage 
files, red fiber goods, and the famous PENDAFLEX® system of hanging, 

sliding folders. 1315 office supply items in all! 


PACKAGING that is designed to sell; fresh, attractive, and 
eye-catching. Many items display-packaged to stimulate im- 
pulse buying from shelves and counters. 


Add Oxford’s advertising and publicity—in leading 
national business publications—and you see why 


the full line Oxford dealer is way ahead! 


Oxford Filing Supply Co., Inc. 
9-5 Clinton Road, Garden City, L.1., N.Y. 
St. Louis + Chicago + Dallas 
Los Angeles - New York 


tn Canada. Luckett Distributors, Ltd 


FIRST NAME 
IN FILING 


SE NEE aS ee ee | 
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Carpeting, too, 
is part of 
interior selling 


hat does th growing importance of carpet 

v, ing to the comfort and beauty of the modern 
office mean to the office furniture dealer ? 

According to a number of carpet manufacturers, the 
dealer's interest in this expanding market is two-fold 

— By offering a complete carpet installation program, 
he can broaden the range of his ‘‘packaged office’’ sers 
ICes ; 

— The dealer no longer need call upon the carpet 
specialty store for “‘outside’’ assistance, and the profits 
accruing from this particular phase of office installation 
are his. 

That carpeting has developed into an essential in 
office modernization plans is an acknowledged fact. In 
creasingly, dealers are called upon to supply carpeting 
in harmonizing color schemes, patterns and textures to 
complement the decor of new or remodeled working 
quarters. Likewise, speakers at recent national and 
regional dealer conventions have been stressing the role 
of the interior decorator and designer in creating attrac- 
tive offices - 
his services with theirs 

Establishing an interior decorating or design depart 


and in what ways the dealer can combine 


dealer, of course, can be 


ment by the office furniture 





NEW EXECUTIVE office in Personal Products Corp., associate con 
pany of Johnson & Johnson, Milltown, N. J. Interiors designed 
and furnished by W. B. Wood Co., Newark, N. J. Carpet is 
Loma Loom “Super Spruce’ from Sidney Blumenthal & Co., Inc 
a division of Burlington Industries. Furniture shown includes 
chairs by B. L. Marble Furnit Inc., sofa by Jens Risom and 


desk by Standard Furniture ( 


74 


a costly undertaking. Carpet manufacturers are aware of 
this. They are also aware that, typically, only the larger, 
metropolitan dealer store could even consider an under 
taking of this nature. 

Thus, far from urging dealers to take on the opera 
tion of such a department (unless the dealers them- 
selves are so inclined), certain manufacturers are busy 
devising programs under which the dealer may provide 
carpeting without the necessity of additional capital 
investment 

Sidney Blumenthal & Co., In: 
ceived a unique promotion for channeling its various 


for example, has con- 


lines directly to participating dealers. Once the dealer 
has made the contact for an erder, he can relay the car- 
pet specifications on to one of the manufacturer's local 
distributors. In turn, the order is matched to specifica- 
tions and the finished product is shipped to whatever 
point the dealer requests be it to his own store or 
to the site of the installation 


Dealer Relieved of Details 


In this way, the company has commented, the dealer 
does not become involved in the actual stocking of car- 
pet material, nor is he burdened down with shipping 
problems. The distributor also will provide any counsel- 
ing the dealer might require to serve his customers bet- 
ter. Already, news of the promotion has been promul- 
gated by the manufacturer through a series of magazine 
advertisements, dealer display aids, and direct mail 

Other manufacturers, also recognizing the current and 
widespread office building boom and its resultant im- 
pact upon the office furniture dealer, have plans for 
similar programs. All of them have these major goals 

1. Increasing dealer profits from the addition of 
a new installation service. 

Allowing the dealer to de velop much-needed con- 
tact with decorators, designers and architects 

3. Helping the dealer maintain a carpet “‘depart- 
ment’” with a minimum of inventory and overhead 
problems 

Apart from the profit potential, another advantage 
which these manufacturers believe the carpet-minded 
dealer will gain is enlargement of his list of regular 
customers. As he becomes known as a prime source for 
both carpeting supplies and know-how. subsequent 
word-of-mouth advertising can have the dual effect 
of stimulating sales of such aACCESSOTY equipment as 


matching draperies and upholstery 
Bidding Could Be Profitable 


Once his experience in handling carpet installations 
has gained momentum, the dealer also might concern 
himself with bidding for the carpeting needs of the 
large-scale institution or business enterprise, the manu- 
facturers suggest. These would include hotels, theatres, 


airline terminals, etc., which usually are obtained by 


contract 

Whatever the dealer's objective, they observe, his 
inclusion of carpeting services can prove to be an asset 
The office furniture market is continuously expanding 
New products and new services are required. The dealer 
who is alert today to the varying needs of tomorrow, the 
manufacturers believe, will be in a commanding posi- 


tion to answer them. 








LARG 
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Only the Enormous 
Shaw-Walker Franchise 


Gives You All NINE 
Profit-Makers* 








A* xd 


y Everything from One Factory —To you, a 
single source for 5000 items increases net profits 
because it means — standardized selling . . . 
simplified inventories . . . less.capital invested ... 
concentrated purchasing . .. quantity and car- 
- load discounts . . . better service . . . account- 
: ing with one supplier... one line selling which 
makes better informed salesmen. "igegcw? 


‘ Ey mos: Complete Franchise — This is the 
most complete dealer franchise in the industry. 
From the enormous Shaw-Walker franchise of 
5000 items you can fill nearly every office re- 
quirement. Broader line means extra profits. 


E] simplified Selling — To dealers, the 252- 

page Office Guide means plus sales every day. It 
le is the only complete sellers’ and buyers’ catalog 

in the industry. Quantities distrinuted bear 
* dealer imprint. — This “Junior Salesman” pro- 
* duces extra profits for you. 






‘4 4 


*Righ? now there are a few cities in which we re: willl 
Yours may be one of them. 


SHAW WALKER sien ne 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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A new group of contemporary seating 
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Cargill Co. 
Moves Into 


New Quarters 


The ( ( ne of Houston's 
ffice supply firms, 
warehouse and 
McKinney Ave. on 


April 15, PI ALEXANDER, presi 


The s ise and improve 


ling amount to a $1 


Alexander said 


TI Iding mprises a full city 
bound by Ennis, Paige, La 
McK y. The Cargill firm 

{ area of 65,000 


third of which is air 


\X nding our operation 
th ¢t f doubling our 
Alexander said 
the Southwest, 
i H rea salesmen and 20 

tives in Texas and 


siana. It mployees 


One of South’s Largest 


A ind that the new print 


A occupy 22,000 square 
ind will be one 
the S t! rgest. New letterpress 


will he added tC 


+h + rots 7, 
} i I 


pre duction 
ssions per hour 

Cis now print 
oded 


ignet f led hecks for 
Southwest and 

Calitor 4 ler said 
Th Cars ( was founded by 
Cay 1 E>DMUND BourKI 
| 


ra 


of $300 and 
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free layout service 


...assures better nee | 
facilities for less money 





Find out how to store more stock in less space 
.. what units to buy .. . how to make maximum 
use of each unit to reduce equipment investment 
. how to arrange units for fastest stock handling 

. . proper width of aisles, location of packing 
benches, and other valuable data by using Equipto’s 
FREE LAYOUT SERVICE. Profit by the aggregate 
experience of trained Equipto engineers who have 
designed thousands of layouts of every description. 


For simpler layouts, or for those who wish to 
design their own facilities, Equipto offers a fact- 
crammed free booklet entitled, “How to Solve Your 
Storage Problems”. 


Remember, Equipto Shelving offers 609% faster as- 
sembly, instant shelf adjustment, 
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fe tate 
easy rearrangement of components, = A 
removal of units intact. Available aan} 
in four distinct types to suit every > Loy 
design preference or price require- Lin 
ment. Write today for free booklet. 
Sold only thru Declers—never direct 
7 a 4 
| ri 
—_ 
- el vw ¥ 
: , ; EQUIPTO 
SHELVING BENCHES DRAWER UNITS LOCKERS EQUIPTO ROBE STOCK CARTS ANGLE 
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Second in a Series 


N last month's article I discussed some of the rea 

sons why pension plans have emerged from the 
“file and forget’ category to become one of the hottest 
topics in deferred compensation programs for office 
supply and equipment companies. 

Now let's take a closer look at how firms in the 
office supply and equipment industry are actually using 
these plans. Let's examine some of the specific prob 
lems companies have faced in considering these plans, 
and learn how such obstacles have been overcome 

Each case presented here is an authentic one from 
my files. While the names have been changed to avoid 
recognition, the facts, situations and opportunities may 
help you find the answer to the question: “Is a pen 
sion plan ‘right’ for my company ? 


CASE NO. 1 


The Smith Co., a small, long-established retail firm 
in Ohid, was owned solely by George Smith. The only 
other employees were a man and wife, both of whom 
had been with the company for many years. George 
Smith was looking forward to selling the firm when 
he reached retirement age, seven years hence, and 
going south. At the same time, he was apprehensive 
about how this would affect his two loyal employees 
It was apparent that they were not in position, finan 
cially, to purchase the company, and there could be no 
assurance that a new owner would provide for their 
retirement, or even continue them in their jobs 

We were called in because, in talking with several 
pension salesmen, George Smith had been told that 
his firm was “too small” to qualify for a tax-deduct 
ible plan. We were abl: 
could be designed one which would not only pro 
vide generously for his two employees, but also bring 


show him how such a plan 


him a substantial sum of tax-free income 

The result: the plan, installed last year, will enable 
George Smith to accumulate nearly $40,000 in his per 
sonal pension fund, in addition to relieving his worries 
about the couple he employs. Indeed, there is a good 
chance that the money the firm is accumulating through 
the pension plan will enable it to finance the purchas« 


of the concern when the employer retires 


CASE NO. 2 


Here was a case whe: vo men, Jones and Brown 
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by 1. AUSTIN KELLY, III 


president 
National Employee Relations Institute 


owned a highly profitable equipment company in a 
metropolitan area. Although each held 50% of the stock, 
Brown had developed a serious ailment two years ear 
lier and was no longer active in the firm. Jones had 
wanted to buy him out at the time, but Brown refused 
They had reached an agreement whereby Jones, as the 
active owner, would receive a salary of $52,000 and 
Brown would receive no more than $25,000 

Now another serious problem had arisen. The firm's 
substantial build-up of profits, now going only into sur- 
plus, made it seem likely that Internal Revenue would 
force the company to declare a dividend. Jones did not 
want this to happen, while Brown saw it as his only 
hope of supplementing his frozen salary 

We entered the situation at the request of the com- 
pany’s accountant, who hoped that a pension plan would 
serve to funnel funds from surplus on a profitable basis 
At the same time, he feared that the antagonism be 
tween Jones and Brown, plus the question as to how 
they would share in a pension plan, made the case an 
extremely delicate one. 

In a sense, the problem practically solved itself. Jones 
not only saw that a pension plan was the answer to 
his concern about a forced dividend, but felt that it 
could only be a big factor in holding onto his key 
personnel. Only a month before, his sales manager had 
left to join a competitor, primarily because of the 
other firm's deferred compensation set-up 

Brown was just as interested, because a pension plan 
would mean extra income for him without extra taxes 
Even though this money represented future dollars, it 
relieved him of the need to put funds aside from his 
present income. Thus, it became an smmediat. benefit, 
as well 

The only question remaining was how much ot a 
pension each would receive. We suggested that the ben- 
efits for both be limited, and that the same amount of 
money be set aside for each. We then prepared a method 


1 


of computing these benefits which was fair to both 


men 
The result: Jones and Brown agreed enthusiastically 
Although the plan has only been in effect for slightly 


more than a year, Jones credits it directly for the acqui 
sition of two valuable salesmen. Both of these men re 
quested interviews after hearing the plan des ribed by 


f ; 


one of the firm's present salesmen. One of the newcom 
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THE ADVANTAGES OF A PENSION PLAN OVER CASH BONUS FOR RETIREMENT 


(Assume taxable income of $10,000 and annual bonuses of $1,000) 









































TABLE |: BONUS PLAN 
Annual 36.1% Balance for 3% on 36.1% Tox Balance of Balance End 
Bonus Tox Investment Investment on Interest Interest of Year 
oye $1,000 $36! $ 63900 $19.17 $ 693 $12.24 $ 651.24 
2nd yr 1,000 361 1,290.24 38.70 13 97 2473 1,314.97 
rd yr 1,000 361 1953.97 58.6! 271.15 37.46 1.991 43 
4th yr 1.000 361 2.630 43 7891 28 48 $0.43 2,680.86 
Sth yr 1,000 361 3,319.86 99.59 35.96 6363 3,383 50 
Total Accumulation — 20 years $15,821.25 
te 
25 yeors $20,851.40 
1 30 years $26,402.90 
if 
| TABLE Il. PENSION PLAN 
Annual 36.1% Bolance for 3%, on less Tox on Bolonce End 
Deposits Tox Investment Investment interest 36.1%, of Yeor 
Ist yr $1,000 none $1,000 00 $ 3000 none $1.0300 
2nd yr 1,000 none 2,030.00 60.90 none 2,090.9 
Ind yr 1.000 none 3.090 00 9272 none 3,183.4 
4th y 1.000 none 4,183.62 125.50 none 4,309.1 
th yr 1.000 none 5.309 12 159.27 none 5,468.3 
Total Accumulation 20 yeors 
25 yeors 
‘A 30 yeors 


NET GAIN WITH PENSION PLAN OVER 30 YEAR PERIOD 


CASE NO. 3 


S 
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deposit directly to his profits. If the latter went down, 
he could also reduce his pension fund deposit. 

The result: if the present formula is maintained, this 
owner will have accumulated, at retirement, more than 
$250,000 in pension deposits and interest earnings 
Also, since his company is in the 52% bracket, the larg- 
est share of this sum will be dollars which would other- 
wise have gone into taxes. 

I hope you have found in these case histories, facts 
and ideas which you can apply to your own situation. 
Next month I'll tackle some specific questions which 
owners and executives of office appliance firms have 
asked me recently about pension plans. Meanwhile, 
if you have a particular problem about these plans 
on which you would like information, please feel free 
to write me in care of OFFICE APPLIANCES. I promis 

do my best to give you clear-cut impartial facts and 


LdVICE 
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SPECIAL ‘ PRINTED 
ENVELOPES J@ xe ENVELOPES 


WE MAKE IT! 
WE PRINT IT! 


+ ee = 
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Holder of highest 
awards in the field of 
creative design, printing i 
and making special envelopes. ne 
Quality Park offers this | 
important feature to dealers (ba ©x 


throughout America! ieee oa 
> r git Fa oo 
‘Shy we OS ’ - ene 


\" 
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And don’t forget Quality Park's famous line of stock envelopes... 


quality items regularly carried in stock for immediate delivery. Shipping charges 
prepald on all orders 200 Ibs. and over (except in certain western areas). 


QUALITY PARK ENVELOPE Co. 


Main Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Atlanta Office and Factory, 650 Murphy Ave. S. W., Building E-12, Atlanta 10, Ga. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 
Dallas Office and Warehouse, 2150 Irving Blvd., Dallas, Texas 
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° * CORK BULLETIN BOARDS © GLASS DOOR BULLETIN 
BOS * SWING LEAF BOARDS © CRAYTON BOARDS AND ACCESSORIE 
ALKBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BULLETIN © 
DARDS © SWING LEAF BOARDS © CRAYTON BOARDS AND ACCESSO®R 
5 * CHALKBOARDS * CORK BULLETIN BOARDS © GLASS BOOR BUL 
Dt © SWING LEAF BOARDS © CRAYTON BOARDS AND ACCESSORNE 
ALKBOARDS © CORK BULLETIN BOARDS * GLASS DOOR BULLETIN 
ARDS © SWING LEAF BOARDS * CRAYTON BOARDS AND ACCESSORY 
DARDS © CHALKBOARDS © CORK BULLETIN BOARDS * GLASS DOOR 
ING LEAF BOARDS * CRAYTON BOARDS AND ACCESSORIES © CRA 
LEBOAEDS © CORK BULLETIN BOARDS © GLASS DOOR BULLETIN & 
PAROS * swING LEAF BOARDS * CEATON BOARDS AND ACCESSOR 
£5 * CHALFROARDS © CORK BULLETIN BOARDS © GLASS DOOR BY 


* BOAEDS * SWING LEAF BOARDS * CRAYON BOARDS AND ACCES 
* CHALKBOARDS © CORK BULLETIN BOARDS * GLASS DOOR BULL 
IN BOARDS © SWING LEAF BOARDS * CRAYON BOARDS AND ACC 

DS * CORK BULLETIN BOARDS © GLASS DOOR BULLETIN BOARDS * 
BOARDS © SWING LEAF BOARDS © CRAYON BOARDS AND ACCES 


S * CHALKBOARDS © CORK BULLETIN BOARDS © GLASS OOOR SUL 
FOS * CRAYON BOARDS AND ACCESSORIES * SWING LEAF BOAR 


DS © CHALKBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BY 
EAP BOARDS © SWING LEAF BOARDS © CRAYTON BOARDS AND AC 
* CHALKBOAEDS © CORK BULLETIN BOARDS © GLASS DOOR BULLE 
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new lightweight cork bulletin board 
new lightweight chalkboard 

new Microbrush erasers 

all new item numbers 


Our new dealer catalog is out—and you should have 
one handy. It’s a complete revision containing sev- 
~ eral new products. For instance: lightweight chalk- 
boards and cork bulletin boards that you can offe1 
y at an economical price without sacrificing margin. 
‘_Y They're handsome, modern, suitable for any office o1 
classroom—and profitable. 








Every item has been renumbered, in keeping with 
the new price list issued in September. They've been 
grouped into logical categories to make them easie1 
for you to find, describe and quote to customers. For 
quick service, be sure to use the new numbers. 


mmm 











2 In eight packed pages, the new catalog describes 
* the finest in chalkboards, cork bulletin boards, glass 
4S door bulletin boards, changeable letter boards, swing 

leaf boards, crayon boards, slates, chalk, erasers, 
ty crayons and chalkboard accessories. They are prod- | 
a ucts of obviously superior material and workman- | 
~ ship—the kind that will be evident to your customers | 


-the kind that brings higher margins for you. Send 
for the catalog today. Use the coupon, or write. 








600 Old Country Road, Garden City, New York 
Gentlemen: 





w | am interested in selling quality products at a fair margin. Please 
N send your new catalog today. 

° Baa eeel ie SILICATE | “ 

} EO MI 600 O14 Country Road crn = am 

Je” Cee EEE rrnnntiiernetinnneennnetiieneectie tee —- _~ 





Garden City, New York 
Address__ = wentiphecagiani 
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i: 
New York Silicate Book Siate Company, Inc. 
| 
! 





aq picture 
just can’t do 
it JUSTICE... 


We tried, but none of the pictures seemed to 
bring out the true beauty and styling of our new 
island style Home Student Desk. Only your per- 
sonal inspection will reveal its real value. See it 


..»- NOW! 


© 36" x 22" 
¢ Island Style 


° High Pressure 
Laminated Top 


List $6400 


Less Regular Dealer Discount 


HOME 
STUDENT 


DESK 





Order Your Sample, NOW ... 
Shipping Weight 50 Ibs. 


or write for further information 


DORO mfg. co. 


220 W. INSTITUTE PL. 
CHICAGO 10, ILL. 


*PATENTED 


Hlu¥on _ 
op yselle 


AMERICA’S MOST ADVERTISED 
MOST ASKED FOR’ MANIFOLD 
CARBON PAPER SETS 


Puarantee you more 
repeat sales... 


bigger profits 


WE GIVE YOU: 


FREE Sample Folders 
FREE Direct Mail Pieces 
FREE Easel Displays 
FREE Ad Mats 


HURON COPYSETTE is the recognized 
brand name leader — the fastest mov- 
ing line in the field. Our broad con- 
sumer advertising program “pre- 
sells’ the line for our dealers. 
Immediate shipment from stock of 
white and six colors in all standard 
sizes. Special grades made to order. 


“LICENSED UNDER KERR PATENT NO. 2,557,875 
WRITE FOR COMPLETE DEALER INFORMATION TODAY 


a. 


YOUR CUSTOMERS WILL ASK FOR HURON COPYSETTE BY NAME 
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Gunlocke Opens New 


. . > : 

Factory in California 
More than 350 attended the recent grand open ; 

ing of the Gunlocke Chair Co. new factory, : 
showroom and offices at 650 W. Putnam Drive, ; 
Whittier, Calif. Plant personnel served as : 


guides in a tour which enabled visitors to see 
leather, upholstery methods and finishing dis- 
plays. Top personnel of Gunlocke attended’ the 
Opening and among visitors were officials of 


NSOEA 


. 


EXTERIOR VIEW of new plant and offices of Gunlockg 
Chair Co. in Whittier, Calif 








VISITORS included (from left) W. Neill Stewart, Je 
NSOEA president; Charles Mortensen, NSCEA general mat 
ager; Howard W. Gunlocke, president of Gunlocke Chair Co, 
and John L. Conrad, vice-president and general manager. 





IN ATTENDANCE at the Gunlocke grand opening wet 
(iront row) Kenneth F. Davis, Howard W. Gunlocke ant 
John L. Conrad. Rear Row: Walter Kinne, Lee Hale, Ro 
Scheer, Bill Perrine, Howard Boardman, Sibley Smith and BE 


New Firm Opens in Knoxville 


Meyer Business Machines, a new sales and servi 
business, has opened for business at 422 Henley Sty 
Knoxville, Tenn. BiLL IRWIN is the manager, and owned 
ar business if 


is FRANK MEYER, who Operates a simi 


Chattanooga, Tenn. 
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nano? ’ 


~ 


‘now you can out sel competition anywhere “ 
with Hane Standartized Register Forms! 


_NEW MINIMUM ORDER: 2500 SETS 





% mn This is new. Hano dealers asked for it. Now Hano Standardized 

od NS \ Register Forms are available through Hano dealers to any customer in 

* minimum orders of 2500 sets . . . duplicates, triplicates or 
quadruplicates. Here's another aid to new business for Hano dealers 
“Se | | . . . aN Opportunity to increase your customer list . . . a door opener . . . 


the chance to start highly profitable repeat business, 


Bier | New 8% x 8% Standard Body Register Forms 
¥ now available 


sf % > Another business builder for Hano dealers. This popular size 
™ 




















with recognized Hano quality, can help you meet . . . and beat... 


competition. Fits all registers. Available in duplicates, triplicates 


or quadruplicates in white, canary, pink or goldenrod papers. 


x x ve | x ——~ Compete on your own terms 


with the direct-sellers and 


% ‘ “down-the- street” 
competitors ... sell Hano forms. 








—_—— 
a5 7 | —_—— Write for New Minimum Order Price List 
x _ Se | and samples of Hano quality 8'/2 x 81/2 
: | Standard Body Register Forms. Hano 


dealerships available . y 


3 _ a O71dd, as Cai 
F il _ 1960 it's Hano... for Service and Dependability 4 


























145 


NOW — Hano has just opened many areas for 
new Dealers. Get the facts and see why Hano 


Dealers make top profits year after year. Don't 
miss this opportunity. Mail this coupon now! 





Your Femme . onc <« HoesSevbenenenee eeeeeeeee ! 


rorvil 2 Main Office and Factory, Holyoke , Mass. Come 6. dik. one svaddsvasvececousen eccece 
¥@ * Branch Plant, Mt. Olive, Ill. 
s Siveet coccccsevessovesdvtccsevincs eeoede 
= MANUFACTURERS OF LITHOGRAPHED BUSINESS FORMS SINCE 1888 
ss if City & State 66000 6600666846000 eee 
2¥ Aas RRA a segs oy is ee PIN With 2 L = cum es Ge ee ee ee ee ee ee ee ee es ail 
5/60 


OA-—5 /60 83 











"OA IS THE DEALERS 


OF NEWS AND IDEAS" 








NO. 1 SOURCE 


"Sometimes I marvel at the way 
dealers and their salesmen 
keep up to date with new prod- 
ucts and industry develop- 
ments. It seems to me that 
OFFICE APPLIANCES is their 
No. 1 source of news and ideas. 


I compliment those manufac- 
turers who advertise in OA 
consistently and with large 
space such as inserts. This 
is the kind of sales support 

I want. It really helps me... 


J 


just as OA helps dealers." 


Merrill D. Hasty 





Member 3 of a Series 
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IN 30 DAYS... 
A BRAND NEW 


eco 

sac 

ooo 
10-KEY 


HAND CALCULATOR 
BY FACIT 





WATCH FOR JUNE ISSUES OF “THE OFFICE’’ AND ‘‘OFFICE APPLIANCES” 
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New Products 





INK-AWAY PRODUCTS 
Green St., Woodbridge, N. ] 
veloped an ink eradicator which als 
removes Ink-Away ball 


has dé 


pen ink. The 


Ink-Away eradicator is packaged with 


three ball pens and three refills whi 
will fit standard sized ball pens. The 
eradicator and the 
packaged separately 
Inquiry Card No. 38 


rehils are Thy 





86 


Co LOY 








Remington Rand div 

of Sperry RAND Corp 

315 Park Ave., S., New 
York 10, N. Y has 
introduced a new 
series of portable type 
The Quiet 


Eleven illustrated 


writers 
riter 
incorporates the major 
features of a standard 
width 11” 


can 


carriage. It 
receive full-sized 
letterheads longways 
will type a 10.3’ 
The 44 key, 88 
keyboard 1s 
identical to the key 


board of 


and 


and 
line 


character 


standard of 


hice school type 


writers. Included is a 
key-set tabulator on the 
front of 


Inquiry Card No. 36 


the machine 





A hand addressing kit complete with masters, carbon 


hinges and 


rOMATIC, INC 
Data is typed or written with ball pen ink on the master] 


irdas 





usable 


The Presto electric typewriter eraser is being offered 


by the 
197 N 
pen 


smallest 


EUREKA SPECIALTY 
PRINTIN(¢ Co $30 
Electric St Scranton 
9, Pa., has introduced 
the Diamond Mail Aid 
System which automat 
ically applies gummed 
labels to envelopes 
cards and other flat di 
rect-mai matter The 
system uses a new mail 
licator, a con 


aid appli 


pact 


in conjunction 


Eureka’s 


table top 


labels in 
with dian 
holes in 
tion —_ line 
pick p D 


which has 
14.000 pt 


i 


Inquiry (¢ 


For More 


METAL SPECIALTIES 

Cornell Ave., Melrose Park, 
slim unit which permits 
letter minus pressure or u 


Inquiry Card No 


machine 


with 
heet or roll 
a new style 
ond shaped 


the pertora 

permit 
the machine 
a capacity of 
es per hour 


ard No +1 


information Use inquiry Card on Page 99 


of slip 


MANUFACTURING Co 
Ill 


erasure 


It employs 


of the 


sheets 





for several 


spare parts is being manufactured by Scrip. 
7, Pag 


llth & Vine Sts., Philadelphia 


hundred impressions 


Inquiry Card No. 37 





NATIONAL Lock Co., 1902 7th St. 
Rockford, Ill., has added a new mem- 
ber to its line of Rockford ball-bear- 
ing casters for office chairs 
a modified hood 


double 


featuring 


construction. The 
ball race 
bolt ana 


sembly, optional riveted axle. The 


caster has construc- 


tion with standard nut as- 
new 
caster comes in two S$1zés 


Inquiry Card No. 40 


BEEKLEY CorpP., Data 
Systems Division, West 
Hartford, Conn has 


announced the Needle 
Sort 1€Sk model 
groovel i evice for 
simultaneously notch- 
ng up to 75 Needle 
Sort or othe arginal- 
y punche ards of 
hecks. Using new 


operating concept, the 


groover has locating 
and chip ejection pin 
that prece les the blade 
assuring perfectly 
iligned anly cut 
notches and _ positive 
lip disposa The use 
f a sey spindle 
piate is ni essary 
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Be the first in your area 4 
to sell this performance- | 
proved fhotce Master copier 


Loaded with top-quality Gealures — 
got prtoed ta toll profitaly jor 








Never before available for dealers this super-efficient Photo Master 
is backed’ by years of proved performance in thousands of offices, 
plants, studios, banks. Comparison proves that Photo Master sur- 
passes machines costing many times more .. . yet its economy 
price fits any size office, plant, budget. You'll sell more Photo 
Masters because Photo Master has so much more to sell. 


Photo Master X-100 reproduces sharp, clear, permanent photo-copies | 
a 


of anything . . . in just seconds! 
ves Photo:/(Naster X-100 
Modern. str lined . 
: yeoman ng cemminean Panag ary takes sheets up to 9” wide, slashes office 
* Rugged plastic cover operating costs — retails profitably at $99.50. 
* rrosion resistant base 
* Ball Bearin ll rolle ° $ 
19” wide, 12” deep, 6” high Larger 14” model X-114 available, takes 14” width — any 


length paper — sells at comparably low price. 


KrKeKeae eae KaeKKKKKKK KKK KKK KKK KKKKKKKK KK KEKE 


CAN 
YOU QUALIFY 
for a profitable, 
Photo Master 


FORMFOTO Manufacturing Company 
3715. Milwaukee Avenue, Chicago 41, Illinois 


- 
* Rush me details on exciting Introductory Offer. 
* 
x= 


x * 











. NAME 
territory? 
ADDRESS 
write, wire or call 
PAlisade 5-0129 city ZONE ___STATE 


Send this coupon for complete detaifs. . . without obligation 
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New Products... . 





The Royal 
Royal 
Chester, N 


Royfax 
McBEE 
Y 


original regardless of color 


office copier 
Corp., Westcheste 
will reproduce fr 


Employ 


fusion process, it will reproduce 


ments an hour from many 


HESTRA 


SALES 
New York, N. Y., is 
Rapid Stapler line fron 
luxe stapler illustrated is 


different 
Inquiry Card No. 43 


Corp 1140 B 


now imp 


Swe 


Swedish steel with a chrome he 


tates a full 


sliding anvil and an 


180 degrees. It 


easy 


drawer that prevents jamming 
full strip of 210 standard wire st 
Inquiry Card No. 48 





Business for 


available t 


forated, and 
imprinting 

grade singic 
bon is also 


The 


original 


dispensers designed 
ror 
taping operations in 
oftic 3 
has been introduced 
by MINNESOTA 
MINING & MFG 
Co., 900 Bush Ave 

St. Paul 6, Minn 
Available in 14 
port 


able machines auto 


large volume 


and 


ractory 


models, these 
matically dispense 


pressure-sensitive 


tape to almost any 
pre-set length and 
their finely ground, 


une xposed b la d es 
prevent injury 


Inquiry Card No. 46 


\ 1 vt g y f 
nes. te 
S na equi 
\ tl Ro oO 
S N. J. Rotoli 
S f a sing 
Inquiry Card 


ready f 
A high 
race a 

























unio yund 


included 


§s 16 


No 


s aeaiers 
can now furnish the 
customers with person 
aiized imprinted a 
plicate receipts ré 
ENNIS BUSINES 
ForMsS, IN¢ 11 Knox 
St Ennis, Tex. The 
duplicate receipts ar 


Le | 


lb 


white bond and the du 


‘ Dilicé u » : . \ 
anufactured by pricate = lb. canat 
i a 40 
Aus Port anil Bothar 
ae : printed in blue ink 
iny type o 
lobe dif with green safety e1 
wnt dil . 
106 di Sure proof tint on U 
- original 
Inquiry Card No. 44 
A <« plete line of 
ai operated tape 


19 


or 


? 


rRO-STYLUS 


odel of their etching and marking instru: 


a 
na 4 
ft} 


effective 


an 


Merc. Co., has ann 


yunced a 


ent 


mod 


MOK 


5. The electro-stylus measures nches long 

of an inch in diameter. It can be used for 

marking of film, stencils, plast leather, 

1 metal 

Inquiry Card No. 45 

THI SANFORD INK 
Co.. 2740 W ashing 
ton Bly Bellwood 
lil. nas level¢ ped 
a new irking in 
striu ent which 
writes m any ~sur- 
face The quick dry 


ing, W 


A wide c S 1 of 
vinyl 3-ring 1 b 
apacities is If aval 
JOSHUA MEIER ¢ IN¢ 


St.. New York ‘wa ue 


ire 3? 

losing boosters. Standard 

blue, green and oO 

available on spe rdet 
Inquiry Card Ni 


For More Information Use Inquiry Card on Page 99 


; 


aterpro¢ 


in 3S 


OA—5, 


Tt ink 


colors 


and its special ror 


muta permits in- 
stant writing even 
if the cap has been 
lett off a long time 
The rker comes 
in >» different sel 
ing packs: blister- 
mounted on a card 
one ren not 
carded in a box and 
a 4-color set 


Inquiry Card No. 4 








Aezew 


“he rome? 








»0 


No stains, no spatters! 


New SCOTCH" BRAND 


Typewriter Cleaner 
lets you type the dirt away 
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LOOK... another new 
profit-builder from 
the makers of 
“SCOTCH” BRAND Tapes 


It’s easy to sell, because it’s so 
easy to demonstrate. There are no 
messy liquids, no brush, no putty. 
‘‘ScotcH’’ BRAND Typewriter 
Cleaner comes in clean, easy-to- 
use sheet! 

Just roll the sheet into type- 
writer, pink side up. Set machine 
for stencil, hit each key three to 
five times—and the job’s done! 
Letters are crisp and sparkling, 
platen rollers are clean, too! (cleans 
type on other machines around the 
office as well). 

As a sales clincher, tell office 
managers how “ScotcH’’ BRAND 
Typewriter Cleaner makes clean- 
ing a “‘kid-glove” job typists will 
do for themselves—and cuts down 
on costly maintenance calls. 

Three sheets of “Scotcu’’ BRAND 
Typewriter Cleaner sell for 98¢— 
leave you a substantial profit. 
Don’t miss the chance to add an- 
other steady supply item with all 
your present tape customers! 
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VALUE YOU CAN SELL 
,.. bul andl backed by Keoublic 


Sell them “the most for your money” with Republic Steel Office Equipment. Republic 
Office Equipment is high quality merchandise, built and backed by Republic 
with more than 80 years of sheet steel manufacturing experience, 


Republic Vertical File Cabinets combine smart styling and design to offer strong, sturdy, 
durable equipment. And at a competitive price. Competitive line, too, in three, four, 

and five drawer styles—in standard heights and counter-high sizes. All steel construction 
withstands exceptionally hard use. Available in attractive colors 

that harmonize with modern office decor. 


Right now, Republic is looking for aggressive office equipment dealers who are 
ready, willing, and able to handle a profit line. To learn the advantages of Republic’s stock, 
promote, sell, and profit program—call your Republic representative. Or, write direct. 

















OA-—5 /60 








Rs i SR a A a SR PE RRS: Re rae 


°o 















































= 
“OP 4 , 
) 
; ’ il 
oO, 
f beg 
- er - - a 
—_— - 
—] 
. 
% a u is) } 
= mt Co 
' 
His 
REPUBLIC STEEL STORAGE AND WARDROBE CABINETS are the sales leader to full —_ ae 
sl su 
line profits. Sizes and styles meet every office need in personal storage, ward- .- Pe = 
robe, or combination models. Six popular models—six attractive colors. Stock, s) 
display, sell—Republic Steel Storage and Wardrobe Cabinets—the door opener 1 a s 


to repeat sales, repeat profits. ab 


‘Wi 


REPUBLIC BOOKSHELF UNITS add on profits with every add-on sole! 
Every office, every business is ao prospect for Republic Bookshelf Units, 
designed full width, available in three height sizes (42”, 84”, and 90”), 
with six adjustable shelves. Available in attractive colors. Models are 
standard — never obsolete. Sales continue to grow as offices expand, 
and profits grow, too! 





REPUBLIC TRANSFER CASES solve storage problems. Heovy channel frame, 
reinforced drawer heads, all-welded steel construction. Extra strong, 
extra rigid. These high-stacking space savers allow a full 25” plus of 
clear filing space. Available in sizes for ledger sheets, legal forms, 
letters, and other important papers. A sales leader the year end, and 
the year ‘round. Start selling today! 





CALL YOUR REPUBLIC REPRESENTATIVE 
OR WRITE .... MAIL COUPON BELOW! 


REPUBLIC STEEL CORPORATION 

DEPT. OF -9467 

1441 REPUBLIC BUILDING + CLEVELAND 1, OHIO 

Please send more information on the following products: 
CO) Republic Vertical File Cabinets C) Bookshelf Units 
C) Wardrobe and Storage Cabinets C) Transfer Cases 
O I want to know more about available dealerships 


“Ee 


REPUBLIC STEEL 














Welds Wide Keawge Name Title 
of, Standard, Steels an, Sle Produc Firm 
r Address isidashieniieeie 
City Zone____ State 
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New Products .. ued 


COLUMBIA RIBBON & CARBON Mec. Co.. IN¢ 
136 Herb Hill Rd., Glen Cove, L. I. N. Y.. has 
Co., 9200 Inman Ave., Cleve 





MASTER MANUFACTURING ipper and lower-case lette 
scriber for slant lettering has been introduced by 





Dy 
ies anemia 





An economy priced lettering set, combining abled 


adjustable 


tters and an 


developed what they claim to be the world’s long ; 
PY ‘ y : i ; land 5. Ohio. has added KEUFFEL & Esser Co Third and Adams Stsa@ 
est business machine ribbon. The 0 foot ri! “G . 3 
bon ma le f ate j film ha rubber cushion glide to its Hoboken, N J The Doric set includes a template® 
a de of coatec ase an Static-free s ; ' , : 
designe 1 for 0 im automat ' ine of Master-Made casters two lettering pens, a lead holder, an cartridge® 
¢ “€ © l ye « Omatl tvping q I ment 
Sauber Cesd N 51 Inquiry Card No. 52 nd a plastic straightedge 

‘ard No ‘ : : 

ee Inquiry Card No. 53 
Pi 
> 





An expandable pad for office machines has been 
lesigned by the RAYMOND PACKER Co., 42 Hamp- 
len St., Springfield, Mass. It is constructed of 





hardboard for firm support with moss rubber on 


A punchless clip board binder is bein top to prevent slipping and absorb noises. An 

distributed by the ArcH K. ANsty C xtra layer of multipreen on the back of the pad 

171 2nd St., San Francisco 5, Calif. TI provides additional support for heavier machines 

cover is electronically seal f [he hinged arms, which are bound with etal, 
per 0! inches 


plastic 


Inquiry Card No. 54 Inquiry Card No. 55 


The KINg-S! Oi l- 
ett [ \ K pen 
s bei ofre 1 by the 
RELI Pi & PEN 
cil Cor! » tn 
Ave M V n 
N. as 
c> 5 has 
An 
t nk 
S [ I 
en 
nk ] O tt 
S rs 

nad is 





Inquiry Card N 58 


REFLECTOR HARDWARE Cor! ' \ M Park 
Ill., has developed a new | The 
Spacemaster Variety ‘800°’ Syst les i 
floor gondolas and wall sections i 

Inquiry Card No. 57 


For More Information Use Inquiry Card on Page 99 
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STAMPAK SALES Co., 225 Park Ave., § 
New York 10, N. Y., has announced 4 
new rubber stamp system. The stacked 
unit is self-inking and each section holds 


up to six lines of copy 


Inquiry Card No. 56 


Oe Ss 


ie 


it te, + 


sama 
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INI E VV _ ! Faultless 


| x 


OFF 1-5 a 


Tee 


i 





st ible 





FOR WOOD FURNITURE 


—_ 





FOR CAST BASES 


; /60 OA—5 /60 





Here’s the NEWEST, the latest in the Faultless line of 
distinctive office furniture casters ... The New, Striking 
Faultless Triumph! \ts creative design matches the most 
contemporary office setting, yet the Triumph’s 
rounded, softened lines and rich, elegant finishes blend 
equally well with traditional furniture. Faultless 
Triumph’s time-tested superior construction features 
make it a caster that will sell, and can be sold with con- 
fidence ...easy turning Double Ball Bearing swivel as- 
sembly; choice of stems to fit wood, tubular metal, or 
cast base furniture; Non-marking, Stain-resistant 
wheels; and bright brass or bright nickel finishes. 


Striking Design 






Faultless Precision 
Construction 


Non-marking, 
Stain-resistant 


W heels 


Bright Brass 
or Nickel Finishes 


See the New Triumph and 
other Faultless Office Fur- 
niture Casters at the NOFA 
Show, Booth 
No. 341; or 
write for Fault- 
less Office Fur- 


niture Caster 





Brochure. 


Faultless Caster Corporation, Evansville 7, indiana 


Branch Offices in principal cities; see the Yellow Pages of the 
telephone book under “Casters”. Canada: Stratford, Ontario. 
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Model 7CS 


(Model 19-23A 


> 


Model 9BR 


Model 4BR 


Model 6V 


Please send me your free catalog and discount schedule wn oe eo oer co. 
a. nial cep cas oxes vy trom e teacer in steel 
NATIONAL SALES OFFICE © LIT-NING PRODUCTS COMPANY office accessories... attr wT: 


active to any e decor 
DEPT. G@1-170 NORTH ROBERTSON BLVD., BEVERLY HILLS, CALIFORNIA 


a o pleco _ Lit-ning 


ADDRESS FREMONT. products Sales 


EE , ‘ err. oe OHIO company representatives 


— FRESNO im principe 
re basea om = = wedehs CALIFORNIA eittes 





Sales 


otrves 
ncipa! 


cihies 





5/60 


An 
been designed by 
Calif 


partitions to ht 





New Products 


ANDREWS PAPER & 
CHEMICAL Co., P. O 
Box $28 Great 
Neck, N. Y., is dis 


tributing a silver 
photographic stabili 
zation process named 
Rollacopy which was 


developed by Ba 


chet & Cie, French 
manufacturers The 
process 1s said to be 
a way of fast and 
inex pc nsive aking 
of readable and 
producible enlarged 
from icro 


prints 
film with the high 
resolution power of 
silver 

Rollacopy 


be printed 


photography 
paper can 
in any 
overhead reader 
Inquiry Card No. 59 





70 N. Robertson 
The 


new 


ataiogs and is 


adjustable book and catalog rack ha: 
Lit-NinG Propucts Co 
Blvd.. 
rack has sliding adjustable 
aifterent 


ilable in 


continued 











THE AMERICAN Map Co., 3 W. 61st St., New York 
23, N. Y., has designed a detailed map of the lands 
of the Bible. The map is in full color and features 
the Exodus and the journeys of St. Paul. 
Folded, it measures 91/4.” x 1214”. A free wall dis- 
play map is enclosed in each carton. 


Inquiry Card No. 60 


route 





Vir- 


is of - 


1000 


FRED BAUMGARTEN, 
ginia Ave., Atlanta 6, Ga., 
fering the improved Dux preci- 
sharpener. It 
transparent or opaque case 

Inquiry Card No. 63 


Hills 


Beverly 
$10n comes in a 


books Ol 


sizes 


sized 
three 


Inguiry Card No. 62 
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Vue-Fax div. of Lo 
GAN BUSINESS PROD- 
ucts, INc., 655 Main 
St.. Westbury, L Re 
N. Y 
an inexpensive method 
of protecting the feed 
hole punching in edge 
punched cards by rein- 


has announced 


forcing the card with 
Mylar. The length of 
the card, 1” in width, 
is reinforced with 2 
; : point thickness of My 
ed coat rack has been specially lar transparent plastic 
eas by the VoGEL PETERSON covering the entire 
hurst, Ill. The coat hanger: area of the card where 
ind hold the coats flush wit! pun hin g is done 
assembly projects only Available in sizes up 
The hat shelves are made to 20 long 
g held in cas = Inquiry Card No. 66 
Die in varying iengt! 
Card No. 65 
For More Information Use Inquiry Card 


Inquiry Card No. 61 


A new ball point 
pen that carries its 
own patented sup- 
ply of paper at 
all times is being 
offered by J. L. 
BAGARRY, JrR., 
Dept. 58-10, 2755 
Liberty, Beaumont, 
Texas. The paper 
refills fit into the 
barrel and roll out 
by turning the pen 
which is made of 
brass metal with a 
gold-like finish. 














Fort STEUBEN METAL Propucts Co., Weirton, W. 
Va., are manufacturing a new line of display shelv- 
ing. Illustrated is one of the new units which can be 
used singly or stacked as shown. The display shelves 
are made of steel with masonite backs and are 
available with or without casters 


Inquiry Card No. 64 





Leeds, 


CHART-PaK, INc., 1 River Rd., Mass. has 
developed a new dispenser package for its entire line 
of precision slit, pressure sensitive tapes. The ““Tape- 
Saver” dispenser protects tape against dust and dirt 
and the rigid sides prevent crushing. A punch-out 
center section permits spindle storage. The sides snap 
apart for easy removal 
Inquiry Card No. 67 


on Page 99 
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ano PRE- SELLS THE BIG 


HERE’S HOW METALST 


SCHOOL MARKET FOR YOU with tus 


SCHOOL AND UNIVERSITY” 


STRIKING AD IN “AMERICAN 














STATESMAN* DESKS! 


In square-edge (as shown) or round-edge de- 
sign. Clutter-free, functional styling; recessed 
backs; full color range; linoleum, Textolite or 
Corlex tops. Also available in “overhang,” 
single pedestal and secretarial models. 


SPACE-SAVER DESKS! 


Ideal “space-stretcher” desks in 20” or 24” 
deep styles. Boasts all other Metalstand qual- 
ity features. Available in double and single 
pedestal models and ful! color range. 


Hi-Lo TYPEWRITER STANDS! 


Americo’s most famous and no wonder! A 
feather-like touch of the toe and it raises or 
lowers. Available in many colors; as are our 
other typewriter, telephone and machine 
stands without casters. 


CRADLE SUSPENSION FILES! 


Goldencrest* Golden*Glide 28/2" deep and 
Statesman* 26” deep models. Each takes more 
weight; drawers glide more easily. Available 
in 2, 3, 4 and 5-drawer letter or legal sizes; 
and in full complement of colors 


STORAGE and WARDROBE CABINETS! 


A varied selection of storage, wardrobe, com- 
bination and counter-high cabinets, ranging 
from 42” to 78” high; 18” to 24” deep; all 
35” wide. Full color range, too 











*Registered 





Write for Our 
New Complete METALS TAND COMPAN Y 
FULL COLOR 20 State Road, | Evonshire METALMTAND 

CATALOG oe 


Ws 
Joday ! ae es 
SUSPENSION FILES NON PENSION FILES 


Meta! Standard of vw 
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1758 Executive Adjustable Chair 








For complete informationand prices on these new stylings, write or wire 


| 


Ipunson Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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Make 
it 
Black ; 


Dixon Ticonderogas write a black, 
black line, smoothly and easily. 
have a wonderfully comfort- 
able “feel” to them as they glide 
over the paper. No wonder Dixon Sa 
Ticonderoga is the most famous lo 
name in pencils. Keep your sales ma 
figures well in the black by stock- issu 
ing and selling Dixon Ticonderoga righ 
pencils in all five degrees of sigh 
smoothness. ‘is 


DIXON 


TICONDEROG: | ,,. 











‘ To ¢ 

Make it Color lists 
Dixon's complete new lines of color —_ 
: ‘ spor 
sae assortments, in exclusive Cate 
award-winning packages, are sure- § , 


fire hits with everyone. You're sure 
of top quality, top performance, 
top profits with these and all fine 
Dixon products. 














DIXON BEST No. 116 Studio Palette 
Assortment. 36 colors packaged in rich- 
looking, luggage tan easel display case. 


DIXON 


Pencil Sales Divison TS-39 
The Joseph Dixon Crucible Co. 


Jersey City 3, New Jersey 
Dixon Pencil Co., Ltd., Newmarket, Canada 
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Co. 


QUICK SERVICE 


A's : INQUIRY CARDS’ 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers 16 to 90, simply circle the cor 
responding key numbers on the card at the 
right and mail at once. Your inquiry will be 
fdrwarded without delay 


Sales Stimulators 


nformation about any of the 
aids described in this 
numbers on the card at 


To obtain more 
nanufacturers ale 


ssue, circle the key 


ight which correspond to the numbers as 
signed to the Sales Stimulators. Mail the card 
promptly 


New Catalogs 


To obtain copies of recent catalogs or price 
sts described this issue, circle the key 
numbers on the card at right which corre 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 
This serv 5 res ed to dealers and whole 
Solers he office equipment and supply field 
The handy subscription card at 
the right is enclosed here for 
your convenience. Use it to 
enter renew your own sub 
scription, or tear it out and 
give to a friend, salesman or 
nploye active in the retail 
office stationery, machine, or 


4 


urniture business. 


Either way you will be helping 


OA to be of greater service to 


the industry 
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Serwice Bureau... 
OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field 
































NEW PRODUCTS 
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Products 


New 






































finis 
i “Pa 2110 W. Walnut 
ide | St., Chicago, Ill., is 
Mi manufacturing an 
Cor early American style 
; S N electric clock called 
} N. } The Pilgrim.’ The 
tect antiqued design of 
B g the clock makes it 
ig suitable for colonial 
Ay or provincial decor 
n The large, Roman 
2 numeral dial is set 
in a maple finished 
asc rhe clock is 
s suspended from a 
i Fricip, INC., 128 32nd St., Brooklyn, N. Y., golden eagle by a 
great s developed a new high velocity fan for gold metal chain 
g and deeper air penetration. It can Inquiry Card No, 70 
Ing Card No. 68 bi sed as a floor, shelf table circulator 
it tilts to any desired sition. The fan 
s chrome plated Safety guards 
Inquiry Card No. 69 
>> —+ we 
the ; 
5 tt Es — : 
j 
t ° 
: 
i 
9 
: - 
Eom 
rl - 
FOLDALIGNED Forms Co., 419 Broome St., New York 13, 
N. Y. is manufacturing a new payroll record form. This is a 
ALL-RITI PEN INc., 241 Hud three part carbon-interleaved set consisting of a short top white 
son St., Hackensack, N. J., has sheet for the employee, a long yellow sheet for individual 
a ret ridge that earnings and a long pink sheet for total payroll record, all of 
st of tl ull pens now which are filled in with one writing. The bookkeeper can fold 
, = oem ge comes the yellow carbon records so that 13 weeks pay for any indi- 
tl ss sleeves enable the vidual can be seen at a glance. By folding the pink carbons, 
ser tO sMap Of any portion at the entire payroll of 13 employees may be seen at once. 
ten pre-scored positions Inquiry Card No. 72 
Inquiry Card No. 741 
1 & | Ce Kankake 
2 hs. Th 
thre Aon ‘t office machine stands has been an- 
sortfolio i n Apsco Propucts, INc., P. O. Box 840 
: Be Hills, Calit. The “Perfection” line features 
guiry Card No. 74 } ng device which permits the stand to be 
S wered at a touch. The sturdy base, 
rubber-tired casters, is said to elim 
tion and the danger of tipping 
Inquiry Card No. 75 
For More Information Use Inquiry Card on Page 99 
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THE SPARTUSCORP., 



































LewBiLL INDUSTRIES, 72 Spring 
St., Scottdale, Pa., has announced 
a wall-type file for handling and 
storage of large sheets. The unit 
tube frame 
hinged to a mounting 
panel. Rubber tipped clips mount 
the sheets in hangers 
Inquiry Card No. 73 


is made of a steel 


plywood 





angle 


A complete line of slotted 
and accessories is being offered by 


LYON METAL Propucts, INC., 22 
Plant Ave Aurora, Ill. Both 14 
gauge and 1? gauge are available in 
10’ and 12’ lengths and the 14 
gauge in G’, and 8’ lengths 


Inquiry Card No. 76 
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F dea/ers 


benefit from a continuous 


flow of new products with 


proven customer appeal 


‘example: 


GF MOVABLE PARTITIONS, introduced 
in 1955, provide GF dealers with a 
profitable entrée to the fast-growing new 
office construction and modernization 
market. Other major GF products and 
services introduced since 1954 include: 
Year introduced 
1959 
1959 
1958 


Tab Equipment 

1000 Series Desks 

GF Ferris Rotary Files 
Italic Styling 1958 
300 Line Goodform Chairs 1958 
GF Studios DecoratingServices 1958 
Draft-a-Matic Desks 1955 
Consolidator Units 1955 
Magne- Dex 1955 
Generalaire Desks 1954 
Fireproofer Filing Equipment 1954 


The General Fireproofing Company, 
Dept. X-27, Youngstown 1, Ohio 


ENERAL 
meee SUSINESS FURNITURES 
Fitrerroorine 





eS ; 5 SOR Ba sean 2p Mla. 





\ tli sn. tage 


Rat 





GF MOVABLE STEEL PARTITIONS 
are color-styled, completely fiex 

lo} T-Famn 7-0-3 oo 1g lo) Gr tale Ma -1- laa - tale l— 
They provide GF dealers witt 
strong selling points becausée 
oh Medal -Jimhig -1-2oo te lalellaleme- leh’ s- tebe: tel—- 
ale Mt -Sadtetl-Jales' ai leli-laohaleilal> i olah 2-he— 


work enclosures at low cost. 


my dee” 
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New Products... 





AMERICAN DICTATIN( [he new Escort 
MACHINE, 51 W. 45tl fi pen designed by 
St New York 3¢ . SCRIPTO IN« 
N. Y., is distributing ; P. O. Box 4847 
the new TN-5 Rex Re Atlanta, Ga tea 
corder The recorder's tures a niter tip 
roll tape ‘‘tear-off'’ in The ink cartridge 
dexing system spots has a ng metal 
hanges so accuratel bore which acts as 
that single words may a filter and keeps 
he pi ked Pp instan tne nk r¢ wing 
taneously Consequent freely [he thin 
hanges and ins¢ valls of the ar- 
tions can be fous tridge increase ink 
more quickly ipacity ind the 
Inquiry Card No. 77 permat t d 





AC iS KIp-Irce 


Inquiry Card No 





Ezy-G1 n econ IK mvenient, full-siz 
n that fits into a briefcase and weighs 
in two pounds has been introduced by th 


AMERICAN STENCIL MANUFACTURING Co 


Walnut St., Denver 5, Colo. Easily operated, the 
Ezy-Grapl akes 100 or more clear copies 
: black Of S, aNd 1S Said never to require repairs 
servicing. The price includes all the necessary 
luplicating supplies and easy-to-follow instru 
ns. The machine will be particularly useful t 
businessmen, store owners, teachers, salesmen 
bwomen and manufacturers’ representatives 
Inquiry Card No. 80 











FLASH FILING, INC., 2634 §S 
Cherry Ave., Fresno, Calif., has 
introduced a_ reverse horizontal 
file, in letter and legal size, avail 
able with 2 to 8 shelves 

Inquiry Card No. 79 


IDEAL SCHOOL Suppty Co., 8318 §&, 

Birkoft Ave Chicago 20, Ill has de- 

signed a portable speakers’ stand. It is 

collapsible and fits into its own carry- 

ing case Wood and chrome construction 
Inquiry Card No. 81 











t > I St 

4 \W S 

, ‘ . wered eraser wi pies ° . it out ; 

y ing tters or numeric: tl t lw ad 
Ked t ters. Spinning at 4‘ RPM, it erases rt full c 
Inquiry { ard No 82 ] o} ; 
2 Ss anc wi , . tributed 
Inquiry Card No. 83 





Carp 
Engla 
For More information Use Inquiry Card on Page 99 
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Loma Loom. 
the carpet 
that grows 
out of 
> sponge rubber! 





fw watch carefully: you’re looking at the most functional carpet you’ve ever seen. Carpet with its own 
separable sponge rubber base. Loma Loom is not rubber-backed carpet. It is not merely carpet attached 
rubber. Loma Loom is all-in-one carpet with two working sides. Here’s what this means to you: you use 
» underlay. Loma Loom is ready for installation on any surface, easily, economically. Sections can be 
bt out and replaced with virtually no seams showing. Unlimited design possibilities. Loma Loom comes in 
lull decorator color range and a variety of superior qualities—from ultra-luxury to ultra-economy. 

n Carpets Corporation, Los Angeles and San Francisco, Calif.; Vol T. Blacknall Co., Atlanta, Ga.; Florwall Inc., Pittsburgh, Pa.; 


listributors, Inc., Syracuse, New York; Theodore Johnson Carpet Co., Minneapolis, Minn.; Kelly Inc., Seattle, Wash.; The 
Hartford, Conn. and Boston Mass.; A. D. Radinsky & Sons, Denver, Colo.; Elias Wilf Corp., Balt.. Md., Phila. Pa. 


ws out of sponge rubber, from Sidney Blumenthal, One Park Avenue, New York 16, N. ¥ Burlington 
A Division of Burlington Industries wey 
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Sales Stimulators 









> ei * A new display nit 7 
™ A Pen 
Paper 
Mate s I nd 
niis ac 


: THIS SPACE 
1 D the PAPER PESERVEO 


MATE Co IN« i44 
Merchandise Mart, Chi- 


cago 13. | The er ParensMATE 











«wer? evaroe® . on Nais¢ } Nn 
. Oe oe ; orf ( s 
¢ a amas « n nec | 
Oy mee - € les int the 
ae —~-— Qa ee hh ] 
ne rresn [ l i 
SMEAD MANUFACTURING Co., 309-311 E. 2nd St., Hastings, Minn ane une fi s 
is offering three new full color display cards featuring Flex-I-Vision The Select A _ Pen 
hanging folders, expanding files and viny rrying cases in cof ale am ouneas 
junction with Smead’s window contest ad henes oa wire 
Inquiry Card No. 101 a j es 
d Wa OF pegzbdoal 
Inquiry Card 
No. 102 Wi Retv-stonr # 
a 














l [wo new pen sets have been introduced by the 
An assortment of loose leaf mer LinDY PEN Co., 9601 W. Jefferson Blvd., Culver RICHARD Best Pencit Co., 211 Moun- 
books packed in a new display carton City, C: One is _the Rainbow Steno-Pen set tain Ave.. Springheld. N. J.. has an 
is distributed by the Wi1son Jones ae ee ae Auditor's Pen Set both of whic! nounced a new display cabinet for their 
Co., 209 S. Jefferson St., Chicago Ca Olors OF BNE point pens Each set 1 drawing pencils. The cabinet is African 
Ill. The carton has two selling s ig eather-like permanent tr ahogany with a plexiglass ver 
Inquiry Card No. 103 Inquiry Card No. 104 Inquiry Card No. 105 
| I F D tI [HE N ( AL 
BER Pr & PEN a BLANE Bow Co 
af * 
Ci Cre oh aon H Mass., 1s 
Wilkes-Barre, } stributing plan- 
i mounce . % ng for the 
Sas oO 
icv } Kagzing i “~ CS1k Ose 
| ‘ 
its } v [ The 
pen } a n t< the 
Hi | [ é te w 10 
sti r ete gp tne type 
P , AUTHORIZED of bin h will 
poe 
, DEALER fill net 


* A scuUr 
Inquiry Card ons st deal- 
No. 106 New pressure sensitive window decals wit ng with the plan 

| ng Ciea flexible plast ning f the binder 

ng distributed by ARROW FASTENER C< ind tl nd with 

INC l ur St.. Brooklyn, N. Y. The d the t produc- 

ines! mn the front or Dack t10n r the OSse- 





ned to the inside or outsiak ! 
ndow Inquiry Card No. 108 
; Inguiry Card No. 107 


For More information Use Inquiry Cord on Page 99 
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The LIBERTY Record Storage Box is a good product. It has proven 
that it is good by the way it has served the record storage needs of 
the commercial and industrial world throughout these United States 
during the past forty-two years. 


The LIBERTY Record Storage Box is a good product for the sta- 
tionery and office equipment industry. Dealers have found that the 
product has a consistent uniformity of manufacture. This one factor 
among a number of others has made LIBERTY a good product to 
sell, to handle, and to promote. It’s so trouble-free! That’s good 
business, too! LIBERTY’S 25 standard sizes are carried in substantial 
stocks by strategically located, specifically selected wholesalers. This 
means good deliveries. 


Now is a good time to write to Bankers Box for a new complete 
catalog and the location of your closest wholesaler. He likes to serve 
you with this good product—the LIBERTY Record Storage Box. 


BANKERS BOX COMPANY 


ao 


rage Equipment Since 
2607 N. 25th Avenue e Franklin Park, Illinois (Suburb of Chicago) 
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Feature ‘‘TRANSFILE’’ in the popular GRAY finish in your window and store display for ; 

—_— 

spontaneous customer interest and ACTION Serves as a visual reminder that now 1s a good time to con ; M 

solidate office records. Creates ‘eye appeal TRANSFILE” fibre board files match the new look of p ing 
§ 
day's modern office Demonstrates a savings in SPACE, TIME and COST that can be seen for 
A display of compactly stacked "“TRANSFILES” featuring its low, low price w 1] stop traftic and st 


Note: “'TRANSFILE”’ files can be stacked as high and wide as desired. The patented inter! 

them into staunch batter With all the weight of the drawer and contents supporte f th v 
movement 1s surprisil gly > Stv! ind 3 Sizes. Available in traditional green, Ol urs For a host é 
of other sales-tested ideas { window and store filing supply display 1 for tl GUSSCO ew 


catalog. It's free. You'll be g 


Also manufacturers of ‘Gussco’ filing supplies — ‘Guide-O-folder — ‘Guide-O-file’ — ‘Guide-O-tray 


Guide 3) SLEM Supply Lo. ‘ 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF 


108 OA-—5 /60 OA. 











Sl 


60 


Sales Stimulators continued 








A partitioner planning kit has been developed by Rock 
Aw METAL Propucts Corp., 41 E. 42nd St., New York 
7 N. } The k tains a total of 490 panels posts and 
inserts scaled to the foot. These miniature components 
eas to form any desired arrangement of of 
Inquiry Card No. 109 

A : A special spring pro 

n motion with a “‘built- 

in consumer participa- 

H M tion feature’ has been 

g developed by the W. A 

SHEAFFER PEN Co., 

" M Fort Madison lowa 

Cr [he promotion, built 

f | around Sheafter's PFM 

(pen for men) features 

4 point selector kit 

He M which has eight pens 

M each with a different 

point. Also included is 

an in-store registration 

for é hance to win a 

(He WELDON RoserTs R BBE} re PFM pen in a 

Co ou A Newark weekly drawing A 

NJ ‘ N packaging their two-color window ban 

transparent f i counter reg 

. istration box empha 

Inc Card No = oe [he erasers . ze the “his and her 


Inquiry Card No. 112 Inquiry Card No. 113 
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2g nak 
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For More information Use Inquiry Card on Page 99 
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The Master Merchan- 
diser designed by 
SMITH-CORONA Mar- 
CHANT, Inc, 701 E. 
Washington St., Syra- 
cuse 1, N. Y., is a port- 
able typewriter display 
and storage stand. It re- 
quires only six square 
fect of space and 
weighs approximately 
55 pounds. It is “deal- 
er designed,’ having 
been developed as a re- 
sult of a survey which 
indicates the needs, as 
well as the character- 
istics preferred by the 
dealers 

Inquiry Card No. 110 





A new smaller ountet 
erchandiser tor 
scot brand cello 

phane tape has been in 
troduced by MINNIE 
SOTA MINING & MPG 
Co 900 Bush Ave 
St. Paul 6, Minn. The 
unit which occupies 
less than a square foot 
f counter space is 
nade of plastic with a 
simulated wood grain 
Ihe deal contains sp 
dozen rolls of tape in 
sizes, four dozen 
rolls for display and 
tw lozen rolls for 
hack up stock 

Inquiry Card No. 115 
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Many a stationer with the Wausau line is find- 
ing a wealth of highly profitable extra business 
“right under his nose”’ 
banks, insurance companies, schools, churches, 
and a multitude of firms with their own print- 
ing departments. 


. at business offices, 


For virtually every office machine... from 
the typewriter to-mimeo, duplicating, account- 
ing and offset printing equipment .. . there’s a 
Wausau Office Impression Paper that does the 


job better! 


looking for a“Gold Mine” yourself? 


The Wausau distributor in your area would 
. . easily, quickly. 


ke to tell you how to find it . 


mail coupon Today —> 














Cut precisely to sizes required for office us 


Wausau Office Impression Papers come to yoq 


in a variety of colors and weights. All are at 
tractively ream-wrapped for extra convenieng 


in stocking and selling. All are made with extn 


care to feed smoothly, rapidly through machine 
and give the clean, sharp, impressions dé 
manded in business offices today. 

If you aren’t already taking advantage ¢ 
this big market and the right line for it.. 
better get the complete story. Send coupon no¥ 


WAUSAU PAPER MILLS COMPANY 
Brokaw, Wisconsin 


Yes ke to cash in on the 3 market f Wausau OF 
Impres 1 Papers. Give me the nplete st 
, 
~ 
F 
Cc Sta all 
eed 
OA—5 /60 


WAUS 
EXAC 
WAUS 


EXAC) 


WAU: 
Mills a 


® Diectric 


OA 


























be , Be 
—— ‘ig T Be - Gj 
gies! 8 
} ext ° » 
hin . Y ; Wausay U 
sd . 


ne) wause a SER » EXACT LEDGER 
WA A C PL ATOR « EXACT D UPLICATOR 
WAUSAU TEXT a are. -——~ "he i 
| 7 ( MADE WITH \ A 


\ EXTRA —, le 


7 ee et 


M and General Sales Offices at Brokaw, Wisconsin 


WAUSAU PAPER MILLS COMPANY / 
———" District Sales OF Atlanta, Chicago, Cleveland, Los Angeles, New York City 








There is no safer safe 
in the whole wide world 


than a i MEILINK 


“A" LABEL SAFE 





When you sell a Meilink “A” label safe to 
one of your customers, you can congratu- 
late yourself on having performed a good 
deed. You can take satisfaction from the 
knowledge that your customer’s vital rec- 
ords will be adequately protected against 
that relentless enemy of business—FIRE. 
(As you well know, 43 out of 100 firms losing 
their records in a fire never reopen. 


— Sunn ewe eas 


’ Your good deed will not be en- 
| tirely altruistic, either, because 
remember that Meilink gives 
| every seller of one of its‘*A’’ label 
‘ safes a 14-kt. miniature gold safe 
ry (for a lady's charm bracelet or a 
man’s tie clip) containing a 

4s crisp new dollar bill. 
A 





MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. 
IN CANADA: VICTOR ADDING MACHINE CO. (CANADA) LTD., GALT, ONT., DISTRIBUTORS 


Producers of the most complete line of 
insulated products: A, B and C label 
EILIN safes, insulated files, money chests, vault 
doors, home VAULTS ®—as well as busi- 
ness machine and typewriter stands 
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New Catalogs 


Titled ‘Chairs for All Busi- 
ness’, BOLING CHAIR CoO., 
Siler City, N.C., has just pub- 
lished a new catalog, No. 60. 
Also available is a sample card 
of top grain snuffed leathers, 
dimensional block fabrics and 
elastic U.S. Naugahyde. The 
new catalog is replete with 
illustrations and information 
on dimensions and construc- 
tion features of the Boling chairs 

Inquiry Card No. 116 


The 1960 Justrite Envelope catalog and price list has r 

cently been completed. In addition to the standard items, 
the book features 9 new styles in the “Round Trip” en 
velopes, statement envelope sets for doctors, duplicate 
carbonized payroll envelopes, message mailers, ready 
credit voucher wallets, and a new line of currency gift 
envelopes. Printers and dealers may obtain a copy of the 
new catalog from their nearest factory: NORTHERN 
STATES ENVELOPE Co., 300 E. 4th St., St. Paul 
1, Minn. JUsTRITE ENVELOPE Mrc. Co., INC., 523 
STATES ENVELOPE Co., INc., 300 E. 4th St., St. Paul 
RITE ENVELOPE Co., 2228 Beaver St., Jacksonville, Fla 

Inquiry Card No. 117 


HoLcomMB & HOKE MEG. ga - fj 
Co., INc., Dept. 1333, 1545 ; : ‘ 
styrene ornamental grillework oe Ci» a 


Van Buren St., Indianapolis 7 
that can be used for see- 9 a, . 
through walls, floating screens, 








catalog on FiliGrill, the new 





Ind., has released its 1960 
space dividers and wall dec- 
orations. The 34” thick grille- —— 
work for interior and exterior P, 
use is available in standard de- 
signs, factory-fabricated in customized panels which can 
be left the standard white or factory painted in colors or 
metallics 

Inquiry Card No. 118 


A 24 page illustrated catalog and price list des ribing 
over 50 of the company’s diffusion transfer photocopy 
ing products has been prepared by Ampro, INC., Hicks 
Ave., Newton, N. J. The Ampto photocopy products 
covered in this catalog include ten different types and 
sizes Of transfect photocopying machines and transfer 
processors, 25 transfer papers and films, photocopy 
chemicals, and a varied line of accessories for the photo 
COP) ope rations 


Inquiry Card No. 119 


A new stallation manual that describes and illus 


1 


trates how one man, without special tools, can erect 
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your 
profits 

| lie in 

De Luxe 
Reserve 

seating... 
NOT 

in low 
) profit folding 
: chairs co ee 


positioned for arm. Ideal for 


perfect reserve seating. 
writing height. 





























Every one of your customers is a potential buyer of 






Clarin Reserve Seating. 60 decorator combinations fit 
FOLDS 


ma perfectly with your customers’ decor. For sales meetings, 






; 
1 


conferences, planning sessions ... wherever additional seating is 


required, the use of Clarin Reserve Seating is the perfect solution. . 


my. \ = i AJ 


MANUFACTURING COMPANY 
4640 W. Harrison Street, Chicago 44, Illinois 


DEALERS: Increase your folding chair sales and profits with Reserve 
Seating by CLARIN — the only one that carries a full 10 YEAR guarantee. 
Complete and profitable information is available. Write Dept. 33RS today! 
SALES AND PROFIT OPPORTUNITY OPEN TO DEALERS. 





Stores 


conveniently 
in closet or 
cloakroom for 


immediate use 
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Justrite Line Introduces 
Jumbo First Class Mailers 


7 
mressen © 


vrvvvrvVTrw"rVTYy 


rer Chane mete 
vvwrwrywTY? 





For hasty handling and swift postal delivery of 
es its jumbo First 


large mail matter, Justrite introdu: 
Class Mailer. It bold green-diame 
has been approved by postal authorities to serve 
as a signal for rapid action 


The First Class Mailer is available in two popular 
mailing sizes, 7!/2’’ x 10!/2" and 91/2" x ' 
perfect for enclosing important mail too large for 
regular commercial envelopes. The Maile 
of sturdy Buff Kraft stock and comes in open end 
style for easy insertion and pc 


> | 
stir canine 
lilve seaqaind 


{., Sek a a sL. 
lurnisneé Irom tne 


This useful envelope can be om the 
factory with or without your customer's imprint 
And, of course, orders can be dropshipped direct 


to your customers under your label 


The First Class Mailer is but one of the many 
envelope products in Justrite’s complete line. Others 
include Jumbo Air Mail Envelopes, Bank By Mail 


systems, Tamperproof Safety-Fold Envelopes, Pro- 


motion and Collection Envelopes, Zenith Bank Pass 
Book Jackets, Insurance Agency Envelopes, and 


countless more. 


Write either Justrite Company for Price List 3-4 
and more information on these 
Justrite’s complete line of standard and specialty 
envelope products. 

TWO MODERN FACTORIES 
NORTHERN STATES ENVELOPE COMPANY, INC. 


300 East Fourth Street ° Saint Paul |, Minnesota 


JUSTRITE ENVELOPE MANUFACTURING CO., INC. 
523 Stewart Avenue, S.W. ° Atlanta, Georgia 


SOLD FOR RESALE ONLY 
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New Catalogs 


a complete system of partitions has be published D 
the Workwall div., L. A. DARLING Co., 606 N, Matte 
son St., Bronson, Mich. The directions clear and t 
the point and each stage is fully illustrated with draw 


ngs. Further sizes and details such as cutting panels 


attaching partitions to existing walls, glazing sizes 
‘ 


nyinecring onstruction drawings al also inciuded 


o with detail ecincations 


d panel and wainscoting s] 


Inguiry Card No. 120 


MILLs Co., Brokaw, Wis.. is teaturing 


cI ibs SSC d 


WaAUS 


; r 
S latest 


PAPEI 


roll Snow Crest finish on Everest 


Text and Brokaw Opaque Offset in a new and colortu 


brochure with matching envelope Th proof is in 


printing specimen piece illustrates tne dimensional! 
ettect achieved by using this new mbossed finish on 


magazine insects, direct mail and similar advertising ma 


terial, whether it 1s rinted in line, wash or combination 
four color or black and whit 


Naif tones in 


Inquiry Card No. 121 


Defiance line 


new catalogs 


The Work-A-Day desk calendars and 
of calendars are listed and described 
issued by KEITH CLARK, INC., 1451 Broadway, New 
York 36, N. Y. Both books are in full 


includes full specifications and dealer's price list 


olor and Ca h 


> 


Inquiry Card No. 122 


A new catalog issued by the INDUSTRIAL SHREDDER & 
CuTTerR Co., 211 Mill St., Ohio, 


variety of machines designed tor the de 


Salem, describes a 


struction of 


handful of confidential papers or for the continuous dis 


posal of heavy materials. All models are illustrated in 


actual “on the job’ situations. Features are fully d« 


scribed and two reference charts are included. 


Inquiry Card No. 123 


N. Highland 


2% page catalog 


WESTERN MANUFACTURING Co., 532-544 
Ave., Aurora, IIl.. 


display ing its entire 


has released a new 
furniture In 


desks, file cab 


line of steel offic 


cluding several new products. Shown ar 
I 


inets, tables, bookcases, credenzas, and accessories with 
dimensions and construction details 

Inquiry Card No. 124 
GLARO MACHINE Propucts Co., IN« 19 Wartburg 


‘ 


new catalog of 


Ave., Copiague, L.I.N.Y., has issued a 


its aluminum office accessories. Illustrated in color are 


umbrella stands, sand urns, smokers, wall racks, coat 
trees and wardrobe racks. Also shown are two new col- 
ors; mist blue and Grecian copper 
Inquiry Card No. 125 

THE MILWAUKEE CHAIR Co., 3022 Center St., Milwau 
kee 45, Wis., has prepared a catalog and pri list of 
hairs for the school library which includes dimensions 
and construction details. 


Inquiry Card No. 12¢ 


MipweEst FOLDING PropuctTs, Rose lil., ha 
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HE JASPER DESK COMPANY, JASPER, INDIANA 
Designed for complete modular 

flexibility in executive and general 
office installations. 

Mo d u l a 1 re An outstanding feature is the 

original patent pending assembly 
. - system, making it possible to eco- 
series 15 nomically ship components K.D., | 
and to assemble without special 

skills or tools. 

Tops are available in a wide 
range of sizes, and have slot adap- 
tors for quick positioning or re- 


positioning of base units. 





Leg supports with adjustable 
levelers are easily joined to multi- 
purpose base cabinets and wall 
storage cabinets with sliding doors 
or open fronts can be leg supported 
or attached to walls. 

Genuine Walnut throughout, or 
with tops of matching walnut 


a 


grain plastic laminate. Write for 


informative brochure. 


Shown below is an 
efficient secretarial 
pool assembly. 









National Lock Company manufactures 
functional and decorative hardware 

for all types of office appliances. Included 
are casters, sockets, glides, leg equalizers, 
locks, latches, label holders, pulls, 
knobs, hinges, screws and bolts 

ALL FROM 1 SOURCE. 


If you are an original equipment manufacturer or jobber, 
write us. If you are a deoler 


NATIONAL LOCK COMPANY 


Rockford, Illinois ndustrial Hardware Division 





New Catalogs stunts 


nounced a 25 page revised catalog which combines color 
ful photogray hs and complete specifications The book 
emphasizes the push button folding, glider mobility and 
compact storage of Midwest's folding tables and port 
able handling equipment. 

Inquiry Card No. 127 


FRONTIER MANUFACTURING Co., P. O. Box 13266. 
Dallas, Tex., has published a new slotted angle catalog 
with load charts and other information for specifica 
tion of Frontier baked enamel or galvanized slotted 
angle 

Inquiry Card No. 128 


CENTRAL Desk Mrc. Co., 454-456 Armour St., Chi- 
cago 22, Ill., has issued three new catalogs describing 
their series of desks and accessories. The Modular 7000 
Series, the Modernline 6000 Series and the Challenger 
8000 Series are completely covered and each catalog 
contains dimensions and construction details 


Inguiry Card No. 129 


ALL-STEEL EQUIPMENT, INc., 44 Griffith Ave., Aur 
ra, Ill., has released a new price list effective March 1, 
1960. Desk, credenzas, T-units, tables and bookcases are 
included as are dimensions, construction details and 
shipping information 

Inquiry Card No. 130 


THE POLAR MANUFACTURING Co., 323-25-27 N. 13th 
St., Philadelphia Pa., has issued its 1960 catalog of 
office accessories featuring many new items as well as a 
new price list. The company also announces that ther 
no price increase on its products 

Inguiry Card No. 131 


! 


HALE INDUSTRI INC., Herkimer, N. Y.. has released 


new catalog and price list which shows the complet 
line of wood bookcases with tables of dimensions and 
finishes. The first part of the catalog deals with the non 
sectional lines tn second shows sectional book 


Inquiry Card No. 132 


Three Firms Join in New Corporation 


Majestic Stationery Co., Penn State Industr 
Philadelphia Leathercrafters, Inc. were combined 
form a new corporation; Mayestic-Penn State, I 
22nd & Lehigh Av Philadelphia This integration will 
permit further expansion and diversification. Manag 
ment and personnel will remain the same, a1 th 
oftices, tactory and warehouse will remain at present 
locations 

On March 960 Mayestic-Pe State In 
hased the enti nventory and good will of A. J. Sal 
omon Co., In i7 Fourth Ave New York ( 

All business pertaining to the Salomon Co. may be 
referred to Mayestic-Penn State I: it 22nd & Lehigh 
Ave., Philadelphia 32, Pa 
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winning choice of modern business... 


4 PRESTIGE 


SERIES 
widely acclaimed for clean-lined beauty and 
superior comfort...chairs of exceptional appeal 
..designed with sell in mind. 


Stock and display the 





“PRESTIGE” group. 


Full details on request. 


4@ Side Armchair 
430 UL 


Swivel Chair 
430% UL 


Executive 
Posture Chair 
434% UL 


@ maker of fine chaire fon Oven halt a century 


MILWAUKEE CHAIR COMPANY : Milwaukee 45, Wisconsin 


— 
_ 


Bim — -- 
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NOFA Convention Stresses Dealer's Role | 
in Specialized Market | 


ATLANTIC CITY 


The role of the office furniture dealer in an expand 














: 
; 
ing — and increasingly specialized market provided 
the theme for the 14th Annual Office ; 
Furniture Association Convention and 
OA Exhibit, held March 11-13 Atlantic 
staff City 
report Registrants alternated ittendan 
between morning business sessions at the 
Chalfonte-Haddon Hall Hot and the 
product displays at Convent Hall each the 
three afternoons. 
Variations on the convention theme wer played by 
speakers at the regular organizational m gs, and at 
a ‘Put and Take’ panel workshop on Saturday morn 
ing, At each, the need for deal to supply idditional 
services and to keep abreast of developments in th 
office equipment industry was emphasized. Fortifying : 
this unanimity of opinion was the introduction of many : 
new equipment lines among the participating manu : 
facturers in the exhibit t 
Highlighting opening day was the election of NOFA 
directors and officers for 1960-61, which followed a : 
summary of achievements of the past year by retiring 
President VERNON VALLE1 Southern California Sta ' 
tioners, Los Angeles. The new directors ar 
CHILTON BROWN, Directional Furniture Corp.; Wu : 
LIAM CoLe, Walsh Bros., Phoenix, Ariz.: JOHN B 
Dwyer, manufacturer's re presentative, Boston A : 
KUHN, Peerless Steel Equipment Co.; Date J. Mc 
KNIGHT, The Lackawanna Leather Co.; FRANK H NEW PRESIDENT of NOFA, R. P. Lewis, is g by 
Wuire, Hamilton Cosco, Inc.; JAcK GoRMAN, Thomas Vernce Wallet (right), searing peessacat 
W. Ruff Co., Columbus, Ohio; Grorce L. STUART |. E. MossMAN, B. L. Marble Chair Co., New York 
George Stuart, Inc., Orlando, F! R. STURM, Jasp City; and B. H. NEMLICH, Regan Furniture Corp., New 
Office Furniture Co., and Hat K. REYNOLDs, Bry York City 
Mawr, Pa. Honored at the annual banquet as “Mr. Office Furni- 
: E ture Dealer’ was GERALD L. HALL, owner of Desks, 
R. P. Lewis New President ee Gia Aiden CUiecie, Averteiee Eke 
(New or re-elected offic the Asso 1O1 SIMONE of Horder's Stationery Stores, In was named 
ported previously in April's Orrice APPLIANCES, at Ottice I Salesman of the } 
President R. P. Lewis, R. P. Lewis C | Mich An g dments to the Asso . , 
and vice presidents JAMES C. HEARN uctur assed ut isly at Friday's meeting was ich 
representative, Atlanta; C. L. Petripone, B. L. Marbl illed f membership du Th 
Chair Co.; JOHN S. MARSHALL, John A. Marsh ( Apt 60, brings deal ual ass t 
Kansas City, Mo.; and ARTHUR WIDMAN, Desks, | $35. Ma turers’ dues now i $! i 
New York City.) On rs’ at $2.50 
EDWARD A. Tyre, All-Makes Off I S Th ges of NOFA met w i 
ice, Chicago, and HERMAN KLEIN, M Desk Fy D IOHN R. Gi Ad 
Safe Co., Los Angeles, w d y he said the A 
tivities-publication director | new proj 
Retiring President Vallet w n with the sup . 5 
Association's board Joining h wer tne is 9 nt of memb rsh On 
presidents: V. L. CALDWEL! iV L President-elect | 9 
Philadelphia; H. Horu K k | orators. Th yuld 
Chicago; A. L. Levin, B B vith cert 
118 OA-5/60 rey 





‘Most Outstanding’ Receive NOFA 


I Ar F. DeSimone of Horder’s Stationery Stores 
( pts the “Office Furniture Salesman of the 
n S. Marshall, Kansas Cit Mo., chair 
itte CENTER Gerald I Hall, 
{ Lew reporte: he A ation was 
s for the course will be finalized 
Ose with discussion on the drapery 
he fabs offered by F. Schumacher and 
( New ¥ Cit The speaker was Mrs. LUCILLI 
\ NDERSON lisplaying samples of her company's 
porat 1 traditional lines, indicated the range 
scnuma tterns chosen by various airline, bank 
nsural oftices across the natior 
The official reception and cocktail party for new of 
NOFA ‘Fun Party round uut the day's 
Satur i\ Or nes business Ssessiol Or sisted o! 
n authorities on changing con 
furniture market. Representatives of 
tn industry answered questions ;rom 
topics of particular to dealers 
growing importan accorating 
jepartment in dealer operations, on 
gnizing the equipment market's cu 
bility olor and furniture styling 
the importance of the dealer in coun 
fore and during an installation. 
I was WILLIAM COLE of Walsh Bri 
NOFA tor. Assisting him were |. K. BOLIN« 
Boling Chair C H. Wray CRANI 
Peerless Steel Equipment Co 
I ( t Atlant NOFA president 
R VW. NG, manufacturers’ re] ntative, D 
B. Gipsy. Desks. I: New York 
M SAPHIE! hairman of the board of 
i S Asst t ] New York City, ay 
5 I Sswer j prompt 
sponse. includ he following 
‘ € ae | Need 
Mf | ' ‘ rr , 
60 OA-5 /60 


Awards... 





owner of Desks, Inc., Chicago, accepts the “Mr. Office Furni- 
ture Dealer” award; RIGHT: Charles L. Pettibone, B. L. Mar- 
ble, accepts award from Arthur Widman, Desks, Inc., New 
York City, for the “Outstanding Exhibit 

decorators and architects to concern themselves with 


beautifying homes. Regarding the office, the client needs 
the dealer to point up office efficiency, and how this may 
be incorporated into layout and the selection of furnish- 
ngs. In this respect, the decorator and architect can only 
go so far; many of them know nothing about outfitting 
an office. This, of course, represents the most essential 
service the dealer can give: The counseling, the deliver- 
ng and the installing of furniture directly into offices 
O.: Why 


nd architectural requests 


turn all decorating 


é quip pe d to 


cannot manufacturer 


Ove? aGeéaiers 


indie lhem*r 


A. (Mr. Crane) 
less Steel Equipment Co.} to turn over dealers such re- 


“It is definitely our policy [Peer- 


quests as arise from our advertising. This policy has 
worked out very well for both ourselves and the dealers 
oncerned. Manufacturers and dealers need each other, 
nd we feel that such cooperation is vital to maintain.” 

O.: A good interior designer, decorator or architect 
fervicé to ciienis, a do dealers m 


/ “ 


pecifu 
; , , 
hbowroom and warehousing faciiilies and in- 


lation services. Why cannot each merge bis separate 


function into a co-operative venlure 
A. (Messrs. Hearn and Young): “There is a distinct 
line between the two fields, but co-operation can and 
does exist, providing the dealer is equipped to allow for 
The best way for a dealer to qualify for a share in 
co-operative venture is to have him contact one or 
more of these specialists, explain his range of services, 
ind how he is prepared to cooperate in an office instal- 
lation. In this way, confidence in the dealer is built up 
n the mind of the specialist, and often the specialist 
will bring his clients to the dealer's showroom to view 
the latter's lines of merchandise 
O.: Doe 
A. (Mr. Gibby): 
decorators and interior designers together. 
Actually. in 


lhe decorator understand the u wk needs of 


7 ; 
Office, or merely ihe design neeasr 


"The tendency today is to lump 


our age of specialization, they are not the 
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Camera Catches Moments of Interest During NOFA Convention .. . 





sident-elect R. P. Lewis speaks at opening- 


FROM LEFT: Pr 


prog Mrs. Lucille Anderson with accompanying F 
S her & ¢ samples: Dr. Carl S. Winters addresses ban 
sal at all. If the dealer must count on the outside as 


sistance of one or the other, he should do two things 
He should understand what each of these specialists 1S 
upable of har 


tient Ss meeds are 


lling, and find out exactly what his 

Then he can channel these needs to 
the appropriate specialist to deal with them 
Detailing the services offered by his interior design 
nd office space planning firm, Mr. Saphier claimed that 


] | 


lealers who equate an interior decorating department 


with a space planning department ‘“‘wrong themselves 


ind their clients.’’ This is so, he said, since dealers who 
operate Only the former department are not necessarily 
suited to render the services of the latter. Mr. Saphier 
recommended that dealers suggest to clients the name of 
an office space planning specialist capable of “tackling 
the many and diverse problems” involved in establishing 
ew or remodeled working quarters 


NOFA Activities Director Klein joined the panel 


fly to answer the question, Why shouldn't dealer 
wee a fee for decorating services? 
According to Mr. Klein, dealers who enter the deco 
ting phase of office installation supply a service which 
preciated by clients. Thus, he added, the dealer is 


thin his rights in charging an equitabl: fe 


More Service Required from Dealers 


up with competition, he said, ‘the 
today ist give more and more services. As a re 


operations goes up. Since many dealers 


ike ough profit merely from th sale of of 
iture t sul port a decorating dey irtment, a Ser 
would help to subsidize such a department 
Saturday ning’s banquet featured the presentation 
ls to Ww rs and runners-up in a series of mer 
lising xhibiting contests. Following acceptance 
Oscars’ by Mr. Hall and Mr. DeSimone, these 
were presented with plaques in recognition of 
runners-up in the two major categories 
Mr. Off Furniture Dealer: E. E. GILBert, Met 
od Offi Equipment Corp., New York City; RAY 
ND E. Li Wiemer and Long, Inc., Bridgeport 
Da? WaALDNER, D. Waldner Co., Im 
Mineola, N. Y.; JOHN S. MATTHEWS, Matthews Bros., 
Wilmington, Del.; and DALTON J. DAILEY 
Da l 1 Supply Co., Little Rock, Ark 
OA—5/60 





quet; Retiring President Vernon Vallet (right) accepts gift of 
television set from General Convention Chairman V. L. Cald- 
well, John Wanamaker, Inc., Philadelphia 


Office Furniture Salesman of the Year: M. Gait 
AUERBACH, Office Furniture, Inc., Washington, D. C.; 
ALBERT P. SCHOLAR, Stern Office Furniture Co., Wash- 
ington, D. C.; Ropert E. O’Remty, O'Reilly Office 
Supply Co., Inc., Fort Wayne, Ind.; JoHN M. EDMANDs, 
Bruhn Office Interiors, Racine, Wis. (accepted by KEN- 
NETH BAKER); and RAYMOND B. SmiTH, Byron John- 
son Office Supplies and Equipment, Kankakee, Ill. (ac- 
epted by BYRON JOHNSON). 

Other awards went to manufacturers whose exhibits 
at Convention Hall were judged the best in the show. 
First prize winner was the B. L. Marble Chair Co., Bed- 
ford, Ohio. Runners-up were the Westin-Nielsen Corp., 
St. Paul, Minn., and Columbia-Hallowell Div., Standard 
Pressed Steel Co., Jenkintown, Pa. 


Dr. Winters Addresses Banquet 


Main banquet speaker was Dr. Cart S. WINTERS, 
minister at the First Baptist Church of Oak Park, IIL, 
who appeared “through the courtesy of General Motors 
( orp 

Delivering an address on “Inspiration, Information 
and Perspiration in Selling,’ Dr. Winters said that the 
world of commerce “is no longer merely money-making, 
but is now, in the main, service-rendering.”’ 


Breakfast Honors for Veterans 


At the conclusion of the banquet, Mr. Vallet was pre- 
sented with a television set by General Convention Chair- 
man V. L. CALDWELL in recognition of his “oustanding 
job” as president during the last year 

Sunday morning’s program comprised the first of a 
new series of annual breakfasts honoring members who 
have been active in the industry for at least 25 years. 

A non-denominational religious service, featuring the 
voices of the Princeton Choir, was a Sunday morning 
feature 

Although attendance at the exhibits was scant on 
Friday afternoon, an accelerating interest was evinced 
by a gradual swelling of the crowds on Saturday. Ob- 
servers attributed this increase, which carried over into 
Sunday, to the arrival of contingents of dealers from 
such outlying districts as Baltimore, Philadelphia and 
New York City 

Included in the variety of new products previewed at 
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1€ SNOW Was ai! if Office furnitu 
tive Serres 2000 by B. L. Marbl 
Other displays of new equipment | manuta 
rs included the following 
gh-styled tty chairs and 


trom the Arnot D1 Royal Metal Mtg. ¢ 


A desk and binet grouping fron Berkey | 


Tw x hairs and institut 
from Blair Aluminum Furniture Co 
Desk from Brickel-Eppinger, [1 
K-Unit seating and seating-tabl n i 
trom Directional Contact Furniture Cor; 
Desk, telephone cabinet and s tarial atta 
rom Durable Metal Products Co 


Golden | leather fabri Eagle Ottawa 
| ither Co 

Promotional” storage cabinet and desk lu 
Filex Steel Products Co 

Ceramic plaques and museum reproductions frot 


Gift Craft Leather Co 


Gregson Co. Shows Chairs 


Decorator-styled upholstered hairs trom Greg 
son Mtg. Co 

Five groups ol office desks and modular assembly 
trom Hanes Chair & Furniture Co., | 

Chairs fro Spacemaker Grou t Jasper S 
ing Co 

Modular Magic” metal furniture from Luxco, | 

Secretarial desk trom Lehigh Furniture Cor; 

Steel desk shelf designed to fit con panys Desk 
Partitioner’ from Marnay Sales Div., Rockaway Meta 
Products 

Bookcases, telephone tables and free-form desks 
trom Metalstand Co 

Engineered” oftice equipment from Modern $ 
cratt, Inc 

Ofttice lamps from Nesson Studio | 

The SOO series Of oftice desks and 1enza 
from Peerless Steel Equipment Co 

Open stock leather desk set li n Polar Mtg 


Schwab Safe Co. Exhibits 


Ledger e€ and posting trays filing cab $s and 


wwab Sate Co 


Racks and pouches tor display ind storag 

us types of literature from Smith Syst Mtg. ¢ 
Ret rig 1 bar unit from Spring Peng 
Stacki hair trom Stylex Seating Co 
U. S. Royal” vinyl carpet from U. S. R 
series of ! s and bookcases fror W illiar (TT 


Among first-t xhibitors at a NOFA 
were Brown-Saltman, Hooker Furt Cory 
Plastics Corp., Matson Gourmet, Ltd., Waljohn P 
In Collins Aikman, Cutler M 
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WITH THE TAB THAT TOPS THEM ALL 








Smead MANUFACTURING COMPANY 


CHICAGO 
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Smead 


FLEX-I-VISION 








Hanging | Folders 





\ Wright Bros. Mfg. | 


Muncie, 


indiana 














Jan - ' 
Sales 





J 10 


HASTINGS, MINNESOTA 


LOGAN, OHIO 


LOS ANGELES 






Reg. U.S. Pat. Off. 





| © 
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“COMPARE THE TAB. Full one-inch 
exposure. All metal for permanence- 
Rigid—Alwoys upright—Unbreckable. 
Angled for easy reading. Easier to 


Zz 
LL 
<r, 


attach, to remove.” 

“COMPARE THE FOLDER. Folder top has tab 
position indicators for Ys and '/s position. Reverse 
the folder for front or back tabbing for 2” or 3” 
tabs. Securely bonded hangers to eliminate slippage 
on rods.” 
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Sell 


with Kase, 
Confidence, 
and Profit! 


They're easy to sell. MODERN 
offers a complete line to fit every 
customer's needs, budget, and 
good taste. And you'll have the 
help of MODERN field service, 
too! 


You'll sell MODERN with con- 
fidence. It's a quality line that 
will give customers the office 
they want . . . good looking, 
built to last. 


And there's profit in every 
MODERN sale! You can sell com- 
petitively because the MODERN 
line is competitive . . . gives the 
customer a good price, and the 
dealer a good profit! 


oe 


sememeon-w ale 


PARTITIONS INC 








that the office equipment industry is constantly seeking 


new modes of expressing modern decorating concepts 
in furnishings. A wide range of sharp, pastel colors was 
harmonized in various furniture units, and the increas- 
ingly apparent merger of steel and wood was observable 
in a large assortment of desk lines. 


To add to the functionalism of some desks, the tops 
were constructed of various laminated materials to al- 
low for ease in cleaning. Balancing the decidedly 
“modernistic”’ styling of many of the units on exhibit 
were the traditional lines of desks, in sturdy walnut and 
other woods, offered by a number of firms 


For the convenience of conventioneers, closed circuit 
television was used for paging services and for report- 
ing news of the convention each morning and evening 
The service was sponsored by Meilink Steel Safe Co 
Toledo, Ohio, and Anthonsen & Kimmel Associates, 
New York City manufacturer's representatives. 


The 1961 NOFA convention is scheduled for St 


Louts 


Underwood To Acquire 
Olivetti’'s American Unit 


The directors of both Underwood Corp. and Olivetti 
Corp. of America have both unanimously approved the 
purchase by Underwood of substantially all the assets 
of Olivetti Corp. of America. The purchase includes 
its tangible property, its long-term, exclusive franchise 
to sell Olivetti products in the United States and Canada 
and its right to financial and technical assistance from 
its parent, Ing. C. Olivetti & C., S.p.A 


Underwood said a special meeting, in lieu of th 
regular annual meeting, will be held late in June to 
seek Stockholders’ approval of the proposal and an in- 
crease in the number of authorized common shares 


No change is contemplated in Underwood's present 
manufacturing program, except it is anticipated that as 
a result of the expanded sales organization which will 
become available, production schedules will be in 


crease d. 


Underwood said that the acquisition “would provide 
the best available solution to serious difficulties con- 


fronting the corporation.” It would provide capital 
management and technical personnel, and ‘an exclusive 
source of additional products tO meet increasing om- 


petition 


Olivetti Corp of America, the subsidiary to be ac- 


quired, was established in 1950 for United States’ 
distribution of Olivetti's typewriters and business ma- 


if hines 


Printing Firm Offers Office Supplies 


In announcing the co-ow nership of the Spencer Print 
Co., 322 E. Emma St., Springdale, Ark., the firm 


also announced that in addition to its printing service, 
it will now offer a complete line of office supplies. The 
company is now operating as The Spencer-Edmondson 
Printing Co. CHARLES SPENCER and ELBERT EDMOND 


SON are the owners 
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P-R-O-F-I-T-S! 


Move fast 
it’s profitable! 


oe tame » 






JOELI fire-proof 
safes of unusually 
unique design, are 
covering the globe 
with tremendous 
sales success. Several 
sizes and models 
available. 


In Canada: Regna Cash Registers of Canada, Ltd. 


704 Notre Dame St. W., Montreal, Que. 


OUTSIDE CONTINENTAL JU. S.: 
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Jorgen S. Lien, Box 522, Bergen, Norway 


money FAS T 


PLETE REGNA LINE 
egisters - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 


Write today for informative literature. 





It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 


4 






Mail it NOW! te 
REGNA CASH REGISTERS, INC. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 


Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 

Name 

Address 

City 

Zone State 


Peas eeeer e@ @ eee ewer 
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CARL PRIESING, vice-president 
of Venus Pen & Pencil Corp 
delivers featured address at 
Wholesalers’ luncheon 


A prediction that the commercial stationery industry 
faces a changing and challenging market which will de 
mand new concepts in selling was made re 
cently by CARL PRIESING, vice-president of 
Venus Pen & Pencil Corp 

Speaking at the final day's luncheon meet 
ing of the 1960 Wholesale Stationers Fair 
held March 1 through 4 at New York City’s 
Trade Show Building and Hote! New Yorker, Priesing 
continued: 

“Success in the market of the ‘Sixties will require a 
new type of salesman, and at the same time a greater 
teamwork approach to salesmanship between manufactur 
ers and wholesalers. A 20% rise in population is an 
ticipated for the current decade Despite this increase in 
potential customers, we should all recognize that the 
state of mind of the buying public has changed Since 
World War II. Where we were once rather free and 
easy with our money, buying what we wanted, and not 
necessarily what we needed, a pattern of resistance to 
buying any but the quality product has emerged in recent 








NEW PRESIDENT 
of wholesalers, Har- 
old Seigle (right) 

greeted by Roy 
Kerr, vice-president 
of school supplies 


division 


He added that he foresees a reduction in the number 
of salesmen in the future. Those who remain, however, 
will benefit companies and public alike by becoming 
better equipped to observe market fluctuations and alter 
ations in consumer attiudes. 

I think it's safe to say we may anticipate a 40% ris 
in volume over the next 10 years, he said. “But sales 
men will have to produce to a high degree even to stand 


years — and this will grow stronger in the immediate still in such an expanding market. If they wish to grow 
future. alongside of this market, they will have to be willing to 


This increase in selective buying, Priesing said, will 
force the salesman to assume what he termed a “‘new 
profile” in relation to the public. 

“As competition for the consumer dollar sharpens, 
both manufacturer's and wholesaler's salesmen must be 
come better informed to present the values of their 
wares in an intelligent manner. New sales plans must be 
drawn, and they must emphasize the importance of 
training salesmen in the economic requirements of the 
market. There will be more pre-selling of stationery 
items, particularly in the area of television advertising 
There will be more stress placed on psychology-in 
selling. Lastly, the humanistic side of sales management 
will come into sharp focus to instruct, inform and it 
spire the sales force of the ‘Sixties 

Asserting that salesmen “are looking for more guid 
ance than they now receive,’ Priesing recommended 
that management provide adequate facilities to train 
salesmen in the “when, where and how to sell not 
merely the what.” 


study and perfect their skills. By the same token, man- 
agements must instruct salesmen in their proper func- 


tions, and not leave it to them to pick up what they can 


on the long, rough road of experienc: 

Also highlighting the luncheon was the installation of 
new ofticers of the Wholesale Stationers Association, 
sponsor of the Fair, for 1960-61. These officers (as re 
ported in April's OFFICE APPLIANCES) are 

President—HAROLD SEIGLE, Associated Stationers 
Supply Co., Chicago; vice-president of the Office Sup- 
plies Division—RALPH Moser, Carpenter Paper Co., 
Omaha; vice-president of the School Supplies Division 

Roy Kerr, Kerr Paper Co., Amarillo, Tex.; and 
chairman of the executive committee M. H. CHUTE of 
Bainbridge, Kimpton & Haupt, New York City. Elected 
chairman of the board was WILLIAM Bootusy, Central 
Ohio Paper Co., Columbus, immediate past president of 
the Association 

Earlier in the week, 13 new members were elected to 

Tus Paze ) Pi 
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the new concept in office interiors by 
GCLOBE-WERINICHE 


Unlimited custom arrangements possible . . . Laminated plastic or wood 
tops .. . natural finished anodized aluminum legs . . . choice of decorator 
colors—or facades of laminated plastic or exotic woods for pedestals 
and cabinets. There's a bright future ahead for dealers selling Echelon, the 
sensational new business furniture. Leading office architects, designers, 
and decorators are now specifying Echelon. Get full information today 


on how you can become a Globe-Wernicke dealer. Write Dept. DO-5 


Su lepends on the strength of your line . The Globe-Wernicke Co., Cincinnati 12, Ohio 








Our most sincere thanks to you. 
At the N.O.F.A. Convention, you stopped, 


looked at, and bought Fundamentals. 


If by some chance, you missed our 
exhibit, the story of Fundamentals is 
simply this...it's the most complete, 

most flexible, most salable line of 
modular wood furniture in the industry. 
The Fundamentals desk is of beautiful 
styled wood, with each pedestal 

built around a sturdy completely 


integrated angle steel frame. 


Dear Mr. Dealer 


We've illustrated several pedestal 


styles on this page. 


Fundamentals offers you an exclusive 
franchise, an outstanding advertising 
program in your city = at no cost to you 
- and the hottest, most profitable 


modular line available. 


Write us for the franchise details - 
and a copy of the Fundamentalog - 

the combination price list and catalog, 
that illustrates and prices hundreds 

of complete assemblies. 

It is no longer necessary to figure 

all the components of a modular group 


- it is done for you. 


Sincerely yours, 


ugh dro A __ 


fundamentals 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC. 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LOD!, N. J.. NOBLESVILLE, IND., McGREGOR, TEXAS 


- 








DICTATING 
MACHINE 


CABINET 


CABINET 


PEDESTAL WITH | 
TAMBOUR DOOR ~ 


SECRETARIAL 
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industry News 
: 
| es Division Expande 
Sales Div Expanded 
By Globe-Wernicke Co. 

The Globe-Wernicke Co., through its president and 
general manager, R. HERMAN HAMMER, announces the 
expansion of its sales division 

During the past decade,’ stated Mr. Hammer, “‘the 
office equipment and supplies industry has, percentage- 
wise, Out-paced the increased national economy. All cur- 

marketing studies and forecasts indicate a continu- 
upward trend the 60's with further growth for 
ir industry 

With more than 4,000 products and with this in- 

ised business potential, it became virtually impossible 
for Globe-Wernicke’s general line district sales man- 
agers to give adequate selling attention to the company’s 
omplete line of equipment, filing supplies, and office 

essories 
H. C. Anderson W. C. Aylward 

As a result, Globe-Wernicke, more than a year ago, 
started marketing studies covering the distribution of its 
products. HARRY C. ANDERSON, who had been associ- 
ated with the company from 1931 to 1944, rejoined the 
Globe-Wernicke staff as director of market and product 
development and cooperated in making these compre- 
hensive studies. The results of the research indicated the 

. mmediate need for and the advantage of establishing a 
lual sales organization with one division specializing in 
metal equipment products and the other in systems. 


lwo seperate divisions are now being inaugurated to 


meet these current marketing conditions. In general, the 


pment sales division will handle steel products while 
the systems sales division will specialize in filing supplies 
1 office accessories 

Each divisior pointed out Mr. Hammer, ‘will op 

separately with its own district sales managers who 

will concentrate their selling efforts on their divisional 

of produ Activities of the two divisions will be 

ordinated to provide the greatest possible service and 

Globe-Wernicke’s nation-wide dealer organiza- 

Although tl w sales organization becomes effective 

liately hange to the dual divisional set-up 

‘ made gradually so that no area of the country 

will be without representation for both steel equipment 
ystems product lines 


ELMER G. RAHE, vic president and board member 


the expanding equipment sales division with 
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Elmer G. Rahe R. W. Sprott 


ROBERT W. SPROTT as the division's general sales man- 
ager. Branch sales offices and warehouses, sales training, 
advertising, and sales promotion, while under the equip- 
ment division, will co-operate closely with systems sales 
division. 

HARRY C. ANDERSON has been elected vice president- 
sales-systems. In addition to his sales activities, Mr. An- 
derson will co-ordinate product development and manu- 
facturing of filing supplies and office accessories. 

WILLIAM C. AYLWARD, formerly manager of the sys- 
tems department, was promoted to general sales man- 
ager for this division. 


O'Reilly Building Nominated 
For Reynolds Architectural Award 


The O'Reilly Office Supply Co. building at 2525 West 
Washington Blvd., Fort Wayne, Ind., completed in No- 
vember of 1958, is one of three buildings in Indiana 
which have been nominated for the Reynolds Memorial 
Award, largest single award in architecture 

The building was designed by James J. McCarron, 
Fort Wayne. The $25,000 Reynolds award is conferred 
on the designer of the most outstanding structure in the 
world whose creative use of aluminum possesses a po- 
tential influence for the architecture of the times. 

Although only one structure is finally selected by the 
jury, it is a mark of distinction to be on the nomination 
list. This year, 99 buildings in the world were nominated 


D. Waldner Co. Promotes Two 


DAN WALDNER, president of D. Waldner Co., the 
department store for the office world, Mineola, N. Y., 
has announced promotions of two men. 





Sidney Spiegel Joseph Flamman 


SIDNEY SPIEGEL has been advanced to position of 
floor manager of the furniture department and JOSEPH 
FLAMMAN to assistant sales manager of that division. 

Both men have been with the company for a num- 
ber of years, gaining extensive experience 
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ALL WALNUT 
1B] 3) 





Style function and stability, just partially describes the new 
Murphy-Miller line. All the features you enjoy in a desk 
including the unmatched richness of natural Walnut tops, 
plastic laminated to protect natures beauty. 











PLUS - r- 
Chairs styled to assure lasting prestige and durable 
day-long comfort. Picture at right illustrates the 


new 600 Series with foam rubber reversible loose 
cushioned seats. Available as swivel, posture swivel 
and guest chair. 


NEW, REVISED CATALOG NOW AVAILABLE, 
WRITE TO ADVERTISING DEPARTMENT. 


| 


MAURPHY 3! MAILLER, Inc. ow cnsconc. Kentucky 
: ax j 
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Aandsome 


SPEED-O-STAND 


Ample working space 
and handy storage space. 
Blends with modern office 

equipment and furniture. 


New efficiency for every office... 


at 7 Yew Low Price f 
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Croce 


AUTOMATIC 


VAIL OPENER 


ELECTRICALLY OPENS UP TO 
600 LETTERS PER MINUTE 


Opens envelopes of any size or thickness 
e Adjustable trim cut ¢ Will not damage 
contents ¢ Completely safe — automatic shut- 
off « Letters and trim strips neatly stacked 
in separate removable trays ¢ Compact; 
simple to use. 


Spteed-O- Print Corporation 


° 1801 WEST LARCHMONT AVE CHICAGO 13 


Hut 
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Industry Sounding Board 


ported machines are of better qualit 
than the American typewriters 

N. Gosta Arnheim, president of 
Addo-X, Inc., told Orrice APPL! 
ANCES: 

“You ask ‘is the imposition of a 
tariff the only way to solve the prob 
lem.’ (This query was put to thos: 
asked to present this business journal! 
with their views on the question ) 

“First of all before we can solve the 
problem we have to define it. Briefly 
it is simply that Royal-McBe« and 


Smith-Corona have not been able to 
compete against imported typewriters 
in a free market! They are, therefor 
asking the government to help them 
financial restrictions in 


30% 


by imposing 


terms of a penalty (which 
they prefer to call duty) on the im 
portation of foreign-made typewriters 

As you can see this is a problem 
which an importer like myself is 
neither capable nor willing to solve 
for the complainants. We are neither 


willing to deliberately lower the qual- 


COMPLETE OFFICE LAYOUTS 





CREDENZAS DESKS 
Attractive credenza A complete line of Fashion-Aire and Eco- 
units for extra office file cabinets for all nom-Aire desks to suit 
storage space. Easy to casein Ged Sus- every budget. Top 

. nsion non- : 
sell as companion to suspension in all quality and smart, func- 


desk. 


sizes. 


tional design. 


Write today for colorful new WESCO 


CATALOG NO. 15 
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AURORA, ILLINOIS 


ity of our products nor to raise the 
prices in order to make excessive prof- 
its and thus indirectly help domestic 
manufacturers. Therefore, I regret that 
your request for a statement of our 
position can only be answered by re- 
ferring you to the complainants as it is 
obviously up to them to improve both 
their products and services and meth- 
ods to help their own case by their 
own efforts rather than come crying to 
Uncle Sam. I would suggest, however, 
that they do take a second look at their 
1959 Profit and Loss statements which 
might help considerably in drying up 
their tears.”’ 

Alexander W man- 
ager of Alma Office Machine Corp., 


Says: 


ineberg, sales 


“1. Should a tariff be imposed on 
imported typewriters it is the con- 
sumer who would be victimized since 
he would have to pay a higher price 


for the same machine 


“2. We don’t think that the some- 


what higher price would deter him 
from buying an imported machine and 
type: 


writer. Everything indicates that more 


cause him to buy. a domestic 
and more consumers are guided first 
and foremost by the quality of the 
typewriter... 


“3. A -recently conducted survey 
shows tha®@78% of the independent 
dealers (among whom the survey was 
conducted) stated that 50°) or more 
of their typewriter sales depend on im- 
ported machines; 80% reported that 
the retail price of imports is equal to 
or higher than domestic machines; and 
82% claimed that imported machines 
are of better quality than American 


ty pew riters 


i. You will also find that the lead- 


ing importers of high quality type- 


writers are selling them exclusively 


through recognized office machine 


dealers with the exclusion of domestic 


houses, cut rate stores, etc. This is in 


keeping with the policy that a type 


writer is a high precision instrument 


and should only be sold by a bona fide 





- 
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office machine dealer who has a qual- | 


} 


ified 
of this policy, the distributors of im- 
ported machines have been supporting 
the office machine dealers in this 


country and, to a large extent, are re- 


sponsible for the fact that the ind 
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Miami Beach Session 


Kicking oft NSOEA regional series this month ts 
D in g April 21-23 at the Golden Gate Hotel 
Miami Beach, Fla., closely followed by District 5 
mn April 30 at the French Lick Sheraton in 

Fr h Lick, | 
On the program for May are these conventions: 


} ~ 


Western Hills Lodge, Sequoyah State 


Park, Wagon Okla.., May 5-6 
District 11—Davenport Hotel, Spokane, Wash., May 
District 1 Holiday Hotel, Reno, Nev., May 13-14. 
District Miramar Hotel, Santa Barbara, Calif., 
Ma I 7 
District 10—-Denver Hilton Hotel, Denver, Colo., 
May 20-21 
Dis Lake Lawn Lodge, Delavan, Wis., May 
i 
D S! rock-Hilton, Houston, Tex., May 
NSOEA a es that the district meeting program 
| | ult around the theme, “Soar with the Sixties’ 
will incl these highlights at all sessions 
Your Ass Your Business You , key- 
idress by W. Nemtt STEWART, JR., president of 
NSOEA. A sl focus on the trends developing in our 
ry and the total economy, and their distinct 
gs to stationery and office equipment dealers 
y how to stay on top of the trends 
erity 
To Hear Mortensen, Smith 
y M Worth,’ CHARLES MORTENSEN, 
" HoMER B. SmitH, NSOEA mer 
will demonstrate ind describe 
NSOEA 
Pers to | O01 Question and answ yanel ses 
BRUCE ADAMS, \V sident of 
NSOEA and c! n of the manutacturers division 
Mr. Adams w issisted by CHARLES HUCKE, vice 
livision, or CLARENCE CLEMEN 
panel will discuss policies relating 
nanufacturer-dealer questions 
How sl! 1 a manufacturer handle the announ 
to deal rs 
( ler WV rcumstances 1S a manutacturer just 
W hat ria should a manufacturer us lecid 
oraers i> 
[ PpOlicy adv 
\ representative of Harbridge Hous 
vy concept in NSOEA district meet 
; and more eff ness op 
bers. He will co lanage 
i il is ] zation 
OA—5 /60 


Kicks Off Regionals 


and audience participation. Objective of the seminar is 


to throw light on these pressing questions: 

Am I making a satisfactory profit? 

What are the profit-making tests ? 

Am I managing my capital properly ? 

How liquid should my assets be ? 

How can the break-even analysis be used to measure 
past results and to forecast sales and profits ? 

How do I tackle collection and credit problems? 

Is my balance sheet realistic ? 

Going concurrently with this session will be another 
workshop called ‘The Human Side’, researched, studied 
and prepared by the Harbridge House staff. HOMER 
Lay, manager of NSOEA, will moderate this workshop 
dealing with these timely elements of personnel rela- 
tions in the industry: 

How good is your compensation plan ? 
—How to encourage initiative in your people 
How do you measure employee progress ? 
Handling employees’ complaints—teal and imagi- 
nary 
Promotion and transfer for maximum benefit. 
How do you know when it’s time to give up on an 
€ mployee ‘ 
How do you develop a good job specification? 
How to screen new employees 
When is testing worthwhile ? 


Wholesalers’ Plaque to Scripto 





|. W. Brooks (left) senior vice-president of Scripto, Inc., and 
William F. Latz, 
val at plaque awarded Scripto by the Wholesale Stationers 


vice-president in charge of field sales, beam 


Association. The citation lauded the Atlanta firm for “the con- 
tribution to the improvement of manutacturer-wholesaler and 
retailer relationships The award was made at the WSA 
Show held in New York City recently 
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Non-Marking Caster 
Keeps Floors Much Cleaner! 


This Bassick caster wheel won’t mark or stain floors. Ideal for use 
on linoleum, asphalt tile, composition, hardwood and cement floors. 
Heavy traffic areas stay noticeably cleaner and better looking. 

Bassick non-marking casters roll gently, swivel easily and stay 
quiet—they provide the long wear Bassick is famous for. 

You get quick relief from marked up floors. This results in lower 
floor maintenance costs. There’s a Bassick non-marking ¢aster for 
all types of equipment. Use all these selling points next time you 








talk with an office furniture or equipment prospect. 0.84 
THE [Symbei oF 





em 'T] Bassick [bes 











IN CANADA: & DIVISION OF 


BELLEVILLE, ONT. STEWART-WARNER CORPORATION 
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pendent office machine dealer can still 
remain in business 

“In answer to your specific question 
as to ‘whether the imposition of a 
tariff is the only way to solve the 
problem,’ we feel that before we an- 
swer this question we would have to 
ask for a definition of what the prob- 
lem actually is. If the contention is 
that the tariff should be imposed in 
order to curtail imports and thus in- 
crease the sale of domestic typewriters, 
we immediately detect a fallacy in this 
reasoning since one of the proponents 
of the tariff, namely the Royal-McBee 
Corp., is itself one of the largest im- 
porters of typewriters. If, on the other 
hand, the problem could not be de- 
fined as the intention on the part of 
the complainants to impose a tariff so 
as to generally raise the retail price of 
typewriters, this again would not make 
too much sense since imported ma- 
chines, on the average, are sold by 
the dealers at higher prices than do- 
mestic typewriters; at prices, we would 
like to add, which are not exorbitant, 
but which reflect the true value of the 
imported typewriter, and which allow 
the dealer a legitimate and deserved 
profit. 


Supply Equipment 
Sales Up 8% 


Office supplies and office equip- 
ment retail sales rose 8% for the first 
month of 1960, members reported to 
the National Stationery & Office 
Equipment Association. 

The largest individual category in- 
crease was the 36% rise in sales and 
rentals of office furniture and equip- 
ment 

Printing sales were up 10%, sales 
and rentals of office machines 9%, cf- 
fice supply sales 5% 

Largest regional rise for January was 
recorded for the Midwest where sales 
rose 14%. The order of increase for 
other areas: North Central, 12%; Far 
West, 11%: New England, 9%; 


1%, 


Southwest, 6°, and South, 


Kalamazoo C. of C. Names 
Dykema Board Member 


RAYMOND DyKEMA, owner of Dy- 
kema Office Supply, Kalamazoo, 
Mich., has been elected a member of 
the Kalamazoo County Chamber of 
Commerce board of directors 


‘1 
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LAUREL RESTING?...NOT HERE! 


Only Royal gives you such quality, such luxury, such utility! Our 1230 has long 
proven its right to leadership among the industry’s executive swivel chairs 


But, typically Royal, that’s not enough. Now, Torsion Tilt leads the parade of 
1230's added features to the winner's circle. Ready adjustment to any seat an- 


gle; elimination of unsightly underseat assembly; squeaks are a thing of the 
past! Plus—new and larger contour back; new hooded casters; new plastic kick 
tes; new high impact plastic armrests—al!l compelling reasons why the in- 


iL€ ¥ 


stry’s most popular executive swivel chair will continue to lead the field! 


y 


e Royal today for more details! ROYAL METAL MANUFACTURING 


Engiand, Australia. Venerue'la 
Gait and Smiths Fails, Ontarie 


OFFICE 


FURNITURE 











Maker of the world famou 

patented “STA-CLEAN’’ metallic 

protective-coated master units 
S. Pat. 2,671,734 





The duplicating specialist is both an artist and a 


scientist. 


As a scientist, he works with chemical formulae 
and a multitude of laboratory devices to insure con- 
sistent high performance and to develop new and im- 


proved products. 


As an artist, he has a special talent or ‘feel’? for 
the process of duplicating the printed or written word 


that few men possess. 


But artist or scientist, he can depend upon Rose 
Ribbon & Carbon to deliver promptly the highest- 


quality duplicating materials. 


Specializing in Master Units 
Spirit & Hectograph Carbon Papers 
— 
Suppliers to Duplicating Specialists Everywhere 


ROSE RIBBON & CARBON MEG. CO., INC. 
HARRISON, NEW JERSEY, U. S. A. 


A Subsidiary of Bemis Bro. Bag Co. 
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“Desire To Please’ Brings 


Maverick-Clarke 
Top Month 


[hat t lesire to please can be 
ssful sales cam- 
paign was recently demonstrated in a 
striking anner | Maverick-Clarke, 
Tex off juipment and supply 


Last fall, Russ! C. Hitt, chair 
the San Antonio 

firm, sailed with ME HILL on a tour 
th Middl East and Aus- 

While en route, he received a 

th ther officers “back 

hor advising that they would try to 
turn the largest 


sales in tl company’s his 


ppreciatior or this smmuinent 


ing present, Hill responded 


DY Ntering intial prizes to 
d sales manager and the five 
ales O the quotas sct 

Spr Ti\y iivision 
Hig otas v t for the month 

f De b f ich of the firm's 

five divisions, branches located at Aus- 

n, | wnsville, Corpus Christi, Hous- 

S Ant 
X th nt Maverick-Clarke 
ned t make the promis¢ 
ome true, sal soared. In early Janu 
ary, tallied figus howed the firm 
ous high month 

s 

UVERTON ( \WFORD, Austin divi 
iger, won the prize for the 
iver t his quota The 

*! sions ¥ t far behind 
l impaign came 

H ontinued initia- 
ng hit sharing trust 
S redit 1 
gn for it 
he hat employees 
igement 
5 boss 
mind thas 
hemsels 
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CHAIRS FOR STADIUM . Soldier Field, the huge, world- 
famous outdoor stadium on the shore of Lake Michigan, recently 
installed 3000 BeLA steel folding chairs on the bleacher plat 
forms behind the north goal posts and along the sidelines. The 
chairs, manufactured by BeLA Division, J. and J. Tool & Ma 
chine Co 








WOODMASTER 
4-POST 








DRAFTING 
Shown with } 
TABLES optional Parallel 
Straight Edge. Also 
evailable with 
Auxiliary Supply 
& File Drawer Unit. 
Selected hardwood frames-fastened with steel 
bolts. Solid softwood tops, sealed and lacquered. 
Interlocking steel hinges. A STACOR EXCLUSIVE: 1 
Heavy gauge steel drawers . on steel rails, . 
nylon glides. Won't swell, stick or warp. : 
4 
I 


_ STACE 


the drafting line 
that pays its way 
with Lifetime quality 
service and 


PROFITS 


Sell Stacor . . the Lifetime Quality line that pre-sells your 
customers and prospects with full-time, result-producing 
national advertising. Use Stacor's pre-acceptance and ex- 
clusive design extras to build better profits all down the 
line — files thru tables. Sell Stacor Lifetime Quality 
Equipment . . . for every drafting need. 


Write TODAY for New Complete Catalog. 


STACOR EQUIPMENT CO. 
309 Emmet Street, Newark 5, N.J. + Bigelow 2-6600 








Manufacturers of Lifetime Quality Drafting Equipment for Schools, 
_libraries and Industry 
Wa Stock Bosto Chicag Detroit, Hartford, I Anecies, Montreal, 
Philad R ster Saint ‘John N.B San Francis Tor t W ashingtor D.C 
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New Jersey Salesman 


Presentation of awards to the 1960 dealer-salesman 
of the year and to two runners-up highlighted the sixth 
annual combined dinner-mecting and sales rally of the 
Metropolitan Travelers Club, Region 13 NSOEA and 
the Stationers Association of New York, Inc. 

The program was held in the grand ballroom of the 
Henry Hudson Hotel, New York City, on March 10. 
Joining these three organizations as co-sponsor for the 
first time was the Stationers 12 New 
York City. Other events included in the four-hour meet- 
ing were a discussion of the problems in counteracting 


30 Club. also of 


sales resistance, and a brief historical survey of the 
dealer-salesman from antiquity to the present 

Receiving a plaque and wristwatch for his selection 
as dealer-salesman of the year was HENRY L. WESTER 
MANN of the Elizabeth Stationery & Office Supply Co., 
Elizabeth, N. J. 

Runners-up in the contest were MuRRAY H. BANDE! 
of Commercial Stationery Co., New York City, and 
ROBERT WoopruFF of Howard W. Boise, Inc., Plain 
field, N. J. 

In presenting the awards, WALLACE W. FisHER, New 
York district manager for Orrick APPLIANCES maga- 
zine, outlined the bases on which the salesmanship 
honor is bestowed. These includ 

Sales performance during the past year 
with customers and with fellow workers: creativeness in 
selling and presentation; knowledge of products, prices 
and sales aids; personal appearance; and the ability to 
organize working time effectively 


relationship 





I red 
NSOEA man 


PANEL PARTICIPANTS (from left) Perry Waldner 


C. Roscher and Edward Altman. Homer Lay 
ager, moderated the discussion 


In discussing “Handling Sales Resistance,’ HOMER 
Lay, NSOEA manager, played tape recordings of actual 
case histories involving difficult positions typically en 
countered by salesmen. Assisting Mr 
the various approaches to overcoming customer recal- 
citrance were PERRY WALDNER, D. Waldner Co., Inc.. 


Lay in judging 


Mineola, N. Y.; Frep C. Roscuer, Fred C. Roscher, 
Inc., Mount Vernon, N. Y.; and Epwarp ALTMAN, 


Mooney’s, Inc., New York City 

Using slides depicting the evolution of the commer 
cial stationery supplies dealer through the ages, Presi- 
dent JoseEPpH BURGER, The Art Steel Co., Inc., New 
York City, praised the industry's elevation to a high 
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Given Top Honors 





intro 


aw ard are 


WINNERS of the dealer-salesman-of-the-yeat 


duced. From left: James Hurley, Metropolitan Travelers Club 


president; Henry L. Westermann, winner of top award; Run 
ners-up: Robert Woodruff and Murray H. Bandel, and Contest 
Chairian Wall W. Fisher, OFFICE APPLIANCES 


ode 


my ede 
uiiee ag ~ 


ne . 
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PRESIDENT Joseph Burger of Art 
} 


point during his address at the rally 


ranking position among America’s business enterprises. 
Dealers, he said, should be proud of their role in Amer 
ican commerce, and maintain a healthy respect for their 
trade 

An unscheduled speaker at the meeting was PAUL ¢ 
Chicago, 


Democrat 


FISHER, president of the Fisher Pen Co., and 


recently defeated candidate for the Party's 
presidential nominee in the New Hampshire preferenc 
primaries. Mr. Fisher recounted several of his campaign 
experiences during the past month in the Granite Stat 

This marks the second year that the dealer-salesman 
awards have been sponsored by the Metropolitan Travel- 
ers Club 


Attendance at the meeting totaled 360 


Whartons Receive World-Map Table 


Mr. « Mrs. HuGH D. WHARTON of Millington- 
Lockwood Co., commercial stationers in Buffalo, N.Y.. 





won the special world-map table displayed by Ander- 
son-Hickey Co. at the recent NOFA convention 
for the unusual and distinctive top, this and other tables J 


| xcept 


exhibited there are standard stock items in both the 


Anderson-Hickey regular and budget lines 
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YOU | 
FILL 
MORE 
NEEDS 
Witt 
BURROUGHS 
BROAD 
LINE OF 
TEN-KEY 
ADDING 
MACHINES 









































Here are some of Burroughs many ten-key @ variations on the theme of quality—variations 
that are making dealers’ sales hum along faster than ever! 

These colorful, compact Burroughs ten-keys range from the low-priced model at $199 to the 
de luxe “10 column list, 11 column totalling capacity,’’ with credit balance. As a Burroughs 
dealer with eleven different models of electric ten-keys, you can fill the needs of any size business. 





Merchandising support? Burroughs offers the best in national, in-store and direct mail adver- 


tising. Plus an experienced Burroughs representative to give you personal assistance with your 
sales training and merchandising programs. 
Full details on the m: uny advantages of a Burroughs dealership are easily available. Get them 


now. Write to Dealer Sales Dept., Burroughs Corporation, Detroit 32, Michigan. 
Burroughs-TM 


More Burroughs quality products to round out your line, increase your profits: 


(1) Full keyboard electric adding 
machines. (2) Low-cost hand- 
operated full keyboard adding 
machines. (3) Hand-operated or 
electric cash registers. (4) Famous 
M&V carbons, ribbons and sup- 
plies, including plastic-base 
NU-KOTE® “carbon” paper and 
new NU-KOTE ribbons 





(4) 


The Sign of 
an Outstanding 
Dealer 


Burroughs Corporation 





/60 OA—5 /60 


139 











Part of Group 
at 10th Annual 
_ Art Metal Meeting 


SPECIFY 


VIRCO 


AMERICA'S FINEST FOLDING CHAIRS AND TABLES 


You save on the original price, and you save on replacement—because VIRCO 
folding chairs and tables are built for years of rugged service... priced to 
meet any budget. Folding chairs and tables may look alike, but when you compare 
them point-by-point—for advanced design, structural use of Vircoloy steel 
(up to 20% stronger), and beauty—you'll find VIRCO furniture ahead 
of the field in value and lasting satisfaction. 















VIRCO-MATIC Series of 
Cafeteria and All-Purpose 
Folding Tables adjust 
easily to any height from 21” 
to 31”—in one-inch 
increments. Heavy gauge 
tubular steel legs and 
non-glare linen pattern 
Vircolite plastic tops 
banded with 

aluminum. 


VIRCO #127 ALL-METAL 
FOLDING CHAIR 


Tubular steel construction with 
three fusion-welded braces. 
Tubular steel reinforcement in 
front legs at seat pivot 
point, also under forward 
edge of seat. Metal 
capped legs with 
durable rubber 
crutch tips. 





FREE! New catalogue showing VIRCO’s complete line 
of church and institutional folding chairs and tables. 
Write today to: 


VIRCO MFG. CORPORATION 
Dept.M-5,P. 0. Box 44846, Station H. 
Los Angeles, California 





Four VIRCO folding chairs 
support 4,056-pound 
Ford Station 
Wagon 
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Art Metal Holds 
Sales Meeting 


Art Metal, Inc., conducted a five- 
day sales meeting March 5-9 at its 
New York City showroom and execu- 
tive offices. 

Sessions were conducted by Ar- 
rHUR G. WHITE, JR., 
president and L. R. ADDINGTON, vice- 
president and general sales manager. 


executive vice- 








trademark of Art 
Metal, Inc., (left to right) are Paul R 


VIEWING new 


Copeland, Jr., sales manager of Knoll 
Associates; A. G. Whyte, Jr., executive 
vice-president and L. R. Addington, gen 


eral sales manager and vice-president 


Art Metal, In 


This was the 10th annual sales 


meeting of the company and particu- 
lar emphasis was } lac ed on new prod- 
uct development, expanding markets 
and office planning 

In attendance from the general of- 


fices in addition to Vice-Presidents 
White and Addington were DONALD 
LARSON, general manager of dealer 
sales; DONALD FILLPOT, manager of 
dealer sales; JACK MEHSERLE, man- 
ager of modular sales; Jim SOLOsKY, 
planning division; HANK MEHSERLE, 
national accounts; H. H. KIEHN, ad- 
vertising manager, and JACK CLARKE 
manager of branch operations 
District and branch managers were 
present from all sections of the nation. 
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KEY INVESTMENT CONSIDERATIONS : 


The MAN sa 
The CHAIR that holds the man who does the work 5% “7)\ 
The GIRL behind the man , ee 
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Get day-longefficiency | 
with the NEW CRITERION by 


HARTER 
pe L SP 2, ee 


SPECIALISTS IN SEATING ANO SEATING ONLY FOR OVER GO YEARS 


Voge 

4\a0 
; " 
‘ ‘ 

£)400 
= ; , 


The most important investment you make 
is in your people. And the most important 
piece of furniture that these people use ix 
their chatr. Other furniture holds the work 

. the chair holds the worker, His alertness 
and efficiency depend largely upon the chair 
he sits in. And he can't sit in a better chair 
for top accomplishment than the new Harter 
Criterion. Invest in Harter Chairs for pro- 
ductivity dividends! 


Get tree tall color tier sture by return mast fyut ciep thes 


CRITERION. by Cefinrtion 2 standare OvOM™. pHeRt poet name on youl letterhead gad mat to 
Here 5 the new tard of stytag Ow ¥ 
tim : by 5 Fy Ww HARTER CORPORATION 
enhancement for soy temporary Gece 300] Pravrve Street Sturges Mhctages 


Canada. Harter Metal Forntore tte Guetgh, Ontario 


This black and white ad appears in the March and May issues of 


| 
| 
; 
| 
| 


a total of 387,221 

financial executives 

know HARTER by reading 
BURROUGHS CLEARING HOUSE, 
FORTUNE, NATION’S BUSINESS, 
DUN’S REVIEW AND 

MODERN INDUSTRY and 
MANAGEMENT METHODS 


... another example of 
HARTER dealer 
promotional support 


HARTER also 
advertises in: 


BEST'S INSURANCE NEWS 

ROUGH NOTES 

INSTITUTIONS 

JOURNAL OF THE AMA 

ARCHITECTURAL RECORD 

INTERIOR DESIGN 

OFFICE MANAGEMENT and 

SWEET'S ARCHITECTURAL 
CATALOG FILE 


BURROUGHS CLEARING HOUSE. A similar 2-color ad appears in the March and May issues of FORTUNE, 


NATION'S BUSINESS, DUN S REVIEW AND MODERN INDUSTRY, ond MANAGEMENT METHODS 


financial management “knows” HARTER 


financial management “knows” YOU through HARTER advertising 
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CATR 





"JES Jeu 





SPECIALISTS IN SEATING AND SEATING ONLY FOR OVER 30 YEARS 








Most ] uses of seating have to be approved by financial 
u Financial Vice Presidents, Treasurers, Secre- 
ers and so on. They’re important to you. Harter 
d id r selling tools acquaint them with Harter. If you 
Harter seating then these financial executives know you 
through 1 idvertised product. Take advantage of this. Use 
Harter ing tools. Mail the automatic coupon at the right 
name and letterhead. We'll send you the new 
1960 story of Harter Dealer tools 
OA-—5 /60 141 
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THIS ATTRACTIVE private office and 
conference room at the Southern ( 
ifornia Mortgage Co., San Bernardin 
Calif., features Italic Styling furniture 
and Goodform “300” line chairs by The 
General Fireproofing Co. Other GI 
furniture installed includes Generalair« 
desks, Consolidators, Goodform 
line chairs and files. Stockwell & Binn 
of San Bernardino, GF's dealer for t! 
city, sold the installation 





FITTING FOR A PRESIDENT are ap 
pointments of this office installed by 
Macey-Fowler, Inc New York City 
and personally supervise d by Robert 
Howard of that firn [he oftice, used 
by Hans J. Wolfisberg, president of the 
Nastle Co., in White Plains, N. Y., has 
sin ple conservative tif. Seating 


by Gunlocke Chair ¢ 


ATLANTA INSTALLATION Of 
fice Supply Co. of Atlanta recent 

this installation of Corry-Jamestown 
Correlation series in general and cleri 
offices of the Zep Mfg. Co. in Atlant 
As pictured, extensive use was 

36-inch return tops in conjunction with 
double pedestal desks. The desks 
finished in pearl gray, charcoal vin 
trim and have charcoal Fiberglas legs 
Files and storage units are in shadow 
gray. Harter chairs are upholstered 
blue Tolex 
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NEW 6400 SERIES 


rhe best features of proven design and construction 
are incorporated into the new Boling 6400 Series. 
By utilizing steam bent component parts, maximum 
strength is achieved in the graceful curving lines 

of this series. Foam rubber seats (removable) over 
Flexibase webbing, optional cane or upholstered 
backs (removable ), scuff plates, trouble-free factory 
talled plate-type casters are but a few of the 

quality features found in these handsome, comfortable 


chairs finished in natural walnut. 


Our 
56th 
Year 


Chairs for all businesses 
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No. 6414-CB 





No 





6413-CB 








Yo. 6458-UB 


BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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INCREASED 
SALES APPEAL 


AT NO INCREASE IN PRICE! 






Top selling Sulphite Papers from 
ROCKWELL-BARNES 


in color 
in texture 


NOW IMPROVED § in finish 
in brightness 


in formation 


LETTERHEAD BOND—100% sulphite, watermarked. Now whiter, 
brighter. A long-time favorite Bond-finish grade. Excellent for letter- 
heads and forms. Recommended for offset printing. Furnished in 16-Ib. 
and 20-ib. WHITE. 


BONWOVE® MIMEO—100% sulphite—watermarked. Leading 
quality mimeograph paper. Improved for crisper, cleaner, clearer re- 
production. In 16 and 20-ib. white, plus 20-lb. in five colors—blue, 
pink, green, canary, and goldenrod. 


DUPLO “A’’® DUPLICATOR—100% sulphite—watermarked dupli- 
cator paper, recognized and accepted for fine performance. Now even 
better results assured. In 16 and 20-lb. white. Plus 4 colors in 20-lb.— 
canary, blue, pink, green. 


R-B means REPEAT BUSINESS 


PACKAGED AND LABELED 
FOR EASIER SELLING 


Liberal samples Rockwell-Barnes Company 
will be sent on 
request to quali- Specialists to the Stationer Since 1903 
fied dealers 


35 EAST WACKER DRIVE e@ CHICAGO 1, ILLINOIS 
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THE TEMPLATE GROUP 


»y LEOPOLD 


Quantity production now makes 
this high-style furniture 
affordable in every office 


The texture, color and grain of wood make things 
we use somehow seem more friendly toward us. This 
crisp new design in office furniture provides the warm, 
friendly, “glad to have you” atmosphere in any busi- 


ness office. 


Conceived in the architectural thinking of today 
with sharp contrasts of form and a delightful inter- 
play of proportions ...The TEMPLATE GROUP is 


lean yet massive 


Though light and delicate in design, it is actually 
heavily built. For it is produced by the LEOPOLD 
Company, a family-owned builder of rugged desks 
since 1876. 


To achieve lightness the boxy mass of the drawer 
cases has been contrasted by the light lines of brushed 
metal legs in an off-the-floor design. The top is floated 
by a narrow band to make it appear lighter than it is. 


Every component is completely functional by itself 
or in combination, to make each routine office task as 
TEMPLATE has unlimited 


modular versatility with surface, drawer and cabinet 


effortless as possible 
arrangements to suit individual requirements. 
ther closed or open wells core available, with short or long ovir 


ager legs. 


Arrangement of return drawers 


I = 
be 4 
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EXECUTIVE L DESKS with 44” return, pedestals right or 
left side. 





BI-LEVEL L DESK, 44” return, with or without paper rail. 





CONFERENCE DESK with free form or conventional over- 
hanging top. 





BI-LEVEL L DESK, 30” return, with or without paper roil. 





EXECUTIVE DESK has interchangeable drawers. 





CABINETS and credenzas of various sizes ore easily 
arranged for function and convenience. 


The TEMPLATE GROUP is 
advertised in full-color in: 


BANKING 

SAVINGS AND LOAN NEWS 
ARCHITECTURAL RECORD 
INTERIORS 


NATION'S BUSINESS 

OFFICE MANAGEMENT 
MANAGEMENT METHODS 
MODERN OFFICE PROCEDURES 


The Leopold Company 
Burlington, lowa 
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Start with this 
$98 package of 
Shannovue 

visible records 





SIMPLIFY Y9 
fat in 


WITN Tine SAVING 


SHANNOVUE 


VISIBLE RECORDS 


° 4 
VRCM ASE | 
MARY OTHER Une ; 
for Deteits 





Expands your filing services — increases 
sales through demonstration action 


| Package contains all you need for effective demon- 

+ stration action. Includes cabinet with cards, book 
with pockets, frame with strips; catalog price 
list, point-of-sale and advertising materials. List 
value of included merchandise: $176.40 


No large inventory necessary. You need no special 
department or sales staff. 


You can offer complete filing services to every 
customer by adding visible equipment. 


Generous discount structure gives good margin. 
Competitively priced supplies. 

Prices compare favorably with finest visible equip- 
ment. 


Shannovue has a good history of repeat business, 
with our dealers. 


d 
J 
4. 
9 
6 


H-O-N ( (islam) 


\ - _ 





H-O-N CO. SHANNOVUE DIVISION 
MUSCATINE, IOWA 


C] Yes, send me your $98 Shannovue starting package 


] 
| 
| 
| 
| [] Send me the complete Shannovue catalog 
: Your Name 

| Address 

| City o State 
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OA Design Round-Table 


CONLIN EGA TOM 


opposition, I feel that you must contrast in some 


point along the line 


Cihlar: The general consensus then is to make a plus 
out of a minus, that rather than try to match ma 
terials and simulated surfaces to go the other way 
and accomplish contrast. Further, that it is the de- 
signers duty to point out these pitfalls to the client 
if he is not already aware of it. What other criteria 


do you use to select your furnishings ? 


McPherson: I think it’s critical that you understand 
the man’s physical characteristics along with the 
‘urniture. I've seen too many cases where huge men 
‘ry to squeeze themselves under low and small desks 
ind I've seen small men overpowering themselves 
with huge desks. I think this matter of scale, of 
measuring the man to the furniture and the furniture 


to the room, is important. 


Dennis: Think of the small men you have met, par- 
ticularly presidents of companies, who insist on sit- 
ting in the biggest chairs you can find and sitting be- 
hind the largest desks, particularly a kidney-shaped 
one, because this makes them feel important. 


McPherson: I think it's the designer's job to impress 
upon the client the fact that his furniture can em- 
phasize him, rather than overpower him 


Gordon: I would much prefer to see a small man 
seated in a large chair if he wants to create this 
atmosphere of importance which to him ts psycho 
logically Satisfying. If that’s his need, I should try 
to fulfill ic, as opposed to what I think is completely 
wrong in giving him a chair that 1s too small for his 


frame 


McPherson: Often in the interest of economy, huge 
men, six feet four inches and above are stuck behind 
small furniture with the result that their size 14 
brogans are sticking in the middle of the floor. They 
dwarf a low desk with short leg room 


Dennis: Andy, I suspect you're talking about the 
height off the floor and the fact that the modern 
desks are only 29” from floor to des! top But every 
one of the modern desks have glides which can ele 
vate the desk to 3014”, even though this distorts the 


desk design 


Gordon: Has anyone found that a 29” desk is not 


sufficiently high to accommodate most people ? 


Devine: I think that when talking about the propor 
tion of furniture to people, we're not talking about 
desk height so much as we are talking about mass 


and bulk of furniture 


; 


Dennis: How you consider this when you're doing 


a general off: 


Devine: If you're doing a general office, you stand- 
ardize, generally, on a type of desk throughout the 
office. You can’t fit each desk to each person. You 
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are you using these two high-powered 


aD @s Pp a» salesmen? 


.. 
: PUSINESS 





¢ 
rs 
' i, ; 
i 2 boost your 
business 
case sales 


50% 


DISPLAY RACK shows complete Dopp 
line in smallest possible floor space! 
Measuring only 4114” wide x 63” high x 12” 
deep, this fast liquidating Dopp display has 
made history among our dealers, in- 
creasing leather goods business much as 
50% many stores! It can do the same for 
you! Investigate this potent selling aid through 
your Dopp representative—display it prom- 
inently for higher profits—faster turnover. 


sales 
as 


in 


Zippered Portfolio 
371 


Brief Bag 
cat. no. 298 


«» g* n> 
AW Satter Qfocdh 


RB 


a .& 
3” 


DOPP LEATHER GOODS CATALOG — at 
your service — on counter or sales calls! 


Be sure and take advantage of this powerful 
selling medium that pictures and describes 
Dopp’s quality line of briefcases and other 
leather goods to meet every selling need. Place 
it conveniently on your counter—use it as a 
supplementary stock to help your customers 
find exactly what they want. Carry it on sales 
calls—for extra orders every time—try it and see! 


Salesman’s Case 
cat. no. Ring Binder 


cat. no. 696 


a, 





Shown here, only a cross-section of Dopp’s 
outstanding collection of nationally advertised 
business cases for executives, salesmen, professional 
men and students. 


MAIL COUPON TODAY FOR DOPP’S CATALOG #30 
2 


Charles Doppelt & Company 
2024 South Wabash Ave., Chicago 16, Ill. 


Gentlemen: Please send me a free copy of 
Depp Leather Goods Catalog No. 30. 


Attaché Case 
cat. no. 236D 


NAME OF DEALER 


ADDRESS__ 


Charles Doppelt & Co., Inc., 2024 S$. Wabash Ave 
New York — 389 Fifth Ave « 


Chicago 16, Ill 


Los Angeles — 712 Olive St - === 


——  ONE__STATE 


Showrooms 
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lemastises Of QUALITY and ECONOMY 








Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage. 
Beautiful 
‘‘DURA-STYLED”’ 
Plastic Molding 
in matching 
colors. 





| STEELDESKS 





BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks...Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. nae 
PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 


DEPT. 0-11 


38-42 REVIEW AVE., LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, 


El Segundo, Calif. 
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can as far as function is concerned, but not for pro 


portion, bulk, et 


Gordon: I think you're talking about an exception 
instead of a rule. In the general office you deal with 
chairs, too. It may be true that a six foot, seven inch 


nan may have 


problem in connection with what 
the industry has established as the right desk height 
But, except for very few exceptions, I haven't found 
that a 29” desk is too low. Because you can always 


he tall person through chair adjust- 


; 


accommodate 
ment, there isn't any need for anyone to not have 


proper support 


Cihlar: Scale then is an important consideration in 
furniture selection Upon what other criterion do 


you base your selection ? 


Dennis: Maintenance. I don’t think anyone should 
refrain from using an oiled walnut top because it 
mars easily. Even in the case of a cigarette burn or 
liquor stain, it's very easy to remove these mars with 


a light sandpaper 


McPherson: That's right. I have an oiled walnut 
table at home to which everything has happened; 
deep gouges typew riters dragged across It, burns on 
it, etc. I have taken care of it with steel wool, or 
sandpaper as Marge says, and a light finger rubbing 


of oil once a year. It's in perfect condition 


Gordon: I find it very important to make it clear to 
the client that if he is fond of natural graining of 
wood and therefore chooses an oil finish top, he 
should be made aware of the care that it will require 
over the years. | recommend to the lient that at least 


once every six months, for the first year or two, that 
the desk be cleaned and re-oiled. It not, the desk is 
going to look a sorry mess in a year’s time as op- 
posed to a filled lacquered finish. Unless the desk is 
maintained, and unless the customer has been made 
aware this can happen, when the desk begins to look 
shabby, he’s going to be unhappy. If you have alerted 
him to this, you overcome the objection that you're 


ryoing to get six months later 


Dennis: The wonderful thing about this is that most 
manufacturers put a can of oil in the desk at delivery. 
They also include instructions on how to care for the 


piece 
I 


Gordon: Almost every manufacturer has an oil finish 
in their line somewhere, and with the big acceptance 
of this finish coupled with the maintenance, some 
manufacturers are coming out with i matte oil finish 
y is a sealed surface but appears as though 


it were natural oiled finish 


¢ of maintenance, it's a known fact 


Collins: Speaki: 
that if you take a chair with a fabric covering and 


another with ither, five years from now, the leather 
will be cra and you will have to replace it. The 
cost is twice as much as it would be were abric 
Yet with the maintenance of fabri ss than that of 
leather, too many clients are afraid of tabri 

Going ba again to desk tops, which is an im 


portant subject in our business, white tops are very 


popular today tor use in both executive office and 1n 
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CHICAGO LOCKS 


little details with lots of sell 


A Chicago Lock is one of those little details that 


mean so much to the sale of your appliances. 
Chicago Locks are quality . . . and they look like 
“ 
Small, smartly-designed, precision-engineered 
for maximum security . . . built for a lifetime of 
rugged service 


Whatever office equipment you make— 


desks, cabinets, lockers, strong boxes . . . in 
wood or metal—give them style and security 
th Chicago Locks or locking mechanisms. In wa oD 


ck’s broad line, you're sure to find 


tf you want. 


Write for your FREE copy 


of our catalog displaying 


CHICAGO LOCK co. the entire Chicago Lock line. 


2016 N. Racine Avenue «+ Chicago 14, Illinois 























Advanco Punchless Paper Holders — 
The Tops in Punchless Binding 





ONLY 2 PARTS -Base and Compressor — 
No wires...No coil springs... 
Never loses its shape. 
SIMPLICITY ITSELF! 


Works with fingertip pressure, yet it bulldog-grips one 
to 150 sheets. Lo-height reduces wear on the durable 
25 point pressboard binder to a minimum. Letter and 
legal sizes: red, gray, black. Packed assembled, 25 to 
a box. Popular priced for volume sales and profits. 
Immediate deliveries. 


ADVANCO QUALITY-MADE 
PRESSBOARD GUIDES & FOLDERS 
Really Competitive! Really Profitable 


ea 








Advanco Guides and Folders are made to get and keep 
more business for you. Finest construction and die cut- 
ting throughout. Both Folders and Guides made of 25 
point quality green pressboard. Letter and legal sizes. 
Self tabs, metal tabs. Straight cut, half, third or fifth 
cut. A-Z, 1-31, weekly, monthly or plain indexes. 
You'll like Advanco prices and service! 
SEND FOR CATALOG 
showing these and other fast selling ADVANCO Products. Suspend- 


O-Folders, Aluminum Clipboards, Collated Manila Folders, Press- 
board Binders, Manifold Books, Printed Stock Forms, Filing Supplies. 





Ke us mareromcee ADVANCO PRODUCTS, INC. 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 
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the general areas. I've found that many girls are go 
ing out of their minds trying to keep the desk top 
clean and trying to keep the glare from blinding 
them. I combat this by using off shades, such as beige 
or gray, which for all purposes are white in appear 


: 


ance and which reduce the glare 


McPherson: Another point to be made is that carbon 


paper has a definite effect on white surfaces that you 


an not wash out Therefore, desks have te be 
treated. I have found that a light coat of wax onc 
a month will sufficiently cover the surface and pre 


vent the absorption of carbon. I recommend that this 


be done when I make an installation and find the 
client quite willing to go along, for if he were using 
wood he would have to do this at least as often. If 


linoleum, possibly more often. 


Collins: I think it's an excellent selling point and a 


matter of good design to always talk of and think 


yf maintenance. I think the customer understands it 
and appreciates it 1f nothing else. I think he is never 
going t> not give you the sale if you do point out 
these features. In so doing you are only showing that 
you know what you're doing, you're performing your 
duty by giving the customer the benefit of your 
knowledge. And this is the prime reason for your 
existence as a designer. This is the element of pro 
fessionalism in the designer, the presenting of the 
why for this and the why for that and the presenting 
of points for consideration that the client, because 
he is too busy knowing and doing his business, must 
be made aware of. That the customer goes down the 
street and buys equipment 10% cheaper is so only 
because he has not been given credible reasons why 
he should buy from you 

If a dealer wants to learn about design or avoid 
many mistakes, he should take time to find out about 
his products. What are the pros and cons. Good de- 
sign is the result of knowing the potentials and 
limitations of what you are working with and then 
combining them into a workable order 
McPherson: I feel strongly about this point of read 


“ 
ing the catalogs 


price lists because in this litera 
ture you have virtually all the information that's 
available and applicable. With this information you 
are in a position to offer alternatives, say an expen 
sive desk, medium priced and an inexpensive one 
But the designer should know the qualifications of 


erits and make the: 


eacn ind relative Known to 
the lient 
Dennis: Ninety r cent of the sale of design is 


made because he customers confidence in 


The best way for the client to reach good level of 


confidence in you is to know what you're talking 

about 

Devine: Honesty is very important when it comes 

product knowledge. | don’t think y in oversel 
ything. Not tor long, anyway. If you're selling 
piece of furniture that's low priced, the cust 

has to be made t realize that he will niy get wnat 

he pays for. You as a designer can't build up thes 
A priced products so that they're out of proport 
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EXECUTIVE SERIES 2000 





FURNITURE BY MARBLE 





A 


An outstanding contribution in the executive manner 
EXECUTIVE SERIES 2000 is a new Comprehensive 
ine of desks, cabinets and seating units . 
aesthetically gratifying, 
pletely functional. Write for complete details 


come 
B q MARBLE Furniture Inc., Bedford, Ohio 
103 Park Avenue, New York 17, New York 











Carr's ICE BREAKERS 
SELF-STICKING 
CONVENTION BADGES 

NO PINS — NO STRINGS 

A hit! New product concept plus 


Modern display and free promotion- 


PRICED TO SELL! 


this month, feature 


VICTOR’ 


Sectional Visible 


the only visible record 
that expands as the need arises 


Sell your customers the visible record capacity they need now and 
assure them that they can add extra slides to the 
same unit as their business grows. 















Only VICTOR Sectional Visible offers this exclusive feature that can help 
introduce your customers to the time and money saving advantages 
of visible records. At the same time, you can be assured of 
the long-term repeat business of selling additional sections, 
card record forms, colored signals and other profitable 
associated Victor visible products. 

Get all the facts on fast selling Victor Sectional Visible 


and ask for samples of the FREE sales promotion material. 
Call your local Victor salesman or write to: 


practical sizes 
for 5 x 3 records 
for 6 x 4 records 
for 8 x 5 records 





315 PARK AVENUE SOUTH. MEW YORK 10, 1. 


for instant lamination 








peel off paper and apply 








unit packaging in pre-counted lots. 


al aids have developed a rea! profit 
producer! 


Lowest price in self-sticking badges 
CC-97 Display Assortment 
PLAIN-VU delivers everything your customer expects of 
PLASTIC LAMINATION. Beautiful sparkling finish for 
presentations, advertising, photo displays, etc. PLUS the 
supple strength and firm body of total lamination. The 
look and feel only PLAIN-VU can give. 


AND ONLY PLAIN-VU PROVIDES TRUE PLASTIC 
LAMINATION WITHOUT MACHINES OR HEAT 





A COMPLETE RANGE OF SIZES 

PLAIN-VU is put-up in attractive small quantity pack- 
ages, in boxes of 50 sheets and in standard roils. Sheets 
from 3”x4” to 24”x30”. Rolls 20”, 30” and 40” wide by 
25 and 50 feet. 





Unusual P.O.P. merchandiser 
rockets walk-in sales! 


No. CC-97 — Display Assortment 


12 packages of 25 bedges.@ .79 
6 packages of 50 badges. @ 1.49 
4 packages of 100 badges. @ 2.79 
Counter Display . No Charge 

TOTAL RETAIL . : $29.58 

Bulk — $5.50 for 200 
$25 per 1,000 


Represented by 
Highland Associates in Middle-West & South-East Stotes 
Leo Cohen in New York; Plain-Vu of Mass. & Natco in New England 


SEE YOUR WHOLESALER OR WRITE DIRECT TO 


CD-2 full color display rack con 

taining a balanced assortment of 4 

sizes — RETAIL VALUE 3030 Euclid Avenue « Cleveland 15, Ohio 
HEnderson 1-0230 * Telegrams: FAX Cleveland, Ohio 


CARR PLASTICS cCorRPORATION 


popular 
$62.76 


eeee0 seece 
CeCe ee eeeceeseseseeeeeeseeee oPeCCeecceses, eeeeee. 
#800 eese “*rees 
Seeecceesese® tees 
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Neilan Short 


4. J. Beiring 





Mike Dandrea 
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esota dealers since 1‘ 


Vien on the Move 


Leo STEIN, president of Stein 
Bros. Mfg. Co., announces that 
WILLIAM GERALD HERKES has 
been named sales manager. The 
new appointee, whose background 
nd training has been in sales, ad- 
vertising and promotions, most re- 
ntly was employed as eastern 
sales manager of the Englander 
Mtg. Co 


~ 


Westcott Rule Co., Inc., has an- 
nounced the appointment of Neil 
Short & Associates to represent the 
firm in the states of Illinois, Iowa, 
Kansas, Missouri, Nebraska, Wis- 
onsin, Minnesota, North and 
South Dakota. Headed by NEILAN 
SHORT, the manufacturers’ repre- 
sentatives make their headquarters 


in Chicago 


A. J. (BILL) BEIRING has joined 
the Koh-I-Noor Pencil Co., Inc., 
as general sales manager, according 
to an announcement by WILLIAM 
E. DANJCZEK, president 

Mr. Beiring, former national 
sales Manager (pen division) for 
Venus Pen & Pencil Corp. and pre- 
viously with the W. A. Sheaffer 
Pen Co., is a 22-year veteran of 


the stationery industry 


Mike DANDREA was recently 
named field representative for Redi- 
form Division, Moor Business 
Forms, Inc., covering the state of 
Wisconsin and the upper penin 

ila of Michigan with headquarters 
in Wausau, Wis. Mike is well 
known to dealers in the area, hav- 

been a sales correspondent in 

the St. Paul office of the Rediform 
Division for the past three years 

the Rediform Division representa- 

overed this area, will now concen- 


the state of Minnesota Roger 


nager of Flash Filing, Inc., an- 
of DONALD V. COLE as its 
northern California territory 
sn St., Red- 
in the area from Monterey and 


iquarters at 401 Sta 


th to the Oregon bor ] as well as 
His telephone number ; EMerson 
stationery and office equipment 





TOGETHERNESS 


WITH 


BENTSON 


MODULAR FURNITURE 


Steno pool or sales center? Whatever your re- 
quirements, Bentson modular units combine to 
bring top efficiency and eye appeal to the job. 
Work flows smoothly with groupings such as 
this! Hundreds of possible layouts, limited only 
by your needs and your imagination: Styled and 
built for a lifetime of luxury . . . with scores of 
solid and two-tone color effects based on 11 
different decorator enamels! 






Just out! Full color brochure! See your 
Bentson dealer, or write — 











Plecse show me how |! con pull my office together 
in less spoce, with moduler furniture in lifetime 
stee!. Send your new brochure to 

NAME_ - 
COMPANY : et ial octet 


ADDRESS__ —— —————— 


BENTSON 
MFG. CO. 


Avrora, Hlinois 
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Presents Another First 
New Deluxe Insulated 


SCHWAB 


Portable LEDGER FILE 








No. 1930 
Pull-Type Handle 
Dual Drawer Locking 


CERTIFIED FIRE 

Protection 1700 1 Hour 

Convenient “Point of Use” Fire protection for valuable 

records. Records never need leave the file. 

Convenient Operating Height—No heavy lifting of trays. 

Posting Machine carriage clears top of ledger file. 

Roll-Around Portability—Easily rolled alongside posting 

machine or any other desired location. 

Operating Eas€—Drawer has finger-tip operation, gliding 

easily on extra heavy multiple ball bearing suspension. 

TOP INSULATED LEDGER DRAWERextends 29/2" clear of 

the cabinet to provide storage of two large posting trays for 

sheet size 14" x II". Lower storage drawer non-insulated. 

Yale Pin Tumbler Key Lock—Combination Lock optional. 
WRITE FOR COMPLETE INFORMATION AND PRICES 


SCHWAB SAFE Co. Lafayette, Ind. 

















¥ 


azricoO 


602 BILTRITE PEDESTAL TABLES 


TOP-BOARD SIZES: 


No. 602-1—23"x31” 
No. 602-2—24"x36” 
No. 602-3—31"x42” 
No. 602-4—38”"x48” 
No. 602-5—38”"x60” 
No. 602-6—38”"x72” 
No. 602-7—44"x72” 





PREFERRED by AGENCIES and STUDIOS 


New...steel end channels for more ac- 
curate draftsmanship! The first table to 
feature a full-length guard rail and ser- 
rated arcs on size 38” x 48” and larger. 
Two stabilizing wheels plus easy grip 





handwheel provide fast and easy tilt and 
height adjustment. Minimum 32%°4” to 
Maximum 42 12” high. 


ANCO WOOD SPECIALTIES, INC. 
08 80th Street. Glendale 27. New York 
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field in California, Mr. Cole has represented Hamilton- 
Cosco and Abbott Distributing Co. in northern Califor- 
nia for the past year. He will continue the Hamilton 
Cosco representation along with Flash Filing 


The Bentson Mfg. Co. recently 
named W. D. “Tommy” ToMLIN 
to re present its line of steel office 
furniture throughout the state of 
Mississippi. According to Bentson’s 
western sales manager, MARSHALL 
GAYLE, this area was formerly 
covered by Jt SS MuSGRAVE of Dal- 
las, who retains the states of Texas, 
Louisiana, Oklahoma, and Arkan- 


Sas 


W. D. Tomlin 


Tomlin, whose home base is the capital city of 
Jackson, has been a manufacturers’ representative in the 
office equipment field for the past three years. Best 
example of his convincing ways is his travel story to 
end all travel stories: stalled with a hot engine 25 miles 
south of Jackson, he was pushed into town by a 
stranger who later that same evening ordered $600 


worth of Tomlin’s products! 


A new sales area, District IX, 
has been announced by The Carter’s 
Ink Co. The new area includes 
Maryland, District of Columbia, 
northern Virginia, southern New 









Jersey and most of Pennsylvania. —— 
Headquarters are in Philadelphia. 
Carter's salesman CHARLES F, Lus- wt " 
rECK of North Scituate, Mass., will 
C. F. Lusteck 

be district sales manager 

Carter's reports the formation of District IX is an- 
other company effort towards more intensive dealer serv- 





icing. District managers and their salesmen through 
smaller districts are enabled to devote far more time to 
each dealer, training his sales force, helping him with 


sales promotion work and window displays 


The appointment of WALLACI 
L. CORNWELL to the position of 
manager of sales training and de- 
velopment of Royfax photo-copy 
equipment and supplies, has been 
announced by J. T. DEssuREAU, 
national sales manager, Roytyp« 
Supply Department, Royal McBee 


( orp. 


W. L. Cornwell 


Prior to his new assignment, 
Mr. Cornwell had, for many years, been associated with 
a competitive firm where he served as national sales 


; 


manager of the photo records departmen 


FRANK P. MCGRATH, JR., general sales manager, 
Irving & Casson—A. H. Davenport Co., manufactur 
of custom traditional and contemporary furniture, has 
announced the appointment of two new members to th 
sales staff 

HARRY M. PEARSON, former vice president and cor 
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Experienced users of ring binders .. . from executive desks to 
office personnel ... depend upon S-O Ring Binders for FAULTLESS 
service! Here’s why: Rings gently slide apart without snapping, 


providing a w-i-d-e opening for easiest insertion and removal 
of material. A built-in steel hinged sheet lifter automatically carries 
every sheet freely over the rings — extending their lasting-qualities, 
almost immeasurably. 

Fort mportant reasons, many of the nation’s largest users of 
ring binders are finding it wise to standardize, by choosing 


only FAULTLESS S-O Ring Binders — quality-made for longer life by 





STATIONERS LOOSE LEAF COMPANY 


Recessed metal hinge 
246 East Chicago Street ° Milwaukee 1, Wisconsin . « « can't scratch! 


114-116 East 13th Street . New York 3, New York 
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FULTON MARKING INKS 
AND MARKING DEVICES... 


the ALL NEW 1960 QUALITY LINE creates 

a demand for MORE SALES and GREATER 
PROFITS! ... “Time Tested Methods” prove 
THE FULTON LINE is the ultimate in Marking 
Devices. Nearly fifty years of Highest Stand- 
ards in Production, Mr. Dealer, assures 
you the Finest Merchandise possible. 


= 








i" 
a 


& 


NU-TYPE 
FOAM RUBBER 
STAMP PAD 


FULTON DATERS 


Write for free catalog and price list 


Order your requirements now 
Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


Manufacturers of Marking Devices for Over 
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tract manager of W. & J. Sloan, New York City, b 
comes manager of Irving & Casson’s New York office 
and showroom located at 38 E. 57th St 

DAN CONNOR will be connected with contract sal 


headquarters in Cambridge, Mass. 


OSCAR SHOENFELD, former rep- 
resentative of Olympia typewriters 
in the New York City area, has 
joined the firm of Richard Gibian, 
Inc., 128 Lafayett New York 
City, in the capacity of vice presi- 
dent 

Mr. Shoenfeld was with the 
Olympia organization since 1956. 
Prior to that, he was the represen- Oscar Schoenfeld 
tative of Hermes, also in the metropolitan area. Before 
joining the Hermes organization, Mr. Shoenfeld was 
with Remington Rand for seven years, during which 
time he served as a retail typewriter salesman and 
finally as a supervisor in charge of training of retail 
typewriter salesmen in New York. 

Richard Gibian, Inc., which has specialized up to 
now in the wholesale export of bookkeeping machines 
will expand its activities in the domestic wholesale 
business of bookkeeping and calculating machines and 
will also develop its retail business in the New York 


area 


As part of Globe-Wernicke's 
sales expansion program R. HER- 


I 
MAN HAMMER, president and gen- 


I 
eral manager announced the 
stepped-up activities of the market 
research department which will co- 
ordinate marketing and distribution 
functions of the equipment and 
systems sales divisions. JOHN R. 


>, > 
POsSTLER has been promoted to J. R. Postler 


manager of this department. 
Mr. Postler joined the Globe-Wernicke staff a year 
ago as assistant to the director of market and product 


development, HARRY C., 


elected vice-president of sales and systems 


ANDERSON, who ech was 


The appointment of JAMEs T. 
WEAVER to the position of portable 
representatiy for the New Or- 
leans territory, has been announced 
by JESSE VANLANDINGHAM, south 
ern regional manager, appliance 
division, Royal McBee Corp. 

Mr. Weaver nes to Royal Mc- 
Bee with extensive experience in 
Ids related to Royal portable J. T. Weaver 
selling. He attended Oklahoma University and Souther 

Methodist University 





The Paper Mate Co. has announced the appointn 
ROBERT R. ANDERSON as art and packaging director 
Anderson joined Paper Mate in 1959 and served a 
packaging-purchasing coordinator of the art and packag 
OA—5 /60 


























A. Pomerantz & Company, one of the nation’s leading office furniture 
dealers, was established in Philadelphia in 1888. The company is now 
operated by the founder’s three sons — (left to right) Richard Pomerantz, 
of the President; Lester Pomerantz, Secretary; Austin Pomerantz, Treasurer. The 
three brothers freely give much of the credit for the success of their com- 
- pany to Steelcase office furniture. President Pomerantz, speaking for his 
family brothers, says, “Steelcase is a very welcome member of the family. It’s a 
complete line, a style leader and it is competitively priced. We feel that it 
is the most desirable line any dealer can handle.” Steelcase Inc., Grand 
Rapids, Michigan; Canadian Steelcase Co., Ltd., Don Mills, Ontario. 


Member 


Join the tamily! 

Write for our fully illustrated, 
complete line catalog and details 
of our valuable franchise plan. 


Address Dept. O 


STEELCASE IN © 
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B= automatic multiplier 2341E 





Expand your sales with the machine that is priced to sell fast 


This automatic multiplier costs no more than conventional adding 


machines. Does a wide range of office calculations automatically 


write : —“addo-x"’, 300 Park Avenue, New York 22, NY 
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ing department prior to accepting the new post. Previous 
ly he spent seven years as Chicago purchasing agent for 
the Toni Co. 


Binney & Smith, Inc., announce the appointment of 
Ropert M. HumMpurey to the position of manager of 
the central sales division. He will replace RUSSELL J 
McCHEsNEyY, who has been appointed manager of edu 





* 


{. Humphrey 


ai. 


James M. Carr 





cational sales. Mr. Humphrey will be in charge of con 
mercial and educational sales in the states of Illinois 
Indiana, Michigan, Ohio and Wisconsin. Division of 
fices are at 221 N. LaSalle St., Chicago. 
The Crayola makers also announce the appointment 
JAMEs M. C. 
ol Upper Michig yan to replace Mr. Humphrey. 


as sales representative in Wisconsin 


The appointment of Roy U 
WAINSCOTT to the position of 
portable representative for tne Kan- j 
sas City territory has been an- ¥ “) % 
nounced by K. A. CLARK, central 


regional manager, appliance divi- 


sion, Royal McBee Corp. 
Prior to his new assignment, Mr ty 


Wainscott had been on the sales 





Wainscott 
staff of the Company's Los Angeles = 


branch. He has been associated with Royal McBee since 


1954 


Richard Best Pencil Co. has ap 
pointed HAROLD MAGIDSON sales 
representative for the northeastern 
territory, covering New England 
a upper New York State. Mr 
Magidson resides at 81 Moraine 
St., Jamaica Plain, Mass. His phone 


is IA 2-8736 





Harold Magidson 





HAROLD DONAHUE has been ap- 
pointed by the Arc Co., Inc., e~. 
manufacturers platemaking 
equipment, arc lamps and acces ~~ 
sories, aS factory representative to 





The new re- 
ional office, assisting nuArc deal 
rs, is located at 330 E. Washing 
ton Blvd., Los Angeles 15, Calif 





a" 


Harold Donahue 


ROBERT S. CONYBEARE has been named to the newly 
created position of director of product lanning 
rket development for Rubbermaid, In 
Conybear¢ wh has been vice presid nt in hare 
OA—5 /60 
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Products 


by 
RROUGHS 





Ives are quickly ad- 
t tools, nuts or bolts. 


Borroughs cabi- 
nets are 36” wide 
and are available 
in spring green, 
dark green, gray, 
fall tan and 
brown. 





for you and 
your customers 


When you stock Borroughs metal office furni- 
ture products, your customers are always 
assured peak value for their dollars. And that 
peak value includes quality materials, rugged 
construction, practical styling and functional 
. and for you that means good 
customer relations that ring the cash register 


efficiency . 
every time. Send for full details. 


SWINGING-DOOR CABINETS 


2 heights, 42”, 78’’°— 2 depths, 18”, 24”. Single 
central handle. Doors swing completely open, 78’ 
cabinet in 3 styles—supply, wardrobe, combination. 


SLIDING-DOOR CABINETS 


3 heights, 29’, 42”, 78’—2 depths, 12”, 18’. 
The 29” and 42” models have steel or glass 


sliding doors. 78”’ unit has steel sliding doors. 


Exclusive 








illustrated 
price list. 











BOOKCASES AND 
SUPPLY CABINETS 


4 heights, 29”, 42”, 
78", 84’°—2 depths, 
12’’,18”". The 78” and 
84” cabinets obtain- 
able with open or 
closed backs. 


“MINUTE MAN” RACKS 


Compact—fiexible—easy to assemble 
or transport—designed to fit into 
almost any garment-hanging situation. 
“Wonder Bar” can be re- 
versed to increase hanger capacities. 


“Minute Man” 
hanger bar and 
shelf can be lowered 
for children’s use. 


fe} a -fehifcy, Ss MANUFACTURING COMPANY 


OF KALAMAZOO 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCT 


3004 NORTH BURDICK ST amp 


OMPANY OF 


KALAMAZOO, MICHIGAN 
K 
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''Next time be sure, 
young man... specify 
SUPERDE X!" 


the quality brand for customer 
satisfaction ...more economical 


to use, more profitable to sell 


SUPERDEX 


QUALITY PRODUCTS 


Folders 

Printed Folders 
Pressboard Folders 
Filing Jackets 

Vertical File Guides 
Index Card File Guides 


Index Cards: 3x5, 4x6, 
5x8, 6x9 


Folder Labels 

Fanfold Labels 
Addressing Labels 
Index Tabs 

Index Strips: 6” - 12” 
Gummed Reinforcements 


* * + + + 


* + + + + 


THE WARSHAW MFG. CO., INC. 


ONE OF AMERICA’S LARGEST MANUFACTURERS 
OF FILE FOLDERS AND ALLIED PRODUCTS 


1 MAIN STREET © BROOKLYN 1, N.Y. 


OA—5 /60 











Xe ber 


or 
al 
ll 


— 








s for I Plastic, Inc., St. Louis, 
j-a-half 1 Rubbermaid April 
D ALD E. NOBLI president 


with 


planning and mark 


Bouton's Shows New 
Quarters to Public 


remonies Dy 


lr We! hown to the public dur 
Spring Valley, N.Y 
R 1t¢ 4 IS Ro kland ( 


siness machines, 


writer | . 
WritCr Saics and Ser 





SPLAY SPA‘ One of 12 indiv 
T ft t +g at Teet f 
| S \ ey, N. Y. (Stock 
' as — Co — a ol 
. L two-story mn, with glass and alt 
ss S tower, has added 9.000 
torage area, 12 complet 
| 
for office sup 
' i S 
' 
| 3 irl River, N.Y oO 
: ‘ \ i st c I 5 


Garvey Opens New Offices 


( inuftacturer ol pr 
has announced the 


lities. In Jackson 


Flagler St. and in To 
i Wellington St., W 
expansio 
é (sar 
; go ( | [we 
( Dallas, to suppl 
Los Angeles, New ¥ 
( A rg 5 ( 
g w on 
St. | M 
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Rubbermaid 


d velopment of ne 


1 modernized quart 





Mo.. the past 


1 @ 
DAY 
FREE TRIA 


act ording 


he will be 


cet testing of » as 
w markets, ¥ 


M ivyor John 


Bou 
ng three-day 
+ | , 
y Ss largest 


IT! furniture 


THE 

WORLD'S 

FINEST 

ee 0 ee ee ee ee 
PENCIL SHARPENER! 





Here’s a sharpened tip for you that will 
make a very telling point: the ELECTRO 
POINTER is the biggest office efficiency 
innovation since automatic computing ma- 
.and if you 


displays 
cc a ided to 
Photo) 


iminum front 


square feet of chines. Try it for 30 days.. 


office set 9 i 

valk don’t agree, send it back...no charge... 

fr wa in 
no obligation. 

in 1946, 


Ww has 


STILE-CRAFT Manufacturer's, Inc. 
1825 Macklind St. Lowis 10, Mo. 


Prove your point! Send me an ELECTRO POINTER for « 
30 Day Free Trial. Then bill me $32.95 plus texes and 
shipping, if | decide to keep it. 


cs * YOUR NAME 
b lv equi} 
5 OF two FIRM NAME 
Fla . the 
Ontario, ADDRESS 
this CITY STATE 
es from a eee ——————————e— 
led it 





STILE-CRAFT 


an MANUFACTURERS, ING. 
1825 MACKLIND ¢ ST. LOUIS 10, MO. 
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FOIL TRIO 
ROLL BOXES 


NEW GIFT WRAP 
FOUR ROLL BOXES 







GIFT WRAP ROLLS 
IN CORNER 

WINDOW CUTTER 
S BOXES 






TISSUE FOLDS IN 
WHITE OR COLORS 








PLAIN OR PRINTED 
SINGLE ROLL GIFT WRAPS 





-_—oo oe 








7 Tuttle Xmas Gift Wraps, » 
theyre like | 





. man — 
\ é trom PROFITville/ 






GIFT WRAP 
PACKET FOLDS 
IN PAPER 
OR TISSUE 










Dig these 
“Money - Making” 


CHRISTMAS 
TABLE SETTINGS! 





Tuttle Tableware Ensembles in gay and 
exciting Holiday patterns for Christmas 
parties, family get-togethers and other Yule- 
tide gatherings feature heavy wet-strength 
Table Covers, Luncheon and Cocktail 
Napkins, Plates and handle Cups. 
Man O'Man what a line! Matched 
Ensembles for other ‘Special Event 
days dig you a mean PROFIT 
DAILY thru-out the year. 


a0tme, 
Paper Joods 


TUTTLE PRESS COMPANY 


Spark up your holiday 
store wrapping with 
gay, colorful Tuttle 
Counter Rolls, Sheets 
and Matching Bags. 
Write for samples. 


APPLETON © WISCONSIN 





NEW YORK: 1123 Broodwoy 
Phone: ORegon 5.8590 


CHICAGO: 20 North Wacker Drive 
Phone: CEntral 6-7013 
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Deaths 


Jess M. Beck, 


75, former president of Western 
Bank & Office Supply Co. in Okla- 
homa City, Okla., died March 21 
in Mercy Hospital. He had been in 
ill health following a stroke six 
yc irs ago. 

Beck, a native of Quincy, Kan 
was president of Wesbanco from 
about 1934 until November 1954, 
when he became chairman of the 





board, and remained in that position until selling his 
controlling interest in November, 1956, to Vincent V 
(Val) Messer of Kansas City. 

The decedent started his career in 1900 with the Fort 
Scott Tribune, progressing through the Stat Capital 
Printing Co., Guthrie. In 1910, he became traveling 
representative of Dorsey Printing & Offi Supply of 
Dallas, Tex., headquartering in El Reno, Okla., for 
16 years. He bought an interest in Western Bank & Of 
fice Supply in 1925 and moved to Oklahoma City in 
1926. He traveled the Southwest for Wesbanco for four 
years before taking an inside position He spent 2y 
years in service with the firm before moving to th 
position of board chairman. 

Survivors include his widow, Nina; two daughters, 
Harriett, at home, and Mrs. A. J. Woodward, Oklahoma 
City; a brother, J. R. Beck, Springtheld, Mo.; a sister, 
Mrs. Ed Wilson, Fort Smith, Ark.; 
dren, Sally and David Woodward. The Beck's only son, 
R. Andrew, died in 1934. 


and two grandchil 


Arthur Wishengrad, 


the remaining founder and co-owner of New Jersey Of 
fice Supply Co., Newark, N. Bie died on February 29 
at the age of 54. Death came at the Jewish Memorial 
Hospital in New York City where he had undergon 
surgery 

The business was founded more than 30 years ago 
by Mr. Wishengrad and Ed Mack, the latter dying in 
June of 1954 Operation of the firm will continue with 
no changes in management under the control of the re 
maining partner, Gerald Weiner. 

Immediate survivors are the widow, Rae; a son, Alan 
daughter, Mrs. Ruth Chailklin, his mother, three broth 


ers and two grandchildren 


Frank Howard Thacker, 


57, executive assistant to the president of Everett Wad 
dey & Co., Richmond, Va., died March 21. He had been 
associated with the firm almost 35 years and was named 


e National 


Stationery & Office Equipment Association. His widow 


national salesman of the year in 1959 by th 


and a brother survive 


Lewis Buxbaum, 


37, president of Office Interiors, Fort Wayne, Ind., 
died February 20 following surgery. A native of Akron, 
Ohio, he moved to Canton, Ohio, in 1948, and later to 
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$680 Yearly Sales from °57 Inventory! 


SENTRY” DEALERS’ AVERAGE GROSS 
IS 12 TIMES THEIR INVESTMENT! 
















You don’t have to be big or tie up a lot of capital to make 
money with SENTRY SAFES. Last year the average 
Sentry dealer enjoyed once-a-month turnover... grossed 
$680 ... yet invested only $57. A floor model does the 
trick, because SENTRY drop ships to order. 


BEAT COMPETITION—MAKE FULL PROFIT 


SENTRYS sell for less than half as much as average com- 
petitive safes, yet return you full profit. That means vol- 


Model S-3 U.L. “C" Lebel Sentry. Big-safe ume sales .. . a chance to cash in on the virtually un- 

features include Vermiculite insulation, 

heavy all-welded construction, built-in 3- tapped market of householders, farmers, professional 

number combination lock, heavy du bank men and small businessmen who need the fire and theft 

Dimensions: Ounside-2414"a1 7¥4"ut FA protection they can afford with a SENTRY. Write for New SENTRY 

Inside—15"x12"x13 340 cu. in.) Weight details. IN-FLOOR SAFE 

24 Ds . . " 
Suggested List $79.95 i i Designed to be installed in 

New SENTRY Theff-Resistive  <oncr's."gor,0r block. Steel 


Model S-8 Sentry —Sam« bove, bur 15 

x . 53 cu Weight: 340lbs 
Suggested List $119.95 

Model S-C Safe-and-Cabinet Sentry. 

Excl t Mahogany walnut or blond 





protects safe from dust, traf- 
WALL SAFE fhe. 3-number combination 
’ lock cannot be “punch 
Quickly and easily installed between 16” Dimensions Ourside— 1644" 


: : J *; Inside—12" x 8” 

cunt dels dee aaitens ane” 6 bats studs (or in concrete wall or floor). New wo -% 63 Ibs. Solves ov . 

2 ynceals Model S-3 safe—makes 3-number combination lock, “E-Z Read night security problems of 

nendesene oni talfe, alehe ena. TV task dial. Dimensions: Outside—7" x 11” x —s many businesses. Unmatched 
14”; Inside—6” x 10% x 13”. Mounting value. $ 

Suggested List $119.95 panel—16'4"” x 11”. Asbestos lined in- Suggested List $57.50 

Model S-1 Sentry. New, budget - priced terior. Weight: 26 Ibs. Also available with inner 


key-lock compartment and 


Suggested List $36.75 deposit slot. 


with t f ires and con 
f §-3. D ns: Outside 


; l x 14 1¢ 7 an" © 


5 Ibs 


Suggested List $69.95 Gy JOHN D. BRUSH & CO., Inc. 563 West Ave., Rochester 11, N.Y. 


Sacemacter PUTS EXTRA SALES IN YOUR CASH REGISTER! 


—— SED =a 
en ne Se 


—— ut, aa” —— ne 
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ry es eres. 
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This modular gondola system shows and sells a complete line of office supplies e 


iamond-perforated, easily adjustable metal shelves e Easily adaptable to different 
handise e Easily changed-over for special sales, seasonal promotion 


REFLECTOR HARDWARE CORP. 
Dept. OA-5 

1400 NORTH 25th AVE 

MELROSE PARK, ILL 


Gentlemen: Please send me your 


Write for complete details. Mail coupon today! 
CURRENT SPACEMASTER CATALOGS. 


REFLECTOR HARDWARE CORP. Name... : ca Position 
NEW YORK OFFICE MAIN OFFICE, FACTORY PACIFIC COAST OFFICE Firm Name 
AND SHOWROOM AND SHOWROOM AND SHOWROOM address. 
W. 34th ST 1400 N. 25th AVE 851 S. LOS ANGELES ST 
Tt re LIC NEW YORK 1. N.Y. MELROSE PARK, ILL. LOS ANGELES 14, CALIF City Zone State 
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Hluminum 


COAT and HAT RACKS 













Styled to harmonize with fine ap- 
pointments, these smart wardrobe 
units are quality built of closed-end 
aluminum tubes rigidly held in cast 
aluminum brackets. Permanently 
beautiful in “clear’’ or “‘gold”’ an- 
odized finishes. Mount at any height, 
on any wall — singly, end-to-end or 
in tiers, to give any desired capacity. 
Brackets adjustable to exact centers. 
Come in lengths by the even foot 
up to and including 8 feet. 


Write for Bulletin DL 13 






3 BASIC SHELVES 





Shelf No. 21 

has full length Hanger 
Rail extending 11-5/8" 
from wall. 









Shelf No. 31 
has staggered, diecast, anchor- 
style coat hooks instead of Coat 
hanger rail. 


Packaged— Ready to put up 
es e box va 


Vogel-Peterson Co. 


RT. 83 and MADISON ST. © ELMHURST, ILLINOIS 
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Fort Wayne where he opened his business only a short 
time ago. In Canton, he was active in civic, cultural, and 
religious organizations, serving as a director of Aultman 
Hospital, president of the Jewish Centers, and a director 
of the United Fund 

He was a member of the Achduth Vesholom Congre- 
gation in Fort Wayne and was serving on the building 
committee for a new temple. He was also a director of 
the Fort Wayne Jewish Federation. 

His widow, Carolyn W.; two sons, Edward and Al 
bert, both at home; his parents, Mr. and Mrs. Albert 
Buxbaum, Canton, and a sister, Mrs. Leonard Narens, 


Canton, survive 


Mrs. Nannie A. McCollum, 


78, a partner in the McCollum Typewriter Exchange 
Co., with outlets at 229 N. Delaware, Indianapolis, and 
in Bloomington, Ind., died February 18 in Indianapolis 

Survivors include a daughter, Helen M. Lukenbill, 
Indianapolis; son, James P. McCollum, Spencer, Ind.; 
sister, Susie A. Riddle, Indianapolis, two grandchildren, 
and three great grandchildren. She had lived in Indian- 


apolis for 35 years 


Everett B. Hollands, 


53, salesman for Duplicating Products Co., in Syracuse, 
N.Y., died March 24. He had been with the Duplicat 
ing firm since 1953. He joined A. B. Dick Co. 20 years 
ago and first covered the Hornell and Elmira, N.Y. ter- 


ritories 


Window Display Features Lindy Pens 









SCHWABACHER-FREY of San Francisco, Calif. recently fea- 


tured a Lindy ball point pen and refill window tying in with a 


full page Lindy dealer ad in the San Francisco Examiner during 
back-to-school week. Constant promotion of the line is declared 
by Schwabacher-Frey to have stepped up sales 
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and for the home. —s Apsco 
CHICAGO 


APSCO PRODUCTS, INC. 
Mailing Address P.O. Box 840, Beverly Hills, California (00-0) 


Send for the NEW free Catalog “”" 


ADDRESS 
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Executive Posture Chair 


FOR SMART GOOD LOOKS... . FOR 
UTMOST COMFORT ... 


Seng Action Controls 


FFICES new and old 
are being styled up 
to meet today’s exacting 
requirements. And work- 
ers, from top executives 
to stenographers, have 
learned that office chairs 
are the most important 
ones in their lives from 
the standpoint of com- 
fort and firm support. 
You can meet both 
needs, build good will 
and step up sales by rec- 
ommending Seng Action 
Controls. They suit any 
style; they offer the sup- 
port and comfort that re- 
duce fatigue and increase 
efficiency. Basic models include the Syncro-Tilt for 
executive posture chairs. Style P for secretarial 
posture chairs, Styles V and G for regular tilting 
chairs with or without arms. 


Danish Modern 
Office Chair 


Seng advanced engineering and design include 
such features as life-time Nylon bushings and 
bearings, easy-to-adjust height and tension con- 
trols. Seng workmanship assures satisfaction. 


THE SENG COMPANY 


Chieago and Los Angeles 
General Office: 1450 N. Dayton St., Chicago 22 
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SELL CHAIRS WITH 


Dates to Remember 


May 16-18—Stationery & Office Equipment Guild of 
Canada annual convention, Royal York Hotel, To- 
ronto, Ontario 


July 10-13—National Office Machine Dealers Asso- 
ciation convention and exhibit, Coronado Hotel, 
Coronado, Calif 


September 14-18—National Business Forms Associ- 
ates 15th annual conference, Chase-Park Plaza Hotel, 
St. Louis, Mo 


September 24-28—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, ( hicago 


October 15-16—-East Coast Regional Office Machine 


Dealers Association convention, Galen Hall, Werners- 


ville, Pa 


October 15-18—Eastern Commercial Stationery Show, 
New York Trade Show Building, New York City. 


November 4-6—NOFA Western Area Conference and 
Exhibit, Jack Tar Hotel, San Francisco, Calit 


NSOEA District Meetings 


District Location Date 
5 French Lick Sheraton April 29-30 
French Lick, Ind. 
8 Western Hills Lodge May 5-6 


Sequoyah State Park 
Wagoner, Okla. 


ll Davenport Hotel May 9-10 
Spokane, Wash. 

12 Holiday Hotel May 13-14 
Reno, Nev. 

14 Miramar Hotel May 16-17 
Santa Barbara, Calif. 

10 Denver Hilton Hotel May 20-21 
Denver, Col. 

6 Lake Lawn Lodge May 22-24 
Delavan, Wis. . 

9 Shamrock-Hilton May 26-27 
Houston, Tex. 
Hotel St. Paul June 5-7 
St. Paul, Minn. 
Hotel Sagamore June 10-11 


Lake George 


Bolton Landing, N. Y 


13 Hotel Concord June 13-14 
Kiamesha Lake, N. Y 
3 Galen Hall June 20-21 
Wernersville, Pa 
Equinox House July 1-2 
Manchester, Vt. 
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Distinguished 
EXECUTIVE 
SURROUNDINGS 






Economical 


ENOUGH FOR 
DEPARTMENTAL 
AND SECRETARIAL 

OFFICES 


 —— 


H-O-N “MILLION LINE” DESKS AND CREDENZAS have 
colorful, textured vinyl clad drawer fronts and panels. 
These units possess modular versatility for varied 
purposes and arrangements. H-O-N desks add dignity 

to the executive office, yet the moderate prices 


make them economically desirable for departmental and 


secretarial office uses. The H-O-N Co., Muscatine, lowa. 








E EQUIPMENT 
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Have you told your Customers 


Save TIRES 329 









Retailers are finding Reyburn's time-saving specialties 
shown here are real ‘“Sales-Sizzlers.'' These items are self- 
selling when prominently displayed, and are universally 
used hy businessmen, students and practically everyone 
Get your share of the sales and profits 











Manifold Inventory Tag 
Manila stock with white bond sheet 
and carbon attached. Tag and bond 









of one-time carbon. Invalu- 





i able for businesses ir- ‘ 
| around note ing lerge quantities ofpisin \ a sheet printed black ink and duphi- 
‘ labels cate in red 1 to S000 


THE REYBURN MANUFACTURING CO., INC. 


16th & INDIANA AVE., PHILADELPHIA, PA. * ROYERSFORD, PA. 


WAREHOUSES 4048 POLK STREET, CHICAGO ILLINOIS 9o01 WwW VICKERY BLVD... FORT WORTH TEXAS 


REPLOGLE’S ILLUMINATED 


— Promotionally Priced— 


Here’s an amazing break-through in firm plastic globe technology 
that enables us to offer two exciting new, illuminated Globes, 
unbelievably low priced. Our new DURA-GLOBE* is light in 
weight yet fantastically strong. Its brilliant map coloring is per- 





*in populer 10 and . . ; ' 

12-inch sizes manently retained . . . easily cleaned. Yes, we have priced our 
DURA-GLOBE to give you the most salable illuminated globes on the 
market today ... they absolutely defy comparison. 











On Display At 





Also New —c complete line of our famous STEREO RELIEF 
; , NEW YORK 
globes with mountains and valleys in actual raised relief. Gyro- 
matic, Floor, Desk, and Pull-Down models open up rich new STATIONERY SHOW 
sales opportunities for you. May 15-20 
ROOM 643 
Write For Catalog, Prices, and Free Selling Aids. HOTEL NEW YORKER 











REPLOGLIE GLeBES INCORPORATED 


1901 N. Narragansett Avenue, Chicago 39, Illinois 
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4th District Notes 


R. £. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Lake Worth Office Supply, Lake 
Worth, Fla., has been sold to M. 
L. RusseLt and the name will be 
changed to Russell's Lake Worth 
Office Supply. Trupy “VAN” Is- 
— rENDAL, former assistant manager, 
will move up to manager. 

When it comes to running a one- 

man business machine and office 
equipment show, FLEMING TALMAN, Talman’s Office 
Supply, Asheville, N. C., will take a back seat from ng 
man. Personal invitations were sent to approximately 
100 of Asheville’s top executives and business people 
for cocktails, dinner and a pre-showing on February 26 
at the Battery Park Hotel. This was Thursday evening. 

Then on Friday, a “girl Friday’ day was held for all 
the secretaries on the mailing list. Approximately 500 
In addition, invitations went to 





invitations were sent. 
3500 firms on the mailing list, backed up by 150 inches 
of newspaper advertising. This was for Friday and Sat- 
urday 

The idea was to get the people in the entire area to 
think about office furniture and machines and then get 
‘em in to look at the latest available. Several manufac- 
turers sent their representatives to assist. The following 
Myrtle Desk, Alma Desk, Steelcase, 
General Fireproofing, Ditto, Verifax, Burroughs cash 
register, Stenorette, Gestetner, Olympia typewriter, Add- 
X, Adler electric typewriter and Action inter-com sys- 
tems. Several nice sales to firms never before sold at- 


tested 


lines were shown 


to the success of this huge effort. 

Early in April of last year Epps Printing Co., Newton, 
N. C., held a grand opening of the completely remodeled 
store and this year the 35th anniversary was observed 
on April 8th and 9th 

]. S. (Jor) Epps says that the new store has resulted 
in a tripling of business, which speaks mighty well of 
what a modern store can do as well as the nice job Joe 
has done in promoting office supplies whereas before 

the leading item of trade. Congratulations 

Joe—triple it again this year and I'll personally wash 
vour first Cadilla 


printing was tl 


To say that the third annual Bainbridge-Southern, 


Inc. Sales Clinic and Business Show was a success would 
be putting it very mildly. It was a howling success. The 
only non-cooperating factor was the weather it had 
done everything but co-operate in the past several weeks, 

luding the f snow in Charleston in over 15 years 
sO put the flowers behind schedule three weeks. 

Eighteen well-attended booths were set up by the 
\ s manufacturers and manned by themselves or 
tl represent Traftic was almost continuous 
f ne until on Friday and then again after the 

2 was O 1 Saturday. 

Total attendas was 142 with 42 manufacturers and 
their representatives and 100 dealers and their sales 
f Dealers were so lavish in their praise that plans 
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© 18-Gouge electrically seam-weld- 
ed tubulor steel frames 


® Large, comfortable seats — 15%," 
wide x 16° deep 


® Curved, correct postured backrest 
— 8%," deep for full support 


®@ Tubulor steel leg braces, extra 
strong seat hinges 


@ Non-marring Super Dylan feet 
over steel dome glides 
*@ Steel, Wood or 


Upholstered seat 
models 







No. 901-E 
STEEL SEAT 


Especially designed to 
provide outstanding quality 
seating for economy budgets 


Study the structural details of these 
“economy buy” chairs closely, for 

few folding chairs offer so much for so 
little. Here’s comfort and durability 
you'd expect to find only in chairs 
costing much more. For example, these 
chairs have an extra large seat and 
backrest comparable to the finest chairs 
in our line. In addition, they feature 
one-motion simplified opening and closing 
and fold flat to frame thickness for 
compact storage. Select the model you 
want, then compare it with competitively 
priced chairs — You'll quickly realize 
it's the quality buy of the low price, 
economy field and one that will provide 
many years of seating satisfaction. 


No. 902-E 
HAROWOOD SEAT 





No. 903-E 
UPHOLSTERED SEAT 





Yew! TABLET ARM CHAIR 


Unusually strong and sturdy 
with tablet arm rigidly 
mounted on tubvlar 


Demountable 
CHAIR TRUCKS 


Seven stondard sizes 






hold both X-ond Y-type support — 
choirs — upright or outomotically 
horizontal under-stage raises or 


lowers when 
choir is opened or 
closed. 7-Ply tablet 
arm faced with natural 
birch or maple — 
or plastic lominote. 
Safety designed for 
non-tipping, and to 
eliminate pinching +/ 


models. Demountable 
ends ond chon-angle 
frames permit empty 
truck stocking 
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METAL PRODUCTS @ GREEN BAY © WISCONSIN 
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puts EFFriIiciEncy 
into the 
office routine 


wood card files wood desk trays 


write today for catalog and prices on our complete 
line of filing accessories in wood, metal, paper 
MANUFACTURING 


‘ COMPANY 


29031 Wentworth Ave. Chicago 16, fl. 


Vhe Lime... & 
that makes things Easy ts Find 








NEW! All Purpose 14%” PAPER CUTTER 
SAFE... ACCURATE... STURDY...EASY TO OPERATE 


At a Sensational Price 


Only $139 50 List 














HEAVY DUTY 
PAPER PRESS 


FULL WIDTH 
ADJUSTABLE 
BACK GAUGE 
CUTS 11%” 
THICKNESS 


PORTABLE 


NO STAND 


REQUIRED 
NICKEL-PLATED 


1 ART 
AUTOMATIC OPERATING PARTS 
SAFETY DEVICE 


DEALERS . . . HERE'S a MONEY MAKER for YOU! Sales of the 
NEW HOMS M14 All Purpose Paper Cutter are moving up so 
fast we've increased production to meet demands. Beautifully 
designed, precision engineered and with many features matched 
only in higher priced cutters the sensationally priced HOMS 
M14 is a substantial profit opportunity for you. Here are some 


of your prospects: Business and Industry * Stationers 
Advertising Agencies * Banks + Colleges * Schools * Hospitals 
insurance Companies «+ All Types of Printers * Photo Finishers 














PHONE, WIRE or WRITE TODAY PTTTS 2 L@), bet Te 
for full information on the M14 and 1314 ROLLINS ROAD 
maey ether HOMS Office Products. PITT ae eer 


sneer erwrwr = = 
WHEN ANSWERING THIS AD PLEASE ADDRESS DEP’T OA, ABOVE ADDRESS 
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for the next one are already in the making. Maybe we 
can have better luck next year catching the flowers at 
their fabulous peak. 


Glad to report that there is a scarcity of our folks on 
the ailing list this month. At least I can justly assume 
that there is a scarcity as the one and only report of any- 
body having a bad time was one I dug up myself. PAUL 
DICKENS, News-Reporter Co., Whiteville, N.C., was 
out of commission over four weeks with first the flu, 
then double pneumonia and finished it all off with a re- 
lapse. He finally made it back tho so we hope the “‘bugs’”’ 
will leave you alone for a long time now, Paul 


"Twas nice to run into CHARLIE SIMPSON, Ester- 
brook’s new man in the Carolina area. Having been 
closely allied with the office supply industry for many 
years, Charlie comes well qualified to handle Esterbrook 
requirements. Headquarters in a good town too — 


Greensboro 


The industry lost another of its ‘‘old timers’ on Feb- 
ruary 29 when GiBBs CHESNUT, of Chesnut’s, Gaines- 
ville, Fla., passed away. Gibbs was always in evidence 
at the regionals, as well as the national conventions, and 
we all will miss him and that happy smile 


Understand that GEORGE SLATER left that Miami 
paradise at the Golden Gate for a spell and returned 
to Atlanta for a bit of work on his arm. Will be ex- 
pecting to see you and the arm hitting on all eight come 


next month, George 


INKY’ SANFORD LYDIARD was again the lone “‘held 
contributor this month which accounts for the shortness 
of the column. No tickee—no washee you know. Nuff to 
make a man throw away his washing machine, ain't it? 


All we can do is hope for better days. Bye now 


Graves Retires from Wilson Jones 





Harold Graves (right), Wilson Jones vice-president, is greet 
on occasion of his recent retirement by Herman Finch, chairt 
of WJ's executive mittee, who presents hi with a t 
vision set. A picture of the set is being shown to Graves, wl 
retired after 45 years of service. He was honored by his fellow 
workers with a luncheon at the Gramercy Park Hotel near tl 
WJ New York office where he headquartered for the last 
years 
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CREATED FOR YOUR PROFIT - 
: ee J 4 ipa x Be 








More than a third of a century ago, we here at 
Gregson, learned that only when you, our dis- 
tributors, profit do we profit. From the first line 
on the designer’s board to sealing the shipping 
carton this fact is kept constantly in mind. 


This new 260 Series is definite proof. Square- 
shoulder, manly styling is softened with contour 
curved seats and backs for greatest working 
ease. The warm beauty of solid walnut com- 
bined with leather, plastic or fabric covering 
over full foam rubber cushioning. Cane backs, 
if you like. Soundly and carefully constructed 
to retain their rich beauty and practical utility 
over the years. All at a very reasonable price. 


With chairs like these, you simply cannot avoid 


making money. 





rey-iAet-10), Me Moderately Priced 


MYT s arlene Fine Chairs For More 


hoe Than a Third Century 












OA-—5 /60 171 








a 


eee 


———SS SS 


=} 


Sa - De Rl ie FI er 


Sth District Notes 


PAT PATTERSON, correspondent FUNNY HAT 

3710 Grosvenor Road, Cleveland 18, Ohio MAN That's 
how Peter J. Kap 

The 1960 Fifth District Re- pas, proprietor of 
gional Convention at French Lick, the Madison  Sta- 
Ind. will be in progress as this mg ge 

ros. ae nown to 

issue come off the press — com- Ais. cease. The 
plete details should appear in the and out of the store 


his headgear is an 


next issue of the publication. 
1ld-fashioned 


SPRING IS HERE though 





: ; plug,” “iron hat,” 

at this writing it appears doubtful, Sit i, are 

to say the least. Nevertheless, The burg 

Queen City Travelers announce 
that the annual golf picnic is coming up early in June; 
no details as yet...... The Motor City Travelers are 
holding the annual golf picnic on July 20 at Glen to regional sales manager out of Chicago. Mr. Clark 
Oaks Country Club in Detroit ...... The Cleveland was the first president and a charter member of our 
Chapter will hold their golf party on June 16 at club, and has always been the most active member in 
Sleepy Hollow Country Club, 9445 Brecksville in the organization. He will be in charge of Sheaffer's 
Brecksville, Ohio. Have no word from Indianapolis — retail division men in Illinois, Wisconsin, Minnesota, 


North Dakota, South Dakota, Nebraska, Iowa, Missouri, 
Indiana, Kentucky and Ohio. 


how about it? 


: LAGOE, Capitol Office Supply Co., Lansing, 
ae pe Peay, eee ALAN ARTHUR, sales manager for Rose City Press, 
Mich., has remodeled and modernized his location at nips age A 
. ‘ Charleston, W.Va., serves as baritone soloist for the 
719 E. Grand River Ave. and has doubled the space fg 
Charleston Civic Chorus which presented Haydn's ora- 


5 oO om ( [ree 0 Ma } 13. 
We will sorely miss one of the old standby’s of our _— The Creation” on March 13 
district. C. W. (JACK) CLARK, W. A. Sheaffer Pen Co., CLEVELAND CHAPTER DOINGS: — This chap- 


has received his comeuppance, and has been promoted ter handled their annual project in good style, and do- 


NOW! A BRAND-NEW LINE OF MILTON BRADLEY PAPER TRIMMERS 
TO SPUR SALES FOR YOU! 























EVERY OFFICE in your area is a pros- 
pect for this new line of dependable 
Milton Bradley Paper Trimmers. 
These trimmers give you powerful 
new sales features that assure fast 
turnover, 


NEW AUTO LIFT SAFETY KNIFE 
springs up for use. Permanent-type 
compression lift spring with gentle 
handle action requires very little 
effort to complete the cutting 
stroke. 


NEW CUTTING BLADE. of Koy 
specially treated and finely 


ground tempered steel, the 
blade will retain its keen, 
sharp edge for years. 
Needs no adjusting. 


NEW PERMANENTLY- <7 
ALIGNED RULER AND TABLE Top. 
Always accurate. 


NO INCREASE IN PRICES. 
TO HELP YOU SELL. Hard-hitting 


national consumer advertising starts 
immediately. 


Ask your distrib- 

utor about the 
new Milton Bradley 
Paper Trimmers to- 
day, or write for free 
brochure. 
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GIFT DEPARTMENT Here's merchandising with o flair. Small items ore 
prominently shown on the attractive, glass-shelved island. On the wall rpn, 
large gifts are showcased against a background of antique silver wallpaper. 
The result: customer interest and high profits. 





From the Model Store... NEW IDEAS 
FOR PROFITABLE MERCHANDISING 


Looking for ideas to improve your business, solve your 
problems? Find out how Bulman planning and equip- 
ment can mean more profit to you — how the inherent 
flexibility of Bulman units can reduce your overhead 
and increase your sales. Call the “Man from Bulman”; 
he knows — from experience. Or write for The Bulman 
Story. No cost or obligation either way. 


> 
‘‘Leadership Built on Research and Experience 
in over 36,000 Self-Selection Store Installations’’ 





“mochine island hos a demonstration counter sO customers con test equip- 
Ment. Above the counter, revolving shelves higtJight featured items. 
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STORE EQUIPMENT 








THE BULMAN CORPORATION 
Grand Rapids 2, Michigan 
Offices in principal cities +» Canadian subsidiary 
Buiman of Canada (Store Equipment) Lid., Toronto 
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CONFERENCE TABLES 


by 


Worden of Holland 





Conference Table 
No. 476 


A line of conference or directors room tables embodying 
many style designs to fit all modern decor. A product of 
the highest quality in materials and workmanship. Special 
custom styles. Write for complete illustrated information and 
and literature on our complete line of office furniture. 


the 


HOLLAND 





WORDEN company 


MICHIGAN 





Spacesavers for busy desks 
... the stamps you need are always 
within reach at your fingertips! 


. COSCO 
STANDARD 
CASTOR 
RACKS 








These all-metal racks have attractive 
appearance. Save valuable space on busy 
desks. Each rack consists of a base, exten- 
sion rods, one or more wheels to hold either 
6, 8, 10 or 12 stamps, and a top stud 
Wheels have spring metal clips to hold 
stamps in readiness for instant use. Wheels 
revolve for instant access to any stamp 

Supplied as complete racks, or as parts 
for assembling racks to your individual 
needs. 

All parts are beautifully plated to retain 
their attractive appearance 


_ Cosco 
— TRON 
CASTOR 
RACKS 


obi aaa ve, 





Sturdy, cast metal racks designed to pro- 
vide economical storage of rubber stamps 
on desk or table. Each all-metal rack has 
a base, extension stud, a top and one or 
more wheels which revolve for instant 
access to any stamp, Can be assembled to 
order and are available in 8 practical sizes 


LIBERAL DEALER DISCOUNTS 


esfeeeer eee eee eeae 


ATLAS DESK STAMP RACKS 
| —, i 
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Compact and practical on modern desks! 
There's even a pencil and pen rest! Porta 
ble and lightweight for use anywhere 

Beautiful mahogany finished wood base 
supports plated crossbars and individual 
holders, even when filled to capacity with 
rubber stamps 

Made in two popular sizes. No. 1 for 12 
rubber stamps, No. 2 for 18 rubber stamps 
Mahogany finish is standard. Can also be 
supplied in modern gray finish 


COSCO STANDARD 
STRIP RACKS 





Heavily plated, all-metal strip racks have 
spring clips riveted to flat steel bars 
Each end of bar has a drilled hole for 
attaching the bars to wood or steel. Can 
be mounted on tables, desks, in desk 
drawer r on wall mountings. Made in 
sizes to hold 3, 6, 9 or 12 stamps. Also 
supplied as individual clips without bar 


CONSOLIDATED STAMP MFG. CO., INC. 


* DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y. « TORONTO 
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nated $200.00 on March 17th to the Children’s Ward 
ot Cuyahoga County Hospital in Cleveland 

New traveler club members are CHARLES MuRRAy, Ace 
Fastener Corp. and CARL ANGELLOFF, Carter's Ink 


Co., carbon and ribbon division. 


MOTOR CITY CHAPTER held elections and the 
following were elected: Chairman, PreTE TAayLor, 
Columbia Ribbon & Carbon Mfg. Co., Inc.; vice-chair 
man and treasurer, FRANK GOELET, Associated Station 
ers Supply Co.; secretary, Bop Wess, Victor Safe & 
Equipment; dealer relations, HAL FORAN, Joseph Dixon 
Crucible Co 

M. E. Carlton Co., 125 E. Kearsley St., Flint, Mich., 
has increased its space two and one half times, and has 
rebuilt the present site. The format is self-selection 


PETER TAUBITZ is the owner, and FLOYD THAYER does 


the buying 


ToM MoONarcH, Jr., Office Equipment Co. of 
Owensboro, Ky. announces the appointment of RILEY 
STEITLER as store manager. Mr. Steitler has been with 


the firm for nine years 


NEWTON J. KRUG, assistant to the President of Het 
ring-Hall-Marvin Sate Co., opened an exciting series of 
talks before members and associates of the West Vir 
ginia Office Equipment Dealers Association on March 
5. Mr. Krug’s talk was augmented with a film depicting 
atom and H-bomb tests in a western desert wherein 
safes, vault doors, power stations and other industry 
items were tested for endurance 

The second part of the March 5 meeting was a panel 
discussion, “How Can We Meet the Direct Seller 
FOREST THOMPSON, president of Thompson's, In 
Morgantown, W. Va., and PAuL KEL! 
Spencer Moore Co.. Charleston, W. Va were moder 


manager of S$ 


ators 


Note of appreciation to Bop Wess, Victor Sate & 
Equipment rep out of Detroit, and Bop Looney, Rock 
well-Barnes man out of Cleveland, who will fry to get 
current news your correspondent while it is still 
news. How about some of the other chapters? Let me 
hear from all of you dealers or travelers; all news 
is newsworthy 

LATE NEWS FLASH While this is being written, 
my phone rings, and I am advised that the new officers 
of the Cleveland Chapter are: chairman, BoB LOONEY; 
vice-chairman, WILL VRANEK, Esterbrook Pen Co 
secretary-treasurer, CHARLES MURRAY, Ace Fastener 
Corp 


SEE YOU ALL AT FRENCH LICK April 28-30th 


Smokador Announces Lamp Winners 
Winners of the Lamp-a-Day contest at recent NOFA 


convention in Atlantic City are announced as follows by 
Smokador Manufacturing Co., Inc 

First day—Smp Levin, Silver Stationery Co., New 
York City 

Second day—A. RoBertT DoucG.Lass, Brooklyn Desk 
Co., Brooklyn, N.Y 


Third day 


Ottawa, Canada 


DONALD H. EvANs, Evans & Kert, Ltd 
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“STEP-UP 


TURNOVER 
with this 


149% 


ELECTRIC 


There’s at least $54.00 profit every time one of your 
customers says “Yes!” to a new eons Gatherette 
Collator. And, with the portable electric Gatherette, 
the selling comes easy. 


SELL THE SAVINGS! 


Aside from its attractive price, there are sales fea- 
tures galore. First: time savings. With the Gather- 
ette one girl assembles duplicated sheets into sets 
where before it took three. No time waste, no 
drudge! 


SELL THE VERSATILITY! 


Effortlessly, the Gatherette handles standard 8%” 
x 11” sheets of bond and mimeo paper, as well as 
certain types of tissue, onionskin and carbon. 


SELL THE CONVENIENCE! 


Now, all collating can be done at the flip of a switch 
while any secretary or clerk is seated comfortably 
at her desk. And when she’s finished, the light- 
weight and compact Gatherette is no trouble to put 
away. 


So, why not consider handling the brand known as 
the leader in the field . . . the brand backed by con- 
tinuous national advertising and publicity in over 
100 magazines reaching your customers. Clip out 
and mail the coupon right now — it’s the first step 
to new profit for you! 


THOMAS COLLATORS Ince. 


* (Prices F.0.B. Springfield, N. J. — Slightly higher Denver and West) 
eaeiaine acai i MAIL TODAY FOR QUICK SERVICE! ~-~----"""5 


THOMAS COLLATORS INC. © Dept. C1 © 100 Church Street, New York 7, N.Y. 
Yes, I'm interested... 
_Send me more information. 
._Send me a demonstrator and invoice me for $95.50. 
.Send me three units and invoice me at $90.00 each. 


Name SS —— 
(PLEASE PRINT) 
a a 


ST ae. ae 7 Pe a 





City - ——— lS —a 


THOMAS COLLATOR”’ 


Appealing price only one of its strong selling points for you! 
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--- Symbol of Quality 






ENLARGE Your Office Furniture Sales! 





Designed to 





Complete line of fie 
upholstered furniture for the 




















#7461 Sofa : Lyi 
executive office... lounge, lobby 
and reception area... home 
hiemann inc. 
A FINE NAME IN FURNITURE FOR OVER ONE HUNDRED YEAR FACTORY & 9M: 469 E. OHIO ST. AT LAKE SHORE DRI VE, CHICAGO 11 








modern steelerafit... 






SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip control follower block 
Symphonic, lusterous, permanent finishes of olive green 
or modern grey 

Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 


Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzled on how to turn shoppers into customers? . . . Then feature MODERN STEELCRAFT—the profit mak- 
ing line. Made by a company specializing in files for over - half a century. Built with features that clinch sales 
and priced to give your customers maximum value . . . not to mention maximum profit for you. 


Write for new 1960 catalogue showing our full VISIT us AT THE NEW YORK 
line of easy selling, high profit office furniture. STATIONERY SHOW, HOTEL 
NEW YORKER ROOM 646 
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modern steelcraft inc. 






2973 Cropsey Ave.- B’klyn.14,N.Y. 
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6th District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill. 


Follow th rowd to Lake Lawn Lodge, Delavan, 
W the site of 6th District's 1960 meeting, May 22, 
1. This is shaping up to be one of the 
Shows on Earth xcuse me, Mr. Barnum. 

Starting Sunday, May 22 at 2 P.M. is Sell-o-Rama, a 
sales rally with a twist, sponsored by Great Lakes Trav- 
elers Club Manuta 


Greatest 


turers and travelers will set up small 


exhib ibles sh ng a few items in their line. The ex- 
hibits will be op trom 2 to 4 P.M., after which, a 
pre » by lynamic speaker, Dr. G. HERBERT 
TRI 

Dealers, invit | of your salespeople to attend the 
Su fternoon session at NO COST TO THEM, if 
you are registered for the entire three-day convention. 


They are also invited to attend the Sunday evening fes- 
tivities, an old-fashioned swim suit contest and splash 


There will also be dancing afterwards 


Monday morning, the business sessions begin. They 
will continue until 30 P.M., then the rest of the after- 
noon will be free for you to do with whatever you like, 
likewise on Tuesday. Monday evening, Silver Dollar 
Casino and dats Tuesday evening, GLTC House of 
Fr iship and the | anquet 

This convention can be a real success, and the only 
w in | omplished is by everyone attending 
al 1 ding upon the next person. Let's all show 
ou w governor, BILL GuELzow, that we are behind 
h %.H worked very hard on this thing since 
ik nths ago 

( Lak I rs Club golf tournaments have 
[ 

North Sid Thursday, June 9, Itasca Country 
Clul 
South Sid Thursday, August 4, Cog Hill Golf 
{ rs 
Milwauhk Friday, September 9, Tuckaway 
( ( 
I R KRUMWIEDE, of E. Krumwiede & Assoc., has 
$100 rize for anyone shooting a hole-in- 
O1 t any of the GLTC golf tourneys. That could be 
few of the boys practicing so 
ilig tly on th nks, lately Look out, Mr. Krum- 
wiede, we may up with some ‘pros’ before June 
Ci il Stationery Co., Chicago, is now 
Ww management. SAUL HuRTIG, owner for the 


past decade, sold his interest to HAROLD P. GouLD and 
with Wilson-Jones Co. To you, 


H 1 Roy, best of luck in your new venture, and 
Saul, good k on whatever you may choose to 

1 W 
‘4 rt Hancock & Co., stationers located in ‘ hicago s 
I for more than 40 years, recently moved their of- 
5 1 stock i09 N. Clybourn St., on the north 
side of the city. CHUCK SIEGEL, part owner and manager 
nery firm, tells me the move into the highly 
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PORTABLE 
LIQUID 
DUPLICATOR 


LIQUID 
DUPLICATOR 
SUPPLIES 


Here's a spirit process duplicator that's easy to sell 
with a simple demonstration to: 
CLUBS CHURCHES 
TEACHERS BUSINESSES 


It's portable (comes in its own carrying case) and 
quality built for years of trouble free operation. 


e NO GELATINS « NO STENCILS « NO INK 


Letter Size Only $3750 Legal Size Only $4450 


Including Supplies 


MASTER LIQUID DUPLICATOR SUPPLIES are a steady 
source of repeat business month after month ... 
keep customers coming back to your store. 


NATIONALLY ADVERTISED IN LEAD- | 
ING OFFICE, CHURCH, SCHOOL | 
AND FRATERNAL PUBLICATIONS ! 


I 
| 
! 
‘“ ’ —- 
ATTRACTIVE DEALER DISCOUNTS 


WRITE TODAY FOR COMPLETE INFORMATION 





itl Alliite 


COMPANY 


6500 OA West icke Street Minneapolis 26, Minnesote 


177 








ios ae 


| 
{ 
















Counsel your customers to save money 
and pencil-sharpening time: 
Switch to All-Rite Office Pens! 


WW Fite. 





COSMOPOLITAN — 


642” long, pocket/desk mode! 
with cap and adjustable clip. 


turquoise, gold, brown, lavender 





Compact 1 Dozen Boxes 


Eight ink colors: Biue, red, green, 


#1460: Utility Pen — Medium line -39¢ ea. [7 
#F1460: Auditors Pen - Extra fine line - 49¢ ea. 
#F1467: Steno Pen - Extra fine line -49¢ ea. 


black 


A 
/ 
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Se 


AbPFrite AUDITORS FINE POINT F1460 


divinities 
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Four ink colors: Bive 
(Barrel color denotes ink color 


OFFICE-RITER 


6%” long desk model: Without cap and clip. 
Hexagonal barrel prevents rolling 


red, green, black 





#52: Medium Line Pen — 29¢ ea. 
#522: Extra Fine Line Pen — 39¢ ea. 
Compact 1 Dozen Boxes 








hI 


>] “A PEN FOR EVERY PURPOSE” 
 |ALL-RITE PEN, INC. 


HACKENSACK, NEW JERSEY 





industrial district should be great for future business 


Those cigars that ART HUTCHISON, Geyer-McAllister 
Publications, handed out in March were on an auspicious 
occasion. His wife presented him with a bouncing baby 
girl, the first one, after having two boys. Art’s buttons 


are really popping 


Ray J. EICHENLAUB, Service Steel Products, recently 
celebrated his 42d anniversary in the business. Congrat- 
ulations, Ray J., and may the next 42 years be as pros 
perous as those just completed. 


Congratulations to Horder’s Stationery Stores, Chi- 
cago, and BYRON JOHNSON, Kankakee, IIl., on being 
awarded Certificates of Distinction in the Brand Names 
Retailer-of-the-Year contest, office equipment and sta 
tionery stores category. We are proud that two of the 
five winners are from the 6th District. 


Our deepest sympathy to JEss SUTTON, Woodbury 
Book Store, Danville, Ill, on the loss of his daughter. 
Also condolences to Dick SINGER, manufacturers’ rep 


resentative, on the death of his mother. 


Nold’s well known stationery store, held grand open- 
ing on March 4-5 at a new location, 7522 W. 63rd St., 
Argo, Ill. Good luck, ViRGINIA « GEORGE JONES, at 


your new site 


Understand our past governor, BoB HEDBERG, Mo- 
line, Ill., was rushed to the hospital for an emergency 
appendectomy. He returned home April 3 and had a 
couple of weeks recuperation ahead before getting back 


to the store. 


Our good friend BEN PoWELL, A. W. Faber-Castell 
Pencil Co., is looking forward to the 200th year of his 
company. Understand Ben and Rose are aiming to go to 
Germany for the festivities next year. 


New Uniforms Give Lift at J. K. Gill's 





Elevator operators at the J. K. Gill Co., Portland, Ore. have 
been furnished with new uniforms. The uniforms are stylish 
gray with white trim and incorporate the store’s new insignia 
in its green and gold colors. Officials say they have received 
many favorable comments on the outfits which lend a business 


like aspect to the store 
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...Dealers who'd like to learn 
how easy it is to sell the 8000 
line of R.C. Allen Cash Regis- 
ters...the fastest indication cash 
registers on the market, that sell 


for LESS than any competitive 


make with com parable features. 


i, 
@ 42A.C.Allen 


Business Machines, Inc. 


680 FRONT AVENUE, N. W. @ GRAND RAPIDS, MICHIGAN 





ADDRESS 
Adding Machines ¢ Bookkeeping Machines « Cash Registers « Typewriters « 
Safes and Files ¢ Carbon Paper and Ribbons « Precision Aircraft Instruments 
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New Display Card 


Makes Cado-markers 
easier to see, easier to sell! 


Sell customers the best! U. S. Testing Laboratory has 
proved that an 89¢ Cado-marker writes 62% longer 
than a $1.35 competitive marker! Up to 139 feet more. 
Satisfaction assures repeat sales. Stock up now with 
Cado-markers on new feature-packed display cards 
that sell themselves. Racks available upon request. 


CUSHMAN & DENISON MFG. CO. 
CARLSTADT, NEW JERSEY 


A SUBSIDIARY OF THE ESTERBROOK PEN COMPANY 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801/, St., Bloomington, Minn. 


Sunday Sales Rally 

Six x 6-foot booths, exhibits, 
displays, or what have you? In 
other words (little Chicago conven- 
tion), District 7 Regional NSOEA 
Convention Convention dates: 
Sunday, June 5 for sales rally; 
Monday, June 6 and Tuesday, June 

The place: St. Paul Hotel, St 
Paul, Minn. 





Let's make this the biggest convention in the history 
of the land of the sky blue water. 
Hurry, hurry, hurry for your reservations! 


Traveling Dealers: E> Horst of Globe Publishing 
Co., of South St. Paul, and his wife are now returning 
from their European trip. ED ERricKsoN of Hibbing 
Office Supply has returned from a trip to the West 
Coast. Ed says JACK GUNTRUM, formerly of Min- 
neapolis, sends his greetings to everyone in District 
WILBUR CANNON of Fidlar & Chambers Co. in Daven 
port, lowa, is taking an extended trip through the 
Scandinavian countries 


Busy People: Watty Husss of Thomas & Grayston, 
Minneapolis, has quite a hobby. He has been screaming 
about ice cream at the Shrine Circus in Minneapolis. 
Warren Carlson (Fireside Office Supply) and KENNY 
BERTELSON (Bertelson’s) were selling peanuts. At 
least they said they were working for peanuts. 


Iline Our very good friend, Rev. JACK Berry, 
chaplain of District 7, has just returned home from 
the hospital. Get well quick, Jack. 


Newsy News: Ronald Sandburg has taken a position 
with Y. & E. traveling this territory. Glad to have you 
back again, Ron. Bruce Blackbourn just resigned from 
Codo Corp. and is now selling boys’ clothing, traveling 
about the same territory. The Fritz Cross Co. in St 


putting out a new 


Paul is redesigning its products and 


catalog. 


EARL COLLINS (Rockwell Barnes) has been traveling 
south for the winter and found it. Mr. Collins said 
there is more cotton pickin’ snow in the south than 


he has ever done seen 


Hardest Worker: This title goes this month to 
KENNY BERTELSON (Bertelson Bros., Minneapolis) 


Boy, that man works like a horse. 


New Moves: Frederick Sherry Co. of Minneapolis is 
contemplating moving to a new location. Bloomington 
Stationery Store has just opened up in Bloomington, 
Minn. and is located at France Ave. and Old Shakop« 
Road. Stop and see the new owner, EMMET WARD. 

Dealer Committees of the regional convention are 
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color... 
thanks to 


Fabrilite’ 


VINYL UPHOLSTERY 





This year “‘Fabrilite’’* vinyl 
upholstery accents color... 
the most striking, uplifting 
colors you've ever welcomed 
into your office. And with 
“Fabrilite” goes money-saving, 
easy care, extra-long wear. 
Marks and stains merely 
sponge away. Heavy traffic 
never shows. Ask for 
“Fabrilite’ when you decorate 
—businessmen with an eye on 
beauty and budget do! 


B g r FOR BETTER NG 
EMISTRY 
*"Fabrilite u Pont'’s registered 
tradema f elastic-supported 


Chairs shown from Monarch Furniture Company, High Point, N.C. 
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E. T. SAFFoRD, JR., Saffords, Inc., Superior, Wis., 
governor. 

Det Demin«, Farnham Staty., Minneapolis, financial 
general chairman. 

STANLEY TAYLOR, speakers, Gaffaney’s 

Lou EHRLICH, publicity, Ehrlich & Co 

GLENN PARTRIDGE, programs, Farnham’s 

Don KINGSVIK, hotel reservations, Curtis 1000 

CLARENCE AHLSTROM, meals, Sperry Office Furni- 
ture. 

AL BorsHEIM, banquet arrangements, McClain, Hed 
man & Schuldt. 

WALTER MARGOLIS, decorations, Brady Margolis. 

Ep Horst, Monday night party, Globe Pub. Co 

WALTER Husss, sales rally, Thomas & Grayston. 

Fun Hightlights of the Regional Convention: Horse 
races, Lost Wages Night, and Dear Abby as a speaker. 


When phoning Larry GoopHAND (Oxford Filing 
Supply Co.) call Nisswa 264. His post office box num- 
ber is 265, Nisswa, Minn. Yours truly and Mrs. Cord- 
ray enjoyed a night out in Bloomington with Larry and 
Tess Goodhand and their family. 


Remember, our latch string is always out. Also don't 
forget the last Saturday of each month is the Travelers’ 
luncheon and we meet at the Hastings Hotel in Min- 


neapolis. 


P.S. Someone should ask EARL CoLiins why he was 
running around Duluth shouting, ‘Where's me hat? 








Pictured with Charles Hanlon, manager of the D. Waldner 
Co. stationery department in Mineola, N.Y., is the trainee 
class of 1960. The training program includes sales technique, 
product education, phone order taking and customer relations 
Rear—Lawrence Birsner, Philip Daut, James Donner and Han 
lon. Front—Frank Spinner and Gerald Vermilyea 


Hasty Uses Self-Mailer Order Forms 


Merritt D. Hasty, veteran manufacturers’ repre- 
sentative operating out of Waysata, Minn., has adopted 
a plan to make it easier for his customers to order from 
the manufacturers he represents. He supplies customer 
firms with self-mailer order forms directed to his home 
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MODULAR SERIES 





Desk 





454-456 N. Armour Street 
OUR 78th YEAR IN BUSINESS 


The ultimate in 
Functional and 
Decorative Modular 


Q 


Write for New Catalog 


Manufacturing Company 


Chicago 22, Illinois 
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NOW WiItTtEr 
THE POPULAR 
FORUM BY STANLEYT 
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*B-16 LA, Distinctive 
new member of Stanley’s 
Forum family. 
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Once 
Upon 
a 'l‘ime 


Once upon a time—and not so long ago at that—a 
desk was just a desk, nothing more. Its worth was measured 
by its length, weight and number of pigeon holes. It was 
considered a permanent fixture and once put in place by 
four husky men, it stayed there. 

Now, a revolutionary advance in desks is just over the 
horizon ...a new degree of flexibility and utility never 
before attained. It’s only natural, of course, that this im- 
portant achievement should carry the ASE mark of quality. 
You'll hear more about it...and see it... soon. It’s from 


All-Steel Equipment Inc., Aurora, Illinois. 
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Sth District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 


St. I S s Association has changed its meet- 
fro t York Hotel to Town Hall at 7300 

( R Meetings are held the third Monday of 
ich month at P. M. All travelers and visiting deal- 


St. Louis, are most welcome 


on of Governor KARL TOLLEFSEN, 
Bartlesville Stat ry Co., and Midwest Travelers Pres 
dent MAX KEATIN« 


the last pre plan meeting was held 
Wagonner, Okla., on March 25 


ilers and travelers attended this fine 
ne 9 d all tails were completed for the best dis- 
session to be held in the 8th 

Moe SCHWARTZ, buyer for Famous-Barr Co., in St 

Lov f rned from a business trip to Japan. 

T) WHINGEI Lou Sr. and Lou JR., have moved 

to 1uU order to be able to stock some of 

their rchendise. They are now located in Suite 206-4 

Nor 8th St., St. Louis, Mo. Best of everything to you 
boys in your M ftice! 

™ n ot Louis recently Bos MINOR and DICK 


FULLER, Si 1 Mfg. Co.;: AusTIN WATERBURY, The 
Carter's Ink ¢ Bi_t BOHART, Eberhard Faber; and 
TOM SEWARD, Swinglin« 


MERLE KENSINGER, 
past 19 years, is now employed by Drug Packaging, 


with The Carter's Ink Co. for 


RICHARD P. STEDING, 
Per Co., re 


traveling with BiLL FROEHLE. Bill is a past president of 


sales manager for the Wallace 
y spent three weeks on the West Coast 


Midwest Travelers and now is representing Wallace 
pP | (0 { ( oast 


past president of NSOEA and 


vw of the Roberts Printing & Stationery Co. of 
Hutchinson, K wrote me that he no longer is snowed 
in. The 54 f snow 1s now gone and he has taken 
} 
th District Dealers and Travelers, be sure to at 
tend the distr ting May 5 and 6th at Western 
Hills, Wagonner, Okla. Many of you have not had the 
opportunity of mecting the manager NSOEA, 
CHUCK MorTENSEN. He will be in attendance and 
would like to personally talk to all the members. Make 
your hotel reservations now by writing Western Hills 
Lodge, Wag Oklahoma 
Mr. & Mi Lou Bair, Blair Office Supply of St 
Louis. had a spring vacation at Point Clear, Ala.; Mr 
x Mrs. E. J. I aRD, Lessard Printing & Staty. Co., 
ned at | Lauderdale, Fla.: Mr. « Mrs. HEr- 


BERT HELD, Blackwell Wielandy, St. Louis, recently re 

turned from New York where they attended the Whole- 
nvention 

FORRES Frosty” BEAL has been oiling his reels 
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Yarns have been treated 





and Fabric constretted to assure 
maximum wearing qualities 


Upholstered 
Fabrics 
Resistant to 
Wearing 
and 
Fuzzing 


Dupont 
Nylon 
Pile 
Cotton & Rayon 
Back 


Best Selling 
Colors 
and 


Wide Range 
of 


Patterns 


amestown aes 


é ; 
JAMESTOWN, NORTH? CAROLINA 4 
Showrooms and Sales Offices: 
470 4TH AVE, NEW YORK CITY 

SPACE 240 FURNITURE MART, CHICAGO 4 


819 SANTEE ST., LOS ANGELES 


‘a8 


PHILLIPS-DAVIS, INC. 


Selling Agents 
HIGH POINT, NORTH CAROLINA 
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> STEEL ¢ 
Tix &. — 
Se" STORAGE CABiNeTs 


a 


> 1} 


BUY 
“6. U. U. S 


(SET-UP UNCRATED) 


and SAVE! 


IT’S NEW—S.U.U.C." SERVICE (set-up uncrated) 
NOW AVAILABLE TO DEALERS ON ALL AURORA 
STEEL LOCKERS, STORAGE CABINETS AND 
BOOKCASES. BIG LABOR SAVINGS FOR YOU! 
Factory trained experts using electric nut-setters will 
set up your lockers in 3 and 4 wide sections in our 
plant at no extra charge! Lockers can easily be 
pushed together at job site to form continuous rows. 
Lockers protected in shipment with furniture pads. 











@ No possibility of missing parts (lockers are 
shipped fully assembled). 


@ Drop shipments direct to your customers— 
reduces your handling costs, inventory and 
storage space. 


WE SELL ONLY THROUGH DEALERS! 


WRITE TODAY FOR'S.U.U.C."DETAILS 














a AURORA STEEL PRODUCTS 








COMPANY 
|] 153 3rd ST., AURORA, ILL 
wid 
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and untangling his lines and lures. He said it has been 
a long winter and he must get out to feed the fish. Good 


luck! 


Mr. &« Mrs. JOHN HUGHES, Buston-Skinner, St 
Louis, recently returned from the Odd Fellows national 
meeting in Buffalo, N. Y. John was a delegate from St 
Louis. Incidentally, this trip has been a “Scotch Honey 
moon 33 years of married life. 


May I remind the dealers in the 8th District who have 
not made their hotel reservations for the NSOEA con 
vention to be held in Chicago at the Conrad Hilton 
Hotel on September 24 and lasting until September 28, 
to do so immediately as rooms are becoming scarce 


Ajax Business Machines Gets Award 


The Post Office Department has granted an award 
to Ajax Business Machines, Inc. of Westbury, N. Y., 
for two prototype machines for postal money orders 
These machines will simultaneously imprint the amount 
and punch data processing holes in all three sections of 
a three-part money order blank. By punching both the 





amount and the tab card holes in the receipt, the stub 
and the negotiable portion, handwriting and key punch 
of the amount is eliminated, insuring faster and more 
accurate handling 

One of the two prototypes is a simplified version of 
the other and while it still will do all of the foregoing 
punching and printing, more manual handling of the 
equipment between stages is required. The basic design 
allows automatic handling between stages with safety 
interlocks to prevent error. 


Sheaffer Pen Pays 15% Profit Sharing 


Employes of the W. A. Sheaffer Pen Co. on March 18 
received profit-sharing checks amounting to 15% of 
their regular earnings for the December-January-Febru- 
ary quarter. Total payments since the company’s profit- 
sharing program began are now more than $18,926,000 
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BARRICKS “DIRECTOR” LINE 


' lt FOLDS — yet is completely rigid 
Folding It FUNCTIONS — oficcentty. Monorail construction with 
Conference Barricks automatic leg lock 
It FILLS — a decorative need 
It FITS — the space . . versatile in use 


Tables 








y t service in business, industry 

niversities churches, clubs. Where fine 

nai gesign, ana overall economy 

ve | carefully weighed against initial cost 
BARRICKS Folding Tables are always specified 


Complete Range of Sizes 21/2 E A ee Fe i Cc ba” Soe A complete line of folding 














ft. x 6 ft. up to 4 ft. x 10 ft. tables, room dividers, chalk 

Stores compactly when not in MANUFACTURING COMPANY boards, bulletin boards, trucks, 

use. 134 Wset 54th St., Chicago 9, Ill. etc. Write for complete catalog. 
DEALERS: 






Here’s how to ENJOY TOP PROFITS— 
without “price-cutting” competition® 


The ULTIMATE in Portables A L » t N A 


ALPINA: Superior typewriter construction with all the features of the best standard models in the world. 


ALPINA: The fastest typewriter in its class, as proven in world championships. A precision quality 
product of West Germany’s finest and most modern typewriter factory. 


* .. The MAXIMUM in PROTECTED PROFITS 


It will pay to promote this excellent prestige typewriter 
that assures TOP profits, while avoiding any competition 
with the discount and price-cutting trade. 


U. S. Distributors: 


ROBINCO NEW YORK, INC. 
5 E. 17th St. NY. 3, N.Y. 


















I 
| YES — We are interested in ALPINA’s “Protected Profits” , 

1 and Exclusive Franchise Deals. Send full details (no obliga- 
| tion, of course) to: 
Exclusive | Name .... , 

Franchise Deals 

‘ still available | SS. ho) SS l 
or certain areas. : I 
NATIONALLY ADVERTISED! | City a A _y — " 


Full color folder, ad | 


mets end gicesies eveieble. fl... a ac aoaanseewene coe wee eaeae 
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SUF 


ADDING 
MACHINE 


plus tax 


The 


Smallest Adding Machine 


in the World 


“Engineered to last a lifetime!” 


SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. 


PE 2 Peace a 








10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 


Won't be long now b 
fore our district conven 


tion will be held. The 


dates are May 20-21 and 
the place the fabulous new 
Denver Hilton Hotel, a 


beautiful and unique $30 


! 
} 


million dollar pot 
Governor Al BACH 
MAN (Greeley ) is work- 





ing late and long with his helpers to complete details 
for another good gathering. All are expecting one of 
the best conventions yet for this region. Dealers are 
urged to make plans to attend and special emphasis is 
being placed on those area dealers who have not yet 
attended a district NSOEA convention. Special plans 
have been made to be especially helpful to those dealers 
making a district convention for the first time. Every 
traveler will do his utmost to see that these ‘first-timers 
will be welcomed and made to feel at home and get the 
most from the convention geared to his interest and 
problems in his chosen field. 

With an ever-expanding economy and population 
growth, our industry has a most significant position and 
responsibility to supply the growing needs in which 
we deal. A provocative thought is that in the year 2000, 
which is just 40 years away, our population will jump 
from 180 million to well over 300 million. What about 
the selling force to care for that enormous market ? 

If sales personnel—the kind we need— is short today 
what then? Here's a real challenge for dealers and 
travelers alike. What a great field for the youth of to- 
day and tomorrow to enter and train for—and training 


it will require ! 


We welcome to our midst WAYNE THOMASON (Co 
lumbia Ribbon & Carbon) and R. L. (Bos) SMITH 
Ir. (R. L. Smith Co.) who will cover this area for their 
respective firms. Weekly luncheons continue to be well 
attended. Always glad to have visiting travelers, manu- 
facturers and dealers drop in. One such recently was 
LOREN SEMLER, president Metal Specialties, Melrose, 


Park, Ill., a guest of Bos SMITH. 


The many friends and industry colleagues of Mal! 


; 


COMB SMITH, Denver division manager of Carpenter 


‘ 


Paper Co., wer shocked at his untimely and sudden 


passing on March 9. In apparent good health and spirits, 
| P} 


~ 


1 


Malcomb was stricken at his desk. Thus our industry 
lost a friend and leader. Our heart-felt sympathy is ex 
| 


nded to his bereaved ones. 


Seriously ill but now improved is LELA KELLY, wife 


of RAy KELLy (Business Furniture, Denver) 


DEREK JONSON (Dixon Pencil) will shortly remove 
to the family previous home, repurchased. No likee 


commutee, eh? Britt CHILDRESS and family have moved 
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® Save Space — every- 
thing within easy 
reach for real effi- 
ciency. 


® Create efficient work 
stations quickly, 
easily 





® Utilize present floor space 
into more working area. 


COORDINATED GROUP by BROWNE-MORSE 


Work-saving units that give you more fiexibility .. . economy 


with efficiency in 












og ER ecg 
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- Tay ~ ao ti > a 
Ce aes oes ee 


pf a ory Lee ae 


Ere 


The modern simplicity of these Browne— Morse Coordinate units adds an 





air of distinction to any office. 





Choose any combination from a long 


line of smartly styled units. 


Here is modular equipment guaranteed to 


provide more work stations, maximum durability — and at low cost! In 
a jiffy you can add tops, cabinets, pedestals to basic desks in unlimited 
arrangements. 


FREE: Colorful brochure with more information on 
Browne-Morse work saving units. 









“Horse 
7 COMPANY 


MUSKEGON MICHIGAN 





rowne 








ee 


MANUFACTURERS OF STEEL OFFICE 
ES, LABORATORY EQUIPMENT, 
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FURNITURE, 
HOSPITAL 









































DEALERS 


For quality, price, sales appeal and 
for profit the Browne-Morse modern 
office furniture the leader. 
Write for information today about 
a@ BROWNE-MORSE dealership. 


ALUMINUM CHAIRS, FILING 
CASE WORK, FUME HOODS 
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into their new home at 8836 Oakwood, Westminster 

HOWARD BOARDMAN (Wholesale Office Equipment, J 
Denver) reports a well attended opening of the new 
Gunlock Chair Co. plant at Whittier, Cal. with J. L 
CONRAD as plant general manager. Mr. Conrad is well 
known to Rocky Mountain dealers through his contacts 
here 


March 27 was the date with Winter Park, Col., (high 
in the Rockies, over Berthoud Pass ) the spot for a 
winter-time ski and skate party enjoyed by a group of 
dealers and travelers and their families. Did we say ski ' 
and skate? Well, some did. Everyone had fun, anyway 
You guessed it, behind the deal were Sk1-Foor ELLER? 
SON, DEREK JONSON and BILL LEVERIDGE as the pro 
moters. Unusual incidents, if any, will be reported in 
our next column | 





We need the money. Convention time is close at hand 
A fellow simply can't win. Treasurer GLEN BARCLAY 


FRO LS POTR 


o 


will advise you in ‘due’ time. This is news? 










7 <n hair 


Sg ceca 


L.P. Wingert Has New Quarters 





ng side chair) The L. P. Wingert Co., Midwest firm of manufactur 
assortment of chairs and tables See your dealer ers’ representatives, has moved its offices and warehous 
a ing facilities to 4 N. Eighth St., St. Louis 1, Mo 





The new, modern quarters permit expansion of the 
services the firm has been giving to dealers and manu 
facturers for the last 14 years. The company’s previous 
location had been 122 N. Seventh St. 





iets Lindy Pen Adds to Culver City Facilities 








A Real Sales Stimulator... 


Duro PRE-CUT LETTERS & NO.’s 





Die cut from quality 90 point cardboard approx. '/e" thick, 
water repellent soil proof finish. These letters also help in- 
crease sale of related items. 





PRE-CUT s 
‘<r ABC DEFGHI 
oa 4s JKLMNOPQR 
yh STUVWXYZE 


























! - 1234567 
f B90SEC? : 
i = : 

yi om raout 

c ABCOEFGHI| | 

ij e : 

i = JKLMNOPQR 

\ STUVWXYZE& 

Hf H 

| 1234567890S¢67| | 

i H 

d Display Cabinet. Attractive eco- Apex and Unique styles 

f — method ad — = shown above available in ;: 

ventory control. q a : : ee 

4 Width 31”, Depth 231,” many sizes. Write for com : 

plete information ' 
H| DURO DISPLAY LETTERS are used for signs, posters, visual } 
4 aids, exhibits, store window displays. : 
| On request we will die cut letters and numbers from; Sidney Linden, president of Lindy Pen Co., Inc., announces 
i apocial materials. Write for information. : the acquisition of two new buildings, pictured here, in the 
f i Culver City, Cal. industrial tract. The Lindy Sales Co. houses 
| DURO Art Supply Co., Inc. ' the entire sales department, advertising and sales promotion 
i Subsidiary of Duro Decal Co., Ine. ie departments. Just two blocks down the street are the premises 
" 1834 Juneway Terrace Chicago 26, Illinois ' of the new Lindy Laboratories building supervised by Dr 
Nee ceeereunsnrensnenssenmuminessnnasese 5 Amato Furlotti, chemist in ball point research 
| 
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For the “REST” of Your Business Days... 


=the Dail TWO-SEATER 


“ ‘ 7 7 me "i 
d @ 
i S| ; 
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No. 1001 Adjustable Arm Sofa ‘It’s a Snap to take a Nap” 


The 20 WINKS Two-Seater is a space saver. Designed 
especially for limited space yet offering the same 
widely accepted lounge features of the big 40 WINKS 
Sofa. Takes only a few seconds to convert into comfort- 
able lounging unit. One or both arms fold down. Sell 
this double duty adjustable arm sofa. Sell business 
comfort and relaxation . . . then watch your furniture 
sales soar. 









open 
position 








a 

















Foam rubber seat, back and arms. Available in top grain or 
machine buff leather, Kalistron, Naugahyde and Fabrilite. 


Height of Back 29"—Height of Seat 16!/,"—Outside Length 
when let down 76"—lInside Length 49"—Depth of Seat 23”. 


Dealer Inquiries Invited 





for lounging 
comfort 









MANUFACTURING CO. 


414-20 W. TUCKER STREET, FORT WORTH, TEXAS 
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7 Big FREE GOODS Deals! 


Here’s an example of the big profits you can 
make from this once-a-year opportunity... 


OVER 
50% /DEAL 


PROFIT) A 


& 
24 doz striped INK-STIKS 


Sgr ere 








30 -Micropoint “Fits- 
All” ball pen refills, 
Retail 49¢ each. 





One dozen giant-ball 
Laundry Markers. Re- 


in new SUPER 6 DISPLAY J} tail 59¢ each. 





Plus all this merchandise FREE!!... $28.93 total value 








\ 


Two Ink-Stik ‘N’ Hold- 
ers with dialer balls. 
Retail $1.19 each. 


Three Ink-Stik ‘N’ Hold- 
Holders with 28” gold- 
finished chains. Retail 


$1.59 each 
Retail Value ..... $150.85 
Veur Cost. . ccc 74.88 
Your “Back-to-School” 

OTN. ecco se « SFEST 





The other big-profit deals include Micropoint Car- 
rousels, Ink-Stik ‘N’ Holder displays, and “Fits All’ 


Refill displays. 


Se, Ask your wholesaler for all the infor- 


G{T iT 7ROM 


your § mation on this big-profit promotion. It 
wantsate®) will make your cash registers sing when 
school bells ring! 
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WIRE, WRITE, PHONE US YOUR ORDER TODAY! 


MICROPOINT, INC. Sunnyvale, California 


Creator of Advanced Writing Instruments 
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11th District Notes 


Virgil Meskel, Correspondent 
2957 N. E. 54th Ave., Portland 13, Ore. 


Bop & MARY HELEN GiBB (Associated Stationers) 
ttle, recently spent a week visiting friends and rela- 
tives in the San Francisco Bay area. 


KirK’’ NEWKIRK, after a long association with 
Trick & Murray Co. of Seattle, has left there and 
ow doing the buying at John L. Bird Co. ‘Kirk’ has 
een succeeded at Tricks by his assistant, Dick ]ACOMI. 








Dick (Merrs. Rep.) AND VAL VAUGHAN found 
someone to care for their crew of seven children, bought 





kets for a jet flight on a combined business and pleas- 

Service costs 
eating up 

your profits? 


ure trip to the Hawaiian Islands. 


: The call of the road became too strong for old 
eler BoB ANDERSON. Bob has severed his connec- 

with United Business Supply Co. of Seattle, and 
sently is considering different factory connections. 


The Oregon Trail Travelers (southern contingent) 
held their first monthly scheduled luncheon at the 
Mallory Hotel in Portland. The travelers are encour- 
iging all their members to pick up a dealer friend as 

guest and attend the luncheon which will be held 
the first Thursday of every month 


Don Wauk, of The J. K. Gill Co., has been pro 


d to the position of assistant buyer of wholesale 
tionery under Ep LiINKLATER. Ed will assume the job 
buyer for the complete Portland division of the J. K 

Gill Co Another promotion with the same organiza- 
tion goes to Sracy GOLDEN, who has been working 1n 


the wholesale stationery department. Stacy is going out 
ide as a wholesale salesman and is going to take part of 
he territory serviced for so many years by RALPH AN- 
DERSON in the Eugene, Ore. area. Ralph's roller skates 

beginning to wear down, and he has been looking 





opportunity to cut down his heavy work load 10-key and 


full keyboard 
JOHN TuTTLe, formerly wholesale stationery buyer 
Lowman & Hanford Co. of Seattle. was in Port- 


1 ntly and reported that he was negotiating for 
‘ we. Calif . ’ 1 is aa A 42-year reputation for keeping out of repair 
osition somewhere in California. John said his plans shops. Victor's sound design and precision engi- 
were too tentative as yet to say where neering assufes years of dependable performance. 


Bonus features: complete line of 18 models— “to | 
and full keyboard. Electric and hand o 


CHARLIE GILPIN (Pacific Stationery Co. of Portland) Direct subtraction. 9-column totaling. Adders as 
. 9- re : 





tly suffered a blood clot in his neck and required low as $99.00. 
hospitslinntion. We sen Sige te pet See Sell Victor—Sell with confidence! 
roup of friends in the Seattle area, where Charlie 


worked [or ! years aS a wholesale statronery sales x 

man for Seattle Office Supply, that he is home again om 

now and recovering very nicely « @) ADDING MACHINE CO. 
— Chicago 18, til. 


ee ee ee ee 


New Business Letters Booklet Availabie Victor Adding Gachiac Co.. Best. @a-860 
3900 N. Rockwell St. 


The new, second edition of ‘Sixty Best Business Let- Chicago 18, Ilinois 


| 

s now available on request from Dept. A, Amer Teli me more about how Victor Champions can build my adding 
. eye . | machine profits. 
Automatic Typewriter Co.. 2323 N. Pulaski Road. | 

| | Dealer Name . —_ ss 
| 
| 
| 





ren source for both the secretary Address eee =e a > 





business man, the booklet displays 60 of 1959's 


sales letters, collection requests, answers to inquiries 


ae 5. —— lS cee Rios 





Resale Number raze 5 — 


sti nts 1 other writings mnemenumbenendndintinediimpdieaiatlan 
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MEMO TO: 


Norelco Dealers — 


NEW 
DISTINCTIVE 
CUSTOM 
STAND 
DESIGNED 
FOR 
NORELCO 
DICTATING 
MACHINE 


Now KOL offers a 
distinctive custom 
stand especially 
designed for NOR- 
ELCO Dictating Ma- 
chines. Quality 
made throughout 
— comes with 3- 


New Clip-on Microphone Holder inch rubber cas- 


that really holds mike in place 
tandard ip * — ends ters. Finished fo 


is d eq 

mike damage! complement ma- 
chine. Write today 
for price list, cata- 
log sheet. 





— 2323 ELLIS AVENUE 
n€ ™ ST PAUL 14, MINNESOTA 





your company 
is judged 
by the office 
you keep 








Send for our latest full color free catalog 
and see for yourself why Cole Steel is 
so far ahead in the office equipment field. 


Cole Steel Equipment Co., 415 Madison Ave., Dept 
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12th District Notes 


RAY F. LANGLEY, correspondent 
149 Idora Ave., San Francisco, Calif. 


Best-ever Meeting . . . The spring meeting of the 
newly-formed Stationery & Office Equipment Associa 
tion of Northern California held March 25 at the San 
Jose Country Club was the best attended of any meet 
ing in the history of our stationery group. The weather 
was perfect and the large turnout of golfers made this 
get-together one to be remembered. 

Winners of the golf events were 

Low net and winner of the Pacific Stationery trophy, 
Dick WALLACE; low gross, DANNY Kerr; hole-in 
one, PAUL ForGey; other low net winners, JACK 
SMOOT, KEN BROWN, AUGIE ERICKSON, GEORG! 
MorGAN, CHUCK YAZEL, BoB Levy, WALLY JONES, 
RAY LANGLEY, CHET DUNN, BiLL Morris, Ep Kot- 
JANE, RALPH LAW and GEORGE BROWN 

Our golf committee headed by Chairman Dick 
WALLACE and aided by ED MORGAN and Dick Dick 
INSON worked long and hard to make this an outstand 
ing event and all who participated appreciated a well 
done job 

Secretary ANDy GRANT made some observations 
during this get-together which I will pass along: Bup 
MERCER missing putts, claiming the holes were small 
er than usual . AUGIE ERICKSON sinking putts from 
all over and saying the cups were O.K HARRY 
SHOOK collecting all the bets at the 18th green 
Bos HEATH claiming the new balls are made from 
bananas and that’s where his banana ball tee shots 
come from ... LEN CURRY visiting the rough and Say 
ing he was looking for wild flowers WARREN 
HODGSON lining his pockets full of greenbacks and 
claiming he didn’t win much as they were only little 
fives and tens . . . Bitt Morris saying the course was 
made for left handers because he broke a hundred 

Happy to see LLoyD RADAMAKER, ARCHIE STEW 
ART, PHit REDLOCK and GEORGE SHAW from the San 
Francisco News Co. Also pleased to see KARL PAULD 
ING, back after his illness . . . Jim LOMBARDI denies 
he has been practicing for the 500-miler in Indianap 
lis. Says it is just a rumor 

Our thanks to Host Tom McWuHoRrTER and the Sa: 
Jose stationers for a perfect day and we hope we may 
be again invited to the beautiful San Jose Country 
Club 

Secretary BUD KONNERSMAN advises that reserva 
tions for the Reno convention are coming in at a rapid 
rate and while there are plenty of rooms still availab 
at the Holiday Hotel, he suggests that you send you 
reservations in now in order to be sure of accomm« 


dations 


Brothers Buy Elk City Firm 


The Smith Printing & Office Supply, 117 S. Mau 
Elk City, Okla., has been purchased by Ropert and 
KENNETH Davis, brothers, formerly of Erick, Okla. The 
business has been ope rated for the last 314 years by W 
G. SMITH JR. and his brother JACK SMITH. Transfer 
ownership took effect April 1, 1960 
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The lowest-priced 
paste ink duplicator 
with built-in 

inking system 

. without doubt, 
today’s biggest value 


in stencil 
duplicators 





Here is a machine that is really ideal 
for every office. Quality built all the way 
through—with exclusive features you 
wouldn’t dream of finding at such a low 
price. Turns out copies equal in every 
respect to those produced on expensive 
high-speed, heavy production duplica- 
tors. Handles all types of duplicating 
stock from post card size on up to 94% x15 
(printing area: 8% x13%) including 
your office forms and direct mail. And— 
you can make fast color changes at no 


Tt y/ =“MPO. 


t quality & most complete line 


cators & supplies 


MILO HARDING COMPANY 
Established 1904 
Monterey Park, California 
Los Angeles e Pittsburgh e San Francisco 
Washington, D.C. e Mexico D.F. and dealers everywhere 
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additional cost. Amazingly simple to 
operate—and clean to use because it uses 
paste ink. Geha’s sturdy construction 
means years of trouble-free perform- 
ance. Fully guaranteed. 


Free Demonstration Offer 
Arrange now for a free demonstration 
of the Geha Comet in your own office 
without obligation. Pin this coupon to 
your letterhead and mail today. 


| MILO HARDING CO. / 
172 Tempo Bldg., Monterey Park, Calif. 








| [] Please arrange demonstration | 
| [] Send Geha Comet literature 
re aaa rm ee 
| COMPANY —— | 
| ADDRESS ee 
, CITY_— om STATE I 
a J 
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OFFICE AIDS BY 


spell 


volume sales and profit! 


FLEXIBLE STEEL KLERADESK — MODEL D. Dis 
tinctively combines three vertical compartments 
— two horizontal sections. Indexed for great 
est filing efficiency. 





FLEXIBLE STEEL KLERADESK—-MOD- FILE-A-SIST. Attaches to file drawer 
EL 6V. Provides protective place for Leaves hands free. Removable in 
papers. Saves time, spoce stantly. Speeds filing 

i 
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ADAPTO-RACK CATA-RACK . FOR CAPILLARY ACTION’ 
SECTIONAL ORGANIZER CATALOGS AND BOOKS WHANDI-PEN DESK SETS 





NO-OVER-FLO SPONGE IDEAL SANITARY **BUILD-UP"’ HORIZON- 
cup MOISTENERS TAL DESK TRAY 


Write today for full information and prices. 


3-5 Sengbusch Building 
Milwaukee, Wisconsin 
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13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


The April 25 meeting of the 
12:30 Club of New York was 
marked by its high attendance. An- 
nouncement was made of an un- 
usual talk to be given at the next 
meeting by Dr. SCHWADRON on 
the subject of dental health insur- 
ance. Prexy HERB GRAYSON and 





the chairman of the insurance pro- 
grams of the club, E> LEVENTHAL, 
feel that the doctor's message will create interest in 


Milton Stone 


setting up a dental insurance plan, that would be the 
first such in our industry. 


Nat ROSENTHAL, of Alpha Office Supply Co. is busy 
setting up final arrangements for that firm's annual out 


ing and fishing trip on June 4. 


The heartiest congratulations of his many friends in 
the industry go to NAT KLEIN and the charming and 
lovely ANNETTE KATZ upon their engagement. The 
wedding bells will ring for them in August. 


On March 24, Myron P. BERMAN and a group of 
his associates acquired the holdings of SipNey W. Saks 
in the Saxon Paper Corp. This stock is listed on the 
American Stock Exchange. This move brings together 
two of the oldest fine paper houses serving the industry 
f Saxon 


in this area. Sidney was one of the founders « 
some 31 years ago, while Mike is the current president 
of Berman Paper Corp., which was founded half a cen 


tury ago. 


In deference to the National Office Furniture Asso 
ciation’s annual exhibit at close-by Atlantic City, the 
Offureps Club of New York decided some time ago to 
pass up a New York show for 1960. Now that event has 
passed, plans are under way for the 1961 New York 
show, which will go by the official title of ‘The Eastern 
Office Furniture Show.” At the March 23 meeting, 
President Ep. GOLDEN appointed the two Nathan 
brothers, Seymour and Ives, to act as the general chait 


men of this event 


One of the major events in the Stationery industry 
here was the annual entertainment and dinner-dance of 
the Stationers Association of New York held at the 
Commodore Hotel on April 2. President HAROLD HEIN 
chose well in having SAM RABINOWITZ as his chairman 
for the event, and the past president, CARL JUDKOFI 
as Sam's co-chairman. These worthies headed up an eve 
ning that the 600 present will remember happily for a 
long time. The show was exceptional in that it featured 
only headline acts. Sam’s connections in the entertain 


me 


it field showed to excellent advantage 


Incidentally, I would like to close this news report to 
you by mentioning that this same SAM RABINOWITZ is 
rounding out 45 years in the stationery business and 
years in his well-known Sport Stationery store on 40th 
St. in this year of 1960. We wish him many more years 


of health and prosperity 
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COLE STEEL “plus” top features 


clinch sales! 


COLE STEEL office furniture creates the right im- 
pression .. . combines luxury with efficiency — comfort 
with good taste. What’s more, it gives your customers 
the top in carefree, longer-lasting beauty —a solid 
sales clincher “plus”! 

COLE STEEL selected Decar to make “COLETEX” 
plastic tops because they so beautifully matched 
COLE styling. Because these tops, made by Decar, 
assure your customers COLE STEEL meets their 
every need for top function, top maintenance-free 
durability, worry-free years of top performance. And 
you can demonstrate the plus values these tops offer 
for more profitable sales! 


ASK YOUR OFFICE FURNITURE SUPPLIER ABOUT DECAR-MADE TOPS! 








% 


Coletex Plastic Tops 


Assure Top Use-Value 


“Coletex” plastic tops, made by Decar, 
have been USE-TESTED by McCall’s for 
durable heat, stain and liquid resistance. 
Their longer-wearing high pressure plastic 
laminate surfaces are carefree with the at- 
tractiveness of fine furniture finishes. They 
wipe clean with a damp cloth — stay bright 
and new looking. 


a oe Oe ome oned gf itek 7 Vaied 


1212 NORTH CENTRAL PARK AVENUE . CHICAGO, ILLINOIS 


DECARLITE, INC. 
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A WHOLLY OWNED SUBSIDIARY 
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As you plan and sell the fine equipment 


BEHIND for your customers’ front offices, remember 


the need for records storage equipment that 
THE is always present behind the scenes. The 
management of business records, their quick 


SCENES accessibility and economical maintenance is 


a very vital part of every business. Show 


OF EVERY your interest in helping to solve your cus- 


tomers’ records keeping problems through 


FRONT the advantages offered by the complete and 


line of Dolin records storage 


economical 
OFFICE * + « equipment. You, too, can sell your share of 


this volume market. 


mE a 
De Seam 

















ao + BUILD-UP 
i HT SHELF FILES 
TO FOR 
er ~~. ACTIVE RECORDS 


* 1 SHELF & 2 SHELF 
LETTER AND LEGAL 
COMPLETELY ASSEMBLED, 
READY TO STACK 


































* STEEL TRANSFER FILES 
3 COMPLETE LINES 


45 STOCK SIZES 
FOR EVERY RECORD SIZE 


~ COMBINATION 
LETTER & LEGAL 


f 
k 
an 


pe ee 


ys 


* FOR TAB CARDS: 
4 TYPES OF LOW 
COST CARD FILES 


pay BE ae 





ee *TABSTOR |< 


ee — 
CABINETS SS 
— = Le 


FSS. 
——=- 


| __ LINE OF PROFITMAKING STEEL 
_ «RECORDS STORAGE EQUIPMENT 
_ *SOLD THROUGH THE DEALER 
= WRITE FOR DOLIN PRICE LIST 160 


i 
<* Rae tgy 





DOLIN METAL PRODUCTS, INC. 
319 LEXINGTON AVE., BROOKLYN 16, N.Y. 
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All-Steel Equipment Co. Inc. 
Readies New 4000 Line 


Preview showings for company sales personnel only 
of the new contemporary office furniture line All-Steel 
Equipment Inc. is introducing in June will be held in 
Aurora, Ill. May 19-20, according to F. R. McQuown, 
executive vice-president. It will be known as the “ASE 
41000 Line.’ 

Major dealer showings are scheduled during June in 
Los Angeles, New York City and Aurora. 

Hailing the announcement of the new line, the fol- 


lowing leading dealers comment as follows 


Lert E. Aucktey, Auckley Equipment Co., Milwau- 
kee, Wis.: 

‘Our reaction, as a dealer, to the 
announcement that ASE will soon 
introduce a completely new line of 
office metal furniture is first, that 
we eagerly await it because a qual- 
ity line with value is sorely needed. 
Secondly, it will provide a solution 
to lay-out and workflow situations, 





without having to resort to second 


Lee Auckley 


quality and over-priced merchan- 
dise. Thirdly, it will provide the necessary complement 
to the fine, new office buildings now going up through- 


out the country 


C. B. Pierce, Hart-Cobb-Carley Co., Industrial Div., 
Los Angeles, Calit 

We were very pleased when we 
heard that ASE was planning to rm, 
introduce a broad new line of dec- bi 
orator-type office furniture. To us — 


this was just one more forward 


step taken by a ompany whose 

quality products, progressive man- 

agement and long-range-planning % 
| § 

have constantly merited industry a 


wide respect ( B. Pierce 


JosePH R. Truitt, vice-president, George D. Hanby 
Company, Wilmington, Del.: 

The inception of a new line of 
office furniture by All-Steel Equip- 
ment is an announcement we greet 
with the greatest pleasure and in 
terest. ASE’s furniture has become 
the most widely accepted line of 
office equipment by office man- 


agers of the leading industries of 





this area, and their acclaim during 
the past few years has caused ASE J. R. Truitt 
to forge to the front and take the lead in local preference 


We are sure this new line by ASE will add even more 
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Only one spool necessary for all 


“UNIVERSAL” 


TYPEWRITER RIBBON 


I] NEW! REVOLUTIONARY! 
Ee ALL INT SPOOL 


Greatest 
_ Achievement 
since the Birth 
of the 


Typewriter ! 


this coupon will bring you our new catalog 
The Decorator Series of office accessories is a collection of 
exquisite furniture. Designed with contemporary simplicity that JASPER TABLE (0., JASPER, INDIANA 


y 


will complement any executive office setting. This series fea Please send new catalog with complete details 
tures an enhancing combination of genuine wainut woods wit! 

decorator attractive metal legs — finished in jet biack, brushed brass c NAME 
chrome. Fine craftsmanship and construction assures eact 
piece a long life and extra years of service ADDRESS 


2 
series JASPER TABLE COMPANY city 
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1500 
SERIES 
STEEL 


BEST MATERIALS 
BEST ENGINEERING 
BEST SALES AIDS 
BEST PROFIT MARGIN 


(50% DISCOUNT) 


BEST SALES STORY 


You can offer sixteen matched steel chairs. 
Matchless quality ...at low cost. Engineered 
for years of trouble-free service. Featuring 
Cramer’s exclusive non-revolving spindle, re 
placeable seat and back covers, foam cushions 
and finger-tip adjustments. 

One Cramer chair sells another... to produce 
a tremendous record of repeat sales 


Be sure YOU are Backed by the Best 
Write for complete details on all sixteen models 











Model 
1523-1-DO 

















THE NEW 





CHAIRS 








Model 
1520 








Model 
1521-1 




















Model 
15C-22-DO 








(amer- POSTURE CHAIR CO., INC. 


625 Adams Street ° 


Kansas City 5, Kansas 
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to its prestige among local users and strengthen its 
leadership as craftsmen in the field of fine furniture.” 


GeorGE E. SEIDEL, president, Business Furniture, 
Inc., Minneapolis, Minn.: 


“As a Mid-West dealer of All- 
Steel Equipment, we are very en- 
thusiastic and eager to show the 
new decorator line to our many 
customers in this area. With its 
beauty and flexibility, it should 


have tremendous acceptance.” 





George Seidel 


GEORGI 
( olo . 


SWERER, president, Desks, Inc., Denver, 


“We feel from what we've heard 
that the new line will fill a tre- 
mendous void as far as the current 
competitive situation is concerned. 
We are looking forward to be able 
to contact the public, architects and 
designers with what we feel is go- 
ing to be the ultimate in clean, 
contemporary design, with a magni- 
tude of flexibility and a minimum 
of expense. Even though our current line is more pro- 
gressive than most, the “Soaring Sixties’’ will require 





George Swerer 


something new and even more progressive.” 


R. K. Garver, president, Barco Office Equipment 
Co., Kansas City, Mo 
‘At Barco we are anxiously 
awaiting the first production on 
ASE’s new metal office furniture 
line. We feel it will contribute con- 
siderably to our volume, as this 
kind of design has been widely ac- 
cepted by architects and designers, 
and is a natural for new installa- 


trons 


R. K. Garver 


Discussion of Automation 
To Be NOMDA Feature 


Automation and its tremendous sales possibilities as 
ipplied to office machine dealers will be stressed at an 
important panel discussion during NOMDA’s Coronado 
onvention July 10-13 

This discussion will be under the direction of WAL- 
reER S. LENNARTSON, editor of OFFICE APPLIANCES. 
the principal talk on this subject, based 


search in the automation field, with special 


He will also give 
on intensive f 
pplication to office machine dealers 
Of prime importance will be a period opened for 


yuestions and answers. Dealers who have a leading 
juestion or two will have an opportunity to fire them off. 

Present plans are that some retail dealers, members of 
NOMDA who have 


Lennartson as a panel for the dis- 


shown interest in the subject of 
i1utomation, Ol! 


ussi1on 
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ROGERSNAP IS KEYED 
MODERN BUSINESS NEEDS 








TO 


Rogersnap Business Forms offer dealers a 
complete line of accounting machine forms 
thet are: 


@ Available in popular widths and lengths 


@ Precision registered for uninterrupted 
machine operation 

@ Designed for every accounting machine 
operation including those using single 
forms 


@ Available in single or moximum me- 
chine capacity sets 


@ Fastened the preferred woy . . . with 
staple, crimp, or glue (six parts) 


Rogersnap Business Forms can give you fast 
delivery and competitive prices. Attractive 
discounts are also available. Write to De- 
partment OA. 


| qetepeppspeyerten, 
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P. 0. BOX 10425 - DALLAS, TEXAS 





ON THE WAY S. Barker's Sons Co. Now 


89 Years Old, Expands 


S. Barker's Sons Co.. 
fourth generation of Operation by the same tamuily. ob 


Cleveland, Ohio. now in its 


cetietuse ee ee 


served the 89th anniversary recently with the opening 


: 


of new and enlarged quarters 





The company, which handles office supplies, printed 


items and office furniture, has doubled its sales area at 


TO ORDERTHE ALL NEW 


| Q " | Dealer Imprint | 


OFFICE SUPPLY 
CATALOG 
FOR DISTRIBUTION TO 
YOUR CUSTOMERS* 


. 
~ 
¢ ce 

*1T WILL MAKE THEM VERY HAPPY » LJ 


YOUR OWN “CUSTOM” IMPRINT 
Each and every cotalog you order in 
lots of 50 or more will contain a per- 
sonalized imprint on the front cover 
and backbone. You may design it your- 
self or have our art department design 
it for you . to meet your own specifi- 
cations. 

A REALLY COMPLETE OFFICE SUPPLY CATALOG . 
pages and more than 16,000 items . . . all proven sellers and fast movers. 
Your customers will find an office supply shopping haven among the | 
many pages of office furniture, machines, paper products, writing instru- 
: ments, art and school supplies, filing equipment and supplies, record 
and bookkeeping materials, leather goods ond any and all other supplies, 





Containing over 430 




















Fake 


THIRD AND FOURTH generations of the Barker family are 


BRAND NAMES—-KNOWN TO ALL... 
Proven outstanding in the office supply 
field . . . Names your customers will 





active in management of S. Barker's Sons Co., observing its 
89th anniversary in Cleveland. Raymond M. Barker (center) is 


shown with his sons, John S., (left), assistant secretary, and 
Raymond M., Jr 
expanded office furniture department 


recognize and ask for .. . Brand names 


of manufacturers who back their prod- 
ucts with broad and expansive programs 
ef product and consumer study, national 
advertising and continual drives toward 
better production methods. ‘ 


vice-president. They stand in the recently 


the Prospect Ave. location. The new space will house .- 
the company’s expanded office furniture lines. 








Barker's was founded in 1871 by SAMUEL BARKER 
of Union Lane, now W. 11th St. He did job printing 
and handled a line of stationery supplies 


LIST PRICES—SURE PROFITS 
oe Qo Items priced at manufacturers list to as- 
oa sure your profits. Your customers can- 

: 4 oO 

| NS 
: \ Al coded prices; the guesswork is complete- 
ly eliminated with bonafide list prices. 
MORE SALES—LESS EFFORT 


@ not be confused by hidden discounts 
: 
| Once in the hands of your customers ny 
7 this catalog becomes a constant refer- og NY 
i 
f ever present to do the selling job. ™ 


It moved to its present location in 1922 Frontage on 
Prospect Ave. has now been expanded from 25 to 50 
feet. RAYMOND M. BarKeR, grandson of the founder, 
is now president of the company. His son, RAYMOND M 


QO. or wander aimlessly through a maze of 
ence and guide . . . a silent salesmen 
JR., is a vice-president. Ten of the firm’s 45 employees 





“CONFIDENTIAL” DEALER PRICER have been with Barker's more than 15 years 


Every page an identical twin to its cata- 
logue counterpart, PLUS an _ entire 


wholesale price schedule containing ALL 
the information necessary to the dealer. 


| WRITE TODAY FOR FULL DETAILS... : 

| A short inquiry from you on your com- afl wie. 
f pany letterhead will bring you the com- a 
- plete United catalog story printed in « - 

colorful brochure. ” 


641 WEST LAKE STREET 
CHICAGO SIX, ILLINOIS 
FRanklin 2-3715 


e house space 


Manufacturers’ Representatives Merge 





MILTON J. SKALA and Bruce P. Crum, manufactur- 
ers’ representatives working New York and vicinity have 





merged their efforts and are now doing business under 
the name of Skala and Crum Associates. The lines car 
ried by Crum are Imperial Desk Co., Exec-units Walnut 
Partitions, and Architectural Pottery 

Skala’s lines are Milwaukee Chair Co. and Milwaukee 
Metal Furniture Co Headquarters of the new organiza- 
tion are at 336 Main St., Ridgefield Park, N.J. Ware- 
s maintained at Hasbrouck Heights, N.] 





FORMERLY UTI 
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©1960 VENUS PEN & PENCIL CORPORATION, LEWISGURG, TENN. ®PaT. NO 2,678,658" 
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New Camel ink-cartridge’goes miles further 
without running dry! Ssy conse stented roe tae de 


? 











Because Venus can put more ink in the remarkable lighter wood barrel; permanent ink; nothing to 
new Camel ink-cartridge, you get more work out. For twist, click, turn. Nine styles. 29¢, 39¢, 49¢. Less 

pennies more, the famous “cross between the by the dozen. Blue, black, red, green ink. Sold 
en and pencil’’® gives you top efficiency, top economy through stationers and stationery departments, 


: 


r every department in the office. Other features: Order today. VENI ‘Ss ball PE N-cil” 
Ad x «< AA 


ENUS.- ball PEN «cil ‘ 
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Venus 365""". .. the de luxe retractable model. Guaranteed to write 1 year or new refill free. $1.29. 


A Venus Stationer Exclusive as advertised in TIME, NEWSWEEK and U. S. NEWS & WORLD REPORT 
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The following is published by International 
Business Machines Corporation, in accordance 
with the provisions of the Final Judgment entered 
Jan. 25, 1956, in Civil Action No. 72-344, United 
States District Court for the Southern District of 
New York: 


SECTION V 


(a) IBM is hereby enjoined and restrained from 
acquiring any used IBM tabulating or electronic data 
processing machine owned by another person or the 
Service Bureau Corporation hereinafter provided for 
in Section VIII of this Final Judgment otherwise than 
as (1) a trade-in on a purchase of a tabulating or elec- 
tronic data processing machine from IBM or (2) a 
reasonable credit against sums then or thereafter pay- 
able to IBM by a customer. 


(b) IBM is hereby ordered and directed to solicit, 
in the manner specified in the provisions of paragraph 
(c) of this Section V, from dealers in second-hand 
business machines orders for the purchase of any used 
IBM tabulating or electronic data processing machines 
acquired by IBM pursuant to paragraph (a) of this 
Section V. The price charged by IBM for any such 
machine shall not exceed 85% of the price computed 
pursuant to paragraph (c) (1) of Section IV of this 
Final Judgment. 


(c) IBM is hereby ordered and directed: 


(1) within one year after the entry of this Final 
Judgment, and each six months thereafter for a 
period of five years, to cause the provisions of this 
Section V to be published in at least two trade jour- 
nals of general circulation among dealers in second- 


hand business machines; 


(2) commencing one year after the entry of this 
Final Judgment, to furnish at intervals of not more 
than 30 days to all dealers in second-hand business 
machines who shall within the preceding 180 days 
have made written requests therefor, and to at least 
one national trade association of such dealers, a list 
of all tabulating and electronic data processing ma- 
chines acquired by IBM pursuant to paragraph (a) 
of this Section V since the date of the making of 
the last such list, and the prices thereof; and 


(3) to keep all machines listed in the information 
furnished pursuant to subparagraph (2) of para- 
graph (c) of this Section V available for inspection 
and purchase by one or more of such dealers for a 
period of 60 days after such information shall have 
been furnished. 








VPD Offers Two Trips to the Tropics 


The VPD ring binder sweepstakes which “everyone 
can enter and anyone can win” will take two winning 
dealers and their wives on a seven-day expense paid 
vacation to Nassau or Mexico, it has been announced by 
the Joshua Meier Co., Inc. Other awards of valuable 
merchandise will be made to runner-up winners. 

Any dealer buying specified VPD binders during the 
contest period, March 15 to June 30, will automatically 
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CAN YOUR BRAIN get you on this plane?, asks Joshua 


Meier Co., Inc 
get a sweepstakes ticket for each binder purchased. To 
enter, the binder buyer merely has to rate the VPD 
sales features listed on the ticket, from 1 to 10. 

Unlimited entries are permitted, and sweepstakes 
tickets may be passed along to any employee in a sta- 
tioner's Organization. All entries will be judged against 
the official rating, now on file with an impartial judging 
organization in St. Louis. The two entries most closely 
matching the official rating will be awarded the grand 
prize vacations, and the 10 runner-up winners will be 
given their choice of merchandise prizes 

Complete details of the VPD ring binder sweepstakes, 
and a list of the sweepstakes merchandise, may be ob- 
tained from a VPD representative, or from the Joshua 
Meier Co., Inc., New York City. 


Ditto, Inc. Elects Two to Board 


T. W. ROBINSON, JR., chairman of the board of 
Ditto, Inc., Chicago manufacturer of duplicating ma- 
chines and supplies has announced the election of JOHN 
F. FENNELLY and HENRY L. Pitts to the board of 


directors 





J. F. Fennelly H. L. Pitts 

Mr. Fennelly is managing partner of Glore, Forgan & 
Company, Chicago. He is a past vice-president of the 
Investment Bankers Association of America and acted 
as executive director of the Commission for Economic 
Development in 1943 and 1944. He is a director of the 
Champlin Oil & Refining Co., Stewart Warner Corp., 
Libby McNeil & Libby and Anderson Pritchard Oil 
Corp 

Mr. Pitts is a partner in the Chicago law firm of Ste- 
venson, Conaghan, Hackbert, Rooks & Pitts and a mem- 
ber of the American, Illinois, and Chicago bar associa- 
tions. He is a director of the Mohr Lino-Saw Company, 
Jamieson, Inc. and the Union League Club of Chicago. 
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ef 
cet Ll 





| 









| No. 204-GM 
) ) : . Garment Master 
No. 1300 | No. 1400 No. 1500 25 No. 17-€ No. 408 
Scotsman || Budgeteer Nobility Torchier Monarch Statesman 
Costumer Costumer Costumer Costumer Costumer 
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COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 


Write today for the complete folder 


=> a> that contains all specifications and 


y 





price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 
tions of each item. 


No. 504-WGM 


Wall Garment 
Master 
No. 1900 WGR 
Bel Air Wall 
Garment Rack 
No. 60-S 


me FOR FOLDER of ENTIRE LINE 


Stand 

ise eoetiite wets Valco Company, Dept. 560 
"No. 60-G 1311 Ann Ave. 
St. Louis 4, Mo. 


Please rush file folder thet contains spec. sheets and price infor- 
mation of your entire line. | understand | om under no obligation. 








No. 56-5 
Rega! Sand Urn 







LIFETIME 


OFFICE ACCESSORIES 


NAME TITLE 
COMPANY 
ADDRESS 

1311 ANN AVE. ST. LOUIS 4, MO. phone PRospect 6-2660 CITY STATE 
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— the 
BRIGHT EYES 
IN 
FILING 
and 


FINDING 


Ambi-dex isn't sugar in a grocery s1 

Ambi-dex IS Sweet Merchandising Radiege 

Ambi-dex IS ALL NEW in Concept, premeet nd Line. 
A New Professional Franchise tablished 
growing market! CUE IT with COLOR 





FIND IT with Ambi-dex 
Basic 6-0z. package Ambi- om Color- Cues n 
huilds from 25 to over 6000 index divisions with or 
dinary folders, without guides with i+ repetition. 
One Ambi-dex Color-Cue cont 5 facts at one 
time. Permanent — Interchangeable 


Ambi-dex 9-Spot Universal Folders are bound t 


better. Ambi-dex 'D' Up-Rites keep any folder upright 
in any drawer — without frame. 
Ambi-dex Colorganizer — Successor to file drawer 
















Ambi-dex Sales Company [Ambi-dex | 
821 WOODLAWN DRIVE ® : ® 


DE KALB, ILLINO! 
; ols al 
Inquire About oo 


Professional Franchise 





“Columbia chairs 
make 
good barber chairs 





..but my daddy says they're 
the very best for his office” 


P.S. They're best for dealers too! 
Full line, all styles and price ranges. 
Write for more information. 


COLUMBIA-HALLOWELL Division 


JENKINTOWN PA. or 
SPS WESTERN, SANTA ANA, CAL. 
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Columbia Showroom Opening 
Marked by Open House 


An open house to inspect the new, larger showroom 
office in New York City was held for its office furniture 
dealers by the Columbia-Hallowell Division, SPS Co., on 
March 

Approximately 150 dealers and dealer staff members 
joined Columbia sales personnel in touring the new 
1,200 gest foot quarters located in Suite 500, 11 W. 
i2nd St. Food and refreshments were served throughout 


the evening 








OPEN HOUSE SCENE .. . Columbia officials confer with 
dealers. From left: Frank Puckett, Columbia sales manage 
Jack Emhardt, Columbia general manager; Martin Dayron, M 
Dayron & Co., In and Albert Lakow, Sar Lakow & Sons 
In 





COLUMBIA RECEPTIONIST Kae Watson signs in guest 
d pen house. From lett: Gary Friedman, Samuel Lakow & 
Sons, Inc New York City: Martin Dayron, M. Dayron & 
Co., In New York City, and Charles Naples (foreground) 


Samuel Lakow & Sons, In 


The Columbia move to larger quarters in the same 
mid-town building marks a further step in the com 
pany's intensified sales-merchandising campaign now 
officially tagged ‘‘Columbia-on-the-mov« 

Designed and decorated by Michael Saphier Associ- 
ates in conjunction with the Columbia design and engi- 
neering departments, the new showroom facility is laid 
out as a series of connecting offices. They range from a 
reception area to general and executive offices—each 
featuring a different setting of Columbia furniture. Dec 
oration throughout is modern, with black and white the 
dominating motif, and the identifying Columbia gold 

sunburst” prominently displayed on several walls 
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Art Metal's entire line of budget-priced “9100” 
Desks and Tables is back in production. ..with 
all the original styles, colors and top mate- 
rials! This “9100” economy series is equivalent 
in all-round value to many higher priced com- 
petitive lines. For full details, write today! 





P—\\ 
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ART METAL, INC. 
50 West 44th Street, New York 36, New York 
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DURALON 


For typewriter and tabulating machine use, the 
DURALON ribbon is producing amazing results. Here 
are typical dealer comments: 


“XYZ company was highly complimentary about the 
DURALON ribbon — it outwore all previous ribbons!” 


“The customer reaction 
to your mailing booklet, 
‘Now Try DURALON, 
is the best we’ve ever had. 
Send us an additional 
supply.” 


“DURALON” is a new, exciting, synthetic typewriter ribbon fabric 
developed through Allied research, which combines in a single 
fabric the advantages of many fine fabrics 


Its fabric wear and resistance to cutting suggests its similarity 
to nylon. Yet, its far greater ink capacity makes possible a uni 
formity of impression in a variety of writing strengths not possible 
with other fabrics. 


The result—a typewriter ribbon that yields impressions of unbeliev 
able fineness and cleanliness. its wearing quality makes it an out 
standing value at a price just pennies over the higher priced 
cotton ribbons 


Let the Allied man show you DURALON and other items in our com 
plete line of duplicating supplies, designed for today’s needs to out 
perform today’s competition—and you'll begin to appreciate the 
value of an Allied franchise—with its policy of sales through lim 


ited, authorized dealers only. 
Registered U. S. Patent Office 


ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 


Among the world’s finest duplicating products: Flagship patented metallic 
back carbon paper, Flagship carbon paper ribbons, Offset ribbons, Tabulating 
ribbons, Addressograph ribbons, Diazo ribbons, Hote! Register carbons, Artist 
transfer carbons, School packs, Carbon binders, Spirit carbons, Stencils 
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GF Opens New Branch in Los Angeles 


A new branch and warehouse 
facility has been opened in Los 
Angeles by The General Fireproof- 
ing Co. at 1631 Palo Alto St., 
Hollywood Freeway at Belmont.” 
This is a new two-story brick and 
reinforced concrete 16,500 square- 





foot building containing air-condi- 
tioned offices and display area, plus 
storage and service shops on the 





VISITORS to upper level display floor are greeted by recep- 
tionist at General Fireproofing Italic Styling desk. Typical 
office and conference room displays are also found here. 


Loading facilities for receiving and delivery trucks, 
as well as split-level parking for 35 automobiles are 
provided. Architectural landscaping and decorative Gra- 
nada brick enhances the entrance. 

DwiGHT B. STEELE, branch manager, speaking at the 
ground breaking ceremonies, said, “This new building 
will enable our firm to efficiently serve the ever increas- 
ing requirements of our customers in the Southern Cali- 
fornia area, which has now established itself as a major 
center of commerce and industry. Our new location, one 





OCCUPYING a prominent position on the upper-level display , ° . ‘ : 
P bate. , mile west of the four-level freeway interchange, will pro- 
is a striking display of General Fireproofing’s popular : # 
bent Bilan enatel Gitlin iatieeen ine vide easy access for our customers. 


SOLID, RUGGED— 
BUT COMFORTABLE, TOO! 


The 500 Group has long been one of Jasper 
Chair Company’s most popular lines. Its sim- 
ple, timeless design; its solid wood construc- 
tion; its built-in comfort—all combine to guar- 
antee its continuing popularity. 





THE RIGHT CHAIR AT THE RIGHT PRICE 


JASPER CHAIR COMPANY 


JASPER, INDIANA 
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Wholesale Stationers 


Continued from Pag 


serve on the WSA's board of directors for a period of 





two years. These are: 

Wholesalers—RALPH SCHERER, John Leslie Paper 
Co., Minneapolis; PHILIP RHopEs, S. P. Richards Paper 
Co., Atlanta; Howarp WOLF, United Stationers Supply 
Co., Chicago; ARTHUR EDWARDS, Golden Montana Co., 
Lewistown, Mont.; and DANIEL SHEA, Adams, Cushing 
& Foster, Boston 

Manufacturers—TRaAcy Hiccins, Higgins Ink Co 
RAYMOND Hacer, Dennison Mfg. Co.; Davip M« 
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Don't break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 







ensenseneenantar eater sementerrernaeetncetnreeres sremmemnrnomenemngmnnnn 
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SALESMEN’S DIVISION new officers. From left: James 
Gilmartin, chairman and vice-president; Herbert Hooks 
chairman of executive committee; and John Fisk. chairman 








of division and president 





MILLIN, Joseph Dixon Crucible Co.; MARTIN ADLER, 
Plymouth Rubber Co.; JACK BEHR, Wilson Jones Co.; 
WILLIAM I. THOMPSON, Oxford Filing Supply Co 
F. D. CLARK, LePage’s, and Curtis BLoom, Western 
Tablet and Stationery Co. 


oneeeathagerneens soe 
- erage 













Election of these new directors now brings the total 
membership of the WSA board to 25. 


= 


Officers of the Salesmen’s Division were elected as 
follows: 

Chairman of the Executive Committee—HERBER1 
Hooks, Moore Push Pin Co.; chairman of the division 
and president—JOHN Fisk, All Rite Pen Co.; vice chair 
man of the division and vice-president—JAMES Gil 


ee ee | ee eee, 


MARTIN, Higgins Ink Co. 


Seminars Explore Merchandising 





The morning and afternoon sessions of opening day 
were given over to “Progess in Wholesaling’’ seminars 
which explored a variety of merchandising topics, rang 
ing from trade practice rules and functional discounts to 
Operating and transportation costs. Following introduc 


tory remarks by Mr. Boothby and DonaLp S. Frey, 
WSA legal counsel, the assembly was divided into two 


Legal Size $4.55 main sections—the Office Supplies Division and_ the 
School Supplies Division. At each, delegates were ap 





sraised by speakers ot the wholesaler’s role In the eco 
Letter Size $3.70 

nomic scene, the necessity for closer co-operation between 
manufacturer and wholesaler, and the advantages to b 


gained from increased trade association activity. Presid 


nes 


ing at these sections were Vice Presidents Moser and 
Kerr. respectively 

Featured speaker at the March 1 luncheon was JOHN 
Check Size $2.50 HeEIM, director of the Federal Trade Commission's Bu 
reau of Consultation. Mr. Heim summarized the history 


PRONTO FILE CORPORATION of the 46-year-old Commission, and delineated many of 
415 MADISON AVENUE, NEW YORK 17, N. Y. the methods by which it regulates business practices in 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 
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Saw ’em...Stocked ‘em... 


NEVER 





SS 
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Office Chair Cushions 





Last month’s read-and-act dealer is sitting richer right now, 
thanks to fast selling C-FOAM office chair cushions. 

we cordially invite you to start serving your cus- 
quality C-FOAM and MOLTEX cushions. You’ll 
be amazed how fast that entire first order (minus the one you 
our own chair) moves from display rack to the 


This mont} 


tT} 


tomers Wit 


save for 


cash register. 











) Order your C-FOAM and economy MOLTEX office chair Available in Satan, Pinctié 
ushions today. This time next month you, too, will be counting Fabric, Fibre and Corduroy 
coverings in a variety of 
extra profits colors. 
Please call or write. 
BRANCHES: 
AnOCnES MERICAIN Latex 
AN FRANCISCO, 42 Gough St PRODUCTS CORPORATION 
SEATTLE, 2231 5th Ave 
DALLAS acetate 3341 W. El Segundo Blivd., Hawthorne, California 
HOUSTON. 401 Velasco ORegon 8-5021 OSborne 6-0141 
4 Rubber Co Headquarters for New ideas 
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COTTONSMITH 


MEETS THE CHALLENGE 
of the modern office : 


i ney 
sequnneeantet TT 


TULL 
wm! yun etna 


for versatile, functional beauty 
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Top executives are fast learning that 
beautiful —yet functional — surroundings 
greatly increase the happiness and ef- 
ficiency of office workers. Cottonsmith 
truly meets this challenge of the modern 
office. 

Fleetwood Group (at top) is in perfect 
taste for the most refined office environ- 
ment with its all Walnut cases and cor- 
related plastic tops in walnut or pastel 
colors. Walnut wood tops, if preferred. 
Full roller-bearing drawer suspensions and 
steel bose leg assemblies. NOTE:—All leg 
assemblies on Cottonsmith groups are 
interchangeable. 

The Orbit Group (at bottom) is modern 
styling at its best plus the appeal of warm 
walnut, harmonious top and frame colors 
with the strength of 7/8 inch panels and 
steel frames. Graceful tapering legs end 
in gleaming brass ferrules. Drawers glide 
smoothly on ball-bearing suspension slides. 


® 


1YPO-Lirr 


TRADEMARK REGISTERED 
PAT. PENDING 


Is a marvelous adjunct to the receptionist 
desk. Houses any portable typewriter, 
Soundscriber or other dictating machine. 
Pull out drawer and typewriter slides easily 
into working position with drawer front a 
convenient work shelf. Leaves room for a 
large bottom drawer. A Cottonsmith 
exclusive. 
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North Carolina. 












A catalog of these and other interesting 
things is yours for the asking. Write 
Box 331, Salem Station, Winston-Salem, 







AMY ULL 


FURNITURE MANUFACTURING CO./NC 


WINSTON-SALEM, NORTH CAROLINA 


The delightful design and comfort of 
No. 750 Swivel and 751 Side Chair 
make them a pleasant addition to any 
office. Solid elm, walnut finish, cush- 
ioned with 1% inch Polyfoam covered 
in Masland Monitor Yearling. Brass 
arm knuckles and hooded casters. 
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r-state commerce to insure “freedom of economic 
opportunity for all.” 

presented at this luncheon by Mr. Kerr 
turers for their work in strengthening 


eae 


Awards were 
three manufac 
manufacturer-wholesaler relationships. 


’ 








M. H. CHI 
irman of WI 
ers exe ve 
tee sp it 
eon c Ine 
companies (and the executives who accepted the 


plaques) were 

Scripto, Inc., (WILLIAM F. LaTz, vice president of do- 
JOHN E. ADERHOLD, general man- 
Smith, Inc., (J. M. HAMILTON, 
and Plymouth Rubber Co. (MARTIN ADLER, 


sales manager) 


mestic sales, and 
ager); Binney and 


president) ; 


Another series of awards was presented later to indi- 
in the opinion of WSA’s Awards Com- 
muttee, had rendered 


viduals who, 
“outstanding as manufac- 
n in the past year. Accepting certificates 


Boothby, who presided at the 


service 
turers sale sm 


from retiring President 


March 4 luncheon, were Mr. Hooks, RoBERT GEMMELI 
of Binney and Smith, and WILLIAM FAIRBANKS of EI- 
lingsworth Mfg. Co., Chicago. 


About 70 exhibitors were represented at the Fair, 
occupying the fifth and sixth floors of the Trade Show 
Building during the final three days of the convention. 


Olympic Coach Wins Pen Award 


The second annual W. A. Sheaffer Pen Award for 
“outstanding contribution to amateur hockey” has been 
won by JAcK RILEy, coach of the U. S. Olympic cham- 
pion hockey squad. 

He was the unanimous choice of members of the 
New England Hockey Writers Association after he 
guided this year’s squad to upset victories over Canada, 
Russia and Czechoslovakia in the winter Olympics at 
Squaw Valley. 

Riley received the award, a handsomely engraved 
Sheaffer desk set, from Eddie Jeremiah, his former 
coach at Dartmouth College, at the annual all-star 
hockey dinner in Boston. The presentation followed 
reading of a congratulatory telegram from WALTER A. 
SHEAFFER II, pen firm president, by LEONARD FOWLE, 
chairman of the writers’ association. 


Guest Book 


BERTRAND “Bub”. AMBERG, Amberg File & Index 
Co., favored OFFICE APPLIANCES with a visit on 
March 28. He had come from an interesting session 
at Associated Stationers Supply Co. across the street. 
He reported good business throughout the country. 




















ALL 4 
SIDES CLOSED 


ATER & plete weather-resistant protection and ease 
.* of access...TO OPEN—simply Pull. 
TO CLOSE—simply slide! 

: “Poly-Zip” Holders are ee in 4 Popular Sizes 
ot . , POPP ge 3 eRe List 30c each 

| wie Ni No. 788 KIO List 20c each 
WEATHERPROOF... No. 7037...... gi Ok ga List 15¢ each 
| 2.  Tnddeseces List 15¢ each 


SUPER STRONG 






IMPORTANT NEWS FOR YO 





BE SURE ® 
TO LOOK 
rox me {52 tp @LY-ZIP” HOLDERS 


“BLUE LINE’ 


Be sure that you receive the exciting new C-line 1960 
catalog supplements with details of many new items for 
you. To receive your FREE copies just drop us a note. 





















The New Way To Protect Tabulator 
Cards, Forms, Sheets, and Records 
INDOOR and OUTDOORS! 


This new development from the Chicago 
Desk Pad Co. provides the perfect answer 
to the transmittal and storage of cards and 
forms for AUTOMATION. The unique, 
patented “‘Poly-Zip”’ closure provides com- 





(“Poly-Zip” Holders are packed 50 to a box—Large Quantity Prices Upon Request) 


CHICAGO DESK PAD COMPANY 
4640 North Oketo Street Chicago 31, Illino 
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Sheaffer Pen Display Winners Named 


Dealers in California, Texas and Washington have 
taken top honors in a nationwide display contest con 
ducted by the W. A. Sheaffer Pen Co 

Awards of $100 went to Schwabache t-Frey Co., San 
Francisco; Alpine Drug Co., Alpine, Texas; and Vines 
Pen Shop, Seattle, for their outstanding window displays 
of Sheaffer products during the 1959 Christmas season 


WINNING PEN WINDOW . John H. Potasz, display 


director of Schwabacher-Frey Co., San Francisco, won $100 for 
this holiday display entered in W. A. Sheaffer Pen Co. contest 


Thousands of Sheaffer dealers entered the contest, 
which closed in December. A total of 53 winners from 
28 states were selected from photographs of window 


READ OUTSTANDING 
FEATURES SHOWN ON 
THIS SELLING CARD 69° 


FREE 


DOUBLE-DUTY 
SALES RACK 


creates impulse 
purchases 


No. 1000-C FELT-TIP MARKER. 
Blister-mounted on a Selling Card, 12 Cards on a Wire Stand, for 
Counter or Pegboard. Solid Colors or Assorted 
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Now a FELT-TIP MARKER 


with a Merchandising and Selling 
Plan that helps you tap big sales 








Cole Steel Welcomes Japanese Group 











Vice-president Peter Scheinman (third from left) and plant 
manager Otto Lewin (sixth from right), lead 12 Japanese 
office equipment industrialists on a tour of Cole Steel Equip- 
ment Co.’s modern manufacturing plant. The visit, arranged 
by the United States State Department, acquainted the Japanese 
with the plant facilities and manufacturing schedule 


displays sent to the pen company’s headquarters here 
The other winners received $59.50 Bulova Pacemaker 


watches. 


Amberg Announces Vacation Dates 
Amberg File & Index Co. announces that the plant 
will be closed for the annual vacation from August 5 to 
August 22. There will be a skeleton force in the office 
however, for the entry of stock item orders. Also, there 


will be a crew in the shipping room for prompt ship 


ments of such orders 

















Yes, here is the first precision-built throw-away 
marker—brought to you in the first COMPLETE 
merchandising and selling kit. 

Sanford’s Felt-Tip Marker gives uniform writing 
without flooding—writes a fine, medium and broad 
line. Fits the hand comfortably. Stands up under 
abuse and neglect ...leakproof. The cap is made of 
DuPont Nylon—always at hand, always in shape 
for a perfect fit. 

Guaranteed 2-year shelf life. Only one place where 
evaporation can occur, not as many as three, as 
with other markers. Eight vivid colors: Black, 
Brown, Red, Orange, Yellow, Green, Blue, Purple. 

Packed 3 ways: Blister-mounted on a card, 12 
cards on a wire stand; 12 Markers (not carded) in 
a shelf box; Four-Color Set. 


SANFORD'S « Bellwood, Illinois 





No. 1000-4 
Black, Blue 
Green, Red 





4-COLOR SETS ~ 
in Plastic Box — 





carded) in a 


Order from your wholesaler. 
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No. 1000 
12 Markers (r 
Shelf Box 











SOMETHING 
NEW 


IS HATCHING IN 
FILING SUPPLY 
Merchandising « 


Pic-A-Pack 


POLY-PACKED 
SELF-SERVICE 


¢ FOLDERS 
¢ GUIDES 


* INDEX CARDS 
AND GUIDES 
FREE COUNTER 


DISPLAY WITH 
STARTER ORDER 








At last — real profits in the small filing supply order! 
Merchandise stays fresh . . always in view in clear plastic 
package — invites impulse sales from “smaller quantity” 
buyer with minimum effort on your part. Attractive low 
prices — greater sales and profits for you! Ask for complete 
details. 


Imperial Methods Co. Forest Park, Ill. 











STARK CALENDARS 







*® Easy To Read 


STARK... ¢ Easy To Use 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — !6# paper. Stands available in bronze and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page. 


No more perforation. 


write or phone for complete details 


STARK CALENDARS cxcorporated 


100-112 BISSELL ST. * PHONE }°%5 * JOLIET, ILL. 
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Hanson 
Postal Scale 







Postal Scales Standard with 
the trade for over 50 years 





1515-50 Ibs. 
1509-5 Ibs. 1530-25 tbs. pared edt 


HANSON SCALE CO. (Est. 1888) Northbrook, Illinois 


1546-2 Ibs. 
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a Nationally Advertised and Universally Accepted 


TIFFANY STAND 


that’s best for your customer's purpose 


MODEL 5000 


GREATEST ALL PURPOSE, com- 
pletely safe, Stand for costly 
office machines. Adjustable open 
top . . . noise-escape hatch. Cast- 
ings cover retractable casters; 
anchor firmly on floor. 






MODEL 2300 


MULTI-PURPOSE UTILITY TABLE. 
Heavy steel construction. Top 30” 
wide, 181”" deep; undercoated 
for sound-vibration abatement. 
Tray inverted, becomes shelf. 2/2” 
rubber casters, two with brakes. 


For further information, write Dept.OA ¢ 


TIFFANY STAND CO., 


St.Louis 5, Mo. 


7350 Forsyth 








the A-B-C's of 
Business Automation 
Start with .. 














ae Manufacturers of 


Adding Machine Rolls 


and Addressing Machine Rolls 


Best Buy for Teletypes 


Rolls and tapes 


Cash Register Rolls 


Send for dealers’ price schedule listing 
All paper rolls, scratch pads & office papers 


RITTENHOUSE PAPER COMPANY 











2600 N. Clybourn Ave., Chicago 14, Ill. 
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THE ULTIMATE IN QUALITY... 


A top-quality punch offering out- 
standing features that heretofore 
have been available only in far 
more expensive paper punches, 
Constructed of sturdy steel . . . 
beautiful nickel plate finish. Han« 
dies are cushioned with soft plas« 
tic, available in many colors. The 
helical compression spring assures 
positive punching action. Adjust- 
able paper gauge measures depth 
of reach ... receptacle holds clip- 
pings, easily emptied when full. 
Available with six dies of assorted 
shapes and three round dies. 

















Packed in ‘'Buy- 
appealing’ in- 
dividual pack- 
ages that are 
ideal for rack, 
shelf or counter 
display 











GEM TICKET PUNCH... 
pressed steel, nickel-plated 
punch with knurled handles. 
Available with six assorted 
dies, three round dies. Pre- 
priced card attached. 


McGILL 


METAL PRODUCTS CO. 


MARENGO e@ ILLINOIS 



















LOOKING 
FOR THE 
\ BEST? ... 


You'll find . 
“THE 

?/ CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 







information 
on our 

complete line 
today! 





R. A. STEWART AND COMPANY, INC. 
New York 7, New York 


80 Duane Street - 
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Hamilton Cosco Has Record Sales 


Hamilton Cosco, Inc. set a new high in 1959 for 
company sales and earnings 

Sales ex led $25,000,000 for the first time in the 
ompanys history and amounted to $25,414,949 as 
ompared to $22,631,082 for 1958, the previous high 

ir. This is an increase of 12.3%. 


The record sales figure occurred as Hamilton Cosco. 


Inc. began bration of its 25th anniversary year in 
1960. In the relatively short span of 24 years, the 

company reased its net sales from $25,000 in its 

first vear 136, to over $25,000,000 in 1959 an 1n- 
ease of one thousandfold. 

Earnings, after all taxes and charges, amounted to a 
new high of $2,206,262, compared with the previous 
high of $1,861,976 in 1958 an increase of 18.5% 
The company retained and reinvested $1,539,818 for 


future growth and development. Federal income taxes 


umounted to $2,443,439 


On a pet share basis, 1959 earnings amounted to 
$1.90 per share, compared with $1.61 per share for 
1958, adjusted to the 1,159,034 shares outstanding on 
December 1959 


In the second quarter of 1959, the stock of Hamilton 


Cosco, Inc. was split on a two-for-one basis which pro 


ided one additional share for each share held. The 

517 additional shares made the total of 1,159,034 
shares outstanding. Adjusted to the stock split, declared 
dividends totaled 58c per share in 1959, compared with 
>< pet snat n 1958 


Cash d lends for the year were up to $666,444 as 
ompared with $526,969 for 1958, the previous high 


Rex Davenport Manages Firm 


New manager of Little’s Printing and Stationery Co., 
10 Main St. in Duncan, Okla., is REx DAVENPORT, 


who took over his new duties on February 1. In 1952, 
Davenport joined Modern Office Supply Co. in Okla 
homa City and had served as that firm’s sales manager 
nce 1955 





|. Bat k (left), president of Farm Journal, and 
sn tor of the Farm Journal | ily Test Group 
and Approved’ s to Mel Wheeler 

‘ t Light-M.G. Wheeler (¢ In Using this 
: i xtensi and dealer 
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#6000 Executive Desk 


¢ Walnut Finish Only 
® Genuine Walnut Panels 
¢ Suspension file drawer 


¢ High Pressure Laminated 
Plastic Top 


© Adjustable, tapered legs. 


Manufacturing one line to include 
only the following: 
Overhanging Executive Desk, 
Conventional Executive desk (see above) 


Compartment typewriter desk, 
Single Pedestal sales and small office desk, 


Write today 
McLEOD FURNITURE CO. 
1417 WN. Austin Bivd. ” Chicago 51, Il. 











NS 980 


BRASS BASE $60 


NS 981 


WALNUT BASE $54 


SATIN 


PLATE OVER BRAS 


NESSEN 


STUDIO INC. 
La 317 EAST 34 STREET 


NEW YORK (6 N y 
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Murphy Cabinet Submitted to Test ) 






























: 
DEALER The Murphy Manufacturing Co. is attempting to find | 
out how long a Murphy Fire King cabinet drawer sus ' 
AULA TION pension will operate before a seven pound pull is needed 
to open a drawer of a legal size file with an 80-pound : 
i —— load 
i 
i Edsal . . . . guardian of the dealer pro 
; tection policy presents an_ invincible 
: shield to the consumer... . price, serv- —___t : 
H ice, and precision quality that direct 
sellers find difficult to pierce 
i As manufacturers and designers of shop 
i and material handling equipment with top 
H notch dealers as close as your phone i 
i Edsal can meet all your requirements with 
i a minimum of delay, a maximum of savings. 
i DEALERS: WRITE TODAY FOR FREE CATA- i ~ | 
1 LOG AND PRICING INFORMATION EDSAL 5 : 
i SELLS ONLY THROUGH DEALERS. = = , 
. hy | 
_ — — = ‘ ' 
> xt 
——— bs 
er | 
P= 
boa ' 
H TOOL STANDS, WORK BENCHES SHELVING, the BIG : 
j SHELF TRUCKS, individual or end line, either KWIK 
STOCK CARTS, of less, durable, always KLIP or standard 
heavy gauge steel, level, have exclusive nut and bolt, All 
Gnew casters, many ribbed decks and sizes, open or closed The drawer normally operates with a three and a hal! 
combinations. presdwood tops. or bin type ; sggllts : 
pound pull which is one-half of the Federal Govern 
Best be na by Design ment s maximum pull specifications. 
3817 DACINIC AVE And to remove the attempt out of the realm of 
ALICA ; routine standard test, th Murphy Co. is taking guesses 
ets eee . " from its dealers and their salesmen as to th number of 
operations 
When it will end is, of course, anyone's guess. It 
may last one month, two months or even six months 
Prizes will be awarded for the three nearest guesses 
Contest closes April 3 
: _ > 
S C M Consolidates Manufacturing 
Smith-Corona Marchant Inc. will consolidate all of 
typewriter operations in its Cortland and Groton, N.Y 
plants, it was announced by EMERSON E. MEAD, execu 
tive VICE president 
He said that starting May 1 manufacturing operations 
at the company’s Syracuse plant would be moved to th 
Batthaile: Tacks Cortland-Groton plants, and that by early fall the mov 
« N - s ¢ 
would be completed 
Mr. Mead said that consolidation would greatly 
crease the efficiency of its typew riter operations 
This move will enable us,’’ he said, “to redu 
unit costs significantly, and to compete mor ffectir 
with low-cost and low-priced foreign imports 
; [ oO He said that the consolidation would have no effe 
je Variety ot Sizes and Styles. - 
whatever on volu: [he market for portable ty; 
writers and electr typewriters is growing he stated 
. and we expect t ontinue as the country’s leading 
Joesting considers QUALITY a ait , 
manufacturer of | ible typewriters and t further! 
ot first Taal elelae- lie -e strengthen our growing position in the off nachine 
t¢ Id 
We will offer employment at our Cortland-Grotor 
¢ A] f— ' 
STING PIN TICKET )., ine operations to most of our Syracuse employ and Ww 
; expect that many will make the move with us.’ M 
i36th Street, New York, N. ie Mead 
viead stated 
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BO bbs ONY 


BELA: 


DE LUXE FOLDING CHAIRS 
FOR 


SUPPLEMENTAL 
SEATING 


WERE SELECTED 
FOR 
AMERICAN MEDICAL ASS‘N. 


HEADQUARTERS 
installation by HORDER’S Inc., Chicago 


Buy the finest — Buy BeLA® — Since 1925 


BELA DIV., J & J TOOL & MACHINE CO. 
9503 S. Prairie Ave., Chicago 28, Ill. 





FFICE DEALERS! 


Drapery Service Kit... 


Outlines simplified method to spot- 
ght customers’ problems and pin- 
point specific solutions. Kit contains 
starter set of basic contemporary de- 
signs, related to selected variety of 
fabrics available in complete range 


of colors 


FREE information — 


Write Raphael, Inc., Holland Mich. 


BE ONE OF THE LEADERS WHO 


Rely on Raphael 
for 


INFINITY FABRICS 





DESIGNED TO ACCOMPLISH 
YOUR PURPOSE 
HOLLAND, MICHIGAN 















Dents, scuff marks and 
scratches can't mar the beauty 
of the Wood Desk reintorced 


wih DENSIWOOD* 


...Nor can jagged edges ruin 
the nylons — and disposition — 
of its occupant! 





; 
Le a 


For beauty and serviceability that last, order fine wood 








desks guarded at vital wear points by tough, compressed 
Densiwood. Write for details, and list of manufacturers 


using this outstanding ‘‘lifetime'’’ feature 


DENSIWOOD Lundstrom Laboratories 


100 Smith St., Herkimer, N.Y 


See our exhibit at Designer Displaycase, 1 Park Avenue, New York City 


JOIN THE PROFIT PARADE 
with THESE Fast Moving OFFICE ESSENTIALS 





COPYHOLDERS designed by Hall-Weler 
are made in varieus models to serve specific 
needs as well as general requirements. Each 
model, by holding the copy directly in front 
of typist, relieves eye and neck strain and the 
result is faster, more accurate Copying. 


— 





PEEDAITE 
ACCOUNTING 
COPYHOLDER > 


A valuable aid to the 
typist who must copy 
from forms, such as 
bookkeeping and sta- 











tistical. Holds sheets up 
Friwr-No to 14” and to 18” wide. 
COPYHOLDER 
A popular and practical model made aamuittinmteeniiiemeal 
in 7 sizes to meet general copying JPccoRITE 


requirements. Adjustable for single, 
double and triple typewriter line FOLDING COPYHOLDER 

spacing. Has separate control for Not illustrated) 
unequal line spacing. Adjustable in height and 
Now available is a clear plastic, focal distance. Tilts to meet 
optically perfect Magnifier which light conditions. Automatic 
clips on easily and provides large, spacing. Built-in Magniher. 
undistorted copy. Fits Folds over typewriter when 


this as well as all other not in use 
makes of copyholders. 


Signature serrated into 
paper. Prevents forgery 
Speeds check handling 


_Sreconire 
€ CHECK WRITER 
I'wo-color, tamper-proof name 
serrated into paper. “See-Easy 
Dial Window shows what you 
write. 40 Mt. Hope Ave. 





Write for Descriptive Folder 


Hakk Wekicy 
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DEALERS CHEER GUMPTION... too 


because only Gumption sells and sells and ® A) at 
resells right off the counter . . . and only Gump- Mee 
tion brings man-sized profits that make it smart ‘: 
business to carry and display and feature Gump- 
tion Desk Top Cleaner. Available in 12 and 36 
oz. cans. 


IRVAL ASSOCIATES 


Division of Gumption Products Corp. 
56 Reade Street @ New York 7, New York e@ BArclay 7-6482 


NEW LARGE +1 4 
INGENTO TRIMMER 


© Cuts 36” Sheets 





@ Foot Operated ‘Hold Down" Bar 


e Heavy Duty 


At last—a 36” cutter for 
artists, draftsmen, picture 
framers, factories, shipping 
rooms, blue print houses, 
etc. Will cut mat board, 
show card, corrugated, ace- 
tate, and hundreds of other 
materials. 


Saies Representatives 
M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
3710 Grosvenor Charleston Village 170 N. Robertson Bivd. 
Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif 
Martin M. Moidow Assoc. Harry Tehan, Jr. Harry B. Gorline 

401 Broadway P.O. Box 2762 930 Sutter St. 

New York 13, N.Y. Jacksonville 3, Fia. San Francisco, Calif. 


IDEAL SCHOOL SUPPLY CO. 


8 S. Birkhoff Avenue e Chicago 20, iil 
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REVOLUTIONARY. ..one punch that has all the good 
features: smart styling...sloping platform... 
patented “easy~-action" leverage... self-locking 
paper guide. Contact your wholesaler for catalog 
information, or write direct 

to Zip Products Company, Box Ze 


759, Los Altos, California. 












PICTURE 
OFA . 
DEALER 


Who's Stocked Up On 
LOOSE LEAF 
ACCESSORIES 


BY 

Cuarces LEonarD 
a 

CD 





PRONG PAPER FASTENERS ALUMINUM SCREW POSTS LOOSE LEAF 
ALL STYLES ANO EXTENSIONS BINDER SECTIONS 


Write for new 1960 Catalog 


CHARLES LEONARD, Inc. 


TWining 
7 
4-6832 


LOOSE LEAF RINGS 





Manufacturers of loose leaf and Stationery Specialties 


79-11 Cooper Ave., Glendale 27, N. Y. 
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Sperry Rand To Buy Some EW PROFIT MAKER! 


Machine Lines of Clary 


Awaiting approval of directors and stockholders of A MUST 
the organization is a contemplated purchase by Rem- F 
: or Every Home 
ng machine and cash register business of Clary Corp. and Business 


ngton Rand division of Sperry Rand Corp. of the add- 
Not now in the Remington line, the purchase would 
volve the full keyboard adding machines and manual 
ind electric cash registers of ( lary 
These products would continue to be sold under the 


Clary name by present Clary sales outlets, Remington » 
Rand officials said Grvlile, 
Planned to take effect July 1 the purchase would 7 . 
include production facilities of Clary at a leased plant CHECK CASE hg RETAIL $]95 *° 

. 


Searcy, Ark. Remington Rand has said that manu- * WEST COAST $2.05, ¢ 
facturing, sales and service personnel would be retained ®eeee eee?” 
Display a 4 color assortment and watch the sales roll in! 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 





Carter’s Pushes 12-Sheet Carbon Pack of sturdy binder’s board. Permanently positioned guides, heavy 
Marketing emphasis has been given to the trial-size tuagage letch, metal hinges. Includes geld gummed year labels 
PES OS aT ae “ Bes for outside of case and alphabet labels for those who prefer to 
idvantages of its 12-sheet carbon paper pack, The Car file by name. 12 to a carton, assorted colors. Colorful 
4 ter’s Ink Co., announces. The strategy ts designed to display card and other sales helps available ! 


bring the stationer sales from a market he might be miss- 
ng—the small lot buyer Y Atpattive Coors 


CHERRY RED SKY BLUE 
SEA GREEN NAVY BLUE 


WV 


Each pack contains 12 sheets of Carter's highest qual 


a | 


ty carbon paper. Carter's chose this quantity for ready 
PACKED 12 TO A CARTON IN ASSORTED COLORS 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 


ippeal to home typists, students, traveling salesmen and 
executives, plus all others wishing to try Carter's quality 





before buying a full box. The trial-size pack offers these 
buyers the convenience of a small quantity in a con- 





tainer to kee Dp it fresh. 
For dealers, the trial-size pack turns frequent three- 


sheet requests into 12-sheet sales. In addition to this N i=—’,"/ F Oo I BD) | N G 
Saies and pront increase, the small pack 1S economical gy ia te a4 & be gS TA N D 
to sell. Dealers no longer have to break a 100-sheet box A 


to sell half a dozen sheets. “Short boxes,’ damaged ——— 





sheets, resultant ill will are eliminated. Each pack also 
serves as its own container. This rids dealers of the time 
ind expense involved in wrapping the few sheets or 


providing en\ lopes for them 
Commenting on the pack, Carter's marketing officials 
tated, “Every good stationer knows that the sales vol- 
x Cc 
ume on supplies is three times that on office capital 
ods. Profits there are higher, too. A single office type- 
writer can consume $50.00 in carbons and ribbons a 
ar. We want our stationers to capture every bit of 


this market in his locality. Our 12-sheet carbon pack 





should be the answer to what ever part of that market 
he may be missing.’ 
New portable stand for use any- 
where. Sets up in seconds. ideal 
for executives and lecturers on 
° ° ° Collapsible— tour. Tubular legs with high 
Switch Glazing Strips to Natural Rubber Fits in Own chrome finish. Sturdy wood top 
© ton Gane and front. IDEAL also makes 
Workwall Division, L. A. Darling Co., has switched eet Permanent Stands for clubs, 
schools, churches, hotels. 
rom synthetic (neoprene) to natural rubber for all glaz- 
ng strips in its complete series of movable partitions Sales Representatives 
Accelerated aging t é at ) M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
+ = = a nether the labora aye plus actual 3710 Grosvenor Charleston Village 170 N. Robertson Bivd. 
ld service, has proved to Workwall’s satisfaction that Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif. 
netesrcal «weibdhoc . . } : / Martin M. Moidow Assoc. Harry Tehan, Jr. Harry B, Gorline 
atural rubl retains its resilience and flexibility. It yt whew eens P.O. Box 2782 930 Sutter St. 
also retains its original color for a much longe r period of New York 13, N.Y. Jacksonville 3, Fla. San Francisco, Calif. 


ne, according to Workwall researchers 
The switch will not affect the cost of Workwall parti IDEAL SCHOOL SUPPLY CO. 
8318 S. Birkhoff Avenus igo 2 


ns, ofticials emphasized ae 
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“Write for FREE CATALOG 


of Complete Line of 
PORTABLE FOLDING FQUIPMENT 


Elsa: “America's Finest"’ 








j ™_ 
@ FOLDING ; _ 
TABLES a} 
@ TABLE-BENCH 
COMBINATION 
@ FOLDING 
BENCHES 
@ FOLDING Before you buy, l¢t your 
STAGES MIDWEST distributor show 


@ PLATFORMS & 
BAND STANDS 


@ CHAIR & TABLE 
HANDLING 
EQUIPMENT 


you why MIDWEST is 
AMERICA’S LARGEST 
MANUFACTURER OF 
FOLDING al 




















M idwest-] FOLDING PRODUCTS éSnr. 
Roselle, Ill., OA-5 @ LAwrence 9-2741 






OUR . 
BUSINESS 


—< Bookcase 


Quality production, , 

dependable delivery, * RON( it 
engineering, and layout ~ R 
service available to help. aameractonine al 
plan a more efficient >. ©. Box 13266 


ex 


shelving installation. 


See your Frontier dealer or write for descriptive catalogue. 
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Mink Jacket for a Pencil! 





For ‘the quality pencil that already has everything, 
the Joseph Dixon Crucible Co. is putting mink jackets 
on its prestige line of Ticonderoga pencils. Not on all 
of them, but on several thousand being mailed to 
dealers, prospective customers, columnists and editors 

Advertising Manager GENE KELLy, of Dixon's pen | 
cil division, devised the scheme to call attention to the 

finishing touch perfection” of the famed brand of | 
pencils. He contends that the pencil is virtually beyond 
the possibility of improvement in quality and that about 
all that can be done with it is to add mink 

Mr. Kelly justifies the expensive ornamentation on 
his company’s pencils by the fact that ranch mink, care 
fully bred, fed and pampered under ideal conditions 
are given blocks of pumice to chew on to keep their 
teeth and gums in the best possible condition and t 
keep the little animals healthy. This technique of teeth 
care puts the “finishing touch” on mink fur 

Pumice is also the ingredient added to the Ticon 
deroga eraser tip to provide a gentle rubbing and 
cleansing action effective even on delicate papers, thus 
putting the final finishing touch on th pencil, Mr 


Kelly says 


Quality Park Opens Atlanta Plant 


For better service to dealers in the southeastern part of 
the country, Quality Park Envelope Co. announces th 
opening of a southern factory and warehouse in Atlan 
ta, Ga. While warehouse facilities and offices have been 
Chicag 


the new Operation in At 


maintained in other sections of the nation 
Los Angeles, and Dallas - 
lanta is the first outside the home territory in St. Paul 
with complete manufacturing facilities. The new At 
lanta address is Quality Park Envelope Co., 650 Murphy 

Ave. S. W., Building E-12, Atlanta 10 
Commenting on the new Atlanta operation, JOHN 
CHRISTIANSON, vice-president and sales manager of 
Quality Park Envelope Co., says, ‘In our opinion ther 
is a great future potential in what we call the ‘Dynami 
privilege for Qaulity Park to have 


this Opportunity to offer greater service t southern deal- 


Southlands’ and it’s a 


ers 

States to be served out of the new Atlanta factory and 
warehouse include Mississippi, Alabama, Tennesse 
North Carolina, South Carolina, Georgia, and Florida 


Carlton Co. in New Building 


PETER J. TAuBITS, president of the M. E. Carltos 





Co., stationers, Flint, Mich., announces the firm has 
moved from temporary quarters into its new building 

125 E. Kears S 

The new store, which has a self-selectior perati 
has tripled its space and now carries twice as much m 
handise as was stocked in the former quarters. Tl 
street level floor will display general off supp! 
ypewriters, g g cards, gifts and school supplies 
The same flo \ lude a typewriter-sery roon 

Th store §s lower |[é' el oft 1,600 square reet will a 
heavier office equi} nt, such as safes, desks and ch: 
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MEET THE “NEW CHAMP”’ OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 







HASCO’S 
rorece BRAND 


Retails for 
$15.95 each * 


Eliminates SLIDING . SLIPPING ... VIBRATING . . . NOISE! 
IC stang trom SsCcO stops 
n ges are banged hard... 
r without slipping of any 
T move on 
diate delivery the first dealer 
* Slightly higher West of Rockies 


ORDER TODAY! 


1900-4-CR Offic e Machine Stand with rubberized top. In Gray or Brown. Top 

ze 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters) 

Available with Formica op. Drawer. and in Chrome, at slightly additional cost 
yped set up, ready for use — 2 in — 42 Ibs 


manufactured and guaranteed by 


|e Par: Pan 6 WD ECD OD 5 ae OF OF 


822-824 Spruce St. ©@ 
Note: Write for 


entire HASCO 





St. Lovis 2, Missouri 


our new, free, full-color brochure covering the 
ne of Office Machine Stands 


Brand new! 
PAPER TRIMMER and 
CUTTER combined CUTS 
UP TO 50 SHEETS IN 
ONE STROKE 





4 MODELS: ' 28” and 28” (foot model) 


KU TRIMMER 


ALSO CUTS cardboard, fibreboard, foils, rubber, fabrics, 
leather, linoleum, felt, thin plywood, thin soft metal and 
many similar materials. 

FOR EVERY BUSINESS: 
chools. banks, photography, 


offices, plant, shipping, 


and homes. 


See KUTRIMM™MER at your local dealer or write to 


MICHAEL LITH sales corp. 145 West 45th St., N.Y. 36, N.Y. 
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QUALITY 
PRODUCTS 


Yesterday 
Today 
Tomorrow 


Write for 
Full Information 


The Weis Manufacturing Co., Dept. A 
Monroe, Michigan 


IT FLOATS=— 


Write for Literature 
and Price List 


RITEFORM 


QUINCY, 





CHAIR COMPANY 
ILLINOIS 
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Ring-Up Sales And Profit With... 





Insulated | 
FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
... in DECORATOR COLORS 


LITERATURE 
AND PRICES 
ON REQUEST 


Cond D 


LABELS 








832 W. JEFFERSON ST 
LOUISVILLE 2 KY 





FOR 

© OFFICES 

e SCHOOLS 

¢ LIBRARIES 

e HOSPITALS 

e INSTITUTIONS 


Open or closed type steel 
library shelving. Single or 
double faced. Easy, slide- 
in-groove shelf adjustment 
at 1” intervals. Five 
colors: gray, green, beige, 
mist green, desert sand. 


Write for latest catalog. 


NEIMAN STEEL EQUIPMENT CO., INC. 
BALFOUR AND VENANGO STREETS, PHILADELPHIA 34, PA. 
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Eberhard Faber Alters Name 
The Eberhard Faber Pencil Co. has dropped the “Pen- 


cil” from its 111-year-old name to become Eberhard 
Faber, Inc 

The action, taken at the annual stockholders’ meeting 
in the Hotel Barclay, makes the new company the parent 
of seven corporations 

It will permit broader use of the Eberhard Faber 
name for the purposes of diversification and acquisitions 
which we contemplate,’’ said Louis M. Brown, presi- 
dent. 

In anticipation of the change, the Eberhard Faber Pen 
& Pencil Co., Inc. was formed earlier this year to take 
over the domestic marketing of the company’s products 
The word ‘‘Pen’’ was included to apply to the broad 
line of ball pens added in recent years 

World headquarters will remain at the new main 
factory in Wilkes-Barre, Pa. 

The seven wholly-owned subsidiaries are: Eberhard 
Faber Pen & Pencil Co., Inc., Graphite Pencil Co., Inc., 
Eberhard Faber Toy & Game Co., Inc., Eberhard Faber 
Pencil Co. of ¢ anada, Ltd., Ebe rhard Fabe ee eS ( Ger- 
many), Eberhard Faber Pan-America, Ltd. and Eber- 
hard Faber International, Ltd 

Three other companies, in Argentina, Brazil and the 
Philippines, are not owned by Eberhard Faber, but pro- 
duce and market its products under licens« 


General Gilbert Prices Reduced 


General-Gilbert Corp. has announced a new pric 
schedule on its standard line of General adding ma 
chines. The price reduction, according to R. S. Wal 
LACH, president of General, is based on increased ef 
ficiency of manufacture and a basic increase in produc- 
tion volume. 

This new price policy went into effect as of April 
i and coincides with a full scale dealer and consumer 
promotion program now in preparation. Prices are listed 


as: 

Model No. 407 (formerly sold for $109.00) now 
$99 50 

Model No. 408 (formerly sold for $149.00) now 
$129.50 

Model No. 409 (formerly sold for $179.00) now 


$149.50. All prices listed are exclusive of various taxes 


Typewriter Firm Formed in Jamaica 


Formation of the Island of Jamaica's first typewriter 
manufacturing firm was announced by the Jamaica Ir 
dustrial Development Corp 

The announcement from CARROLL ( 
United States director for the Jamaica, West Indies gov 


DACOST 4 


ernment agency, said the firm, which is the first on th 


Island to manufact typewriters, also will produce 
portable transistor radios and typewriter cases 

The company which is controlled by Canadian in 
terests is Commodore Industries, Ltd. They are sched 
uled to commence operations in May, in a new pi: 
being constructed in the Kingston area 


< 
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iw ADDIMULT Adding Machines 


World's Smallest Machine 
with TWO Mechanisms that 


ADDS and SUBTRACTS 

@ ADDS ON ONE SIDE — 
SUBTRACTS 
ON REVERSE SIDE. 

@ GOLD OR ALUMINUM 
ANODIZED FINISH 

@ CARRYING CASE 

@ MADE IN WEST GERMANY 

@ MANY OTHER MODELS 

Order from your Wholesaler, or 

write for information on entire line 


ADDIMULT 
768 So. Vermont Ave., Los Angeles 5, Calif. 


¥ 2% 














THE VERY BEST VALUE 
IN COPYHOLDERS 


STAND-B 


e Patented Knee-Action Grippers 
Hold All Copy Securely 


so 


Wa12'Hh 





Sell Your Own Duplicating Fluid 


Now you can have your own 
imprint on a lithographed can 





you" 41 without investing in thousands 
yw? at of cans. Keep your company 
‘ : ) 
4 name before your customers 
constantly. Exclusive territo- 
| OUPLicaTine ries: also open on our Bantam 
rive ‘ 
| line. 











Write for details to 


Spirit Fluid Mfg. Co. 
152 Banker St., Brooklyn 22, N. Y. 











AMERICA’S AMAZING NEW ‘‘SELF-SELLING’’ CHAIRS! 


"Rock-lt 88" 


“PENDULUM MOTION’ 


OFFICE a 


- CT + ascahet 


sce 495 WHEN PROSPECTS iL THEY'RE SOLD! 


RICHCRAFT FURNITURE CORP. 


P.O. Box 2353 Tulsa, Oklahoma 
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Letter trays ... legal and letter size 


| of SOLID WALNUT 


Our quality, solid walnut 
letter trays are in growing 
demand. Like the No. 102 
tray shown here, all are 
artistically designed and 


precision built. 





Write for catalog giving prices and complete information. 


i Decatur Industries, Inc. 


209-211 S. Eighth St. Decatur, Indiana 

















MANUFACTURER DRAFTING SUPPLIE! 








eeececeee 


ARGUS makes them finer «++ to sell faster! 


PEN and PENCIL CLASPS 


Made of Highly Nickel-Plated Brass 
‘Won't Rust! Won't Tarnish’ 


The “ROYAL” The “ARGUS” 
Unique Safety Spring Neat artistic design ! 
grips firmly — Holds pen or pencil 
tearing clothes. securely in pocket, 
Quick, easy to use. erip, checkbook. 


Seurdily made. . 
durable . . . smart! ‘Strong yet Springy. 


Pencil Clasps fit 5/16” diameter pencil 
Pen Clasps fit 7/16” diameter pen. 








Pen Clasps and Pencil Clasps mounted 

2 doz. on separate easel backed display 

cards Illustrations are actual size 
Full dealer discount 





ARGUS MFG. CO., 1134 N. Kilbourn Ave., Chicago 51, tl. 

















Write for Dealer 
Literature & Prices 


HARDBOAR D FABRICATORS, 1 


5° @R AN. 





a i 

















Protecto Handy Study 
Stands 


° Keeps books 
flat 

© Eases eye- 
strain 

Nickel Plate 


retails B9c 


Coppertone 


retails $1 .00 





write for full details 


Protecto Manufacturing Company 


237 East Front St. Owatonna, Minnesota 











50% PROFIT - FAST SERVICE - QUALITY 


RUBBER STAMPS 


to the trade 


Lines 1” Long 2” Long 3” Long 
1 75 -85 95 Yee 
2 1.35 1.55 1.75 4 
3 1.95 2.25 2.55 
4 2.55 2.95 3.35 
5 3.15 3.65 4.15 


LESS 50% DEALER DISCOUNT 
Finest Visible Index Rubber Stamps A Nice 
FOB Wilkes-Barre, Pa. Free Sales Aids Profit For You 
Send Us a Trial Order Now 


GARDNER RUBBER STAMP COMPANY 
166 South Washington Street, Wilkes-Barre, Pennsylvania 




















CLEARS DECKS FOR ACTION! gg 


~CuRManCo 


ont 
pe a LETTER SORTER 
oa 









Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
Shelves increase c ty and keep contents 
from sliding out mple shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit 








COLORS 





: NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
UME Suatiie NO. 203 — LETTER SIZE — 3 TRAY $5.25 
RNS T GREEN NO. 204 — LETTER SIZE — 4 TRAY.$6.50 


LIVE GREEN EMS! =O. 205 — LETTER SIZE — 5 TRAY $7.50 
OFFICE GRAY LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


eunsens>==" CURRIER MFG. CO. INC. 2sinittanrt 





"roducts with prestige & Profits 
STOCK and SELL 


OFFICE SUPPLIES 
, & ACCESSORIES 


as a 

INKS « ADHESIVES « STAPLERS 

« STOCK STAMPS « MARKING 
PENS « CARBON PAPER « RUBBER 
BANDS « NUMBERING MACHINES 
« TYPEWRITER RIBBONS ond 
other office devices 


Send for your BRAND NEW 


! ~™ 
i 
| 
i 
’ 
' 
CATALOG NO. 90 


Vv i 
ytd. DIV., BANKERS & MERCHANTS, Inc. 
3229 N. SHEFFIELD «+ CHICAGO 13, WL. 











Hedeen, Metzler Form Kaycee Co. 


KENNETH C. HEDEEN and GEORGE A. METZLER, 
long associated with the office equipment industry, have 
formed a partnership, the Kaycee Co., to function as 
manufacturers’ agents, selling to established office ma 
chines dealers and stationers within the 19-state area 
of the Eastern Seaboard group. 

Mr. Hedeen was formerly associated with Friden 
Corp. and over a period of 20 years has held a number 
of executive positions in both retail and wholesale ca 
pacities for that firm. Mr. Metzler has been employed 
in sales Management positions by various manufacturers 
of office machines and supplies since 1936 and due to 
his activities in dealer distribution is well known in the 
industry 

The Kaycee C represents American Dictating Ma 
chine Co. for distribution of the Rex Recorder dictating 
machines line, the Printess Photocopy line and Agfa 
Photocopy papers. They also distribute nationally the 
KC brand of thermal-copy paper for use on all heat 
process photocopy equipment 


Smucker’s Moves into Larger Store 


Smucker’s Office Supply, for the last three years lo 
cated on East Market St., Orrville, Ohio, has moved to 
100 N. Main St 


The new store, FRED SMUCKER, owner, said, has two 
floors which provides more space to display office and 
business furniture as well as other merchandise. 


Type/rite Merchandises Carbonsets 


Effective immediately Sea Foam bond Carbonsets will 
be promoted, merchandised and distributed through the 
Type/rite Corp., according to an announcement by 
OrIN R. SUMMERVILLE, president of the Brownville 
Paper Co 

Under the new marketing structure Carbonsets will be 
sold directly to the office supply and stationery store, 
with attractive pricing arrangements and dealer aids 

Carbonsets are made with one-time carbons attached 
to a second sheet and are easily separated with a light 
pull. A sample kit is available by writing Type/rit« 
Corp., 21 State Highway 10, Hanover, N. J 








modernize 


Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 


Write For New 
Catalog _. 





Pontotoc, Mississipps 
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“The World's 
lorgest 
Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 
Electric Typewriters 
e Adding Machines 
e Calculators 


Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York /3,N.Y. © WOrth 6-2626 


Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers “Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 


KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, BLY. 








p———= SNAPEX TAX & STOCK ——— 
BUSINESS FORMS MANUFACTURERS — 


W-2—Approved Federal, State and City wage 
tox reports for processing in one operation. 

Forms specifically designed for NCR, Bur 

roughs, etc. 

STOCK FORMS— invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc. 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain. 

WAMEDIATE SHIPMENTS right from stock 
















Write for trade PROFIT-PLAN now! 


APEX BUSINESS SYSTEMS 


540 PEARL ST. NEW YORK 7. WY. * Phone 




































FUTURISTIC 
GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 


2 
| cosen mom | 





ATLANTA DETROIT 

1190A N. Highland, N.E. 6257 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murrey St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 


CLEVELAND 
1122 St. Clair Ave., N.E. 


AGENTS IN ALL PRINCIPAL CITIES 














The De Luxe CONVERTIBLE 


Smartly tailored office 
chair cushion of deep 
molded foam rubber 
covered with cool fibre 
on one side and cor- 


duroy on other. In 
Brown, Green, Maroon, 
Grey. 
Send for illustrated folder 
full lime fice 
asPion 





The Perfect Rubber Seat Cushion Co. 


6451 Edmund St. Philadelphia 35, Pa. 














e BEACH Books 


provide the best way to 
keep detailed, accurate 
records. Complete—Easy 
to Use—Sturdy! 






Counter Display 


The Sales LEADER and 
build repeat business 
Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 
— 





°eIiT FOLDS 

eit SCORES 

°iT CAN SLIT 
or PERFORATE 


WITH or WITHOUT 
FOLDING 


THE PRINT-O-MATIC CoO., INC. 


724 W WASHINGTON BVO bd HICAGO 6 IL 
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Write 


cooperates! 


Write for fast-action merchandising program on our new top 
—_ STATESMAN line of carbon paper and typewriter ribbons. 
ull protection! 


WRITE, 











| N ” 420 Lexington Avenue, New York 17, N. Y. 
. Factory: Bridgeport, Conn. 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 
cents a word, minimum charge $5.00 payable with order. Add five words if dept. address is used. 
Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept.—. 














at ty € v 
SALESMEN WANTED 
’ EXPERIENCE IN SALE f SNING AND ENGINEER 
FOR CALIFORNIA. Sales representative for our , . af f od furniture ; seat parts for top prc # 
{ thic fe Dealer f wing. Writ ff As 828 


Fire-Files and systems. No Traveling. Must be exper 
insurance, hospitalization, and a Pension Plar of 
state age, record of employment, experience and att 
Company, 36 Geary St., San Francisco, Calif 











SALESMAN WITH SUCCESSFUL RECORD, in office 

wanted by one of largest dealers in West Texas wit 

in one of nation’s fastest growing market Rea tunity for 
for earnings to grow every year, permanent position wit ecurit 
outside man selling top, best known lines. Prote 

tested commission plan and draw, Co. paid life 

Lubbock or Amarillo, be at home each night. If yo . 
reputation and health, write today in confidence giving det Tr Bak . <i - ; 
Box 910, Lubbock, Texas EAP’ hy CU CPRE by ATIVE ES n D TO AC 











SALESMAN — FOR ILLINOIS AND INDIAN 
Department and Gift Stores Old established le 

sories — state full particulars, protected rit 

accounts. Write Office Appliances, Dept. 834 oa 











OPPORTUNITY OF YOUR LIFE. Addo-x Distributor W 
sive territories open for management type salesman. No 
already well established. Adler typewriters, Ror 
chines. Herb Jones, 2014 3rd Ave., Seattle, Wast 








OFFICE FURNITURE AND SUPPLY SALESMAN 
one of Texas’ largest cities. Top wood desk 

tion and design service. Full line of office supplic 
upon experience and ability, followed by draw aga 
percentage of gross profit. No travelling. Must hav . et f ita iit ets P o 
office furniture and supplies. Reply with full details to Te» fF t RAVEN wwe es ' ’ LA RICED DE 
2214 Main St., Dalias 1, Texas a gti: pelle abr seciggeee Fao, Kansas, Nebr 








SALESMEN AVAILABLE 








EXPERIENCED SALESMAN: ORGANIZATION AND ENGINEERIN ACKGROUN k trays. Goos “open. Write Off 
Interested in exclusive representation Products for th and } j 

Preferably to complete present line office machines & sur Ww 
ances, Dept. 332 REPRESENTATIVE WITH EXPERIENCE IN PARTITION a 








CONNECTION WITH MANUFACTURER WANTED BY A MAN a t ; ' o : Pe 
for Chicago dealer. Has had manufacturers’ representativ xper epar t ' 
sell any line sold to dealers for resale whether it be stat : f ’ W 


give full time to one manufacturers or take major e » ret ent 
basis. Interested primarily in Middle West. Tops f Vrit ff A MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
> 





ances, Dept. 827 








POSITION WANTED IN SOUTHWEST, ARIZONA PRI Ret oe oe oe Tina. a + - 
salesman. More than years experience. Referer W a “ee : 
Dept. 823 








SALESMAN WITH EIGHT YEARS EXPERIEN ~ tie 
is available for connection with commercia 
Located in Chicago. Capable of selling ful! 
Dept. 824 








SALESMAN WITH EXCELLENT RECORD CA NG ON MN A TATIONE _ . 

in Chicago area including Southern Wisconsin V f ‘ i ama , - psec 
Middie West area preferred. Experience includes writin t box t a “ gee : é $11 , 

ery, accounting supplies. Wil! consider any off product to est é nee Oy oe i ris Maes itp 
ers. Write Office Appliances, Dept. 82 , a 





SALES REPRESENTATIVES WANTED 








KORES MANUFACTURING CORP. (complete highly repeat e of aie ie a : te ened 
Inked Ribbons-Stencils-Inks) offers opportunity Midwest-Southwest t 240 

territories. Will excellently round out line of we hed manufacturer é 

resentative. Line has become No. 1 seller with most of resent nm 
tion in travel expenses to develop new accounts, plus hiat mrr f PEPRESENTATIVE TRAVE ETROPOLITAI 
details of states covered, lines now handled. Write Kores Mf rt Nhittie Big ese ental adit "Sis eae eae , 
St., New York 59, N. Y = ih Mack Aond Sh Sem Yeck 37 1 Y Geet Bed 











IMPORTANT, RESPECTED MANUFACTURER OF COMPLETE LINE of stee ot SEES eae ig 
lockers, shelving, library shelving, shelf files, and ex > auton tr aha te [Haat Madea lenses Mdeden - ton 
files, seeks representatives with following. Territories oper tra tate t - lip Ae 
eastern States, Southwestern States. Commission. Wonder? 

full details. Confidential. Write Office Appliances, Dept. & 





DISTRIBUTOR AVAILABLE 








SALES REPRESENTATIVES AVAILABLE 





SALES OFF IN MICHIGAN — OHIO INDIANA? New ow ' New Write Office Appliance 
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PARTNERSHIP WANTED 











POSITIONS WANTED 








POSITION AVAILABLE 








OFFICE MACHINE MECHANICS WANTED 











OFFICE MACHINE MECHANIC AVAILABLE 








RETAIL BUSINESS WANTED 











RETAIL BUSINESS FOR SALE 
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E M At HINE rma Ar erican Va 
established firm New York or vicinity 
a-lifetime ' e for experienced 
pment to become partner well-estab! ished 
a's fastest-growing ty estment of $25 
tock expansion, w ve right man half ir 
S$ Crack management mn make this enterprise 
»)RK NC Fer fal fact 7 in the off 
ervice werinag experienced salesmen seekir 
for the East ast. Your inquiries w 
ffice Appliances l East 42nd St New 
: MAN experienced Office Supply Equi 
t wants Califor thwest positior 
y TEACHER. Must have had experience 
ve ator et Must be interested 
mM 300d salary ber ¥ ation, pleasant 
ynplete history and ferences to Michiaa 
well, Michic 
AENT AN ( OMN IN to asm registe 
t aintenance 
her expanding iif Coast. In m 
fT ipply Company, 1 Escambia Street 
wih ] repair typewriter ana adding mé 
snop wit! mpany denent alary pilus per 
ice ‘Hitter 036 Woodbur 
R YPEW ER adders. reaisters. et 
Midwest r WN hwest preferred. Write 
» ‘ M We WwW s 
A ced f b 
MER n 
d CN ying a 
- nect New 
F We ff 
3 } M 
4 v 
‘ 
fidw Ww Nal p 
a \ NE ARE A 
A one trade of 
‘ } A ed - ‘ 
vear f years. Highes 
4 A hurche< ’ 
pm WwW ff 
P 
¥ Ww é ”, 
A ro A 
~ WwW 
hed RA ,] 8 years sare 
y Ww yr ty for your 
‘ ew A A exchanae ref 
; T A wr ‘ 
aw N "4 Hermes Frar 


hises. Large Upper Midwest City. $20,000.00. Terms to responsible parties. Good 
ase. Write Office Appliances, Dept. 841 





TYPEWRITER, ADDING MACHINE, AND SMALL OFFICE SUPPLY BUSINESS 
Established 36 years, in one of the best cities in the South. Population 125,000 
nderwood Sales Agency—entire line. Good used and reconditioned business. Best 
Portable business in city. Annual sales well over $100,000.00. Very valuable good 
a Way above average opportunity. Owner wishes to retire. Write Office Ap- 
pliance Dept. 843 





)FFICE SUPPLIES, FURNITURE, MACHINES AND EQUIPMENT. Established firm 
with top lines, doing good business in expanding territory Northwest area. Owner 
ooking toward retirement will sel! all or part interest. Write Office Appliances, 


Dept. 845 





WANTED: BUYER FOR OFFICE SUPPLY & Equipment Store, Established in 1941 
arge Florida city. Due to owner's other interests. Write Office Appliances, Dept 
4 





WANTED TO BUY 





WANTED: National Burroughs and Underwood Sunstrand Accounting Machines. ALL 
MAKES Adders, and Calculators. TRY WEST COAST. Al Steen Office Machine Co., 





125 outh Main St., Los Angeles 15, California 
WILi BUY Bookkeeping Machines BURROUGHS Billing, Sensimatics - NA- 
TIONAL Class 3000, 31, 32, REMINGTON SUNDSTRAND — indicate details 


nodel, serial. GIBIAN BUSINESS MACHINES, 128 Lafayette St., New York 13, 





»P PRICES FOR N.C. R. #3100, 43200 and #3400. All Burroughs Sensimatic 
Keyboard Graphotypes Model 26340, 26380: Addressograph Model 3100 and al! 
thers International Office Appliances, Dept. OA, 326 Broadway, New York 7 
Y. Y WO 2-3209 





WANTED: Burroughs Billing, Sensimatic, and N. C. R. machines, Addressographs— 
sraphotypes. List complete mode! and serial for quotation. William Marion Co., 173 
afayette St., New York, N. Y. 





HIGH PRICES PAID for Burroughs, Sensimatics Model No. F501, and National's 
Mode! 31-10-10 (22) 26 SP, Brandt Coin Machines’ No. 60, 61, 100, 250. L. A 
Pear! Co., Dept. OA, 140 West 42nd St., New York 36, N. Y 





ANT 


ANTED: Burroughs or N. C. R. Bookkeeping and Billing Machines, Calculators 
romptometers, Adding Machines, etc. any style. Quote complete description and 
best price. AMERICAN BUSINESS MACHINES, INC., 573 Broadway, New York 12 


y. Y 





BUY PUNCHED PAPER, TAPE EQUIPMENT Friden Fiexowriter, Computyper, Add 
Punches. Tape Processing Inc 104 E. 40th St., Mew York City. YUkon 6-8414 





PERMANENTLY WANT TO BUY Typewriters with special type; Varitypers; Address- 
ographs; Multigraphs, Offset Cameras; Gold Stamping Machines; Embossographs; 
Showcard presses; Letter openers; Adders; Calculators; Bookkeeping and Billing Ma 
hines; Ledger Trays; All makes Typewriter Co., 21 West Main, Oklahoma City 





ANY AND ALL LOTS OF USED OFFICE FURNITURE We have 35’ furniture 
pick-ups within 400 mile radius of Minneapo WEst 9-1621. The Carney 
noany, 6006 Excelsior Bivd Minneapolis 16, Minnesot 





FOR SALE AND WANTED TO BUY 








BUY ELL EXCHANGE Multiliths, Multigraph:s Folding Machines, Vari-Typers 

Headliners, Gestetner, Roneo, Geha Duplicators, Offset Cameras, Gold Stamping 

Machine Embossographs, Showcard Presses. New pecialty Sales, King, North 
r 1a 





TT -F HER AND SUNSTRAND MACHINE Electromatic Typewriter, Adders 
tor und all office machines bought and sold. Teeter-Warsh Co.. 849 No. 3rd 
waukee 3, Wisconsin 


na 





LARGE AMOUNT USED VISIBLE CABINET KARDEX, ACME, AND RAND. Variety 
f zes and styles A-1 condition, very reasonable. Everstee! Equipment Company, 
? Spring Street, New York 12, N. Y 








E OTT-FISHER MACHINE Calculating Machines, adding machines—all office 
wy opment bought and sold WwW J Crowley Cor parvy on¢6 908 Water St Mi wau 
kee Wisconsir 

ELLIOTT-FISHER MACHINES, ADDING MACHINE PARTS bought and sold, In- 
Jicate quantity and serial numbers. Maloney more Co 37 «Ss Dearborn St., 


r 200 § i 





Y OR SELL PITNEY BOWE ADDRESSOGRAPH t OTTS, cabinets, tying 
nachines etter openers, adders, calculators, typewriter Varitypers, IBM, SACHS, 
121 West 3rd St., New York 11, N.Y CHelsea 3-806 








uisTs 

REE MAILING LISTS OF 6.73 ommercial stationers and office appliances deal 
ers. Also 8.119 typewriter and adding machines stores. Write for FREE catalogue 
‘ ts of retailers. wholesalers. manufacturers nstitutions, banks and others 
We charge only for addressing PEED-ADDRESS, 48-01 42nd Street, Long Island 


y 4 New York 
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A 
Addimult . : 225 
Addo-X Inc. 158 
Advanco Prods., Inc oo ae 
Allen, R. C., Bus. Mach., Inc 179 
Allied Carb. & Rib. Mfg. Corp 208 
All-Rite Pen Inc p 178 
All-Stee! Equip., Inc 184 
Amberg File & Index Co 221 
Ambi-dex Sales Co / 206 
American Chair Co 190 
American Latex Products Corp 211 
American Stencil Mfg. Co 71 
American Tel. & Tel 19 
Ames Supply Co 227 
Anco Wood Specialties, Inc 154 
Apex Business Systems 227 
Apsco Prods., Inc 165 
Argus Mfg. Co 225 
Art Meta! 207 
Art Stee! Co. Inc 120 
Aurora Stee! Products Co 186 
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Bankers Box Co 107 
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Dixon Offers Sharpener Mounting Idea 


How cat pencil sharpener be affixed with ease to 
iss, stone and metal surfaces which now cover the 
tal area of many modern buildings ? 
This puzzling problem has been solved by the Joseph 
Dixon ( Co. with the development of a mount- 
g attachment and bonding agent that will hold a pen 
sharpener to any stable surface. The attachment is 
ulled Any-Mount, a precision machined metal plate that 
rves as a base for the Dixon Enduro No. 20 sharpener 
rhe plate is held to the surface by the bonding agent. 
Since the only wood left in many new office buildings 
d schools is in the wooden pencil itself, the problem 
drilling les in partitions, metal furnishings and 
walls need no longer frustrate the installation of a 
icil sharpener, according to the Dixon announcement 
Placement of several Any-Mount bases at strategic 
ots in a school or office provides additional pencil 
sharpener mobility, comparable to the added usefulness 
ephone when wall jacks are installed 


DeJur-Amsco Holds Clinic in East 


More than 100 dictating machine salesmen from 13 


rtheast 


states who are associated with DeJur-Amsco 
Corp. attended a two-day sales training clinic March 23 
and March 24 at the Biltmore Hotel, New York City. 

Speakers at the clinic included JERoME L. DeJur, 
vice-president of DeJur-Amsco Corp.; W. E. GriFFIN, 
manager of the business equipment division; 
LEE STERLING, regional manager for the central states; 
MILTON TEPPER, regional manager for West Coast 
states; JOHN W. MALOoNey, New York branch and na 
{ onal acct 


Tr : sale S 


t sales manager; A. P. GAres, Washington, 


D. C. branch manager; CuHicK Larson, Hartford, 

Conn., branch manager and several regional salesmen 
The clit was the third in a series begun by Mr 

Griffin. The first was held in Los Angeles and the second 
Ch 


A new Delur-Amsco sales training manual was dis 
tributed at the New York clinic. It was written by Mr 
organized the clinic, and is published 


Werksman Heads Equipment Group 


[The New England Office Equipment 
ntly organized and Stanley Werks 
nan elected president at the meeting held in Boston 


Re presentatives 


A ssox iti was ret 


Other « JOHN B. DwYER, \ president; RoB 
C. HAIN treasurer, and RUSSELL C. SPETS, secre 

a 
The 1 roup is designed to co-o} with manu 
rs and dealers alike and is composed of independ 


s in the oftice equipment and supplies 


Royal Metal Retains Consultants 


Royal Metal Manufacturing Co., announces that the 

lustrial design firm of Henry P. Glass Associates, 666 

Lake Shore Drive, Chicago, has been retained as design 
ultants 
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SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups. For FREE sample packet write to: 


C. L. BARKLEY & CO. « Founded 1921 © Dept.OA-s 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 





ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch. 
SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 
“A” and LIBRARY TY: ire 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
— furniture tubing, with expanded 
metal am. Mounted on Swivel 


freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor a 

prevent rolling. Made in 1 to 

step heights, and 4 widths. 

















Send for Circulars 58WOA (Weed) & 56-OA (Steel) and Dealer Discount. 
Manufactured by 


I. D. COTTERMAN 


123 W. Spring 
Naperville, lilinols 





LEAD POINTER 








For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to %” long without breaking. Just 

insert lead and rotate lid. 
Write for Literature and Dealer Prices. 


Variable Taper Model 
lets you dial the taper 
you want. 


SHORT <= 
LONG) ——<Gooe 


ORIN Le 
BETWEEN 
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Hampden Folding Chairs can really take it! 


EXTRA STURDY...FOR EXTRA YEARS OF SERVICE! 


Whatever the burden, wherever the need, Hampden adult and juvenile public 
seating chairs give the best service! In quality, style, construction and value, 
Hampden chairs top the field in every price range. 












NO 76 Extra wide ; ; E 
: a we Strength, comfort and style combine in Hampden chairs . . . they thrive on rugged 
on ock, , * 4 : 
comfort. use, and they're economical too! Largest seat and back in the industry . . . con- 
aipueen toured for comfort. Won't tip . . . fold easily — and flat! 
Tubvlor steel ; . 
Sone, wob- }A Enamel bonded on... rust resistant. So much extra value for so little money! 
Tree con 
struction. Fy WRITE for catalogue: Dept. K-5, HAMPDEN, Easthampton, Mass. 
/ All metal 


edges com 
pletely 
beaded for 
U-shaped extra strength 
cross bors ond sofety 


con't twist or 

break. 

Chairs also available with tablet arm; steel, 
padded, wood or foam rubber seat. 


Manufacturers of 


SS. eee 


PUBLIC SEATING @ OUTDOOR and JUVENILE FURNITURE @ BRIDGE SETS 
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THE FEATURE THAT 
BUILDS SALES FASTEST! 


ga 


New SOLVCOAT 
Carbon Paper with 
Old Dutch exclusive 
franchise 


NON-SMUDGING, NON CURLING! Multi-purpose too 
. one weight and finish works on most every type- 














writer, for every touch. 






NEWLY STYLED PACKAGE CAN CARRY your name 
imprint, right on the see-through window on 
cover. Clinches re-orders. 










COMPANY NAME 
ADDRESS 










Right 
here... 









PRICED TO MEET—AND BEAT — the competition. 
With top mark-up for you. Old Dutch Solvcoat 
Carbon Paper is shipped to you fast via many regional 















warehouses. 







For free sample and further information on our com ple te line and 
services, write Old Dutch Line, Burlington, N. J 


old dw 














HEYER GELATIN DUPLICATORS AND SUPPLIES 


HOT FALL MERCHANDISE! 


REQUIRE 


COOL SPRING ORDERING! 


Demand for Heyer Gelatin Products is big in the Fall. Schools 
reopen, Churches and Clubs renew their activities, Businesses 
spring back into action. All of them will want duplicators and 
supplies, and they'll want them immediately. 


Heyer Gelatin Products are the best, but even so, they can’t 
ride in super-heated trucks or freight cars. That's why ship- 
ments of gelatin products are often delayed during the hot 
summer months. 


So, play it COOL this year. Order your Heyer Gelatin Dupli- 
cators and Supplies NOW and beat the heat. They'll stay COOI 
in your stockroom or basement and you'll have them on hand 


when the Fall demand starts. 


a Good Impression’"’ 











“Always Makes HEYER INC., 1852 S. Kostner Avenue, Chicago 23, Illinois 


DUPLICATORS AND SUPPLIES SINCE 1903 











